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Good Bait — A fish won't nibble unless he likes the bait. Nei- 
ther will a customer. In Webster's Micrometric Carbon Paper, 
with five extra sales features, you have a lure few can resist. 
More and more stenographers and business men are turning to 


Micrometric as a time and money saver. 


Good Salesmanship — Even with good bait a fish has to be 
coaxed a bit. So do customers. Here again the Webster ( company 
is glad to help you with consistent advertising and with dealer 


helps. But it’s up to you to close the sale. 


A Good River — You can't catch a trout, sitting in your store. 
Few customers are caught that way, either. Dealers from all over 
the country report to us that there is more business to be had, 
if they take the trouble to go out and get it. We would be glad 
to help you with good bait and good salesmanship — but it’s up 


to you to find the river. 
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OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire in- 
dustry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, 
office furniture, office supplies 
and the entire range of com- 
mercial stationery. Its com- 
prehensive news reports of 
the industry and its valuable 
special articles upon subjects 
germane to its field have 
given it unusual prestige. It 
serves a clientele composed 
of managers and agents for 
the various office machines, 
devices and supplies, com- 
mercial furniture, commercial! 
stationery dealers and many 
of the largest corporations in 
the United States. It also 
reaches some dealers in fifty- 
four other countries who deal 
in American office equip- 
ment. 


No person, firm or corpora- 
tion, either directly or in- 
directly connected with the 
industry the journal repre- 
sents, has any share in its 
ownership or voice in shaping 
its policy, which has in view 
at all times the best interests 
of the field it serves. It aims 
to discuss all subjects fairly, 
and to furnish its readers re- 
liable information concerning 
the progress and develop- 
ment of the office appliance 
industry. It will answer any 
questions germane to its field 
to the best of its ability, and 
it asks its readers in all parts 
of the world to aid it with in- 
quiries and suggestions, to 
which it will give prompt and 
earnest consideration. 
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§{ SUBSCRIPTION RATES 
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of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. In the execution 
of its various commissions this bureau calls upon prac- 
tically every member of the staff. It answers by per- 
sonal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, prepares 
advertising copy, furnishes list of desirable agents and 
dealers in nearly every country, aids foreign dealers in 
securing U. S. A. lines, and in many other ways per- 
forms useful service, all without charge. Subscribers 
in every land have made, and are making, good use 
of this bureau; manufacturers in every section of the 
field have had evidence of the service. Subscribers’ 
requests for catalogues to bring their files up to date, 
or to replace the file in case of fire or other form of 
destruction, are broadcasted in a bulletin which is 
mailed frequently to leading manufacturers. 
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SITUATIONS WANTED 


SALES EXECUTIVE acquainted with the dealers throughout 
U. S. and qualified thoroughly to market any meritorious ar- 
ticle. now engaged in another line of business, wishes to return 
to the office appliance industry Is interested primarily in 
connecting with a product or service of extensive possibilities, 
confident of his ability to build up volume and satisfactory 
income “or references and proof of above claims, address 
K-105, care Office Appliances, Chicago _ 
OFFICE EQUIPMENT SALESMAN open for connection offer- 
ing opportunity for advancement Present connection of sev- 
eral years’ standing includes duties of assistant store manager, 
buying of commercial stationery, office furniture, loose leaf, 
blank books, et Sells large accounts outside and also sells 
inside Competent to manage store, or loose leaf or furniture 
department, or could render valuable service for manufacturer 
in contacting retail trade. Prefers eastern territory but will 
go elsewhere or travel Address K-101, care Office Appli- 
ances, Chicago. 

OFFICE SPECIALTY salesman, collection and credit man de- 
sires executive or traveling connection with manufacturer of 
quality merchandise that is established with the stationery 
trad Twelve years with last firm Good producing record 
Southeastern territory preferred. Address K-104, care Office 


Appliances, Chicago 


TEN YEARS’ experience commercial stationery business; know 


it from all angles Capable for important duties but inter- 
ested in any opening that offers opportunity for advancement 
to man that can produce Age 33. now located south but will 
go anywhere. Address K-100, care Office Appliances, Chicago. 
YOUNG MAN who has be« n brought up in atmosphere of office 
machines and office supplies is open for sales connection in 
branch office of manufacturer or with established retailer. 


Willing to locate in any part of the United States where suit- 
able opportunity for development is presented. Capable also 
to fill traveling connection Two years university training, 
three years business experience References. Address K-107, 
eare Office Appliances, Chic ago 


POSITION WANTED with large St ationer or Dealer as Man- 
ager of Furniture Department by successful merchandiser and 


sales promoter with initiative and extensive Office aoment 


experience Address K-106, care Office Appliances, Chic ago. 

MECHANIC—Sixteen years’ ¢ xpe rience typewriters and re- 
lated machines, desires permanent connection with progressive 
organization Can handle repair department Young man, 
good appearance and references. Address K-108, care Office 


Appliances, Chicago 
MECHANIC FOREMAN: twenty years’ experience some re- 
building, fast worker Wants change, responsible concern, 
prefer south or southwest, consider any location. Address 
K-103, care Office Appliances, Chicago 


SALES M AN AGE R'S or B ranch Manager's position wanted 
with manufacturer of Office Furniture, Filing Equipment, etc 
Experienced with large dealer acquaintance. Address K-11, 
care Office Appliances, Chicago 


SALESMEN WANTED 


LONG ESTABLISHED, well known manufacturer of Loose 
Leaf, Visible Record Equipment and Form Printing requires 
salesmen in eastern and southern territories. Working knowl- 
edge of products and some accounting background desired 
Liberal commissions and protected territory to full time men. 
Address Box No. Y-209, Office Appliances, Chicago. 


LOOSE LEAF SALESMAN wanted by nationally known manu- 
facturer for exclusive southern and midwestern territory 
State age, experience, additional lines now carried. Commis- 
sion basis Address Y-202, care Office Appliances, Chicago. 


“CONTROLLED LINES”—We have several office “appliances 
selling from one to five dollars on which we protect salesmen in 
a specified territory Give references and other lines carried 
Reply Y-204, care Office Appliances, Chicago. 

FIVE REPEATERS for men selling direct to offices. Specify 
lines now handled Address Y-205, care Office Appliances, 
Chicago 


AGENCY SUPERVISOR WANTED 


CAN YOU select agents and direct fac tory - represe nti itives” who 
are real producers? If you can, and are able to train them to 
SELL, there is a profitable position for you with a nationally 
known manufacturer of steel office and factory equipment. 
Tell us your past connections and records, age, and all other 
essential information in your reply. Address Y-203, care Of- 
fice Appliances, Chicago. 


REPRESENTATIVES “AVAILABLE 


SALESMAN, formerly ac accountant and ‘office manager, plans 
to sell direct to users in Illinois territory, including Joliet, 
Aurora, Elgin, Crystal Lake and intermediate towns. Selling 
a line in another field, but particularly interested to secure 
some article for office use which offers repeat possibilities 
Address K-102, care Office Appliances, Chicago 


REPRESENTATIVES WANTED 


MANUFACTURER OF HIGH GRADE TYP EWRITE R SPE- 
CIALTY being sold internationally, and used by big Corpora- 
tions, Banks, Governmental Departments, has territories avail- 
able for men selling direct to offices. The merit, durability, 
and satisfaction given brings re-orders year after year. Lib- 
eral Commission, Protection given. Write for details. Box 
Y-206, care Office Appliances, Chicago. 


WANTS AND LOR SALE 


The rate for classified advertisements is eight cents a word, minimum charge, $1.60. 
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MECHANICS WANTED 


WANTED E xpert type writer mechanic on all makes. Must 
be able to take charge of shop, have thorough knowle ane of re- 
building and shop pe Pron good salary and permanent work for 
the right man. Only honest and capable man need reply, with 
full information regarding qualific ations, etc. ¢ antes concern. 
Address Y-207, care Office Appliances, Chi ago 


WANTED: Noiseless typewriter mechanic. Factory- tr ained 
man preferred. Steady employment in one of the biggest pri- 
vately owned concerns in Middle-West. State qualifications 
and salary desired in first letter. Address Y-200, care Office 
Applian¢ es, Chicago. 


COMBIN ATION typewriter salesman and repairman, good at 
sales end, married preferred. Must have own auto. Old con- 
cern. Muncie Typewriter Exchange, Muncie, Indiana. 


BUSINESS OPPORTUNITIES 


WANTED: Proven articles of merit for stationery trade, of- 
fice and factory use. Exclusive royalty only. Our progressive 
manufacturing and merchandising facilities established over 
ten years can help you. Address Y-208, care Office Appliances, 
( ‘hic ago. 
UNUSUAL OPPORTUNITY: For sale—A going book, sta- 
tionery, office supply and printing concern in Middlewest city 
of 8,500 with trade territory of 35,000. Established in the 
same location since 1875 adjacent to the largest bank in 
county. County seat city with good paying commercial and 
court printing business. Excellent connections with all county 
and school officials No competition except in printing with 
only newspaper as competitor. Exclusive on all county and 
city text books as well as special supplies. Firm known by 
everyone. This is a bona-fide offer that will stand the closest 
investigation It offers someone a chance to acquire a going 
business at less than half of actual value. Only reason for 
selling is owners wish to dissolve combined interests. Write 
immediately RS 201, are Office Appliances, chicago. 


WANTE 1D: To add to our established line of stamp > pads and 
office specialties, new patented articles. Exclusive royalty 
basis only. Address Y-: <10, care Office Appliances, Chicago. 


FOUNTAIN PEN REPAIRING 
ALL MAKES FOUNTAIN PENS REPAIRED for the trade 


since 1904. Standard Prices—regular trade discount. All 
work guaranteed Prompt service Send all makes to one 
place—saves postage and time. Send a trial package today. 


Welty Pen & Repair Co., 38 S. State St., Chicago. 


FOR SALE AND WANTED TO BUY 
MODE L 1 10 0 DICT AP HONES, E Sdiphones, 200M series offered to 
dealers at prices that will make real profits. Visible filing 
equipment, all makes bought and sold. Hanover Office Equip- 
ment C 20., Inc. 80 Greenwich St, New York City. 


E DIP HONE and Dictaphone equipme nt bought and sold. Bal- 
timore Dictating Machine Co., 107 E. Pleasant St., Baltimore, 
Md 
DICTAPHONES, EDIPHONES—rough or rebuilt—special 
prices to dealers. Increase your sales and profits—write us. 
American Dictating Machine Co., 1141 Broadway, New York 
City. 
INKED RIB BON T. = AP E: Attention dealers—Make a larger 
profit on your typewriter ribbon sales by using Fisher Brand 
inked ribbon in 144 yard reels. We specialize in this type of 
ribbon which enables us to give you a high grade of ribbon for 
less money. All colors, widths and lengths wrapped in Cello- 
phane. It will pay you to write now for prices and free sample 
Fisher Brothers Co., Marshall, Missouri. 


MULTIGR: AP H RIB BONS re-manufactured. Guaranteed work. 
quic 4 service. Send us your old ribbons today. 144 yard reels 
of type writer ribbon fabric, with handy winder, a specialty 
Also two grades of excellent duplicator ink. Lewis Co., $5la 
N. 4th St., Milwaukee, Wis. 
KARDEX, cash registers, adding and bookkeeping machines, 
typewriters, Ediphones, Addressographs, Multigraphs, Grapho- 
types, etc. Perdue Office Furniture Company, Jacksonville, 
Florida. 

WANTED—KARDEX, Acme, Post Index, Comptometers 
(Models F-H-J) a No. 23 Bookkeeping Machines. 
Universal Office Equipment, 396 Broadway, New York City. 


ELLIOTT-FISHER MAC HINES, typewriters, Adding Ma- 
chines, all office equipment, bought and sold. Chicago Office 
Appliance Co., 533 So. Dearborn, Chicago. 

BILLING AND BOOKKEEPING MAC HINES, late models 
Elliott-Fisher, Underwood, Burroughs, etc., bought and sold. 
Maloney, Gilmore Co., 568 S. Dearborn St., ¢ thie ago. 


E L LI 1OTT- FISHER billing and bookkeeping mac hines Ss, also all 
office machines, bought, sold and rebuilt. Teeter-Warsh Co., 
309 W. Kilbourn Ave., Milwaukee, Wisconsin. 


ADDR ESSO GR: APHS, Multigraphs, Die taphones, Folders, 
Sealers. Write us, save money. Pruitt, 166 N. LaSalle, Chi- 


cago. 
TABULATING CARD FILES—Twenty No. 7137% green steel 
Globe-Wernicke 1l-drawer units for Hollerith or Powers 
Cards. Also Diehl motor generator, 5 h. p., 200-250 volt, for 
tabulating machinery. Will sell all or part at very attraetive 
price. P. O. Box 1723, Atlanta, Georgia. 
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PATENTS 


Copies of patents shown here can be obtained 

from the Commissioner of Patents, Washington, 

D. C., for ten cents each in cash, postoffice 

money orders or certified check. Stamps and 
personal checks not accepted. 


Design 93,152. machine. Ciarence H. 


Bills, New York, Y. (assignor to 
writer Company, inc., New York, N. Y., pora- 
tion of New York). Application April 28, 1934. "Serial 
No. 51,569. 


1,969,603. Erasing shield. Fred H. Gibson, West- 
wood, N. J. Application Oct. 19, 1933. Serial No. 
694,295. 

1,970,603. Pencil lead and method of making same 
(no illustration). Harold Grossman, Newark, N. J. 
(assignor of one-half to the American Lead Pencil 
Company, Hoboken, N. J., a corporation of New York, 
and one-half to Eberhard Faber Pencil Company, 
Brooklyn, N. Y., a corporation of New York). Ap- 
arr Nov. 25. 1932. Serial No. 644,270. 

1,970,621. Labeling device for loose leaf binders. 
Harold C. Peterson, Belleville, N. Y., and Felix A. 
Ganteaume, Brooklyn, N. Y. Application March 30, 
1933. Serial No. 663,4 

1,970,706. Making type shutties for typewriting ma- 
chines. Henry L. Pitman, Westfield, N. J. (assignor 
to Raiph C. Coxhead Company, New York, N. Y., a 
corporation of Delaware). Application March 19, 
1934. Serial No. 523,921. 

1,970,770. Copyholder. Henry |. Richards, Wash- 
ington, D. C. Application May 17, 1932. Serial No. 


3. 
1,970,874. a furniture. Frederick G. Yawman, 
Rochester, N. Y. Application June |, 1931. Serial 


1,971,202. Typewriting machine. Jesse A. B. Smith, 
Stamford, Conn. (assignor to Underwood Elliott 
Fisher Company, New York, N. Y., a corporation of 
Delaware). Application Oct. 27, 1928. Serial No. 


1,971,239. Combined typewriting and computing 
machine. Burnham C. Stickney, Hillside, N. J. (as- 
signor to Elliott-Fisher Company, New York, N. Y., a 
corporation of Delaware). Application Sept. 15, 1930. 
Serial No. 481,829 

1,971,306. Transfer device. Louis C. Antrim, New 
York, N. Y. (assignor to Autographic Register Com- 
pany. Hoboken, N. J., a corporation of -¥ Jersey). 
Application Nov. 22, 1933. Serial No. 699, 

1,971,524. Detecting spurious checks. Fairheld w. 
Hoban, New York, N. Y. (assignor to Fairfield Spe- 
cialties Corporation, New York, N. Y.). Application 
April 8, 1933. Serial No. 665 066. 

1,971,544. Combined typewriting and computing ma- 
chine. Otte Thieme, Hartford, Conn. (assignor to Un- 
derwood Elliott Fisher Company, New York, N. Y., a 
corporation of Delaware). Application June 18, 1934. 
Serial No. 286,218. 

1,971,681. Attachment for writing instruments. 
Paul S. Hauton, Atlanta, Ga. Application Nov. 28. 
1932. Serial No. 644,612. 

1,971,892. Machine for making filing folders. Carl 
F. Anderson and ivan G. Anderson, Chicago, Iil.; 
ivan G. Anderson, administrator. Application Dec. 4, 
1931. Serial No. 578,952. 

1,971,984. Web feeding and tensioning device. 
Walter A. Konerman, Cincinnati, Ohio, and Arthur 
L. Farr, Hamilton, Ohio (assignors to The Miami 
Systems Corporation, Hamilton, Ohio, a corporation of 
Ohio). Application Dec. 6, 1930. Serial No. 500 566. 

1,972,048. Book Cover. John A. Rennie, Laurelton, 
N. Y. (assignor to Boorum & Pease Company, New 
York, N. Y., a corporation of New York). Applica- 
tion Oct. 20, 1933. Serial No. 694,473. 

1,972,070. Interleaving machine. Edwin Jacobsen 
and Irving Percy Simonson, Los Angeles, Calif. (as- 
signors to Milo Murray Harding, Los Angeles, Calif). 
Application Oct. 18, 1932. Serial No. 638,316. 

1,972,105. Drum for holding flexible type holding 
chases. Frank H. Poeppelmeier, Dayton, Ohio (as- 
signor to Set-O-Type Manufacturing Company. Cleve- 
land, Ohio, a corporation of Delaware). Application 
Dec. 17, 1931. Serial No. 581,659. 

1,972,126. Sharpening device for edged _ tools. 
Charles E. Beardsley, Bethiehem, Conn. (assignor to 
Scovill Manufacturing Company, Waterbury, Conn., a 
corporation of Connecticut). Application Oct. 26, 
1932. Serial No. 639,537. 

1,972,338. Adjustable chair. Leo E. Goenen and 
James A. Garrow, St. Paul, Minn. (assignor to The 
Fritz-Cross Company, St. Paul, Minn., a corporation 
of Minnesota). Application Oct. 22, 1930. Serial No. 
490,434. 

1,972,380. Duplicating machine. John J. Flanigan, 
Oak Park, (assignor to Vivid, Inc., Chicago, 
a corporation ‘of Minois). Application Feb. 27, 1932. 
Serial No. 595,455. 

1,972,417. Locking mechanism for binders. Hugh 
G. Buchan, Philadelphia. Penna. Application Nov. 
18, 1931. Serial No. 575,724. 

1,972,850. Tape dispenser. Charles D. McCarthy. 
St. Paul, Minn. (assignor to Minnesota Mining 
Manufacturing Company, a corporation of Minnesota). 
Application June 12, 1931. Serial No. 543,790. 

1,972,896. Smoker's utensil. Jacob E. Neahr, 
Y. Application Sept. 3, #931. Serial 


1,972,953. Rubber stamp. Alexander J. Reynolds, 
Tampa, Fla. Application Dec. 7, 1931. Serial No. 


1,973,036. Typewriting machine. Fred Becker, 
Queens Village, N. Y. (assignor to Underwood Elliott 
Fisher Company, New York. N. Y., a corporation of 
Application June 16, 1932. Serial No. 

4972, 

1,973,057. Printing instrumentali for typewriting 
machines. Charles A. Fuchs, Hollis, N. Y., and Henry 
Resch, Bayonne, N. J. (assignors to Ralph C. Cox- 
head Corporation, New York, N. Y.. a corporation of 
Delaware). Application May 22, 1931. Serial No. 
539,181. 

1,973,174. Loose leaf binder. Albert G. Lotter, 
Milwaukee, Wis. (assignor to The Stationers Loose 
Leaf Company, Milwaukee, Wis.. a corporation of 
june Application March 10, 1934. Serial No. 
‘ 

1,973,186. Loose leaf binder. Paul O. Unger, Glen 
Eliyn, til, (assignor to Wilson-Jones Company, Chi- 
cago, Ill., a corporation of Massachusetts). Applica- 
tion June 22, 1933. Serial No. 676,994. 

1,973,311. Typewriting machine. George G. Going, 
Glenbrook, Conn. (assignor to Remington Rand tnc., 
New York, N. Y., a corporation of Delaware). Appli- 
cation Feb. 15, 1933. Serial No. 656,826. 

1,973,314. Typewriting machine. Frederick A. Hart, 
Stamford, Conn. (assignor to Remington Typewriter 


Holiand D. Cottrell, 
Application July 15, > 


App.icaiton Sept. 24, 


C'ark and Frederick W. Ackerman, 
(assignors to Yawman and Erbe Manufacturing Com- 
, a corporation of New York). 
Serial No. 595,744. 

Clarence D. Trussell, 
(assignor to Trussell 
Company, Poughkeepsie, 
Application Jan. 27, 


(assignor to The Union Steel Chest Corporation, LeRoy, 
N. of New York). 
Application Feb. 29, Serial No. 680,877. 

7 Fastening device for flat articles. 

b. Berlin-Mariendorf, cor- 

poration Germany). Application Oct. 25, 

604 

William O. Morgan, Auerbach, 

. (assignor to Remington Rand tnc., 

Application June 20, i 

machine. 

to Underwood ‘Elliott 


Underwood Elliott Fisher Company, my York, N 
a corporation of nal application July 
ivided and - ap- Manufacture of window envelopes. 

58, Becker and Fritz Poppenburger, 
i S. Envelope Company, 
Application March 


in Germany March 10, 


plicatlon 10, 
Joseph F. Ryan and “ohn 
a corporation of Maine). 

Serial No. 520,684. 


(assignors to” Kewaunee Manufacturing Company, Ke- 
waunee, Wis., a corporation of Wisconsin). 
1930. Serial No, 505,812. 


slaner to Ralph C. "corporation. 
a of Delaware). 
Serial No. 523,919. 
Writing machine platen roll. s 
anne Dayton, Ohio. Application June 4, 1932. Se- 


Application March 10, 
1,973,789. Serew and rivit - cinch binder. George 
R. Anderson, Santa Rosa, (assignor of one-half 


Serlal No. 
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OFFICE EQUIPMENT 


U.S. 


EDITORIAL 


Trade Associations and the Future 


44 vigorous statement of the position of the trade association in the con 
trol of business was pronounced at the Shoreham hotel in Washington on Sep 
tember 20, when Charles P. Garvin, general manager of the National Sta- 
tioners Association, addressed a convention of the American Association of 
Trade Executives. Some of the highlights of the address follow: 

Trade associations are the very essence of self-government; they are self- 
government. What other factor in American life could have sustained the 
test brought about by the recovery program and all its unusual situations 
other than veteran, self-governed trade associations? Organized, planned re- 
covery must come from self-governing groups of business men who will now, 
as heretofore, work on the things which organized and unorganized business 
must do to carry the burden of the code. . . . The price of government is not 
going down for a long time and we must face this fact and put our houses 
in order to take care of future overhead. . . . Codes do not create business. 
They are no substitute for human creativeness and ability. They cannot 
change the nature of mankind. . . . Codes contain the essence of government 
control. Industry wrote only parts of the codes—the rest was written by peo- 
ple who had, as not the least of their worries, the thought that industry might 
benefit in some mysterious way from their contribution to industrial recovery. 

Our problem will not be solved by those who would stop men from work- 
ing when they want to work, nor by leaders alien to the spirit of our activities, 
nor by politicians ignorant of business problems, but by self- “gov erning groups 


of business men. . . . Business follows the law of life—it is a process of 
growth, re-creation and elimination. No code can keep a man in business 
unless he can keep himself there. . . . The forgotten men are those who have 


banded together in trade associations. No government official has ever sug- 
gested that one who is being asphyxiated by taxes and other governmentally 
imposed burdens be reimbursed the profit he has lost because he finds himself 
fixed with legal restrictions on the one hand and burdens imposed by mandate 
on the other. The time is coming when these organizations will know their 
strength. Trade associations will be strengthened as a result of work done 
under the NRA. They are going forward. They are not on the defensive, and 
they cannot be replaced, but they can be strengthened and can take the posi 
tion of leadership that is theirs by right of achievement. 


Business Show Head Sounds Optimistic Note 


SS Business expositions both here and abroad are doing their part to awaken 
appreciation among business men of the e ssential place office equipment holds 
in the efficient and economical performance of modern office details. 

In an advertisement published in the New York papers late last month, 
Frank E. Tupper, president of the National Business Show Company, pointed 
out that the record of the office equipment industry should offer more than a 
little encouragement to business generally. Their staffs have labored for many 
months to invent and produce new machines and devices, and to add to the 
utility and convenience of many of those already on the market. Their en- 
gineers have been in touch with leaders in every business field, and have had 
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the benefit of first hand knowledge of what the modern office requires to 


register the needed efficiency. 
The companies who will exhibit at the Thirty-first Annual Business Show 
in the Port Authority Commerce building, New York City, from October 15 
to 20, inclusive, provide essential tools without which business as we know it 
would be unable to function. 
The immediate future is going to make greater demands on business than 


heretofore. 
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New conditions call for new and improved methods and equip- 


ment to meet them; hence the forthcoming Business Show should be a focal 
point of interest to the entire business community. 

Every executive with the interests of his business at heart should take “time 
out” from his regular activities to visit the show and acquaint himself with the 


machines, systems and devices there demonstrated. 


bigger or surer dividend than an efficient office machine. 


“Swivel Chairs Are In Top Demand” 


Few investments pay a 


@@ Forbes for September 15 announced an important bit of research into the 
furniture field. “One of our writers, engaged in research, sends this piquant, 


significant, tragic-comic discovery. 


‘I have been going over the long list of 


indexes which make up the Labor Bureau’s wholesale commodity price index. 
What piece of furniture do you think has had the largest advance to its credit 


from June, 1933, to June, 1934? 
about the only notable advance in the group. 
up from 73.4 to 79, the 


Swivel chairs! 


‘ 


this reflect an abnormal demand from bureaucrats ?’ 


‘You answer,” said Mr. Forbes. 


Selling to Chain Stores 


In fact, swivel chairs had 
Although the group index was 
‘swivel chair index” advanced from 71.9 to 93.5. Does 


@@Many dealers in stationery and office equipment who have studied the 
chain store proposition advance the point that when the manufacturer or jobber 
sells lines of office supplies to chain stores, he does not thereby increase the 
total output, but instead, he merely changes it from one channel of distribution 


to another, 


There appears to be an increasing resentment on the part of commercial sta- 
tioners because those who sell staple office lines to chain stores make it pos- 


sible for the chains to undersell the office supply houses. 


Some stationers have indicated an intention to favor in their buying those 
manufacturers who give them protection against chain store competition. 


HAKESPEARE tells us that “the 
quality of mercy is not strained,” 
but the strain put on a business fore- 
cast by the qualifying of its mercy is 


often enormous. 


It’s an ancient superstition that 
every business must have its “wet rag” to suc- 
ceed. Otherwise, enthusiasm would run away 
with common sense. To be sure, but why be 
“all wet,” as many are prone to be? 

The meat in this is this: 

There is no business in which the right 


mental attitude is so essential as in salesman- 


ship. 


A River of Ink 


A recent issue of The Argosy maga- 


zine reports the discovery of a river 
f ink in Algeria. It is said to be 
formed by the confluence of two 
streams, one of which flows over a 
bed of iron ore, while the other, pass 
ing through bogs of peat and other 


vegetable growths, supplies gallic 


acid, which combines with the iron in 


And most successful salesmen are tempera- 


Tim Talks 


mental! 


in gloom. 


This complicates matters because 
they are likely to be creatures of 
moods. State of mind has much to 
do with their success. 

It’s just as easy to cultivate looking 
on the bright side of things as it is to wallow 


It’s much simpler and pleasanter to reflect 
on the blessings of life than to worry over its 


troubles. When we lay down the shovel and 


old sage who said: 


and most of them never happened. 


Out of the Record 


solution in the other stream and makes 
ink. 

An ink manufacturer of Chicago, 
since deceased, used to say that he 
would never run out of basic material 
as long as Lake Michigan held its 
own. What would he have said could 
he have diverted the Algerian ink 
river into his factory? 

The writer in The Argosy said noth- 
ing as to the strength or quality of the 


the hoe, if we’re honest we'll agree with that 
“I’ve had many troubles, 


‘Tim Thrift. 


ink produced by the two rivers. <A 
plunge in the inky waters followed by 
exposure to the air might have sin- 


gular and embarrassing results. 


Marion’s Hobby Show 


The city of Marion, Ohio, put on a 
homecoming and hobby show recently 
which ran for a week and was an em- 
phatic success. The Marion Hobby 
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At the Right Are Some Vacation Pictures. 

In the upper picture Ed Cooper of the 
Boorum & Pease Company is at the left 
and Ted Lechner of the Omaha Stationery 
Company, Omaha, Nebr., is at the right. 
The gentlemen helping to hold the string 
of fish are guests whose names are unre- 
ported. Mr. Cooper and Mr. Fall spent 
their vacation at Round Lake near Brain- 
erd, Minn. The fish in the picture were 
caught at Lake Winnebagoshish. The boys 
left a perfectly good lake at five o'clock 
in the morning and drove 115 miles to 
get to the other. The catch looks as 
though their efforts were worth while. 
In the lower picture are Herb Fall of the 
Japs-Olson Company, Minneapolis, and 
Ed Cooper again. The two children are 

Mr. Cooper’s daughters. 


Club sponsored the affair. This club 
has a membership of more than sixty 
all of whom are collectors of some- 
thing. The local newspaper and the 
merchants gave the club capital co- 
operation and helped display all types 
of relics, stamps and coin collections. 

According to the local paper, quot- 
ing Dr. F. A. Stengel, Hobby Club 
president, the window displays of hob- 
bies totalled 102. 

One of the windows which at- 
tracted much attention was that of 
Clarence Hart, an employee of the 
Monarch Printing & Supply Company 
at Marion. Mr. Hart’s exhibit con- 
sisted of pencils obtained from all 
parts of the world. One was sent to 
him by the secretary to President 
Roosevelt. 

In the accompanying illustration 
may be discerned a letter near the 
bottom of the display of Mr. Hart’s 
collection of pencils The letter, 
which is self-explanatory, reads as fol- 
lows: 

My dear Mr. Hart: 

The President is in receipt of your 

letter of September twenty-seventh 


Pencil Collection Owned by 
Clarence Hart of Marion, 
Ohio.—-This collection of 640 
pencils was on display in the 
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and I take pleasure in sending you 
herewith a pencil from his desk. I am 
sorry that we have no pencils from 
his campaign 

Very sincerely yours, 

Louis McH Howe, 

Secretary to the President. 

Mr. Hart’s collection includes 640 
pencils of all types, shapes and sizes. 
The collection has been on display in 
the window of the Monarch Printing 
& Supply Company a number of times 
but during the Hobby Show week it 
was placed in Uhler-Phillips window 
at the request of the Hobby Club 
Uhler-Phillips is one of the leading 
department stores in Marion. 

One of the reasons for conducting 
the show was to convince people oi 
the value of having a hobby. Consid- 
erable progress was made toward 
achieving this objective, particularly 
among the boys and girls of Marion, 
many of whom have established them- 
selves as enthusiastic collectors of 
something or other. 

The occasion was one of joyous 
merrymaking throughout the week 
and thousands came in from the sur- 
rounding country to enjoy the show 
There was band music, dancing in the 
street, weight lifting, a male chorus, 
burlesque magicians, fancy dancing, 
burlesque ventriloquist acts and other 
forms of novelty entertainment. 


A Proud Fisherman Displays His 
Catch.—On Saturday, August 18, two 
Dictaphone men, E. M. Thal, Detroit 
branch manager and N. J. Wilcox, hied 
themselves to Grand Traverse Bay to 
do a little trout fishing. Mr. Wilcox 
modestly permitted Mr. Thal to be pic- 
tured with the seven trout whose ag- 
gregate weight was thirty-seven pounds, 
the smallest one weighing four and 
one-half pounds and the largest nine 
and one-half. All seven fish were 
caught in about four hours. 


window of Uhler-Phillips de- 
partment store in Marion dur- 
ing a Hobby Show conducted 


by the Hobby Club of Marion. 
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How Is Your System? 
Office Equipment? 
P E M BROKE 
PEMBROKE 
PEMBROKE 


Pembroke 
Valentine 


What he wants is te have you 
buy Valentines at 


Pembroke’s 


and mall them out 

Mun@reés and hundreds, ang seach 
beauties! Priced away down, 

Send Fountain Pen and Pencil 
Set if you want te. 


24 East Broadway 


No One Ever 


PEMBROKE 


ot being an artist but— 


Syre knows Des they waat 
in the way of 

Artists’ Supplies 

Oll Paints, Water Colers. 
Everything—and 

Desks and Chairs 

for offices. 

24 BROADWAY 


Service | 


PEMBROKE’S 


—today! 


| 
| 
| 
Easter Cards, Birthday Cards, | 
Wedding Invitations (printed of 
copper plate) 

Smile—roll up your sleeves. and | 
help make it a big Easter Curd | 
Saturday—at the biggest and hext 
Fountala Pen Store in Utah 


24 FAST BROADWAY 


T ISN'T necessarily the size of an 
advertisement that determines the 
results,” declares Adrian B. Pembroke, 
owner of the Pembroke Company, 24 
East Broadway, Salt Lake City, Utah, 
one of the city’s most exclusive sta- 
tionery and office equipment stores. 
“It’s the directness of the appeal of the 
message to the individual reader that 
elicits responses.” 

“We have successfully used a two 
inch one-column advertisement twice a 
week in the leading local newspaper. 
In each instance we have used a specific 
message appealing to a certain type of 
reader. These advertisements have not 
required an excessive expenditure and 
yet by directing our appeal to certain 
readers, we have gained as favorable 
results as would an advertisement 


Adrian B. Pembroke 


ENTERPRISING DEALER 
GETS SPLENDID RESULTS 
FROM SMALL SPACE 
ADVERTISING 
Accused Content and Continuity of Copy Influ- 


ential Factors in Pembroke Advertising 
—by I. C. Williams 


Pembroke’s 


Is the Big 

Fountain Pen Store 

of Utah, 

Why not send a Foun- 
tain Pen and call it a 
real VALENTINE? 
And don't forget that we 
print cards, letterheads, 
envelopes and so on. 

24 East Broadway 


BRING IN YOUR 
FOUNTAIN PEN FOR A 
SPRING 
CLEANUP 


Thoroughly Cleaned 
NEW SA POLISHED 


50¢ 
PEMBROKE’S 


24 EAST BROADWAY 


Dear Me: 


We are the oldest Copper 

Plate Engravers in Utah 

of WEDDING INVITA- 

TIONS, ANNOUNCE- 

MENTS, CARDS and 

LETTER HEADS. 

We set the stylo—and no 

one has caught up with 

us yet! 

Regular PRINTERS of 

OFFICE STATIONERY 

and Commercial Needs. 
Yours truly, 


Pembroke 


24 E. BROADWAY 


Keep Your Office Eye 
On 


PEMBROKE 


No matter what your needs, from 
a@ pocket memo to a complete 
accounting system, Visible or 
Machine Bookkeeping Equip 
ment—we are yours truly. 


24 E. Broadway 


| Follow Your 
Hunch— 


and Go to— 
Pembroke’s 


Birthday and other lovely 
| cards. 
Stationery in boxes—printed 
or engraved. 
| The Fountain Pen Store of 
Utah--the write store. 


24 _East Broadway 


TENOGRAPHERS 


For a Pain 
in the Back 
Try a Do- More 
Health Chair 


Ask Us About 
Them 


PEMBROKE 


24 East Broadway 


They've worn a groove in 
the pavement—going te 


Pembroke’s 


for the 

New 4-inch Eversharp 
—square leads—writes 

4 times as long—smoother, 
blacker—will not twist 

or turn—4 erasers. 


Seiiing “em by the barrel 
and everybody happy 47¢ 


25 E. Broadway 


twice the size or larger which failed 
to confine the reader interest to some 
definite thing in which the reader felt 
time was justified in reading. 

“The place in the newspaper in 
which our advertisement appears is 
also regarded by us as an important 
factor,” Mr. Pembroke stated. “We 
have found our spot on the editorial 
page is best of all for the reason that 
the greater amount of reader interest is 
concentrated there. Practically every- 
one has some favorite item on this page 
that he religiously follows and for this 
reason our advertisement logically can 
be expected to catch the attention in 
the majority of cases. Likewise the 
frequent inclusion of humor in our ad- 
vertisements has evoked a favorable 
reaction, since people finding a chuckle 
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in our copy naturally read it from then on because 
they like to find something that makes them laugh. 
Continuous reading of our advertisements and the 
store name naturally impresses our identity upon 
the individual reader’s consciousness so that when 
he thinks of stationery, office equipment or the many 
other companion items that we carry, he also thinks 
of us and comes to the store to make purchases.” 

The Pembroke Company's advertisements appeal 
to a wide variety of people—some are aimed at pro- 
fessional people, others direct their appeal to the 
“average” person. Still others are so worded as to 
interest the socially inclined person to whom mat- 
ters of form are of great importance. Typical of 
advertisements appealing to the average person was 
one carrying the heading, “Follow Your Hunch 
(See reduced reproduction on opposite page.) 

A good example of how advertisements may be 
worded to get business from professional, non-pro- 
fessional and “average” persons is contained in the 
Pembroke copy headed, “Bring in Your Fountain 
Pen fora Spring Clean-up.” (See reduced reproduc- 
tion on opposite page.) 

The latter advertisement was calculated to cause 
many persons to dig out pens that had long been 
stored away for various reasons. Perhaps the pen 
had been a gift of some well wisher and the type 
of point was not the kind that the individual liked, 


OFFICE MACHINE COSTS AND 


PRICES 


As Outlined to an Office Appliances Representative 
by Arthur B. Froehlich of Chicago* 


OST-FINDING and price-making under the 

situation as interpreted by the NRA insofar as 
the office machine business is concerned is little dif- 
ferent than it always has been. In the first place our 
code can not be finally adopted until the code of the 
manufacturers has been approved and made effective 
by the Washington authorities. Our code has been 
approved by the National Association in convention 
at Los Angeles, but the adoption of uniform ac- 
counting systems can be foreshadowed but not real- 
ized until the code has official sanction and men are 
elected to put its provisions into effect. 

For the office machine dealer cost finding is some- 
thing each man must do for himself or employ a 
competent person to do it for him. A sound cost- 
determining system that includes every possible ex- 
pense is a first essential to good merchandising. 
Thousands of merchants in this and other fields err 
with respect to certain items which are not, but 
ought to be, included in the schedule of overhead 
expense. Margins in this business are not broad 
enough to permit one to forget cost items; if he does, 


* Mr. Froehlich is vice-president and general manager of the 
Reliable Typewriter and Adding Machine Corporation, peren- 
nial president of the Chicago Typewriter Dealers Association, 
and former president (1932-1933) of the National Typewriter 
and Office Machine Dealers Association 


or perhaps it had seen hard usage and sprung a 
“leaky valve.” Or maybe it had been dropped in 
a moment of confusion and the point damaged. 
Whatever it was that was wrong with the individu 
al’s pen came to mind as soon as the person read 
the advertisement. The result was that Pembroke’s 
did a nice “spring house cleaning” job on Salt Lak- 
er’s fountain pens. Incidentally, it also afforded an 
excellent opportunity to explain the importance of 
having the store’s quality fountain pen ink in the 
rejuvenated pen in order to keep it in excellent 
working condition. This resulted in a substantial 
increase in ink sales and the gaining of many steady 
patrons for nationally advertised brands of inks car- 
ried by the store. A by-product was a general in 
crease in store traffic and sales, 

The Pembroke Company has been running adver 
tisements like those shown on the preceding page 
for over a year and have found that they have ob- 
tained better results from the amount of money 
invested than through any other medium that could 
be used. A great deal of credit is due Adrian B. 
Pembroke for his originality in composing the mes- 
sages of the advertisements and for his apparent 
knowledge of what appeals most to each type of 
reader and is the most apt to induce a response to 
the proffered service. 


Mr. Froehlich 


he is certain to suffer and may be at some additional 
expense to discover the leak. 

Price making is the other side of the cost picture. 
Prices are made in two ways—on new machines, by 
the manufacturer who advertises them and teaches 
the public the standard retail price at which his ma- 
chine is sold through dealers and agents. The other 
method has to do with rebuilt machines. Here con- 
ditions differ with different localities, and the dealer 
must to an extent fend for himself. 

With regard to prices on new machines, it is ob- 
vious that the several thousand dealers throughout 
the country are in no position to nominate the price 
of the product. They differ each with others, in 
their outlook, in manner of living, in their ability to 
perform successfully as salesmen and to carry on the 
other duties of a business which depends upon sell- 
ing at a profit the lines which the factories offer. If 
prices were open on new merchandise, the lowest 
price would eventually become the standard price. 
It is far better for the manufacturer to standardize 
his retail prices and announce them in his advertis- 
ing to the public. Thus the public is informed that 
a certain machine is worth a given price and when 
they pay it, they understand they are getting first- 
class value backed by a concern of standing. The 
dealer’s customers understand that he buys at a dis- 
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count, and there is a general impression that such 
discounts do not afford more than a reasonable 
profit. 

Should the manufacturers leave off their pre 
viously announced prices and throw the field open 
for every dealer to make his own prices without 
any guiding light to the public as to what price to 
expect, the confusion would be incredible. Every 
dealer would figure differently and it would take the 
resources of the national and local ass« clations and 
the NRA even to make a start at bringing order out 
ot chaos 

It is admitted that not all dealers stick to an 
nounced prices. Some such cases arise from special 
considerations; others because the dealer hasn't 
enough backbone to insist on the right price. Some 
times cases arise where strict adherence to published 
prices is not expected, such as a sale of a consider 
able number of machines to a single concern. A 
discount in such cases is proper because it costs 
very little more to handle fifty machines in a single 
order than it does to handle one. 

The temptation to cut prices to get the order is the 
bane of the industry. The dealer who cuts a price 
except for a very special reason only fools himself. 
Such transactions are nothing more than trading 
dollars. The cut price will not stand analysis. 
Every day we turn away business because we re- 
fuse to take less than scheduled prices. Overhead 
costs are not decreasing, but on the contrary, are 
greater than they were in good times. 

If the dealer were to cut his prices, he would lessen 
his capital by the difference between his stated price 
and the amount of the cut. This applies to rebuilt 
as well as to new machines for, if he pays $20 for a 
second-hand machine, for instance, and rebuilds it, 
the cost of rebuilding could hardly amount to less 
than half the purchase price of the rough machine, 
and might be more. That would be manufacturing 
Then, if he adds his overhead percentage and 
a small percentage of profit, he would have to ask 
$45 or more for the finished machine. It is evident, 
therefore, that the dealer cannot shade his prices and 
make any money. In this business there are “in- 
visible” costs the aggregate of which eat up much 
money, but they must be estimated and figured into 
every transaction. 

Fifty per cent added to first cost of a machine does 
not represent that much gross profit. On the con- 
trary, it represents only 331% per cent, which is an 
irreducible minimum that spells DANGER. Unless 
the dealer’s mark-up is more than this, except in cer 


cost. 
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tain cases, his net profit will be painfully thin. 

If the dealer is a good buyer, he will occasionally 
get a machine that is worth more than he pays for 
it. But he need not pass this advantage on to the 
customer. If the machine he buys for $25 is worth 
$35, he rebuilds it on the basis of the latter figure, 
with proportionately greater profit. There are some 
dealers who exist because they are good buyers, in 
spite of the fact that they are indifferent merchan- 
disers. 

The dealer who rates high for the quality of his 
machines, who follows up his customers and helps 
them when difficulties arise, can afford to let the 
“price only” type of buyer go somewhere else. If a 
would-be buyer leaves the store without buying, it 
is often the dealer’s fault, because he has not con- 
vinced his prospect that the service he stands ready 
to give and the excellence of his machines more than 
outweigh the difference between the cost of his ma 
chine and that of the cut-price man, who, having 
made no money in the first place, can’t afford to per- 
form services, the cost of which must inevitably take 
him into the red. 

No business can exist for long without accurate 
cost figures which must include every expense. In 
the business in which we are engaged, our overhead 
figures must cover the factory as well as the office 
and sales room. This complicates matters, because 
we are handling two or three businesses in one. 

The principles, which apply to retail sales, apply 
in the main to those at wholesale, where a difference 
of $1.75 or even $1.50 per machine over the price of a 
competitor makes it impossible to handle the order. 

United cooperative action is the most powerful 
principle which we can evoke. It overcomes by mass 
action and psychology the scattered forces of dis- 
organization. It imparts courage and supports con 
fidence. It is the oldest foe of whatever enemies be- 
set us. To achieve its benefits we give up certain 
individual rights to obtain greater advantages. It 
is the essence of ordered government. It is mass 
action directed at a common purpose. It is essential 
to the success of this industry and is the goal we 
have in mind in the formation of the code. Now, as 
in times even beyond history, cooperative action is 
directed at a common danger or to the achievement 
of a common benefit; but many are coming to see 
that success depends more upon understanding than 
upon the mailed hand, and that the cooperation of 
the individuals that form the mass depends upon 
their conviction that all must join in the common 
effort. 


YCUR FORTUNE TOLD 


Tell me how you spend your spare time and I will tell your fortune and get it pretty nearly 


right. 


Just as a college student must do a certain amount of studying to keep up with his class, 
so a business man must keep on learning, if he is to keep pace with others in his field of 


activity. 


But it is not that minimum of learning and added knowledge that measures your future. 


It is not what you MUST do just to keep from falling behind; it is what you MAY do in 


addition to that. 


Plenty of business men tell the truth when they say they haven’t time to read the trade 
journals of their field of business, but they are right only because they think of reading business 


literature only during business hours. 


The right use of a man’s business hours may enable him to keep along within sight of the 
crowd, but he can never get ahead of the crowd unless he uses his spare time for that purpose. 


(Frank Farrington’s Business Talks) 
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In the Publicity Department Studios, Hollywood.—lIn the upper left hand picture is Miss Hope 
Baily slipping a “fashion photo” into the file of “Rural Progress.” The upper right hand 
picture shows a portion of the mailing division. The young man is operating a mail metering 
machine. In the foreground is a manually operated Mimeograph. At the lower left is another 
view of the mailing room. In the background may be discerned a Dictaphone shaving machine 
and an automatic Mimeograph. Miss Sally Bourdette, mailing department head, is in the rear 
at the right. In the remaining picture clerks are stuffing envelopes with “Hollywood News” 


published by Paramount. 


(Pictures taken expressly for use in Office Appliances.) 


OFFICE APPLIANCES BACKSTAGE 


Important Roles Played by Office Appliances and 
Equipment in Motion Picture Publicity 


OM BAILY, director of publicity for Para- 
mount Pictures, states that the Mimeograph is 
now playing an important rdle in the movies—stim- 
ulating the boxoffice sales of his corporation’s film 


productions. 

For long, he says, Mimeographed fea- 
ture stories and items of news concern- 
ing studio activities had been prepared 
and broadcast to syndicates, fan maga- 
zines and newspapers which were 
likely to print them. This mail mat- 
ter, sent out in the hope of a “Plant,” 
consisted of fashion hints from the 
stars, gossip, so-called “chatter,” ac- 
counts of technical improvements made 
on the “lot,” and above all—news of 
forthcoming photoplays. 

Each outgoing envelope carried illus- 
trative matter too. Photographic 
prints, regular commercial size, of a 
high degree of technical perfection. 


By A. B. Laing 


Tom Baily 


The reproduction of these prints by the papers to 
which they were despatched, was particularly 


sought. 
But since no accurate survey had been made of 


each publication’s individual require- 
ments, much of this costly mail matter 
found its way to the waste-basket be- 
cause a good deal of the material was 
unsuited to the needs of the recipient. 
Such indiscriminate mailings were 
however sanctified by custom, and the 
loss had always been regarded as an 
unavoidable red ink entry. 

Just prior to the release of the pre- 
tentious film-play, “Cleopatra,” Mr. 
Baily determined to end this hit-and- 
miss method of news submissions. 

A Mimeographed letter was drafted. 
A questionnaire directed to dramatic 
editors contained a handy check list 
for completion and return, as a means 
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tf establishing the specific requirements of each 
publication. \When stenciled, the form was run ona 
manually operated Mimeograph. One thousand 
copies were struck off as an initial test batch. They 
were mailed to dramatic editors in key cities of the 
United States and foreign countries. 

he returns were terrific. 

Upsetting all the dope on “average expectancy,” 
325 replies came in by return mail, Another 220 
straggled in during the ensuing four or five weeks, 
and when the result of the overseas solicitation was 
tabulated, it was found that over 800 positive an 
swers had been received in the grand total. 

The new orders for photographs, with those al 
ready being mailed to regular outlets, brought the 
total photos requisitioned up to an average of 100, 
OOO monthly. 

Handling of this vast number of “stills” necessi 
tated enlarged premises (the additions to the build 
ing have just been completed as this is written), and 
creation of a new department to facilitate their clas- 
sification. To Miss Hope Baily was assigned the 
task of organizing this work. 

\ special bin was made to aid the sorting and 
storage of the fragile prints pending mailing. (See 
ig. 1.) Each compartment is labelled by a type 
written card bearing the name of the periodical to 
which prints are to be consigned. The label also 
carries a key marking in colored crayon—corre- 
sponding to the type of “art” the consignee had in 
dicated on his mimeographed questionnaire. Thus 
all errors of commission or omission are practically 
eliminated 

The added volume of prints to be handled as a re- 
sult of the unexpected percentage of responses taxed 
the capacity of the captioning crews. The existing 
method of titling these photos was unsatisfactory 
anyhow. Customarily typewritten on onion skin 
paper with a machine full of carbon paper, many of 
the final sheets were often blurry and almost unde 
cipherable. Moreover, when gummed to the backs 


A Corner of Paramount “Lot” in Hollywood. 


peas 


In the rear is the building housing the publicity 
department. 
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of the prints the office paste used in this operation 
frequently ran—coming in contact with the ob 
verse of a print, the delicate film emulsion would 
peel. Stacks of prints had to be fed to the incinera- 
tor on the “lot.” 

It was decided to print as many as could be so 
captioned on a regular printing press. But for the 
majority of stills ‘with long explanatory titles, it 
was found that the Mimeograph offered a solution. 
A new automatic Mimeographing machine was put 
in use. ‘Titling stills at the rate of about 1,500 per 
hour, it has cut the “nut,” as Showman Baily says, 
about twenty per cent, besides making sharper. 
clearer images. As a secondary beneficial result it 
was found that the postal laws of many countries 
permitted a photograph to be mailed via “photopost” 

when Mimeographically captioned. The enor- 
mous saving over the first class rate, taking the mail- 
ings as a whole, is obvious. 

The mailing room adjoins the new photo sorting 
department. Envelopes are addressed on an auto- 
matic machine which prints at the rate of 3,000 per 
hour. The envelopes are stuffed on tables equipped 
with special cleats to simplify this operation. By 
this means, 2,700 envelopes may be stuffed every 
two and one-half hours. 

In the case of Mimeographed news stories accom- 
panying the prints, these are distributed in special 
bins after Mimeographing. The bins are inset in 
the table-top and numbered serially to correspond 
with the page number of the story, a device that per- 
mits easy flipping of each sheet into its proper order 
for stapling. Stapling machines are attached perma- 
nently to the table-tops at a convenient distance 
from these bins. 

Recognizing and harnessing the versatility of all 
these office appliances, Mr. Baily has placed his 
mailing department on an orderly, systematic basis. 
By eliminating waste operations, he has increased 
profits and goodwill for Paramount. 
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GROUP PLAN FOR OFFICE MACHINE DEALER 
ACCOUNTING 


JT Hk suggestion made by Mr. An Excellent Plan for Coop- 


The above outlined form with 


Simler in his letter was in- ergtive Costs and Profit spaces opposite each item and 


tended to show the dealers in the Finding Taken from a Letter 


organization which Mr. Ander- 
son heads a method of helping 


other items it might be neces- 
sary to add would be fairly long, 


by Henry Simler, Vice Presi- but it would collate much essen 


themselves. Through this sys- dent of the American Writ- tial information. 


tem of records, the dealers will ing Machine Company to C. 


Form No. 2 would be laid out 


be enabled to know at all times Elmer Anderson, President, like No. 1. Down the left hand 


every item of cost that goes into National Typewriter and Of- 


the machines they sell, from re- 
building the machines clear 
through all other office and shop 
expense until each machine ts 
delivered to the customer. Mr. 
Simler believes it to be self-evi- 
dent that until every item of 
expense is accounted for it is 
impossible for the dealer to ar- 
rive at any reliable estimate of 
how much his mark-up must be 
to assure him of a given percent- 
age of net profit, 

The method Mr. Simler sug- 
gests is one he has applied in 
essentials to his own organiza- 
tion. We shall try to describe it 
with reasonable clarity without 
reproducing all of the forms used 
to illustrate its features. 

Mr. Simler pointed out that in 
almost every city a few of the 
dealers do eighty to ninety per- 
cent of all the office machinery 
business done therein. He sug- 
gested that such dealers be got 
together and that a tria! be made 
of the plan, using the forms de- 
scribed herein. ‘The information 
so collected would then be turned over to some pub- 
lic accounting firm in whom all the dealers had con- 
fidence, knowing that the information compiled in 
such monthly reports would be kept strictly confi- 
dential. The accountants would compile averages 
and percentages so that each dealer could compare 
his own figures with the findings of the accountant. 
If the dealer’s showings were in any particular below 
the average he would then of his own volition cor- 
rect them. 

Mr. Simler believes that if a group of dealers will 
get together, use forms | and 2 (illustrated on the 
following page) and arrange with some audit firm 
to consolidate their monthly reports, they will better 
their business. 

Form 1—‘Sales’—is intended to take care of the 
sales record of all principal lines of merchandise. 
The merchandise listed should be used, and a list 
should also be made of the lines not listed if the vol- 
ume is sufficient to make it worth while. In the left- 
hand column are the lines of merchandise to be in- 
cluded. Then at the top of the form in the second 
column are “Number of Units Sold—Exchanges” ; 
third column, “Net Sales”; fourth column, “Cost of 
Sales,” and fifth column, “Sales to Date, and Cost,” 
divided in two narrow columns headed “Sales” and 


Mr. Simler 


margin or column would be 
listed the subjects to be handled 


fice Machine Dealers Asso- as shown in the reduced form on 
ciation. 


the next page. 

The columns adjoining on the 
right are headed respectively as 
follows: This Month; Same 
Month Last Year; This Year to 
Date; Same Period Last Year. 

After the foregoing monthly 
reports (Forms 1 and 2) are in 
the hands of the auditing firm 
they will be consolidated, and 
will then show the average price 
received for new portables; for 
new standard typewriters; for 
new adding machines; for other 
new equipment listed; for sec- 
ond hand portables; for factory 
rebuilt standards; for local re- 
built standards; for factory and 
local rebuilt adding machines; 
for other second hand equipment 
listed ; for overhauling machines. 
The report will also show the 
percentage of repairs in shop to 
total sales; of inspections to to- 
tal sales; of outside repair calls 
to total sales. It will show the 
average received per outside 
call; the percentage of ribbon sales to total sales; 
the percentage of carbon sales to total sales; the 
percentage of paper sales to total sales, and the per 
centage of rental revenue to total sales. 

“By dividing the total amount of repairs done by 
the group,” says Mr, Simler, “—repairs done in the 
shop—by the total service salaries, they will get the 
returns per dollar in overhauls to service salaries. 

“It will be interesting to have the percentage of 
total service expense to total net sales. 

“Each expense item should be figured as to its 
percentage to total net sales, including the percent- 
age of total selling expense to sales, total service ex- 
pense to sales, total establishment expense to sales, 
and total of all expenses to sales. 

“The percentage of cost of the merchandise to net 
sales, and the percentage of profit or loss to net sales 
should be given. 

“If this plan can be tried out by a few representa- 
tive dealers—it is not necessary that all dealers in a 
city or locality subscribe to it—it will be found to 
be beneficial to those subscribing, for they can com- 
pare their actual figures with the averages and the 
percentages given, and it should not require any 
argument to induce the dealer whose showing is not 
good to take the necessary steps to better his con- 
dition.” 
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18 OFFICE APPLIANCES 
FORM NO. 1—SALES 
Prod Se a Number of Units Sales to Date and Cost 
oduct of Service Sold Exchanges Net Sales Cost Sales Sales Cost 


Other New Equipment (List Separate Lines) 
Second-Hand Portables 

Factory Rebuilt Stan lards 

Local Rebuilt Standar¢ ds.. 

Factory Rebuilt Adding Machines 

Local Rebuilt Adding Machines 


Other Second-Hand Equipment (List Sep arate Lines).. ‘au 

Outside Repair Cal vr 

Ribbons . 

Carbon 

"aper 

List Any Other Supplhes If Enough Volume 

Rental Revenue—Typewriters .. ees 

Rental Revenue—Adding Machines. . ‘ 

Rental Revenue—Other Equipment...... 


Form No. 1 heretofore mentioned is intended to 
take care of the sale of all principal lines of mer- 
chandise. The line listed should be used, and in the 
space shown, and a list should be made of the differ- 
ent lines of merchandise not already listed, if the 
volume is sufficient to make it worth while. 


Additional Explanation of Forms 


Under “Number of Units” the units sold and the 
number of exchanges should be shown, and also the 
net sales after deducting the exchanges, but includ- 
ing a carrying charge it the sales are time sales. 

The “Cost of Sales” is the cost to the dealer of 
selling the merchandise. “Sales and Cost to Date” 
is an accumulation of previous monthly figures for 
the year to date. 

Form No. 2 shows total net sales, total cost of 
merchandise and the gross profit for the current 
month and the same month of the previous year; 
also the total of sales to date and the total for the 
same period of the preceding year. All the informa- 
tion listed should be shown each month. 

Under “Miscellaneous Expense” cash discounts 
should be shown, if allowed, also subse riptions, 
dues, fees and other expenses not otherwise classi- 
fied. Any miscellaneous credits given that affect 


the sales should be listed as expense. Any miscel- 
laneous expense not included in the form should be 
listed. 

If there is a reduction in the cost of any merchan- 
dise in stock, it should be listed as an expense and 
the merchandise written down to the new cost un- 
der the heading, “Depreciation.” If machines are 
lost they should be written off as an expense at cost, 
and if any machines are destroyed, or if, when in- 
ventory is taken, there is a shortage, the amount 
should be shown at cost. 

Any well-stocked stationery store should be able 
to supply suitable four- column forms with a liberal 
left-hand margin to classify the data required for 
each of the forms above described. 

A twelve-column form with name space can be 
obtained and used—one side for sales and the other 
for expense, for each month of the year, so that a 
comparison will be available to show either increase 
or decrease in sales or expense month by month. 


Other Forms Described 
To work the system described to the best advan- 
tage there should be an inside shop service form 
with space for customer’s name and address, date, 
machine number, parts used and work done, and in 


FORM NO. 2—SALES—COSTS—PROFIT 


Selling Salaries .......... ede 

Traveling Expense ......... 


Commission or Bonus...... 
Freight, Express or ‘Parcel Post..... 


Postage (Not Including Parcel Post)..................... 
Freight, Express, Parcel Post......... 
Carfare and Truck... iene 


Total All Expense... 


Same Month This Year Same Period 
This Month Last Year To Date Last Year 
i 
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the right hand columns, the list price of the parts 
used. Under the “Kind” in the left hand column 
are the names of the machines worked on, and 
“classification,” “parts sold,” “charged repairs,” 
“new machine from factory,” “fix-up,” “returned ex- 
amination,” “rental,” “repair loan,’ “manager’s or- 
der,” “school machine,” “unclassified,” “unfinished 
work,” “estimating,” and “time absent.” At the bot- 
tom of the form space is provided for an expressage 
charge; and for total of parts used and expressage 
Then come the hours and minutes of the labor 
charge, and finally, the amount of bill rendered, and 
at the left (bottom) the date billed. 

The Outside Service Call Form provides for a 
number, name and address, date and hour, room 
number or department, name of machine, complaint, 
and time at ten minute intervals from 8:00 a. m. to 
8:00 p.m. Provision is made for a charge for parts 
at list — car fare, time, total parts, labor charge, 
total of charges, “machine tested and found satis- 
factory,” signature of operator, date billed, date 
work done, and name of repairman. At the left hand 
bottom of the form are classifications of service per- 
formed such as paid cash call, calls charged, guar- 
antee, examinations, rentals, repair loans, manager's 
order, estimating, paid inspections, no work done, 
schools, unfinished work, etc. 
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The last two forms described above are small and 
compact, being 8% inches wide by 5!% inches high. 

The “Fixed-Up Cost Record” is a form 8” by 11” 
with space at the top for name of store or branch, 
date completed, followed by boxed spaces across the 
form providing for name of machine, model, car- 
riage, type, and serial number. Then follows the 
labor cost record in eight columns headed respec 
tively, date, man’s initials, operation, time started, 
time stopped, elapsed time, hourly rate, and amount. 
The third column under “Operation” includes tear- 
ing down, cleaning, building up, keyboard, enamel 
and varnish, and inspection. ‘Totals are then fig 
ured, followed by “Summary of Cost,” which in- 
cludes total labor cost, total net cost of parts, a rec- 
ord of which is provided for on the reverse side of 
the form ; platen, if used ; ribbon, if used ; total fixed- 
up cost; parts and time correct; rates, extensions 
and additions correct, and signatures of foreman 
and bookkeeper. In addition to the Fixed-Up Cost 
Record there is a Fixed-Up Cost Report (monthly ) 
which, after the necessary headings of name of store 
or branch, month, and grade, provides space for 
material cost, including make, model, serial number, 
parts, platen, ribbons, nickel, japanning, transfer and 
total, and labor costs such as tear down, clean, build 
up, keyboard, inspection, total labor, and total cost. 
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One of the Effective Outdoor Advertising Signs Placed in Strategic Position on Many of the 


Principal Highways That Enter Oklahoma City. 


-It will be observed that the sign board is 


equipped with lighting facilities which extend the number of hours per day during which the 
Wesbanco” trade name is brought to the attention of passers-by. 


Some Advertising by an Oklahoma Office Equip- 

ment Dealer 

Some examples of advertising by billboard and news- 
paper were recently received from J. L. Wren, Jr., of the 
Western Bank Supply Company of Oklahoma City, having 
particular reference to office furniture. Mr. Wren, it will 
be remembered, contributed the excellent article on the 
handling of office furniture which appeared in the special 
section on that subject in the September issue. The article 
started on page 108. 

The accompanying cut of a “Wesbanco” billboard, 
replicas of which may be seen on all the principal ap- 
proaches to Oklahoma City, gives the reader an idea of the 
dignity of this feature of the company’s advertising, but 
misses some of its attractive qualities because the colors 
of the original do not show in the picture. These bill- 
boards are strategically positioned so that everyone who 
drives a car or rides into the city by railroad is certain to 
pretty well fixed in his 


” 


get the trade mark, “Wesbanco 
memory. 

In addition to billboards and direct mail advertising, the 
company uses local newspapers regularly, concentrating in 
small space four by five and four by six inches some single 


article or feature of the business in each advertisement. 
Thus attention is drawn to one thing at a time. Each ad- 
vertisement is so worded and arranged that its purport is 
evident at a glance. The utmost brevity is practiced con- 
sistent with getting the idea across. One advertisement 
features new desks for professional men; another an- 
nounces bargains in used furniture; a third presents a few 
words of greeting to new business firms; a fourth describes 
and illustrates some specialty, such as an adjustable in-and- 
out telephone bracket; a fifth presents the idea of economy 
in the purchase of office supplies, and so on, the field for 
this type of advertising having limits as broad as the dif- 
ferent items of the stock. One of the advertisements car- 
ries this thought: 
there is thought of tomorrow in all that is done today. 
* * * From the very beginning Wesbanco business was 
founded upon Quality—its reward has been a rapid growth 
and a very definite and accepted position in the good will 
of the public.” 

The advertisements are laid out with plenty of white 
space showing, and offer an interesting exposition of what 


“Business built on quality lasts, because 


can be done with plain rules and a few of the simple orna 
ments common to the printing office, with perhaps a zin 
etching of a desk or some other item then under treatment. 


i { 
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OFFICE 


Mr. Hales 


Hk BASIC factors which guide or should guide 
the dealer in the selection of his office furniture 


lines are quality of the furniture offered him, the 
facilities of the manufacturer for turning out goods 
promptly, and the power and willingness of the 
manutacturer to gi\ e the dealer service and co pera 
tion. The manutacturer’s reputation in the com- 
munity in which he functions should also be taken 
into consideration, 

In arranging window displays, some variety, of 
course, must be allowed for. If the window permits, 
a complete suite can be shown, including desk, 
tables, chairs, costumers, waste baskets, accesso 
ries, etc. Individual pieces may also be shown with 
notations as to their special features. We do not 
necessarily rotate the displays in the sense of follow 
ing one display of related lines after another. Some 
times we use the manufacturers’ display helps, such 
as a piece showing the evolution of construction or 
assembly. In display of safes, we show the article 
itself, some burned records, photographs of recent 
large fires, with cards, bringing out the idea of what 
the insurance company can and cannot do in settling 
claims. Emphasis is laid on the value of record pro 
tection, and it is attempted to suggest a thought of 
the after-the-fire value of a business which has been 
burned out 

We advertise our office furniture lines by means 
of a mailing list of selected customers who receive 
special pieces of literature followed by personal calls 
by salesmen. We have general lists also, which are 
covered by mail regularly. The manufacturers will 
sometimes mail the pieces especially for us. These, 
too, are followed up by personal calls. 

Each of our salesmen covers his territory accord- 


HINTS ON HANDLING OFFICE 


FURNITURE 


By W. J. Hales, Manager of the Furniture Depart- 
ment, Charles G. Stott & Company, Inc., 


Washington, D. C. 


ing to his own plans. Covering the community by 
professions and occupations is very unsatisfactory 
as it involves too wide a range and is not convenient 
for canvassing work. We use mailing lists under 
different classifications of business, but find that a 
systematic covering of the territory always gets us 
the best results. 

The qualifications and characteristics which an of 
fice furniture salesman should possess are many, 
but not impossible of achievement. The salesman 
should know the manufacturer of his lines and be 
sold on the value of the goods produced. In other 
words, he must be an enthusiast on the product he 
sells. He should be able to understand the customer 
and his needs even from a casual interview, well 
enough to visualize his probable requirements and 
to gain some insight as to the proper method of 
approach. The salesman should possess tact, per- 
sonality, neatness, honesty, good health and good 
appearance. He should have ability to reason and 
be a good listener as well as being able to talk in- 
telligently when occasion arises. There is no royal 
road to the acquisition of these necessary traits, but 
the salesman who would make them a part of him- 
self must study, observe and practice, and be cgn- 
siderate at all times. 

In order to keep an accurate check up of the busi- 
ness of the office furniture department, we insist 
upon daily sales reports, shipping and receiving data 
and records of inquiries either by mail or by phone, 
which are given immediate attention. We hold 
sales meetings where selling problems are discussed 
and suggestions exchanged for the purpose of stim- 
ulating sales. 

The types of prospects who are most likely to 
consider the purchase of matched suites are execu- 
tives, chairmen of boards, attorneys, architects, en- 
gineers, clubs, hotels, in fact, anyone who likes the 
finer things in a working environment. These peo- 
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Two Pictures 
Showing Part 
of a Steel 
Equipment In- 
stallation 
Made Some 
Time Ago by 
the Watson 


ple are contacted through the contractors and by 
means of inquiries, information gained in canvass- 
ing, by observation, by suggestions to prospects for 
beautifying their offices and by friends who some 
times give valuable tips. When contact is made, 
we offer to cooperate, presenting plans, layouts, etc., 
and trying always to carry out the prospect’s ideas 
in harmony with correct principles of arrangement 
and decoration. The equipment must always be in 
accord with the prospect’s tastes and the color 
scheme of the surroundings should receive consid- 
eration so that there shall be nothing discordant. 
In short, in cases like the foregoing, we endeavor 
to act as counsellors and not as salesmen sent to 
take the order. 

Jobs requiring drapes and floor coverings are han- 


General View 
and the Pri- 
vate Office in 
the Establish- 
ment of Johns- 
Manville Com- 
pany, Cleve- 
land, Ohio. 

The Shaw- 
Walker equip- 
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Manufacturing 
Company, 
Jamestown, N. 
Y., in the Jef- 
ferson County 
Court House 
at Birming- 
ham, Ala. 


dled in two ways. Sometimes we buy the necessary 
rugs and drapes and quote the complete installa- 
tion. Then again, we turn this part of the job over 
to an interior decorator on a discount or commission 
basis. 

Steel furniture, we believe, is most appropriately 
placed in large offices where furniture is subject to 
severe use, aboard ships and in climates where at- 
mospheric conditions are heavy and damp. Offices 
in industrial centers, where dirt and grit collect, are 
most suitably fitted with steel furniture, which 
stands up ideally under such conditions. It is, of 
course, vermin-proof, sanitary and fire-resisting. 

Wood also has its place in many types of offices, 
and, when well made, will give many years of serv- 
ice. 


ment which 
forms the ma- 
jor portion of 
the furniture 
in these offices 
w as installed 
recently by W. 
A. Helms, Inc.., 
Cleveland. 
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OFFICE APPLIANCES 


Impressive Exhibit of the Yawman and Erbe Manufacturing Company at the Rochester Centennial Exposition Celebrated from August 
Il to September 9, 1934. At the extreme right may be discerned photographs of “Y and E” installations mounted on a revolving 
pedestal. 


“Y and E” Exhibit at Rochester Centennial 


Exposition 
\lthough a historical pageant depicting one hundred 
irs of progress in Rochester, N. Y., was the principal 


the Rochester Centennial, celebrated from Au- 


ust 11 to September 9, 1934, the commercial exhibits at 


e exposition also attracted wide attention. 
Having been a Rochester manufacturer for more than 
fty-f vears, the Yawman and Erbe Manufacturing 
Company logically had an important part in the celebra- 
tion The “Y and E” exhibit was considered one of the 
most modern shown. The background presented a very 
ittractive and pleasing effect, both from the standpoint of 
lesign and the color blending. Gray, tan, brown and green 
were the principal colors with a trim of orange and silver 
uldings. On a foundation of oriental rugs were placed 
the utstanding items in the “Y and E” line which in- 


luded “Y and E” visible index and the one, two, three, 

ur and five drawer Empire files. A special silver gray 
finish with chrome-nickel hardware and black labels added 
to the attractiveness of the files. “Y and E” Direct Name 
and other stock filing systems were shown in the files. 

\ steel walnut finished Empire office desk filled the cen- 
e foreground. This desk was outfitted with Ac- 
esso trays, card systems, etc. To the right of the center 
was a mechanical bookkeeping desk and ledger posting 
travs, finished in black with chrome-nickel trim. At the 
extreme right, ten photographic enlargements of “Y and 


ter of tl 


E” installations were shown on a revolving pedestal six 
feet wide. This exhibit as a whole attracted a great deal 
of attention and favorable comment. Record chests, Ac- 
cesso trays and Empire perforators also received inter- 
ested attention. 

Over 10,000 of the myriad visitors at the exhibit left 
their names to enter into a contest conducted as a feature 
i the display during the entire Centennial exposition. 


Argentine Manufacturers’ Representative 
Visiting U. S. 

Concurrent with the publication of this issue, Mr. Leon 
de Grand Pre, formerly a partner in the firm of T. C. de 
Grand Pre & Brother, manufacturers’ representatives of 
Argentina, arrived in the United States from Buenos Aires. 
While in this country Mr. Leon de Grand Pre is making 


his headquarters with this journal. He is interested in es- 
tablishing agency relations with manufacturers of office 
appliances and commercial stationery articles for South 
America. 
Temporary Code Authority for School 
Supplies Trade 

Under date of September 6, 1934, the National Recovery 
Administration sent out an announcement of the appoint- 
ment of a temporary code authority for the school supplies 
and equipment trade. The announcement is as follows: 

“Pending election of a permanent code authority, a tem- 
porary code authority has been appointed by National Re- 
covery Administrator Hugh S. Johnson for the school sup- 
plies and equipment trade, a division of the wholesaling 
or distributing trade. 

“An election was held by the National School Supplies 
and Equipment, but was ‘not completely in accordance with 
provisions of the code, since the members were not ac- 
quainted with the provisions at the time.’ The temporary 
code body was appointed by the administrator on the 
ground that ‘considerable time must elapse before the 
rather complicated procedure now appearing in the Code 
can be properly amended or complied with, and the code 
authority elected.’ 

“The following persons were appointed, to serve not later 
than 30 days after approval of the administrative order: 
J. W. McClinton, Edward E. Babb, Jr., L. J. Hollister, J. C. 
Sindelar, Carl J. Haas, Joe F. Wolfe, C. I. Carlson, F. V. 
Hutchinson, Hilliard T. Brooke, Earl Kiger, William 
Schmiederer, H. L. Unkerkofler, and W. C. Skaggs.” 

Benny Powell Recovering from a Siege of Illness 

B. J. Powell, assistant manager of the A. W. Faber, Inc., 
office in Chicago, returned to his adopted city from a vaca- 
tion spent in New Jersey on July 25. The first few days 
back home were so hot that he sought relief in the cool 
waters of Lake Michigan, which proved treacherous and 
brought on a case of erysipelas. Until the latter part of 
August, Mr. Powell spent most of his time in bed. For 
some of the last days in August and the first part of Sep- 
tember he managed to put in a few hours each week on 
the job. He is now well on the road to recovery and is 
giving full time to his work again. 
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Springfield, Mass., Office Supply Co. in New 
Quarters 


Wednesday, September 5, marked the formal opening of 


the new store of the Springfield Office Supply Company at 
1615 Main street, Springfield, Mass. 

The new store is in the remodeled Kennedy building and 
presents an attractive appearance both outside and inside. 
Che front exterior is done in black and silver, and the base 
of the front is of Carrara glass. 

The main floor is given over to general office supplies 
and is fitted out with modern steel display fixtures, steel 
counters and shelves. An indirect lighting system gives a 
diffused but abundant light. 

On the second floor is an attractive display of office fur- 
On this floor also are located the 
commercial printing department, rubber stamp manufac- 
turing department, and the 


niture in wood and steel 
department of Mimeograph 
service. 

The executive office and accounting are on the main floor 
at the rear, while the shipping and receiving department 
and the storage room are in the 

The Springtield Office 


James E., 


basement. 


Supply Company is headed by 


Feeley, president. Frederick E. Frost is treas- 
urer, 

For twenty years the company has been located at 71-73 
Washington street, where space was not available to ac- 
commodate the requirements of an expanding business, 
hence the company’s move to the Main street location. 

In addition to being president of the Springfield Office 
Mr active in fraternal and 
civic circles, being a member of the Rotary Club, the Elks, 


Supply Company, Feeley is 
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the Oxtord Country Club and the Chamber of Commerce 
He is a past president of the Connecticut Valley Stationers’ 
Association and has served as chairman of the Hampden 
County Office Equipment Dealers’ Association 
Sheaffer’s Fall-Winter Advertising to Speak to 
Millions 


The fall and winter advertising of the W. A. Sheaffer 
Pen Company, Fort Madison, Iowa, on its line of fountain 
pens, pencils, Skrip, leads and adhesives will, it is said, 
reach in round numbers no less than 70,000,000 persons by 
way of national magazines and newspapers in the largest 
A regular schedule of ad 
vertisements on the first inside covers of The Saturday 


trading centers of the country. 


Evening Post is only a part of the magazine campaign. 
Fourteen other magazines will carry Sheaffer publicity on 
Because all the Sheaffer 
magazine advertisements are in color and appear in pre- 
reduced to the 


back covers, also in four colors. 


ferred positions, waste circulation is 
minimum, 

Newspaper advertisements are appearing in more than 
fifty of the principal metropolitan centers of the nation. 
These advertisements, closely tied in with the magazine 
campaign, will, it is estimated, reach approximately 30,- 
000,000 persons who are possible purchasers of Sheaffer 
merchandise. These advertisements are large, distinctively 
Sheaffer as to appearance, and are favorably placed as to 
position in the leading publications of the most important 
areas in America. The newspaper schedule is the largest 
to be placed by the Sheaffer organization in three vears 


SCENES AT THE OPENING OF NEW QUARTERS OF SPRINGFIELD OFFICE SupPpLY COMPANY, SPRINGFIELD, Mass. 


The upper left hand picture shows the exterior of the company’s 
new store. The center picture at the left shows James E. Feeley, 
president of the Springfield Office Supply Company and Mrs. 
Feeley surrounded by Jack Kennedy; Mr. Aarons, National 
Vulcanized Fibre Company; Art Shearman, Wilson-Jones Com- 
pany; Mortimer H. Chute, Jr., Bainbridge, Kimpton & Haupt; 
Jerry White, and Mr. Perry. The upper center picture shows 
the main floor of the store. The upper right hand picture is of 
Mr. and Mrs. Feeley with a background of floral pieces. The 
gentlemen in the center picture at the right are from left to 


right: Harry Ferry, National Blank Book Company; H. A. 
Brainard, district manager, General Fireproofing Company. 
James E. Feeley; Frank A. Fargo, Bridgeport, Conn.; Mr. 
Hagarty of Joseph Dixon Crucible Company, and Mr. Perry. 
At the lower left is pictured the wood furniture department of 
the new store on the second floor. Among the lines shown are 
Standard furniture and Doten Dunton desks. The remaining 
picture is of the metal furniture department in which are dis- 
played the General Fireproofing Company products. (The four 
small pictures were taken by D. N. Briggs.) 
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NEW MAC: 
NEW MA 
The Silent Action L. C. Smith Typewriter 
The L. ¢ Smith & Corona Typewriters, Inc., have an 
unced a new model silent office machine and a complete 
ae of Corona portables 
lhe new ilent Smith machine is said to be both silent in 
peration and standard in performance For thirty years 
I. ©. Smith engineers have worked to improve the ma 
The New Silent Action L. C. 
Smith Typewriter. 
chine, offering new models from time to time which incor 
porated advanced ideas in typewriter construction. The 
newest machine is said to be practically a standard machine 
made silent. It retains all of the characteristic Smith fea 
tures such as ball-bearing tvpe bars, type seement shift, in 
terchangeable platen, half spacing escapement, choice of 
right or left carriage return and other features. This silent 
model is said to have a peppy staccato action. Two platens 
will be furnished with each machine—one for ordinary 


manitolding and the other for heavy manifolding 

Che new model was introduced to branch offices and 
through a series of regional meetings attended by 

managers and home oftice representatives 

Phe Corona line will be made up of the following models: 
Corona Silent, retailing for $604.50, having interchangeable 
platen, piar kev action, adjustable touch, non-glare keys, 
and botl paper fingers and bail 

Corona Sterling is the Smith-Corona, with a new name 

Corona Four has a new design and is an improvement 

ver the former machine of the same name It has been 
redesigned The touch has been made lighter and faster 
nd the ribbon mechanism has been improved. The design 
has been made straight line. The machine retails for $45. 

Phe Corona Junior is similar to the Corona Four, but is 
htly smaller. It has the standard keyboard and many 
e Corona Four’s new improvements. It has somewhat 


fewer features than the Four, but no essential feature is 


tted This model retails for $33.50 
nally, the company announces Corona Three, the 


lel upon which Corona built its reputation. It has been 


greatly improved since it was originally offered twenty-five 


vears aj It works on the three-bank principle and has 
all the essential requirements olf a tvpewriter It weighs 
x pounds four ounces, and retails at $24.50 


Parrot Offers New Speedo Index Tabs 


The Parrot Speed Fastener Corporation of New York 


City offers a new article to the trade—the transparent 


Speedo index tab, which comes in eight colors. This tab 
is said to possess features that make it popular with deal 
ers and valuable to users. It comes in six-inch lengths 
and three different exposure widths, so that one, two or 
three-line legends may be written on the handy perforated 
paper that comes in each box 

The packing of this new product is said to be high class, 
in keeping with the product and the reputation of its spon 
sors 

The other products of the Parrot organization include 
the Babe speed fasteners and staples, and the Parr type- 
writer kevs and twirler rings, and vacuum finger tips, de 
scribed elsewhere. The company is located at 363 Broad 
way, to which address requests for samples and informa 
tion may be sent 

New Sizes in Carter’s Cico and Arabex Desk Jars 

The Carter’s Ink Company of Boston, Mass., announces 
the advent of Carter's Improved No. 705 three and one 
half ounce Cico desk jar, and No. 225 three and one-half 
ounce Arabex mucilage desk jar, both to retail at 25 cents 

These desk jars, of attractive design, are equipped with 
adjustable applicators—rubber spreaders for Cico and 
bristle brushes for mucilage—rubber handle holders and 
screw caps with thimble tops to receive the brush handles, 
similar to the fittings used with the well-established forty- 
cent six-ounce sizes of Cico No. 724 and Arabex No. 224. 

The improved packages containing Cico and Arabex, the 
latter being a transparent gum arabic mucilage of a light 
amber color, are fit companions of their elder brothers, and 
will find many purchasers. 

National Eye Ease Products 

The National Blank Book Company of Holvoke, Mass., 
has added several new items to their Eve-Ease line to meet 
consumer preferences. These include end-bound column 
books, 2780-82-88 series: end-bound account books, 2764 
series: loose leat ledger sheets, 7 148- \-D-E series: loose 
leaf columnar sheets, 7048-2E series; loose leaf ring book 


“National” Tumbler Note Books and Analysis Pads Lie Flat 
and Stand Upright.-They contain sheets of National Eye 
Ease Hammermill Paper. 


sheets, 5920E series; Tumbler analysis pads, 5202E series 
Sheets turn back easily, lie flat (bound in coiled wire) 
Tumbler note books, 3734 series, lie flat and stand upright 
(bound in coiled wire). 

National Eye-Ease items with green-white Hammermil! 
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paper ruled in brown and green ink are easy on the eyes 
and promote accuracy. 

lo help dealers sell the new line, unique and convincing 
Eye-Ease displays and booklets are available on request to 
those who will write for Eve-Ease booklet No. E6 

Do More Announces New Chair for Executives 

The No. 505 Woodfield, Jr., is one of the new models in 
the Do/More Chair Company's line of executive chairs. 
The base and frame are of aluminum and steel, in plain or 
yrained finishes, and the chair is upholstered either in gen 
uine leather over curled hair or Form-Flex in genuine lea 
ther or velour 

In addition to the regular Do/More correct posture 
features, the No. 505 provides correct support and comfort 
in a semi-reclining position. When the back is in the posi- 
tion shown in silhouette, the pressure on the small-of-the- 


The No. 505 Woodfield Jr. Do/More Chair for 
Executives. 


back is such that the abdominal muscles are tautened—and 
strengthened. The use of such a chair makes it easy for a 
person to sit properly—to sit with comfort—at all times, 
and, it is claimed, to build better health. 
New Model “O” Tempograph 

Milo Harding Company, Ltd., 1362 South Hill street, 
Los Angeles, Calif., has brought out a new Model O Tem- 
pograph which they say is in a class by itself in the low 
priced field of open-drum, hand-feed machines. They de 
clare that it will take a place corresponding to that occu- 
pied by the Model C enclosed drum automatic inking and 
automatic feed Tempograph in the field of medium priced 
machines 

Model O is declared to be fast, easy to operate and sub- 
stantially built. Its operation is clean, and it has several 
important features. 

The aluminum feed table is new, light yet substantial, 
and will wear and retain its finish indefinitely. It is at 
tached or removed from the machine with the same ease 
as the receiving tray. Paper guides are large and easily 
adjusted. A brush inside the drum distributes the ink with 
uniformity. 

With every turn of the handle a printed copy is produced 
The aluminum feed table holds a hundred sheets of paper 
which are handled practically the same by hand as with 
the Tempograph automatic feed 

The open drum is intended to eliminate the excess ink 


uw 


which otherwise might accumulate on the stencil beyond 
the margin of printing 

The same type of paper stripper is used on the Model O 
as on other Tempograph models. The paper starts undet 


the stripper before connecting with the impression roller 


The Low Priced Model O Hand-Feed Tempograph Duplicator. 


It is stated that paper will not stick to the stencil with this 
new type of stripper 
The new Model O uses either legal or letter size stencil 
It has standard punching and a printing surface of 714 by 
14 inches. Postal cards as well as all sizes of paper up to 
the limits mentioned are easily handled 


Valuable Qualities Claimed for Rux-tone Ribbons 

Ruxton Products, Inc., Cincinnati, Ohio, state that they 
have in their Rux-tone typewriter ribbons a product hav- 
ing many qualities of value to users, including the non 
dry-out feature even when exposed indefinitely to the open 
air, and the non-smudge feature arising from the dye-like 
penetration of the ink into the paper. 

The ink is said to be forced into the cloth by a special 
process so that ribbons impregnated with this ink remain 
in good condition until worn out. 

Rux-tone ribbons are made in three grades—special, 


New Rux-tone Typewriter Ribbons in 
Modern Packages. 


regular and record—and are a part of the Rux-tone line of 

carbon papers, ribbons, writing fluids, and adhesives which 

are distributed exclusively through the stationery trade 
— 


A Low Priced Draft Block 
The Junior Wrigraph draft block is a recently developed 
piece of equipment offered by L. G. Wright Company, 9120 
Fuller Ave. (R), Cleveland, Ohio. The new machine was 
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designed to meet the need of a low priced unit that can be 
arried in a brief case tor convenient use in the field, on 


the train, in the office, or in the home It consists of a 
board and a parallel device with drawing attachments in a 
ingle compact unit. The board is made of three-sixteenths 


neh Masonite and is equipped with paper clips which will 
ld either a single sheet or a pad of letter size paper. No 
thumb tacks are required. 


Phe parallel device is made of heavy nickel-plated arms, 


The Junior Wrigraph Draft Block. 


nnector and wrist plates all accurately reamed and as 
embled with Tobin bronze bearings. Either of two draw 
ing attachments is provided. One is a novel combination 
t the 30, 60 and 45 degree triangles into one. With it, 
angles of 15, 30, 45, 60 and 90 degrees can be accurately 


drawn and other angles can be approximated. The right 
ingle sides of the device are graduated to 1/8 or 1/10 inch 
ind provide ready drawing edges for horizontal and ver- 
tical lines without shifting position. The other drawing 
attachment consists of a protractor and graduated straight 
edge which can be set on degrees to any angle required 
Chis is particularly suited for surveying and navigation 


With the device and a pencil compass, it is said that 


ven a novice can make attractive and accurately dimen 
sioned drawings. Each machine is carefully checked and 
alibrated to a master parallel ruled plate. Its accuracy 


and workmanship are fully guaranteed by the manufac 
turer 

Che complete Junior machine, with 10x12 inch board, re 
tails at $3.50 


New Oakville Wire Staples 
rhe Oakville Company division of the Scovill Manu 
facturing Company, Waterbury, Conn., has just announced 
in important addition to the Oakville Kwik wire staples 
hese staples have the same quality standards and attrac 


Illustration of the Method 
of Packing “Kwik” Wire 


Staples. 


tive packaging as are maintained on other products of the 
Oakvill ‘ellow Box line 
The boxes and cartons of the Oakville Kwik wire staples 


are printed in yellow and black to harmonize with the 


display of other items in the line. Boxes containing staples 
are strong and the cartons substantial. 

Each strip contains two hundred ten staples. Each box 
holds thirty-four strips and each carton ten boxes, mak- 
ing a total of fifty thousand staples. 

The Oakville Kwik wire staples fit all standard stapling 
machines, it is stated, and the staples measure one-hali 
inch crown and one-quarter inch leg. 

Other recent additions to the Yellow Box line are the 
Oakville one-piece thumb tacks, Oakville Handi-Grip 
clips, Oakville jumbo gem clips; Oakville Jumbo Gripit 
clips and Defender steel round and flat head fasteners and 
washers 

Prices and detailed information may be obtained by 
writing the company at the address given above. 

Added Filing Utilities in Browne-Morse Line 

The Browne-Morse Company, Muskegon, Mich., has an 
nounced a new and improved standard line of manila filing 
folders, which will be marketed under the company’s na 
tionally known and copyrighted trade marks: “Jutite’— 
Tough as an Elephant’s Hide. The items of the new 
folder line are packed in a new and pleasing lemon-buff 
colored box, with a modernistic design of attractive ap- 
pearance. The boxes can be used effectively in arranging 
window displays of unusual effectiveness. 

The company has also brought out a complete second 


Recent Additions to Browne-Morse Line. Top, New Method of 
Packing Folder Gummed Labels; Bottom, Carton for New 
“Jutite” and “Foldite” Filing Folders. 


grade manila filing folder known as the “Foldite.” It is 
claimed that “Foldite” folders are made of an exceptionally 
strong and durable manila stock, and that with the “Jutite” 
and “Foldite” folder lines, the company is placed in an 
advantageous position to serve all dealers. 

Browne-Morse also announces a new method of pack- 
ing folder gummed labels. These labels are packed in an 
envelope with a cellophane window showing the color of 
the labels enclosed. Each envelope contains 250 labels. 
The face of the envelope is printed attractively with a mod- 
ernistic design. This new method of packing makes pos- 
sible the selling of labels in the smaller quantities, without 
having to take time to handle and count out an order. 


Waste of time, soilage and spoilage are eliminated. 

These three new items, their high quality and the method 
of packing are profitable factors in the successful merchan- 
dising of filing folders and folder labels. 
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Underwood Brings Out New Portable 


The Underwood Elliott Fisher Company announced last 
month to its branch offices and portable dealer organiza- 
tion the new Underwood Champion portable typewriter to 
retail at $60. Following are some of the specific improve- 
ments featured by this machine: 


The Underwood Champion Portable Typewriter. 


Champion keyboard, standard equipment. The new keys 
have a hard, slightly concave top and flush metal rings. 
The letter designations unlike those of the old style key 
In opera- 
tion the Champion is said to be much quieter than previous 
models. The machine has a long line space lever; im- 
proved paper table with new lateral paper guide and cen- 


are non-twistable. Parts are chromium plated. 


tering scale; inbuilt tabulator—standard equipment; en- 
larged cylinder knobs; improved and easily visible front 
scale; open face type guide; 
also right hand release; large vacuum rubber feet; new 
handsome walrus grain carrying case with a double lock, 
all hardware chromium plated and handle of all leather. 
The Champion portable is available with black lustrous 
finish, also in Empire green and black and gold. 

The initial announcement of the new machine appeared 
in the September 15 issue of Collier’s magazine. Advertise- 


new left hand carriage release, 


ments in national publications of mass circulation will be 
run to help the portable dealer organization. 


New Hotchkiss Stapling Plier Increases Capacity 


The Hotchkiss Sales Company, Norwalk, Conn., recently 
announced the development of a stapling plier intended 


MOTCWRLES SALIS CO ) 


The Hotchkiss Stapling Plier, Model No. 853. 


for broader service to many users. The new model is 
named HS53. 


L. U. Jerman of the Hotchkiss Company says that 
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the new stapling plier has been built in answer to a need 
of many stores, factories, shipping rooms, etc., for a device 
with a large stapling range, rugged enough for heavy 
service and with a greater stapling capacity than the 
average. The new model, it is said, will also be found 
useful by office workers and others. The company be- 
lieves that this machine will broaden the dealer’s market. 

Model H53 is highly nickeled, polished, strong and 
sturdy. It has a stapling range up to one and three- 
quarter inches and holds one hundred twenty-five Hotch- 
kiss H53 staples with either one-quarter or five-sixteenths 
inch legs. The machine, we are told, fastens up to fifty 
sheets of sixteen-pound paper or the equivalent. It weighs 
fourteen ounces. 

Dealers who wish further information should write to 
the company at Norwalk, Conn. 


A New Tri-Point Pencil 


The Nichols Products Company, 19 Colonial avenue, 
Morristown, N. J., E. B. Nichols, president, is offering 
to the trade their Tri-Point pencil which has three sep- 
arate lead tubes for leads of three different colors. The 
lead is propelled through the point of the pencil by turn- 
ing the holder in which the selector buttons are located. 
Standard leads, one and three-eighth inch long, we are 
told, fit the Tri-Point and may be obtained by any dealer 
from the Nichols Products Company. An efficient eraser 
will be found under the cap at the top of the holder. 

To bring the lead into writing position, the pencil is 


/ 


The Tri-Point Mechanical Pencil As It Is Held When Operating 
Mechanism That Brings One of the Three Colors of Lead into 
Writing Position. 


held in one hand with the point downward to allow the 
push rods to rest against the lead. With the thumb one 
then pulls the selector button down to the bottom of the 
slot and propels the lead to writing position by turning 
the holder forward. To change colors, it is necessary only 
to push the selector button of the color that is in the 
writing position to the top of the slot and replace with 
the color desired, proceeding as in the foregoing descrip- 
tion of operation. 

The company will be happy to give dealers full infor- 
mation about this new pencil. 


Parrot’s New Vacuum Cup Finger Tip 


The Parr vacuum finger tip is a new convenience offered 
to the trade by the Parrot Speed Fastener Corporation, 
363 Broadway, New York City. These finger tips are of 
live rubber. They are ventilated for coolness and com 
fort and have pronounced vacuum cups to make the grip 
more secure. There is also a featherweight tip made of 
pure latex, said to be the last word in comfort and effi- 
ciency. Both lines are to be smartly packaged in con 
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The Wilson-Jones Improved Hummer Punch. 


New Amcodater 
The new Amecodater, manufactured by the American 
Numbering Machine Company, 224 Shepherd avenue, 


ARF 


NOV 18°42 


\ New Model Ameodater. 


Brooklyn, N. Y., is intended for use in placing dates on 
many papers, books, cards and memoranda 

The new Amcodater is made of metal, and the printing 
characters are engraved on the wheels. There is no rub- 
ber and no extra ink pad is required. The types are auto- 
matically inked and it is easy to set to any date required. 
[he machine has a capacity for twelve years of dates; 
furthermore, it is light in weight and easily operated. It 
is handsomely finished in brown Duco with brass trim, 
blending with the tone of other office equipment. 

Hummer Punch Improved 

The Wilson-Jones Company, 3300 Franklin boulevard, 
Chicago, is offering the improved Hummer punch, which 
has been redesigned and made more convenient and prac- 
tical. The base is felt covered and will not mar even the 
most highly polished furniture. The chip pan is enlarged 
to the full size of the base and a new gold and black 
measurement scale facilitates accurate, uniform punching. 

With all its improvements the price remains the same. 

The Hummer punch is known for its sturdy construc- 
tion and efficient and speedy performance. The heads are 
interchangeable and adjustable to any spacing desired and 
are in a variety to meet every loose leaf requirement. 

The Wilson-Jones Company are making special Hummer 
punch advertising material available to dealers in the form 
of attractive circulars and colorful window display cards. 
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Packaging Changes in Oxford Line 

The Oxtord Filing Supply Company, 340A Morgan 
avenue, Brooklyn, N. Y., now packs all its larger red fibre 
items ten to the box. This enables dealers to carry a wider 
selection of red fibre items without being over-inventoried. 
It does away with most broken box sales, makes sales of 
full box lots easier and provides packages that fit handily 
on the shelves. 

The new boxing includes all five-piece envelopes, par- 
tition envelopes and file pockets. The same sightly labels 
and sturdy boxes used for Oxford folders are now standard 
for red fibre. 

The Oxford Filing Supply Company will be happy to 
send catalogue pages describing the complete Oxford line 
of red fibre filing boxes and envelopes and full details of 
the new boxing program. 

The company will occupy booths numbers sixty-one and 
sixty-two at the National Business Show held in New York 
on the fifteenth to twentieth of this month. Callers inter 
ested in the line will be made welcome. 


Heyer Offers New Letter Size Duplicator 
The Heyer Corporation, Chicago, Ill., has added to its 
extensive line of duplicating equipment and supplies a 
letter size Hektograph and one pound and two and a half 


The New Letter Size Heyer Hektograph Duplicator and 
Supplies. 


pound cans of refill composition in new packaging. The 
accompanying picture illustrates both of the new items. 

The Hektograph is a low-priced, highly efficient geia- 
tine duplicator for printing up to 100 copies of anything 
typed, written or drawn. The refill composition is used 
for renewing the surfaces of any pan or frame duplicator 
similar to the Hektograph. 

All the new packages are lithographed in the same strik- 
ing color scheme; a deep purple covering the larger areas, 
modified with pink and white to form a very modern 
design 

The new letter size Hektograph complete with a bottle 
of Hektograph ink, sponge and two ounce tube of Hekto 
ink remover retails at $2.75. The one pound can of refill 
composition retails at $0.75 and the two and a half pound 
can at $1.60. 


“Cleangrip”—a New Storms Carbon Paper 
The H. M. Storms Company, 561 Grand avenue, Brook- 
lyn, New York, pioneer manufacturers of high grade car- 
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bon papers and typewriter ribbons, offer a new carbon 
paper to the trade for which they claim original and prac 
tical advantages. It is called “Cleangrip,” and in addition 
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Reduced Reproduction of a Sheet of 
Cleangrip Carbon Paper. 


to provision for its handling without soiling the fingers, it 
is declared to be unique in possessing built-in curl resist 
ance, giving the “Cleangrip” sheets the quality of remain 
ing flat without curling or wrinkling. 

The H. M. Storms Company has applied for a patent on 
this new product, and is prepared to send samples and 
further information to dealers, whose interests the com 
pany stands ready to protect. 

“Kompak” Tables and Stands 

The Trestle Manufacturing Company of Lockport, N. Y., 
offers to the trade a new type of folding table, the “Kom- 
pak,” said to be easily movable and to require a minimum 
of storage space. The company states that office supply 
concerns have found a good sale for these new tables, par- 
ticularly for the rectangular units, among business con- 


A “Kompak™ Table Set Up and Knocked Down. 


cerns that require tables from time to time, but whose floor 
space is limited. 
“Kompak” tables, round as well as rectangular, are made 
either with plywood or plain wood tops, rigidly bolted to 
(Turn to page 97, please) 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 
offices of this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, 


and the staff at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd 
St. and Park Ave., New York, will be happy to be of any possible service. While the facilities at New York 


are not so many as at Chicago, there 


will be found the same desire to serve. 


LONDON NOTES AND NEWS 
By Mr. Vincent Jackson 


United States manufacturers traveling to London are cor- 
dially invited to call upon Vincent Jackson at 22 St. An- 
drew street, Holborn Circus, London EC 4. Mr. Jackson's 
association with the trade and his contacts with its organ- 
ications afford him information valuable to those desiring 
to cultivate the British market. In subscription matters, 
Vrs. S. S. Elliott, 6 St. Bride street, London, EC 4, is the 
authorized representative of Office Appliances in the 


London, September 5, 1934. 

Most of your folk are watching two events in your coun- 
ry with anxiety born of two different impulses. I refer 
to the big yachting race for the America Cup and the disas- 
trous strike that is paralysing your industry. Whilst the 
first named is tempered by the desire that the best boat 
and skipper wins, in the second no sporting instinct pre- 
vails. It is difficult for us to assess the rights and wrongs 
ot both sides. We know that the big issue of recognition 
if unions is one that you must face up to. We deplore 
he violence that is almost inevitable with so many earnest 
men and women fighting for their principles. We sincerely 
hope that reason will prevail and an amicable settlement 
arrived at quickly. No good can come to the world with 
the United States of America riven with internal strife. 

It has been the custom in past years for holidays to be 
confined mostly to August. Appeals have been made by 
railway companies, seaside resorts and other public bodies 
that we spread our holidays more over June to September. 
It minimizes discomforts in holiday traveling and more 
evenly distributes money. Certainly, the propaganda bears 
more fruit every year. I have enquired for several promi- 
nent members of the trade but—‘On holiday.” 

For all that quite a number turned up at the Office Appli- 
ance Trades Association luncheon last Monday. Mr. W. 
Desborough, O. B, E., the chairman, presided as usual. In 
Mr. Chas. C. Knights we had a vigorous speaker who told 
us what was lacking in our selling methods. (This theme 
has been discussed on several occasions by different 
speakers recently.) Mr. Knights is by way of being an 
exponent of efficient selling. You see I have worded this 
carefully because the speaker made it clear that he did not 
like to be called an expert (and neither do I), and more- 


British Isles. 


over that he thought the word efficiency was very hard 
done by! 

Once again, we were implored to get office appliance 
salesmen to forget the selling and think of the buying; 
to forget the machine and consider its utility as applied to 
the prospect’s business. In recalling how many salesmen 
tried to persuade the buyer by reciting the wonderful equip- 
ment they had installed in other firms, Mr. Knights coined 
the phrase that “no man buys on another man’s needs.” 
He added that when first he considered the fundamentals 
of successful selling he easily tabulated a dozen. But he 
has now reduced these to two—that every sale begins with 
interest and that every man is to himself the most inter- 
esting man in the world. 

Some of your “hard boiled, high pressure sales execu- 
tives” will say that they know all this. Granted this is the 
common principles of selling but—do all the sales staff 
realise it in every case? So many have their eye on the 
commission they will draw if they can “put it over” strong 
enough, I believe that to consider the other man’s interest 
before one’s own wins in the long run. But perhaps that is 
too idealistic! 

Quite a number of our leading executives are over in 
Berlin for the Eighth International Office Equipment Ex- 
hibition. It is only held every three years, I believe. It 
is always worth a visit. No doubt you will be receiving 
a report from your continental correspondent. 

I wrote recently of the Office Appliance Section of the 
London Chamber of Commerce. Mr. J. Adams Keene 
(National Loose Leaf), is chairman of the section. Al- 
ready I hear of one outcome of their renewed activity— 
certain concessions (too complicated and uninteresting to 
you to go into) to members of the trade in respect of a 
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recent Transport Act of Parliament. It effects regulations 
of drivers of heavy commercial vehicles. 

Two preliminary announcements—The Business Effi- 
ciency Exhibition at Manchester in October (of which 
more next month) and the Sixth International Congress 
for Scientific Management in London—July, 1935. The 
latter is going to be a really important affair I hear. 

May I close with the good wish that your “house will 
soon be put in order.” Good luck!—VEJ 


Expansion of “Twinlock” Factory 

The British Stationer told in text and pictures the story 
of the “Twinlock” factory of Percy Jones, Ltd., Twinlock 
Corner, St. Bride street, London, EC 4. It was called a 
monument marking twenty-nine years of progress. The 
building program was started in 1921, and in 1926 a three 
story building was added. This year saw the completion 
of the expansion program, affording a total floor area of 
60,000 square feet. 

The original building of this group houses the storage 
for the multiplicity of metal parts needed for the sixty 
standard lines of loose leaf binders which are the backbone 
of the “Twinlock” business. This structure also houses the 
engineering [machine] shops, where the metal parts are 
made to fine precision limits from the raw materials of 
metal sheets, tubing and rods. The carpenter shops, where 
the strong, light wooden covers for the ledgers are con- 
structed, and the testing apparatus, are also in this build- 
ing. 

The new building, which is an extension of the structure 
erected in 1926, has three floors used for warehousing, with 
stocks carried on metal shelving; the binding department, 
where leather, canvas, book cloths, millboards, etc., are cut, 
trimmed, and made into the varied cases for “Twinlock” 
loose leaf binders; the tooling, index making and ruling; 
the composing and printing department, where a monthly 
house organ, “Twinlock News,” is also issued; paper ware- 
house, the punching and eyeletting sections; and the hand- 
some and very businesslike offices. 

The birthplace of the many and varied standard produc- 
tion and special orders has all the features that characterize 
the modern factory. Fine and ample natural illumination, 
ample floor space for all operations, special machinery, 
cleanliness and ample space for men and machines is pre- 
dominant. 

Klee Heads German Office Machine Association 

In conformity with the policy of a recently passed Ger- 
man law which is concerned with the organized up-building 
of German business, Hermann Klee, director of Wanderer- 
werke A. G., Schonau-Chemnitz, was elected director of the 
United Association of the German Office Machine Industry. 

Dr. Michel, who maintains offices at Stresemannstrasse 
90-102, Berlin, is the business director of the association. 


American Manufacturers Visit IBA 

The International Buro Austellung (IBA) at Berlin was 
of interest to many American manufacturers. Among those 
who had indicated their intention of visiting the exhibition 
were M. S. Eylar, Underwood Elliott Fisher Company, W. 
L. Hoagland, L. C. Smith & Corona Typewriters Inc., 
James H. Rand, Remington Rand and O. G. Schmucki, 
Monroe Calculating Machine Company, Inc. 


Tests for Typewriting and Shorthand in Germany 

The national educational ministry at Hamburg, Germany, 
has organized an office to qualify teachers in German short- 
hand and also in typewriting. We are indebted to Biiro- 
Bedarf Rundschau for this item. 
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Brazilian Steel Equipment Trade 

An article on Page 48 of the August issue of Office 
Appliances reported the business of Brazilian manufac- 
turers of steel office equipment. The article made refer- 
ence to ten-drawer cap size files as included in the products 
of Brazilian manufacturers. At the time of receiving our 
information from the United States Department of Com- 
merce, we queried the accuracy of the statement. 

The Department at Washington communicated with its 
Brazilian offices, and learned that the files in question were 
four-drawer uprights. Brazilian manufacturers produce 
four-drawer uprights, cap size, and single and double sec 
tion invoice size. These various sizes are made in uni 


form heights. 


New Quarters of A. B. C. Papeleria e Imprente, S. A.. 
Isabel la Catolica No. 39, Mexico City.—This organization 
represents the Smith Premier Typewriter Company in 
Mexico. The partners operating the business are Manuel 
Villazon and Ramon Arroyo. The latter has been in the 
office appliance industry during his entire business career 
and is thoroughly versed in the sale of typewriters and 
general office equipment lines. 
Twenty-five Years with Brunsviga 
September 1 Mr. Eugen Dorn celebrated his twenty 
fifth year with Brunsviga Maschinenwerke, Grimme, Nata 
lis & Company, Braunschweig, Germany. From 1909 to 
1916 he was general representative for Upper Schlesvig, 
and at the same time represented the Smith Premier type 
writer. In October, 1916, he took the province of Schles 
vig territory, which he continues to hold. Undoubtedly he 
ranks with the pioneers of the office equipment trade. Our 
information comes from Buro-Bedarf Rundschau. 


Chain Store Competition 

A writer in The Bookseller, Stationers and Fancy Goods 
Journal, Melbourne, Australia, deprecated chain store 
competition from the viewpoint of the stationer. He said 
that he features the better class merchandise in his win 
dows, allowing the chain store to give displays to low 
priced goods which bring a minimum of profit 
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I. B. A. Holds International Exposition 

Che International Office Appliance Exhibition in Berlin 
trom the seventh to sixteenth of September inclusive was 
celebrated as being one of the finest expositions in the his 
tory of the office appliance industry. There was no evi- 
dence of the international depression in business, and one 
would hardly believe such a beautiful and extended show 


ft othce apphances could be possible. One would almost 


say that notwithstanding the artificial blocking of tradk 


| business, the actual methods of promoting business 


ane 
are kept in a state of readiness to act the moment the bar 
riers Aare rel ved. 


Che Berlin exhibition made a deep impression upon all 


visitors. It occupied two great exhibition halls, gorgeously 
fitted up, and with draperies about the stands occupied by 
exhibitors, some of whom had large spaces, larger, in fact, 
than we have observed heretofore German and foreign 
exhibitors competed, giving their best endeavors to creat 
modern and beautiful exhibits In some re spects these 


stands reminded one of those at the Chicago World's Fair 
The excellence of the arrangements of the International 
Berlin Office Appliance Exposition may, it is said, be duc 
to the fact that the promoters are the Berlin Ausstellungs 
and Messeamt, the German Association of Office Machine 
Manutacturers, the German Association of Office Machine 
Dealers, and the German Association of Stationers and 
Othce Sundry Dealers. 

Entering Hall One the visitor beholds a great reception 

m where representatives ot the newspapers and trade 
papers were received the day before the opening of the 
exhibition. tlere was held the ceremony on the opening 
day Hermann Klee, ceneral director of Wanderer Werke, 
Chemnitz, and president of the office machine manutac- 
turers newly organized industry circle, addressed and wel 
comed the invited guests 

On the right of the reception hall there was a special 
show of Hollerith machines in connection with population 
census, showing the population of Germany in 1933. The 
(german Hollerith Machine Company built a special tab 
ulating machine for the express purpose of taking care of 
the particulars required in connection with this census 
\nother machine in connection therewith was one for uni 
fving tabulating cards in connection with a special circuit 

On the left hand side of the reception hall was a row 
of condensed offices equipped with the latest machines and 
other installations, presenting the best and most advan 
tageous use of machines and other office aids These 
sample offices were created for the benefit of business 


executives 


— 


Exhibition of Office Appliances at the 1934 I. B. A. Exposition in 
picture shows the center of Hall No. 2. 


Beyond there was an exhibition 


typewriter construction, showing 


1867, the Sholes-Glidden tvpewrit 
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ot the development ot 
the Mitterhofer type- 
writer of 1864, the Hansen typewriter or Schreibkugel of 
er of 1873 and _ later 


models; the first Remington typewriter; the Crandall of 


1879; the Caligraph, Hall and the 


Hammond, all of 1880, 


Hermann Klee 


and so on down the line to the m 
day Thirty new typewriters were 
visitors by the manufacturers. F1 
vided on the subject of the touch 
structor was on hand at all times 
show was open to give free of ch 
hours instruction, 

On the opposite side of the hall 


calculators from the earliest forms 


achines of the present 


put at the disposal of 
ee lectures were pro 
system. A trained in- 


during the hours the 


arge one and one-half 


was an exhibition of 
of the art down to the 


present day, beginning with the Russian uniform calcula 


tor, Chinese and Japanese original 


Roman uniform calculator—the first 


hand calculators, the 
metal construction for 


calculators—and the machines of Beverlin, Michael Baum, 


Hedberg and various other succeeding calculators down 


to the most modern machines turne 


today. Both the exhibits of the type 


d out by the factories 


writers and of the cal 


culating machines showed step by step the progress which 


has been made in these departments of office equipment. 


The development of still other machines of interest was 


touched upon 


Phis report may serve to show the great efforts of the 


promoters to bring about general interest in the exhibition 


This report was written on the thir 


1 day of the exhibition 


after having seen something of the visiting crowds and 


(Turn to page 53, please) 


Berlin, Germany. 


This 
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Typewriters in Siam 

Walter Buchler, World Traveler, Discusses Developments 

of Typewriter Trade in Bangkok and Other Siamese 

Cities. —Influence of Royalty Helps Trade. 

Typewriters were introduced into Siam about forty years 
ago and very shortly afterwards Mr. Edwin H. McFar- 
land, private secretary to H.R.H. Prince Damrong, then 
Minister of Education, conceived the idea of adapting the 
typewriter to the Siamese language. This was successfully 
done in the United States and King Chulalongkorn, showed 
his interest in the machine by immediately placing an order 
for 40 typewriters. The Siamese follow closely whatever 
the Royal family does, and typewriters have ever since 
been very popular and are today extensively used in Gov- 
ernment offices, commercial houses, and in the home. 

The typists in Siam, whether in Government or commer- 
cial service, are for the most part mem_gg women in this 
country still are restricted to work in @@# home; they do 
not receive the same training as the m@n and their educa- 
tion is not as advanced as that of their sisters in Western 


Repair Department in a Typewriter Shop in Bangkok, 
Siam. 


countries. This, however, is gradually though slowly chang- 
ing, as the Siamese are becoming more Westernized 
through the large number of students going abroad for 
their education. 

One does not see in Siam people squatting at street cor- 
ners near Post Offices with typewriters before them as one 
does in India and some other Asiatic countries, waiting 
for an illiterate to ask them to type a letter. Literacy ia 
Siam is far greater than in India, due to education being 
compulsory, and to the instruction boys receive from 
priests in the Wats (temples) where they are taught for 
a certain length of time after attaining the age of ten or 
eleven. Siamese priests, of whom there are a large num- 
ber, also use typewriters for the purpose of writing Pali 
text for use in examinations and pamphlets. 

Private typewriting is done in the home by people who 
make a business of it, and this is tending to increase, as 
Siamese prefer to see letters, etc., typewritten to their be 
ing written by hand. This is becoming the fashion amone 
the educated classes and it is nowadays regarded as style 
to have bills made out on a typewriter, both in Siames« 
and English. 

Portables were introduced about ten years ago. These 
machines are for the most part bought by those unable to 
afford the full-sized office typewriter. They are not yet 
in the same degree of use in the home as one finds them in 
America and Europe. Portable typewriters with Siamese 
keyboards are in demand in this market, but it is still more 
limited than that for standard machines. 

There are approximately 3000 American and European 
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residents in Siam, and typewriters are, more or less, in 
general use among them. In the cities 50 to 60 per cent 
of Siamese officials—the majority of the higher class of 
Siamese—take up some form of Government work as their 
means of living. They understand English. Up-country 
the percentage is about 25. Among the agricultural 
classes, it is nil. There is a very large number of Chinese 
living in Siam, and where they have of necessity any deal- 
ings with the Government, as a rule they have a type- 
writer with Siamese keyboard in the office, as Siamese is 
compulsory in such correspondence. For instance, Chinese 
pawnshops—all pawnbrokers in Siam are Chinese—have to 
employ a Siamese clerk to attend to the accounts and cor- 
respondence, which by law must be in Siamese. Besides 
this, Chinese in Siam do not use typewriters to any great 
extent, being still satisfied to write with their Chinese 
brush. Where they do have a typewriter as is the case 
among the larger Chinese merchants and stores, they do 
not employ a special shorthand-typist to do their work. 
but a son or daughter—women among the Chinese in Siam 
work just as much as the men, if not more—will do the 
typing for his or her father; or one of the office staff will 
attend to it. 

One American company in Bangkok has two typewrit- 
ing schools as part of its organization, and free instruc- 
tion is there given to every purchaser of a machine over 
a period of three months. Others desiring instruction 
42 cents approx. per 
month) for a certain number of hours. The Siamese are 


have to pay five ticals (1 tical 


fairly quick on the typewriter, but their proficiency in this 
direction is not yet as advanced as it is in Western coun- 
tries. A Siamese typist usually starts with Ticals 25 a 
month, rising to Ticals 50 or 60 when thoroughly capable. 

Standard sized typewriters sell for Ticals 250 to 500 a 
machine, whilst portables range from Ticals 120 upwards. 
The part-payment system is quite general in Siam, the 
usual practice among dealers being a half or a third of the 
purchase price down with order and the balance in monthly 
instalments afterwards. Makers overseas appoint a local 


A Young Woman Typist of Siam. 


American or European firm in Bangkok, the capital of 
Siam, as their agents, who have canvassers going around 
soliciting and taking orders, at the same time showing 
people how to use the machines. Dealers in the provinces 
are appointed as sub-agents by the firms in Bangkok to 
cover the territory outside Bangkok. The import duty on 
typewriters into Siam is 5 per cent ad valorem 
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REPORT OF IMPORTANT EVENTS AND ACCOUNT OF NOTEWORTHY ACTIV- 


ITIES FOR THE MONTH IN EVERY DIVISION OF THE INDUSTRY 
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Globe-Wernicke Reorganization Completed 
Final steps in the reorganization of The Globe-Wernick¢ 
Company were taken in the Federal District Court at Cin 
iti September 14, when U. S. Judge Robert R. Nevin 


onfirmed the plan submitted to him by interested cred- 


tors and stockholders last July 

The new Globe-Wernicke Company will take over the 
assets and ¢ peration ot the old concern on October 1. The 

urt has approved the following board of directors: J. S. 
Sprott, vice-president and general manager of the old com- 
pany F. A. Schmitz, factory manager; John J. Rowe, 

sident of the Fifth-Third Union Trust Company and 
chairman of the creditors committee; Frank H. Kunkel, 
former receiver and trustee; De Witt W falch; P. E 
Kline; Norman S. Hill; Herbert Jackson, and Hugh McD 
Ritchie These men were selected either for their knowl 
dye of the business, or because they represented substan 

financial interests in the company 
\ meeting of the directors to elect officers of the new 


company will be held in the near future. It is understood 
that the active management will remain in the hands of 
he executives who are responsible for the remarkabl 
business comeback staged by the company in the past two 


Globe-Wernicke is one of the pioneer manufacturers of 
fee equipment and supplies. During its business history 


i more than fifty years, a very small concern making sta- 
tioners’ goods grew to one of the outstanding leaders in 
the industry Che huge plant at Cincinnati has more than 
twenty-six acres of floor space, employs hundreds of work- 
ers, and has thousands of dealers throughout the United 
States, as well as in many foreign lands. 


Its products include steel and wood office furniture, fil- 
ing equipment, supplies, stationers’ goods, visible record 
equipment, steel shelving, sectional bookcases, steel and 
wood partitions, library equipment and special contract 


equipment for such institutions as the Louisiana State 


Capitol, Shrine of the Little Flower (Father Coughlin’s 
Church near Detroit), Central Courts Building, Brooklyn, 
N. Y¥., Salt Lake County Building, Salt Lake City, and 


undreds of county and municipal buildings, libraries, hos- 


pitals, et For many years, Globe-Wernicke has been 
ne of the principal suppliers of office equipment and sup- 
ples tor the Federal government 
The legal proceedings in connection with the Globe- 
Wernicke reorganization have been followed with much 
st by lawyers and corporation executives through- 
out the United States, for it is believed to be the first case 
where a corporation has received final approval of a re- 
organization plan under the terms of the Federal Corpora- 


tion ReorganizatiomAct adopted by Congress a little over 


three months ago. 


Schumacher Heads American Addressing Sales 

With a comprehensive background of many years’ ex- 
perience in the typewriter stencil addressing machine field, 
in both the mechanical as well as sales ends, A. B. Schu- 
macher is well qualified to carry on his new duties as sales 
manager and secretary of the American Addressing Ma- 
chine Corporation, 510 Sixth avenue, New York City. This 
company recently took over the assets, plant and good will 
of the Selectograph Company of Chicago. 

Mr. Schumacher’s knowledge of the field, his energy and 
his genuine enthusiasm have made for him a wide circle 
of friends and well wishers among whom are some of the 
largest users of addressing machines and equipment in 
this country. 

Combining his expert tool-making ability with the knowl- 
edge gained from his long experience in this field, Mr. 
Schumacher has had an important part in the revainping 
and perfecting of this line of addressing machines. Asso- 
ciated with him in this work are men of many years’ prac- 


A. B. Schumacher. 
tical selling as well as mechanical experience in the type- 
writer stencil addressing machine field. 

Three machines are now ready. The Post Card Printer 
with automatic feed, which can also be used for small cir- 
culars, etc., and two models of stencil addressing machines, 
one with hand feed and one with automatic feed. This 
company has also developed what is claimed to be one of 
the finest typewriter addressing machine stencils on the 
market. 

Mr. Schumacher will be glad to hear from dealers and 
agents with established followings, as territories are now 
being assigned. 
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G-F Buys Aluminum Company’s Chair Factory 

The following news report and interview in The Youngs- 
town (Ohio) Vindicator of September 22 concerning the 
recent purchase of the aluminum chair department of the 
Aluminum Company of America by The General Fire- 
proofing Company of Youngstown, presents one of the 
outstanding and encouraging business transactions of the 
past month. The Vindicator says: 

“Growing by leaps and bounds, General Fireproofing 
Company’s aluminum chair business received further im- 
petus with the announcement today by President George 
S. Brainerd of the acquisition of the aluminum chair de- 
partment of the Aluminum Company of America. 

“Moving of the entire equipment of this department, 
including machinery, dies, tools, finished and semi-finished 


George F. Brainerd. 


inventory, has been completed, and the floor space at the 
Logan avenue plant devoted to the manufacture of alumi- 
num furniture has been more than doubled. 

“The department, which was first installed in 1929 with 
about fifteen employees, now engages nearly 200 men and 
women, mostly young people out of the high schools. 
The daily capacity has been increased to 150 chairs, and 
business this year will reach $500,000. This department is 
working day and night, five days a week schedule. 

“We are glad to have been able to bring to Youngstown 
a diversified industry, which holds promise of great future 
development,” Mr. “We will build a real 
industry out of this department. We are constantly ex- 
panding the use of aluminum chairs and the possibilities 


Brainerd said. 


are unlimited.” 

Just this week another order for about $30,000 worth 
of chairs for the U. The Navy is 
making the aluminum chair standard equipment. 

All kinds of chairs are being made. They include chairs 


S. Navy was received. 


for homes, airplanes, dining cars, hospitals, hotels, cafe- 
terias, department stores, etc. Recently large orders have 
been received from Western railroads for dining car equip- 
ment. 

The local plant is showing the exclusive makes of alumi- 
num chairs. It purchases its special alloy aluminum sheets, 
strip and tubing from the Aluminum Co. at New Kensing- 
ton and fabricates it here. In connection with the chair 
department, a large upholstery department has also been 
installed. 

The aluminum chair business is world-wide, Mr. Brain- 
erd said. Shipments are being made to Holland, Belgium, 
Spain, Algeria, the Philippine Islands and Hawaii. 

“We are very optimistic about the future,” Mr. Brainerd 
said. “We are training young people for jobs in the de- 
partment which has as yet not reached the limit of its 
So far this year we have done 10 times the 


expansion. 
business of last year in this department.” 
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Promotions in Ranks of Acco Products Inc. 

Grenville Davis on October 1 was promoted to the 
position of sales manager of Acco Products, Inc., with 
headquarters at the plant in Long Island City, N. Y. Mr. 
Davis has been middle-western representative for Acco 
Products for the past seven years and has a large circle 
of friends in this territory who will regret his leaving, 
but will rejoice over the promotion which has come to 
him. 

William J. (Bill) Boyd, who has been a salesman in 
the New York metropolitan area for the last five years, 
will become district manager of the middle-western terri- 
tory with headquarters in Chicago. Mr. Boyd is well 
known in the East and many expressions of good will 
follow him in his removal to the West. 


EXCUSE US, PLEASE 


Victor Safe & Equipment Company Is at North 
Tonawanda, N. Y. 

The lead item in our department of “New Machines and 
Devices” on Page 16 of the September issue of Office Ap 
pliances describing the Victor “Unit” File placed the ad- 
dress of the Victor Safe & Equipment Company at Pough 
keepsie, N. Y., instead of North Tonawanda, N. Y., where 
the Victor line is manufactured. This blunder on the part 
of a staff writer was a lapse attending the preparation of 
news matter concerning an installation of Rand visible 
equipment at the central alarm office of the fire department 
at Poughkeepsie, N. Y. After writing the Rand story con- 
cerning Poughkeepsie the rewrite proceeded with the item 
regarding the Victor “Unit” File, and Poughkeepsie per- 
sisted in his mind, in telling of the location of its plant, 
instead of North Tonawanda. 

We hope that no inconvenience was caused to readers 
who wrote the Victor Safe & Equipment Company at 
Poughkeepsie, and offer our apologies to the Victor organ- 
ization. 


Confusion Regarding Practical School Supply Co. 


A news item on Page 31 of the September issue of 
Office Appliances reported the incorporation of the Prac- 
tical Drawing Company, headed by B. L. Thompson. Mr. 
Thompson comments on the item as tending to confuse 
the Practical Drawing Company, Inc., an established 
business, with the Practical School Supply Company. 
While Mr. Thompson is connected with the Practical 
School Supply Company, 1315 South Michigan avenue, 
Chicago, the Practical Drawing Company, Inc., has no 
financial connection with the Practical School Supply Com- 
pany. Mr. Thompson has been manager of the Chicago 
office of the Practical Drawing Company fourteen years. 
The latter organization will continue as publisher of art 
and penmanship text books, which are distributed exclu- 
sively by the Practical School Supply Company in all 
except the southwestern states, and will also retain its 
extensive wholesale stationery business in that section 
of the country. 


A Correction 

It is a disappointment to report that, through an error 
on the part of the photographer, the pictures of the Bronx 
County Court House shown on page 81 of the September 
issue of Office Appliances were of equipment installed by 
John Wannamaker instead of by Herbert L. Farkas, Inc., 
as stated in the cut legend. The furniture was made by 
Thonet Bros., Inc., 33 East Forty-seventh street, New 
York, N. Y. 
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Remington Rand Makes Patents Agreement with 
Siemens & Halske 
Remington Rand, Inc., has concluded negotiations with 
Siemens & Halske A.G., of Berlin, one of the largest ele« 
trical manufacturing and research organizations in Eu 
rope, to utilize all of the latter’s inventions and patents 
ering punched card tabulating machines and other ot 
equipment, it was announced ye sterday by James H 
Rand, Ir, president of Remington Rand, Inc 
er the agreement, all of the punched card tabulating 
aching ind office equipment manufactured under the 
Siemens & Halske patents will be known as the Powers 


Siemens & Halske accounting and tabulating equipment, 


ind will be marketed in Germany by Powers GMBA, a 
ubsidiars f Remington Rand, Inc 

\ rding t Mr Rand, the agreement materially 
rengethens Remington Rand's position in the office equip 
ment business in the German and world markets As a 
result of acquisition of the Siemens & Halske patents, the 
Powers division of Remington Rand will now handle all 
manufacturing and selling operations 


Simplification Program for Wood Cased Lead 
Pencils Approved by Industry 
Simplified practice recommendation R151-34, wood cased 
lead pencils, has been accorded the required degree of 
written approval by the industry, and became effective on 
September 29. 1934. according to an announcement by the 


Division of Simplified Practice, National Bureau of Stand 


This program which was proposed and developed by the 
industry, established classes and types of wood cased lead 
pencils and wives detail specifications, including length, 
shape, color, finish, packing, and other essential data for 
cach type. The program will be subject to periodic review 
hy the standing committee of the industry 

Until ready in printed form complimentary copies of 
this Simplified Practice Recommendation, in) Mimeo- 
eraphed form, may be obtained from the Division of Sim- 
jlified Practice, National Bureau of Standards, Washing 


ton, D. ¢ 


Two-Day “B & P” Exhibit Conducted by 
Berndt Printing Co. 

from nine o'clock in the morning to nine o'clock at 
might on August 14 and 15, a special display of Boorum 
& Pease loose leaf and blank book equipment was staged 
by the Berndt Printing Company, Fond du Lac, Wisc., in 

operation with Ed. Cooper, the “B & P” representative 
in the territory. The local company’s general lines were 
temporarily put aside to provide proper space to display 
the complete line of Boorum & Pease Company products 
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\ Visitor Entertained at the Trussell Plant.-Pictured are 

Clarence Trussell, president of the Trussell Manufactur- 

ing Company; William Brinton, manager, Loose Leaf De- 

partment, Thomas Groom & Company, Inc., Boston, Mass., 

and Claude Conger, vice president and sales manager of 

Trussell in front of the company plant in Poughkeepsie, 
N 


[Two weeks before the exhibit was held, a letter was sent 
out by the Berndt Printing Company to all its customers 
and prospects. The letter was followed up by a card the 
day before the show. In response to these invitations, a 
large crowd of business men of Fond du Lac and surround- 
ing territory came to visit and to learn 

The Berndt Printing Company is exclusive “B & P” 
representative in Fond du Lac. The company has been 
in business in that city for the past fifteen years and has 
always enjoyed a fine volume of business. Early this year 
the office equipment and supply department was enlarged 
and three large show windows installed, so that the com- 
pany is now in a position to provide efficient and complete 
service to customers 

Business (London) printed a suggestion for a brush to 
be used in emergencies when a show card is to be written. 
\ strip of cloth is wrapped around the eraser of a lead 
pencil, acting as a “reservoir” for the ink. 


Exhibit of Boorum & Pease Line in Store of Berndt Printing Company, Fond du Lac, Wis. 


August 14 and 15. 
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The Guest Book 

Fred O. Fenne, recently appointed midwestern repre- 
sentative of Neva-Clog Products, Inc., Bridgeport, Conn., 
visited the office of this journal on August 30, having just 
arrived in Chicago after a trip through the eastern part 
of his territory. He came from Bridgeport and renewed 
many old friendships, and making new ones in the ter- 
ritory he traveled for so many years. On the occasion 
of his call he was giving the Chicago territory the once- 
over preparatory to establishing permanent headquarters 
Mr. Fenne is delighted to be back in the field again and 
looks forward with much enthusiasm to his future work 


Frank B. Greene of Hoopeston, IIl., with his son, Henry 
Greene, pulled our latch string and signed The Guest Book 
August 31. Many typewriter men will recall Mr. Greene 
from his long connection in the home office organization 
of the Oliver Typewriter Company. He appears about the 
same as when he stepped out of the Oliver office at 159 
North Dearborn street, Chicago, to engage with a canning 
machinery manufacturer nearly a score of years ago. 

Stanley O. Coe of the Berndt Printing Company, Fond 
du Lac, Wis., called on September 5 for a pleasant chat. 
Mr. Coe is an apostle of optimism. He had visited A Cen- 
tury of Progress, and the excellent manner in which the 
displays are handled there reminded him of the exhibit of 
Boorum & Pease blank books and loose leat equipment 
recently conducted in the Berndt store. An illustration 
and description of the exhibit appear elsewhere in this 
issue. Mr. Coe reports that his company is doing an ex- 
cellent business with a volume far above that of last year. 


Charles P. Garvin, Washington, D. C 
energetic general manager of the National Stationers As- 


the genial and 


sociation, signed The Guest Book on September 10. He 
favored this publication by making its office his first point 
of call after establishing himself in his hotel. Charlie is 
brimful of enthusiasm and quoted impressive figures show- 
ing improvement in the stationery business as one of the 
reasons. He was in town nearly a week on association 
matters and addressed the Chicago Stationers Club on the 
evening of September 11. 

Arthur M. Johnson of Johnson Typewriter Company, 
Princeton, Ill, signed The Guest Book on the tenth. He 
is the very efficient secretary of the I. I. Central Type- 
writer and Office Machine Dealers Association, composed 
of dealers in parts of Illinois and Iowa. He found enough 
business in Chicago to keep him in the city several days. - 

Horace A. Granger, who is associated with the exclusive 
office furniture house of James D. Headley, Inc., Seattle, 
Wash., inscribed his name in the Guest Book on September 
12. He had been to New York City and stayed over in 
Chicago on his return to visit a Century of Progress expo- 
sition and to make side trips to Tell City and Jasper, Ind., 
and to Burlington, Ia., visiting some of the important manu- 
facturing houses his company represents. On his way from 
New York to Chicago he stopped at Youngstown to visit 
The General Fireproofing Company, whose lines the house 
of Headley has handled since its beginning on the Pacific 
Coast. Mr. Granger left Seattle the last of August and 
expects to be home by September 25 or thereabouts. He 
reports steadily improving business on the Coast, resulting 
in part, no doubt, from public works under way and pro- 
jected. The building of the Grand Coulee dam east of the 
mountains will release an estimated sixty million dollars 
which will take a large number of men off the relief rolls. 
Evidence of business improvement is found in the fact that 
Headley, Inc., are remodeling and expanding their store, 
and making ready to meet an expected continuation of 


demand. The Headley organization handles the lines of 
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The General Fireproofing Company, Tell City Desk Com- 
pany, Leopold Company, Taylor Chair Company, Jasper 
Chair Company, and the Fritz-Cross Company, besides fa- 
miliar accessories necessary in the modern office furniture 
installation. They also carry rugs, carpets, draperies and 
curtains and give expert service throughout. 

Jack Linsky of the Parrot Speed Fastener Company, 
New York, N. Y., signed The Guest Book on the twentieth 
Jack was on one of those fast trips on which he accom 
plishes much in a short time. He called upon many of 
the Chicago dealers and was gratified at the results of his 
efforts. 

UEF Men Receive Promotion 

William von Hacht, formerly assistant branch manager 
for the Underwood Elliott Fisher Company at San Fran- 
cisco, has been transferred to the home office where he will 
work with Sales Manager Alfred Jensen in the accounting 
machine division. The other newcomer in the accounting 
machine division is Denton McKane, who has been made 
chief accounting engineer. 

Mr. von Hacht has been with the company ten years and 
has an outstanding sales record. He was an all-star sales- 
man from the time he joined Underwood Elliott Fisher 
until the time the club was discontinued. In 1928 he was 
the company’s leading salesman for the entire United 
States, and in five other years he ranked fourth for the 
country. During the four years of the $1,000-Club’s exist- 
ence—an organization of men who sold at least one one 
thousand dollar order or exceeded quota in one month—he 
was a member for every month, being the only man in the 


Denton McKane William von Hacht 


U.E.F. organization to achieve this consistently brilliant 
record. 

Upon his departure from San Francisco Mr. von Hacht 
was presented with a valuable watch by his co-workers. 

In his new position he will give immediate attention to 
the department store retail field. 

Mr. McKane, who fills the position formerly held by 
Export Manager F. D. Lehn, has an excellent professional 
background. He is a native of New York and received his 
training in accountancy from the Pace Institute. He is a 
certified public accountant in the state of New York. He 
has worked with the Vitagraph Company, later merged 
with Warner Brothers Pictures, and with several of the 
leading accounting firms. He is a member of the New 
York Society of Certified Public Accountants 

R. F. Gove Moves 

R. F. Gove has established himself in new quarters in 
Room 401 Chamber of Commerce Building, Pittsburgh, 
Penna. Mr. Gove was formerly located in the Law & 
Finance Building, Pittsburgh. 
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MEE TINGS—CONVEN TIONS —DINNERS 


Chicago Stationers Fraternize at Golf Tournament 

The annual golf tournament of the Stationers Club of 
Chicago was held on Sunday, September 9, 1934, at the 
Brae Burn Country Club. Ninety-six players responded t 
the call of the starter at the first tee. Blithely, with truc 
golfer’s optimism, each stationer stepped up, addressed his 
ball and smacked it for the first stroke of the contest in 
which he confidently expected to capture a prize. 

In the afternoon when all golf scores had been turned in, 
the manufacturers beat the stationers in a ball game. Dur- 
ing the game, Jack Johnston, club professional, computed 
scores from handicap ratings and listed the prize winners, 


who received their awards at the dinner in the evening. 


Following is a list of winners in each class: 

Blind Bogey 
Place Name Score 
\l Evers, Marshall-Jackson Co 


|. Evan Hinson, Harold Hinson, Thomas Aldrich, Homer 
Schulenburg, all of Horders, and Thomas Black, Chandlers. 

2. Henry Holm (Guest); Henry Schmidt, Index Sales Corp.; 
Hal Dahly (Guest); G. J. Aigner, G. J. Aigner & Co. 

3. F. C. Hawkins (Guest); R. B. Gingland, Esterbrook Steel 
Pen Mfg. Co. Inc.; Chas. Underwood, Fulton Specialty Co.; 
H. H. Hawkins, Stationers Loose Leaf Co. 

4. J. Key, Chandlers, and R. G. Sparmacher, W. J. Lynan, T. 
J. Leonard, all of S. S. Stafford, Ine. 

}. C. S. Roland, Jack Hruby, Al Evers, all of Marshall-Jack- 
son Co. 

6. Geo. R. Lynen, John C. Krueger, both of F. S. Webster Co.; 
J. R. Lindley, Lindley Co..; Tom Bledsoe, Autopoint Co. 


2. H. O. Atwood, Eberhard Faber Pencil Co......... 83 
3. Harry Short, Columbian Art Works.............. 83 
5 Chas. Ziesk, Stevens-Maloney & Co........ os 87 
6. J. R. Lindley, J. R. Lindley Co........ Pe 87 
7. CC. F. Underwood, Fulton Specialty Co.... 87 
9 Sparmacker, S. S. Stafford, In« 87 


Place Name Score 
12. Tom Bledsoe, Autopoint Co...................... 85 
13. Ed. Shapiro, Horders, Inc........... 
14. E. J. Floun, Horders, Inc........ 
Guests 

Theodore Hoffman. 

2. S. A. Sundell. 

3. R. Sundell. 

4. W. S. Comstock. 

5. A. Thomson. 

Low Net 

1. Phillip Lloyd, Horders, Inc....... 
2. E. V. Mendenhall, Wilson-Jones Co.............. 74 
3. Angello Franz, Franz Staty. Co........ 74 
4. Sherman Konecky, Wm. Prym of America, Inc... 75 
5. H.R. Wilson, Horders, Inc.... 75 
6 H. Hinsom, Horders, Imc. 75 


7. A. J. Peters, T. White, both of Horders; Bill Dalton, Quill 
Ink Co.; S. Konecky, Wm. Prym of America. 

8. Fred Cook, Just & Son; Al Rose; N. F. Carne, J. Carne 
& Co.; E. Ufferman (Guest). 

9. George Cormack, Wilson-Jones Co.; A. Kutok, I. Anderson, 
Jerry Johnson, all of Chandlers. 

10. W. F. Weber, Ace Fastener Co.; Ollie Hamilton, F. S. 
Webster Co.; Harry Morgan, Consumers Staty. & Prtg. Co.; John 
Smythe, Geyer’s Stationer. 

ll. C. W. Lofgren, Sanford Mfg. Co.; J. C. Cadwallader 
(Guest); Peyton Barkley, C. L. Barkley & Co.; H. O. Atwood, 
Eberhard Faber Pencil Co. 

12. E. Hepler, Geo. Kostbade, R. J. Vojta, all of Frank Mashek 
& Co.; Jack Johnston, Club Professional. 


8. R. Janovsky, Wilson-Jones Co.................58: 76 
9. Joe Pollack, Reliable Staty. Co................... 76 
10. G. Kickles, Globe-Wernicke Co................... 76 
Joe Pritchard, J. W. Pritchard Co...... 78 
12. George Oliver Stevens, Stevens-Maloney Co...... 78 
13. Homer Schulenburg, Horders, Inc... . 79 
14. F. Anderson, Chandlers ................ 
Low Gross 
1. T. MacCorkindale, Just & Son... 85 


= 


all of Horders. 

2. A. P. Franz, Franz Stationery Co.; Joe Pritchard, J. 
Pritchard Co.; Lou Richman, Reliable Stationery Co.; 
Co. 


W.S. Comstock (Guest) ; W. D. Comstock, G. J. Aigner Co. 
Ace Fastener Co. 
Seal & Stamp Co. 
6. J. Easter, Wahl Company; Harry Short, Columbian 


Jansson (Guest). 


bell (Guest); H. R. Wilson, Horders. 


Stevens, Stevens-Maloney & Co. 


(Guest); Ward Wilkinson, Horders. 
0. T. A. Hoffman (Guest); Harry Balch, Quality Park 


Paper Co. 

ll. E. Ackerman, Crown Office Supply Co.; D. S. Bell 
W. A. Martin, Graver-Dearborn Staty. Co.; Bill Schuster, 
tional Blank Book Co. 

12. A. C. Van Horne and N. L. Pearce, Eberhard Faber Pe 


Co.; Homer Weber, Cameron Amberg Co. 


The prizes awarded were donated by the following: 
Autopoint Pencil Co. Melind, Louis, & Co. 
Auto. Pencil Sharpener Co. National Blank Book Co 
Aigner & Co. Quality Park Envelope C« 
Ace Fastener Corp. Rogers Loose Leaf Co. 
Barkley, C. L., & Co. Short, Harry 

Carter’s Ink Co. Sanford Mfg. Co. 

Carter & Allen, Inc. Stafford Ink Co. 


Eaton Paper Corp. Sengbusch Co. 
Esterbrook Pen Co. Southworth Co. 
Fulton Specialty Co. Vortex Company 
Globe-Wernicke Co. Webster, F. S., Co. 
Imperial Methods Co. Wahl Co. 

Kwikstik Co. Waterman, L. E., Co. 
Mashek, Frank, & Co. Wilson-Jones Co. 


of the thirty-fifth anniversary of Charley Mueller’s c 
nection with the Joseph Dixon Crucible Company, the 
casion provided opportunity for a double celebrati 


where, meeting and greeting his friends and smilingly 
viting them to help him celebrate. 

Credit for the success of the tournament is due in a la 
degree to the committee, which was as follows: T. M 
Corkindale, Just & Sons, chairman; Clarke S. Rola 


loney & Co., and W. A. Martin, Graver-Dearborn Corp. 


Works Co.; J. Petrak and T. W. McCorkindale, Just & Son; 


Charley didn’t play golf but he was here, there and eve 
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1. C. H. Carlson, W. J. Saunders, H. G. Horder, Phil Lloyd, 


W. 
R. 


Jonovsky, Wilson-Jones Co.; Joe Pollock, Reliable Stationery 
3. Vie Porzinski (Guest) ; G. J. Kickels, Globe-Wernicke Co.; 


4. Frank Rainey, Consumers Staty. & Prtg. Co.; Lawrence 
Bailey, Wm. Near, both of L. E. Waterman Co.; Hy Linden, 


5. Roy Sundell (Guest); Jos. Pardi, Sr., American Seal & 
Stamp Co.; John F. Walsh (Guest) ; Jos. Pardi, Jr.. American 


Art 
E. 


7. E. J. Flown, A. J. Hedman, both of Horders; C. F. Camp- 


3c. W. Ziesk, Stevens-Maloney & Co.; Russell Carpenter, 
Sanford Mfg. Co.: Ed. Mendenhall, Wilson-Jones Co.; G. O. 


9. A. J. Krelle, Ed. Shapiro, both of Horders; Lon F. Hancock 


En- 


velope Co.; Eldon Just, Just & Son; Herbert Walsh, Southworth 


and 


Na- 


neil 


Co.; Bill Sahm, Eagle Pencil Co.; Bill Smith, Ace Fastener 


Place Name Score 


Joe Pardi, Jr., American Seal & Stamp Co........ 88 
Clarke Roland, Marshall-Jackson Co.............. 90 
Russell Carpenter, Sanford Mfg. Co........... — 
Phittto Lioyd, Borders, 92 
H. Balch, Quality Park Envelope Co.............. 95 


Corry-Jamestown Co. Stationers Loose Leaf Co. 


Because the golf tournament occurred on the exact date 
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Marshall-Jackson Co.; George O. Stevens, Stevens-Ma- 


oul = 
+ | 
i —— 
= | 
\ 
| 
7. 
9. 
4 13. 
| 


40 


Salesmen Assembled at the Wilson-Jones Conference 
in Elizabeth, N. J., late in August. Front row, left 
to right: Dan Lynch, Sam Callier, F. Mayerhofer, 
N. Gillis, H. Brown and B. C. Moore. Second row: 
F. B. Brewster, E. Mead, H. MeNeil, C. Loevi and 
T. M. Keely. Third row: I. Meyer, J. H. More- 
house, W. E. Gutknecht, B. Okin, E. Dooley, Harrie 
FE. Cepeland, T. 8. Morley, W. C. Wittke, Jack 
Lenahan, H. Bogard. Fourth row: O. J. Olm, 
W. C. Freeman, John MeLusky, P. K. Hamilton, 
George Purvis, H. Stahmer, F. Bevans, Vie Johnson, 
\. Fricks, R. C. Percival, A. Cole, A. Coelln, A. C. 
Shearman. 


Columbia Equipment Discussed at Horder’s 
“Family Dinner” 

On the evening of Monday, September 17, one hundred 
twenty-seven persons connected with the sales division 
ot Horder’s Incorporated, assembled for a “family din 
ner” at the Harvey Restaurant in the Union Station, 
Chicago rhe primary object of the gathering was to 
provide opportunity for each member of the Horder Sales 
staff to become better informed upon the Columbia steel 
othce equipment line. 

Following the dinner the meeting adjourned to an as 
sembly room on the second floor of the Union Station 
where, because of the day being the anniversary of the 
signing of the Declaration of Independence, the singing 
of America was led by Edward Y. Horder, president of 
the company [Throats and diaphragm having thus been 
put into good vocal condition, the group engaged enthusi 
astically in the singing of the following “Columbia-Horder” 


song to the tune of “Columbia the Gem of the Ocean 


Columbia-Horder Equipment, 

The pride of our great Company, 

The shrine of our customers’ orders, 

The world offers homage to thee 

[Thy mandates make buyers assemble, 

When Columbia's form stands in view, 

[Thy good points make other salesmen tremble, 


Three cheers for Columbia true! 


When slumps wing their wide desolation, 
(And threaten all trade to deform, 

Other files quickly lose their foundation, 

But Columbia rides safe through the storm; 
With her garlands of victory around her, 
While so nobly she bears our brave crew, 
With her name floating proudly before her, 
Phree cheers tor Columbia true! 

© Columbia, Columbia bring hither, 

Filled up with success to the brim, 

May the wreaths you have won never wither, 
Nor the star of your glory grow dim! 

May our service united ne'er sever, 

Sut all to our Company prove true, 
Columbia-Horder forever 

E. Y. Horder, E. Y. Horder, here’s to you! 


George Ruck, president of the Columbia Steel Equip 
ment Company of Philadelphia, then addressed the meet- 
ing. On the platform with him was an extensive line of 
samples of the company’s products. Mr. Ruck made a 
forcetul, practical and intelligent address regarding the 
construction and utilitarian features of this company’s 
lines. At the conclusion of the talk an open forum was 
conducted in which many points of interest and value 
both to the manufacturer and retailer were discussed. 
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Wilson-Jones Eastern Salesmen Meet 
The sales personnel of the Eastern Division of the Wil- 
son-Jones Company held a successful and interesting meet- 
ing at the Hotel Winfield Scott, Elizabeth, New Jersey, 
August 23, 24 and 25. All of the company’s eastern sales 


men were in attendance. 

The convention wound up with a golf game on Sunday, 
August 26, at the Suburban Golf Club, Union, New Jersey. 

Harrie E. Copeland, vice-president of the company in 
charge of the Eastern Division, presided at the several 
business sessions. 

The new eastern plant of the Wilson-Jones Company 
is located at Elizabeth, hence the convention was held in 
that city 

— 
Jersey Office Machine Dealers Meet 

The New Jersey Typewriter and Office Machine Dealers 
Association held its first meeting since last June at Newark 
on Monday, September 10. An excellent dinner was served, 
during which several amusing stories were related, putting 
the members in excellent humor to listen to the manufac 
turers’ representatives tell their end of the portable type 
Writer situation. 

The meeting was special, called to discuss the sale and 
distribution of portable machines in New Jersey. Repre- 
sentatives of typewriter manufacturing concerns featuring 
portable machines were invited to attend, and the following 
were present and addressed the meeting: Mr. DeWitt of 
the L. C. Smith & Corona Typewriters, Inc.; Mr. Kendall 
of the Underwood Elliott Fisher Company—Newark 
branch manager—and Mr. Franz, manager of the New 
York City portable typewriter department of the Royal 
Typewriter Company, Inc. 


Steel Furniture Manufacturers Meet in Chicago 

The Steel Office Furniture Division of the Business Fur- 
niture, Storage Equipment and Filing Supply Industry 
gathered at the Palmer house, Chicago, September 13 
and 14. 

L. C. Walker, president of the Shaw-Walker Company, 
presided. The manufacturers were favored with the pres- 
ence of James Ainslee, administrative member of the code 
authority for the industry. Nearly every manufacturer was 
represented. Various subjects of common interest were 
discussed. 

Stationers Square Club of New York Meets 

The Stationers Square Club of New York City held a 
meeting on Thursday, September 20. The meeting cele- 
brated the return of President A. I. Goldberg after an 
extended trip to the Orient. The meeting was an inter 
esting affair, the president’s remarks being of particular 


interest to all present. 
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Office Equipment Manufacturers Hold Annual 
Meeting 

The annual meeting of the Office Equipment Manufac- 
turers Institute was held in Rve, New York, at the West- 
chester Country Club, September 13 and 14. Officers 
elected for 1934-35 are: President, H. R. Russell, Rem- 
suffalo, N. Y.: vice presidents, W. R. 
Greenwood, Postage Meter Company, Stamford, Conn., and 
P. D. Wagoner, Underwood Elliott Fisher Company, New 
York, N. Y.; treasurer, Ward R. Hickok, Stromberg Elec- 
tric Company, Chicago, Ill; secretary, C. R. Strohm, Un- 
derwood Elliott Fisher Company, New York, N. Y.; ex- 
ecutive secretary, J. Lee Sweeney, 100 East Forty-second 
street, New York, N. Y 

Ward R. Hickok of the Stromberg Electric Company 
and W. H. Wheeler, Jr., 


elected directors for the term expiring in 1937. 


ington Rand Inc., 


Postage Meter Company, were 
Other di- 
rectors are W. M. Cooper, American Sales Book Company 
Ltd., Niagara Falls, N. Y.; L. H. LaMotte, International 
Business Machines Corporation, New York, N. Y.; H. R 
Russell, Remington Rand Inc., Buffalo, N. Y.; L. C. Sto- 
well, Dictaphone Corporation, New York, N. Y.; P. D. 
Wagoner, Underwood Elliott Fisher Company, New York, 
N. Y 

The headquarters of the Institute are in the Pershing 
Square Building at 100 East Forty-second street, New 
York, in charge of the executive secretary. The establish- 
ment of headquarters with an officer actively in charge 
marks the beginning of a broadening of the Institute’s 
activities. Mr. Sweeney, the executive secretary, is also 
executive secretary of the code authority for the Office 
Equipment Manufacturers Industry. He is well known in 
the typewriter trade. Not long ago, Office Appliances an- 
nounced his appointment as managing director of the 
'ypewriter Institute at the address given above. He has 
had a long experience in office equipment. His first posi- 
tion was as purchasing agent in a manufacturing plant. 
Later he was placed in charge of finance and accounts. 
\t the close of the war, he became interested in sales work 
and organized a typewriter and office appliance agency in 
the middle west. Of recent years his sales managing ex- 
perience has centered in New York City. 

The office of executive secretary is a new one. Mr. 
Sweeney will serve as a paid official. 

Mr. Russell, the new president of the Institute, was its 
secretary and treasurer from 1925 to 1929, when he re- 
signed to go to London, England, as general manager of 
the Powers-Samas organization. Upon his return to the 
Remington-Rand company in 1932 he again became active 
in the Institute’s affairs and in 1933 was elected vice-presi- 
dent in charge of meetings and activities. 
residence are Buffalo, N. Y. 

The next meeting of the Institute will be held at Detroit 
in November. 


His office and 
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Canadian Stationers Organize to Stabilize Industry 

The Stationers Guild of Canada has perfected its organ- 
ization and is putting forth energetic efforts to stabilize the 
stationery industry throughout that entire country. The 
Guild aims at price maintenance and the elimination of un 
ethical practices. This sums up the purposes of the organ- 
ization. 

The movement to organize the Guild started about 
eigtheen months ago among leading commercial stationers 
of the Dominion, who asked the assistance of the manufac- 
turers and the retail trade in general in the establishment 
of resale prices in all quantities to the consumer. 

It is insisted that the Guild is not a price-fixing organiza- 
tion, but functions as a means of bringing the several parts 
of the industry together so that the industry may present 
an united front. Each manufacturer or manufacturer's 
agent agrees on joining the Guild to establish as quickly as 
possible the resale prices of his products to the consumer. 
Such prices provide for a reasonable profit to the retail 


stationer. When practicable, if the manufacturer desires 


J. S. Luckett 


to market his product through the wholesaler, he will ar- 
range to have the wholesaler distribute to the retailer at a 
reasonable profit. The retailer on his part agrees to main- 
tain the retail prices established by the manufacturer. The 
actual maintenance of such retail prices is a matter of 
agreement between each retailer and each manufacturer. 
Several manufacturers have already released resale price 
lists, and many others are preparing to do so. 

Many branches of the industry are represented in the 
growing membership of the Stationers Guild of Canada. 
Manufacturers, manufacturers’ agents, wholesalers, re- 
tailers, and paper distributors all fit into the picture, and 


it is believed that other allied groups will soon be included. 
At the first annual meeting of the Guild held last March 
J. S. Luckett of Luckett Loose Leaf, Ltd., Toronto, was 


made the organization's first president. 


He is also gov- 


Sales meeting of the Chicago branch of the L. C. Smith & Corona Typewriters, Inc., held at the 
Hamilton Club, with a dinner to introduce to the sales staff the new “Silent” L. C. Smith type- 
writer. H. L. Olson, Chicago branch manager, introduced J. B. McCormick, branch offices sales 
manager, Syracuse, N. Y. Mr. MeCormick gave a very fine demonstration of the new “Silent” 

L. C. Smith. 
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ernor of District No. 13 (Canada) of the National Sta- 
tioners Association of the United States and Canada. 
Thomas V. Bell, president of Thos. V. Bell, Ltd., of Mont- 
real, is vice-president; J. H. Chipman, vice-president of 
Brown Brothers, Ltd., Toronto, is honorary treasurer, and 
the following are directors: Percy F. Grand, Grand & Toy, 
Ltd., Toronto; W. D. Nelson, vice-president of McFarlane 
Son & Hodgson, Ltd., Montreal, and J. A. Wilson, sales 
manager of Viceroy Manufacturing Company, Ltd., To- 
ronto, 

E. Gariepy of Granger Freres, Ltd., Montreal, is chair- 
man of the Quebec Division, and I. C. Rockwell of J. & A. 
McMillan Company, Ltd., St. John, N. B., is chairman of 
the Maritime Division. 

F. R. Smart is general secretary, and the Guild headquar- 
ters are in Room 614, No. 137 Wellington street, W., To- 
ronto 

The Guild hopes soon to complete its organization from 
Coast to Coast. 


Garvin and Cast Address Chicago Stationers 


Charles P. Garvin, general manager and secretary of the 
National Stationers Association, and Herman H. Cast of 
the Western Litho and Office Supply Company, Wichita, 
Kansas, member of the Code Authority, addressed the 
Stationers Club of Chicago at a dinner meeting at the 
Stevens restaurant, on Tuesday evening, September 11. 
\fter a satisfying dinner, John W. Ogren, secretary of the 
club, called the meeting to order and introduced Mr. Cast 
with a humorous observation about the length of time he 
had been in the stationery business. Mr. Cast responded 
with a flat denial that he had spent a thousand years in 
stationery, but he did acknowledge having put in twenty- 
six busy years in this industry. His remarks were brief 
ind to the point. He said that after complying with the 
labor provisions of the NRA the rest is up to the station- 
ers. He referred to the drought as a factor in business con- 
ditions, and paid a compliment to Chicago on its big ex- 
position. He assured his hearers that the National con- 
vention to be held in October, 1935, in Kansas City, will 
be a real convention and that everything possible will be 
done to bring out a large attendance of stationers from all 

ver the country. 

Following Mr. Cast’s remarks, the chair introduced Mr. 
Garvin, who referred to the economic phases of the NRA 
and asked, “What would happen if the NRA act should 
be repealed before its principles became fixed in Ameri- 


an industry.” Business men opposing the NRA, he be- 
lieved, might create a more serious situation than now 
exists. He said that the people are for the NRA but many 
business men are opposed to it. Mr. Garvin believed that 
there is considerable room for improvement in the NRA 
and expressed doubt that business can be licensed and 
profits prescribed. The fact is, he said, we are going into 
reverse in economic planning and business is throwing out 
anchors to hold until such time as we know just exactly 
what the plans are. Stationers are a good type of busi- 
ness men and apparently have the inclination and certainly 
the ability to work something valuable out of the codes. 
He spoke of the chain stores and said that it is logical for 
those stores to sell what they can. It is up to the sta- 
tioners, therefore, to sell merchandise that the chain store 
cannot afford to handle and to give service and quality 
that are beyond the ken of the chains. 

The government itself must be educated in distribution. 
There are eight or nine million owners of small businesses 
and thirty-five million people are directly dependent on 
them as employees and members of families. If organized, 
these people would be a tremendous force in government. 
There can be no recovery until people are free from the 
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fear of government. We sometimes forget in advising 
people to buy that he who has money is the only one who 
can purchase goods. When the profit goes, the greater 
number of people become wards of the state. We need a 
real development of democracy in business. The code pro- 
tects us in what we do under it. Contracts should be 
made for mutual benefit between manufacturers and dis- 
tributors. 

Following Mr. Garvin's remarks, which were roundly 
applauded, the following three directors were instructed 
to nominate officers for the ensuing year: Harry G. Hor- 
der, Oscar Modene and William G. Bruner. The club will 
hold its next meeting on Tuesday, October 9, time and 
place to be announced later. 


Stationers Association of New York Meets 

The New York Stationers Association on September 24 
at the Fifth Avenue restaurant discussed the question 
“How To Save Our Business.” President Carraci opened 
the meeting and after a few words of greeting turned the 
gavel over to William H. Greenleaf, executive secretary. 
The chair immediately introduced Chas. Wadsworth of the 
American Pencil Company, who spoke on the purpose and 
possibilities of success in association work. He said that 
any program having sound objectives which would assist 
the appreciation of business ethics and remuneration was 
worth making sacrifices for. He cautioned his hearers con- 
cerning the temptation to yield to competitive pressure. 
Any group, he said, formed as an association with a con- 
structive program, who would put in effort to make it 
succeed would attain some degree of success. 

Mr. Greenleaf followed with a clear, condensed state- 
ment with regard to the proposed association activities. 
He was firmly convinced that the association had a definite 
function in the elevation of business standards and increas- 
ing possibilities of profit. The decision is up to the indi- 
vidual who still has the problems of action his conscience 
dictates. Progress, if builded soundly, must be slow be- 
cause of the many ramifications of the sales problem in the 
metropolitan area. 

Mr. Greenleaf then called on various members for 
expressions of opinion and all favored continuation of asso- 
ciation activities. The decision of the directors, represent- 
ing both the manufacturers and distributor division of the 
association, was to proceed with the active work in carry- 
ing out the purpose of the program which gives evidence 
of much thought and intimate knowledge of conditions in 
the New York area. 


Winnipeg Stationers Play Qualifying Round for 
Trophy 
On August 29 the Winnipeg Stationers Association 
played the third qualifying round for the Luckett golf 
trophy. Fine weather prevailed, and a goodly turn-out 
of stationers and printers played over the beautiful Pine 
Ridge golf course. In addition to the Luckett cup prizes 
were offered by Clark Brothers & Co., Ltd., of Winnipeg. 
Herb. Gregory, with a low net of 76, qualified to play 
off for the Luckett cup. The following gentlemen, having 
qualified, took part in the final play-off on September 12: 
Gordon Fraser, Clare Livesley and Herb. Gregory. 
Following are the names of the prize winners at the 
Pine Ridge club: Gordon Fraser, low gross; E. R. Ten- 
nant, second low gross; Herb. Gregory, low net; Keith 
Vogan, second low net; John Alexander, high gross; R. J. 
Killey, best hole; C. R. (name indecipherable), best hole, 
first nine; C. Nicholson, best hole, second nine; C. Blan- 
chard, concealed hole; M. McIntyre, concealed hole. 
Following the game dinner was served at seven o'clock, 
after which prizes were presented by Jim Irvine, chairman, 
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amid the usual wise-cracking barrage. Charlie Blanchard 
in the role of the King of France, added much to the eve- 
ning’s enjoyment. 

Gregory Wins Luckett Trophy 

In the play-off for the Luckett golf trophy over the 
Southwood course near Winnipeg on September 12 Her- 
bert Gregory of Gregory-Cartwright Stationers, Ltd., was 
declared the winner of the Luckett cup and miniature, with 
a low net of 76. 

Twenty-eight Winnipeg stationers and printers supported 
the finalists in their play-off for the Luckett golf trophy 
on the date named. Through the courtesy of Harold Sa- 
voy of the Dominion Blank Book Company additional in- 
terest was created by the donation of a second cup and 
miniature to be awarded the runner-up as an annual event 
in connection with the Luckett trophy. Additional prizes 
were donated by the following Toronto and Winnipeg 
firms: The Brown Brothers, Ltd., Toronto; Barber-Ellis 
of Winnipeg, Ltd., Winnipeg, and National Paper Goods, 
Ltd., Winnipeg. 

Jack Martin and D. F. Davies tied for the Savoy cup and 
miniature, and will arrange a play-off to determine the 
holder for this year. Other prize winners were: Low 
gross, Keith Vogan; low net, Roy Hurlbut; second low net, 
Harry Ramsay; low net, first nine, Gordon Fraser; low 
net, second nine, R. Hallilay; best hole, first nine, Charles 
Nicholson; best hole, second nine, Jim Irvine; high gross, 
Hugh Ross; concealed holes, Austin Barkwell, Joe Merritt, 
Cliff Smye, H. Driscol, George Brockie. 

Dinner was served at seven o’clock, after which the pres- 
entation of prizes took place under the chairmanship of 
Jim Irvine. M. W. N. McElheran, secretary of the Winni- 
peg Graphic Arts, made the presentation of the Luckett 
trophy, and Jim Maxey, aided and abetted by Charlie 
Blanchard, presented the other prizes, adding considerably 
to the hilarity of the gathering. 

Votes of thanks and appreciation were extended to J. S. 
Luckett, Harold Savoy and other donors of prizes for their 
generosity, and to the committee for the good work done 
in arranging the games and for the good fellowship evi- 
denced everywhere. 


New York Stationers Golf Association 

The eleventh tournament of the association was held 
at Rye Country Club, Rye, N. Y., on September 25. Har- 
old Barnett was host. The point winners at the previous 
tournament at Preakness were as follows: Class A: L. 
Carll, 5; J. Kemp, 3; R. Urmston, 1; R. Sainberg, 1. Class 
B: D. Davies, 5; E. Geehring, 3; J. Bosworth, 2. Class C: 
H. Lynn, 5; J. Hillebrand, 3; M. Dreyer, 1; C. Ramsey, 1. 

The annual meeting and tournament will be held Oc- 
tober 9 at the Richmond Country Club, Fred Huber host. 

On September 20 an extra fall tournament was held at 
the Ridgewood Country Club, Ridgewood, N. J. This was 
a joint tournament with the printers supply salesmen’s 
guild. Herman Price was host for the stationers and Tom 
Walden and Edmund Spencer were hosts for the printing 
trade. All members of the printing trades and their guests 
were eligible to compete in the four-ball matches to be 
played for the stationers’ cup. This annual competition 
was renewed this year after a lapse of several years, the 
stationers having won the cup three times. The cup is 
being offered again and renewed interest in the rivalry is 
expected. 


Monroe Sales Convention 
At the sales convention held last month by Monroe Cal- 
culating Machine Company, Inc., of Orange, New Jersey, 
improved business conditions were generally commented 
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upon. This is the first large general convention the com- 
pany has held since the fall of 1930. Leading salesmen 
from all parts of the country were present, having quali- 
fied for the Monroe High Point Club. 
An Unusual Directory 

Finding that many of his best friends and customers re- 
peatedly ask, “What lines are you carrying now, Bill?” 
W. E. Kelsey, dealer in office equipment and supplies at 
West Hartford, Connecticut, has compiled and printed a 
neat three-fold, six-page directory containing in alpha- 
betical arrangement the names of the forty-two or more 
firms whose lines he carries, with the products of each firm 
partially listed under its name. 

Mr. Kelsey assures the recipients of these directories that 


W. E. Kelsey. 


they are not intended as advertising, but are printed solely 
for informative purposes. They are comprehensive direc- 
tories for the buyer, giving him at a glance the names of 
the business houses represented and the items distributed 
by the Kelsey organization. 

The folder is 34% by 6% inches and is neatly printed on 
light yellow stock. 

Mr. Kelsey has been associated with the office equipment 
industry since 1919, but only recently under his own name. 
For thirteen years he was with the old house of Pierce, 
Inc., of Hartford, who went out of business in March, 1932. 
After that he remained for a time as a salesman for The 
General Fireproofing Company, who bought the assets of 
Pierce, Inc. 

In October, 1933, Mr. Kelsey began doing business under 
his own name. In this venture he has been successful, and 
has held a large percentage of the customers he served 
during the thirteen years he was with the Pierce organiza- 
tion, 

So many of his former customers asked him about the 
lines he carried, not knowing that he had practically the 
same lines as he sold before, that he decided to get out 
the little directory above described. 

Milwaukee Chair Company in New Hands 

A newspaper report from Milwaukee indicates that the 
Milwaukee Chair Company, 3022 West Center street, Mil- 
waukee, Wis., has been purchased by L. E. Sharpe and 
Louis J. Block. The consideration was not reported. The 
transaction includes nine buildings covering a city block, 
valued originally at $500,000. 

The company’s assets were sold, the report indicating 
financial difficulties. The business has operated at Mil- 
waukee since 1877. Factory operations and executive of- 
fices will continue at Milwaukee. It is expected that ulti- 
mately 200 persons will be employed. 


} 

| 
| t 

| 
is 


A 


44 


NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Stationers Association 


OFFICERS: 
Harry A. Morgan, Stationers Corporation, Los Angeles, Calif., president; R. A. Maish, Dennison Manufacturing Company, 


Framingham, Mass., vice-president and chairman, manufacturers’ division; B. ]. Bristoll, Koch Brothers, Des Moines, lowa, vice- 

president and chairman, office furniture and office outfitters’ division; R. C. Moore, Columbia Ribbon & Carbon Manufacturing 

Company, Kansas City, Mo., vice-president and chairman, field division; ]. O. Davis, Miller-Davis Company, Minneapolis, Minn., 

vice-president and chairman, manufacturing stationers division; Edward Wobber, Wobbers’, San Francisco, Calif., vice-president 

and chairman, distributors’ and wholesalers’ division; William E. Stockett, ]r., Stockett-Fiske Company, Inc., Washington, D. C.. 

treasurer; Woodson P. Waddy, Everett Waddey Company, Richmond, Va., auditor; C. P. Garvin, Washington, D. C., secretary 
and general manager. 


Regional Governors and Retail Directors 


No. 1. A. F. Rebhan, Blake pany, Dayton, Ohio, Gov- 
& Bos- ernor. 
t 
No. 5. Edwin I. Baer, 
2. Jj. E. Van Natta, Baers’, Canton, Ohio, Re- 
‘Tehaca, N. Y., Governor. tail Director. 
No. 3. John A. Brown, J. No. 6. D. S. Hansen, Carl- 


R. Weldin Company, Pitts- son Brothers, Moline, IIL, 


burgh, Penna., Governor. Governor. 


No. 3 . P. Moriarity, E. No. 6. M. A. Bredesen, 
Morrison Paper Bredesen Brothers, Beloit, 
Washington, D. etail Wisc., Retail Director. 


) 

pureetes No. 7. L. W. Hamm, The 
No. 4. G. P. Campbell, T. Pierce Company, Fargo, 

H. Payne Company, Chat- N. D., Governor. 


tanooga, Tenn., Governor. No. 7. G. W. Trapp, Curtis 
No. § Cc. W. Roth, Roth 1000, Inc., St. Paul, Minn., 
Office Equipment Com- Retail Director. 


General Offices and Information Bureau 


Hotels Urged to Buy from Travelers 

At meetings of the field division of The National Sta 
tioners Association members have been urged to utilize the 
hotel accommodations of Bonifaces who try to turn busi- 
ness toward the stationery traveling salesmen. John Willy, 
editor of The Hotel Monthly, gave this movement a boost 
published in the September issuc 

“Buy from Traveler Patrons—One of our readers com- 
menting on the expectation of communities that the hotel 
should buy almost altogether locally, calls attention to the 
fact that the traveling representatives of out-of-town com- 
panies are the hotels’ best customers; that a recent survey 
shows that more than eighty per cent of the average hotel’s 
is derived from traveling salesmen. He further 
fact that the 
revenue than all other types 


and good will are not 


business 


comments: ‘In view of the traveling sales- 
man brings hotels far more 
of guests combined, his patronage 
lf he cannot sell his line to you or to others 


can no longer afford to stop at your 


to be ignored 
in your town, then he 
hotel.’ 

“It is up to the hotel keeper, therefore, to patronize those 
Then, too, the 
requirements of hotels 


who are his own good patrons average 
community is unable to meet the 
they would have to send out of 


Then, too, hotels are whole- 


for their specialty goods; 
town for most of it, anyway. 
hotels spend locally a larger pro- 
do any other kinds 


sale buyers. And, too, 
portion of their receipts than, probably, 
of business in the community.” 
First Regional District, N. S. A. to Meet 

A. F. Rebhan of the Blake & Rebhan Company, Boston, 
First District of the 
Association, will call a meeting this 


regional governor of the Regional 
National Stationers 
month, the precise date of which has not yet been deter 
New 
arranged an interesting and 
Committee will 


district comprises the England states. 


mined. The 
The committee has already 
Members of the Code 


beneficial program. 
meet at this time. 


Bur- No. 11. James S. Ball, Kil. 
ham Stationery & Printing 
Company, Portland, Ore., 


No. 8. C. M. Meyer, 
nap-Meyer, Inc., Kansas 
City, o., Governor. 


Governor. 
No. 8. John Ford, Jr., 
Peterson Litho & Re No. 12. W. F. Johnston, 
Company, Omaha, Neb., Schwabacher-Frey Com- 
Retail Director. pany, Los Angeles, Calif., 


Governor. 
No. 9. P. T. Pearce, The 
Cargill Company, Houston, No. 13. J. S. Luckett, Luck- 
Tex., Governor. ett Loose Leaf, Ltd., To- 


ronto, Canada, Governor. 
No. 9. W. C. Northern, 


Stafford-Lowden Company, No, 14. A. J. Kerin, Tower 
Ft. Worth, Tex.. etail Brothers, New York, N. 
Director. Y., Governor. 


No. 10. E. Frank Winfield, No. 14. Henry Frank, Henry 
Winfield’s, Grand Junction, Frank, Inc., New York, 
Colo., Governor. N. Y., Retail Director. 


525 Investment Building, Washington, D. C. 


Fifth Districters Hold Regional Meeting 
\ meeting of the stationers of the Fifth Regional Dis- 
trict was held on Friday, September 14, at the Deshler 
hotel, Columbus, Ohio. Regional Governor C. W. Roth 
presided. The attendance Several sub- 
jects of importance were submitted for discussion and suit- 


was satisfactory. 


able action was taken. 
Texas Code Authority Meets 

\ meeting of the Texas Code Authority of the Ninth 
District, National Stationers Association, was held in Tem- 
ple, September 13 and 14, at which permanent officers were 
elected and other matters of interest taken up. William 
C. Clegg, governor of the Ninth District, presided, Mr. 
Clegg having called the meeting. He turned the meeting 
over to the Code Authority, and the following were 
elected: W. Neill Stewart, Dallas, chairman; W. Lee Cole- 
man, Fort Worth, vice chairman, and Homer Owens, Dal 
las, secretary-treasurer. 

Adoption of a set of by-laws, 
mittee to devise a budget to carry on the code work, and 
Author- 


appointment of a com- 


discussion of formation and functions of the Code 
ity in Texas, took up the greater part of the meeting. 

The by-laws adopted followed closely those formed by 
the National, with the exception that meetings will be held 
twice a year rather than once a month, such meetings to 
be held in September and March. 

The committee appointed to arrange a budget, as well 
as means for raising funds for such a budget, consists of 
W. Neill Stewart and Henry Dorsey of Dallas, and W. 
Lee Coleman of Fort Worth. As soon as this committee 
has completed its work, it is expected that approval will 
be registered through correspondence from stationers from 
all parts of the state. 

Mr. Clegg’s term of office as governor of the Ninth Dis- 
trict terminated October 1, after the meeting had 
been held. He has been governor through one of the Dis- 
trict’s most trying periods, and has had great success in 
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It’s a dark blue sheet and one of the 
most wonderful things of its kind in 
the world. 


Fortunes have been spent in its devel- 
opment. 
Years of scientific investigation and ex- 
perimentation laid the foundations on 
which it was built. 
And it has brought stencil printing to a 
high state of perfection. 


It is perhaps the outstanding achieve- 
ment of A. B. Dick Company, originators 
of the fine art of Mimeographing and of 
every improvement that has ever been 
made therein. 

An exclusive cellulose-ester impregnation 

has created this remarkable dark blue 

sheet — which is known to the trade every- 
where as Mimeotype stencil paper. 


Remember the term cellulose-ester. You 
may meet it again and often. It marks the 
difference between mediocre and superior 
Mimeographing. 

There is no substitute for Mimeotype sten- 
cil paper. 

It has made possible sharper, neater and 


IN THIS SHEET LIES THE SECRET OF SUPERIOR 
MIMEOGRAPHING 


more economical duplication of letters, 
bulletins, forms, graphs, ete., by the 
thousands hourly. 


Its peculiar and enduring texture 
makes easy the simple task of illus- 
trating the text with line drawings. 


Also it permits the use of many colors 
in a single operation. 

It is an integral part of the Mimeograph 
Process, indispensable for true Mimeo- 
graphing and fine workmanship. 


And what is also important, it comes to 
you through a thoroughly responsible 
service, international in scope. 


In practically every city the Mimeograph 
and all its supplies, together with expert 
advice and help, are constantly at hand. 


This means organized responsibility and 
trained service. Nothing else like it any- 
where. 


Let us give you latest information about 
this remarkable dark blue sheet, and the 
unique service that reinforces it. Address 
A. B. Dick Company, Chicago, or see clas- 
sified telephone directory for local address. 
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IT HAPPENED ONCE 


recently in a strike area. 


\ certain official identified 


himself thus to save trouble. 


time and serious annoyance. 


CONSTANTL 


in well-run businesses 
where typists use 


PANAMA 


Individually 
Identified 


Carbons and Ribbons 


to save themselves trouble, 
to save their bosses’ time 
and their firms consider- 
able money inthe long run. 


The responsible manu- 
facturer identifies EACH 


article he sells. 


MANIFOLD SUPPLIES CO. 


188-190 Third Avenue 
BROOKLYN, N.Y. 


ZE: 


SE. 


--1T HAPPENS 


| 


OFFICE APPLIANCES 


holding the association together. Real credit is due him 
for his efforts in directing the affairs of the Ninth District 
when business was in a chaotic condition 

P. T. Pearce of The Cargill Company, of Houston, is 
the new governor of the Ninth District, having been 
elected at the meeting held in Houston last March.—BCR 


Checkwriter Rebuilding Service for Dealers 

The Check Protector Corporation, 53 Park Place, New 
York, N. Y., has an established department dealing in re- 
built checkwriters of all kinds. Although a relatively new 
venture, the rebuilt machines department is now handling 
a considerable volume of rebuilding business for dealers. 

Each machine rebuilt in the new department is sub- 
jected to a series of rigid inspections which assure me- 
chanical excellence. The department is operated under 
the direction of Fred G. Fredsell, who formerly conducted 
the Standard Checkwriter Company in New York. 

Part of the service offered by the Check Protector Cor- 
poration is the making of arrangements with responsible 
dealers to finance installment sales on machines supplied 
by them 

Advancements in Plimpton Ranks 

The Plimpton Manufacturing Company, a division of the 
United States Envelope Company, recently advanced three 
of its veteran employees to posts of greater responsibility. 
Otto A. Cavanaugh, who has been with the store since 1915, 
has been made superintendent of the store department, 
taking the place made vacant by the recent death of John 
McDonald. John H. Coughlin, who has been with the 
Plimptons thirty years, has been advanced to the post of 
superintendent of the engraving department, and George 
F. Fisher, who has served the company for eight years, 
has been made superintendent of the printing department. 

Announcement of the foregoing changes was made by 
A. F. Peterson, assistant division manager. 

The Plimpton Division is engaged in the business of 
printing, engraving and stationery at 253 Pearl street, Hart- 


ford. 


Koh-I-Noor Adds Commercial and School Pencils 

In response to many suggestions the Koh-I-Noor Pen- 
cil Company, 373 Fourth avenue, New York City, has 
added commercial and school pencils to its well known 
lines. The new pencils are nine in number. They are 
manufactured in this country, and will retail from a penny 
to five cents each. The company says that these pencils 
are made with great care of materials of good quality. 
The new line includes the following pencils: 

For general use—Navigator, Elf, Elf Hexagon, Blue Rib- 
bon, Gold Seal, Buffalo and Acme. For editorial work or 
checking—the American Press, a thick black lead pencil, 
and for school beginners the Zulu, which is an extra large 
pencil with a thick, soft black lead. 

These pencils are attractively packaged, and it is ex- 
pected that they will have strong consumer appeal. 

Sioux City Office Equipment Dealers Elect Officers 

The first fall meeting of the Sioux City, Iowa, dealers in 
office equipment, stationery, typewriters, etc., was held 
August 28 in the West hotel. A dinner preceded the meet- 
ing. The following officers were elected for the ensuing 
year: 

President, William P. Davis; vice-president, Vance 
Palmer; secretary and treasurer, N. P. Lang, and director 
of publicity, E. L. Isaakson. The Executive Board consists 
of W. H. DeGooyer, Arthur Bergstrom and J. C. Goetz. 
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FIRST NEWS OF A 
SILENT REVOLUTION 
IN TYPEWRITING... 


SMITH 


Until now, no one has invented a typewriter that 
is both Standard and Silent. 


We have always felt that if L C Smith ever pro- 
duced a Silent typewriter it would also be a Standard 
typewriter. Comparatively, it would have few, if any, 
more moving and wearing parts than any other Smith 
standard machine—hence once made silent, it would 
stay silent! 


Ball-bearing Type Bors Interchangeable plotens 


We think we have now achieved this result—and 
that this new Silent Smith is destined to revolutionize 
typewriting. 

It truly earns its name Silent. But it is an L C 
Smith Standard typewriter through and through. 


Write for full details. Models on display at the National 
Business Show, New York, October 15 to 20: L C Smith 
& Corona Typewriters Inc Syracuse N Y 


I have it 
I heard it 
I had it 


Half-spacing escapement 


Non-glore Key Rings 


Decimal Tobulator 
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There’s a Growing Demand 


for DESK FILES 


Meet it with the Dependable, 
Long-Lived, Economical 


EXECUTIVE 
DESK FILE 


LSINESS men regard the desk 

file as standard equipment. It’s 
so handy, neat and orderly——saves 
time and steps. Many are buying 
it voluntarily; others need but a 
suggestion or demonstration. It 
must be well designed and made 
of durable materials. You can de- 
pend upon the Quality Park EX- 
ECUTIVE Desk File to give com- 
plete satisfaction. 


Two Grades of Quality 

Three Styles of Binding 
Gray cloth covers with heavy tagboard 
leaves—cloth tab indexes. 


Heavy gray pressboard covers with docu- 
ment manila leaves—cut in indexes. 


Made in all standard sizes and indexes. 
Packed three to a box. Carried in stock 
for immediate shipment. 


QUALITY PARK ENVELOPE CO. 


11-116 Merchandise Mart, Chicago 
Factories at St. Paul, Minn. 
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The Constitution of the United States 


one available to 


\ document of real educational value 
all Americans, but seldom read and imperfectly understood 

has recently been issued from The Shield Press con- 
ducted by the Levey Printing Company of Indianapolis 
The document referred to is the Constitution of the United 
States. First to be presented is a passage from a speech 
by Daniel Webster arguing that no state has the power 
to nullify the constitution or any part thereof. “I shall 
exert every faculty I possess,” said the great orator and 
statesman, “in aiding to preserve the constitution from be- 
ing nullified, destroyed or impaired; and even though I 
should see it fall, I will still, with a voice feeble, perhaps, 
but earnest as ever issued from human lips, and with 
fidelity and zeal which nothing shall extinguish, call on the 
PEOPLE to come to its rescue.” 

In his forward Alfred M. Glossbrenner, president of the 
Levey Printing Company, says: 

“A major crisis in the history of the United States may 
be marked by questions of constitutionality involved in 
various laws recently enacted by Congress. The outcome 
of these constitutional issues may profoundly modify the 
character of our government as well as the rights and 
privileges of American citizenship Accordingly, in this 
critical period, it should be of benefit to every citizen to 
refresh his memory as to the terms and provisions of the 
Constitution. Believing, therefore, that some of our 
friends may welcome an opportunity to review the char- 
ter of the federal government in convenient form, we print 
herein the Constitution with all amendments.” 

Mr. Glossbrenner said that to the extent of a limited 
edition he would be pleased to send copies gratis to those 
who care to have them. 

The brochure containing the Constitution is one of 32 
pages within a glossy cover having the shield of the United 
States below the title on the front. The booklet is about 
four by nine inches and fits the coat pocket conveniently. 

In a leaflet accompanying the brochure The Shield Press 
intimates that with respect to some of its essential con- 
cepts the Constitution is facing tests that may determine 
its survival. “To those who cherish our national charter, 
one can scarcely exaggerate the gravity of the issues that 


are sweeping us on to this crucial trial.” 


Canadian Business Shows Improvement 

J. S. Luckett, president of the Luckett Loose Leaf, Ltd., 
of Toronto notes with satisfaction that business conditions 
among the stationers throughout Canada are improving, 
all sections of the country reporting better business. This 
is true of the manufacturing as well as the retail trade. 

Much is expected of the recently organized Stationers 
Guild of Canada, which will have the support of stationers 
throughout the Dominion. Local groups are working al- 
ready in all the important centers of population. The pur- 
poses of the Canadian Guild are: 

“To improve the service to the public; to eliminate unfair 
competition; to establish credit and information bureaus; 
to assist in ascertaining and demonstrating the actual cost 
of products with a view to reducing and standardizing such 
cost; to adopt such educational plans that will assist em- 
ployers to more efficiently conduct their businesses and 
employees to improve their own conditions; to assist in se- 
curing employment for those in the industry who may be 
out of work; to assist the stationers both large and small, 
to improve their business conditions and enable them to 
contribute a greater share to the prosperity of their com- 
munities to the end that this industry, through sane and 
legal self-regulation, may make a definite contribution to 
etc.—to lessen unemployment 


the welfare of our country,’ 
and pay better than living wages. 
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THE 


MECHANIZED FILE 
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And EVERY GF 
AGENT BENEFITS 


NO WONDER everybody is talking about the new GF Super-Filer. It 
has mechanized the process of filing. It is so nearly automatic, so un- 
canny in its almost human efficiency that it has put new life, new 
pep and interest in filing and finding. It has opened the eyes of execu- 
tives to the unnecessary waste in time, energy and operating costs 
resulting from the use of antiquated equipment—and it is bringing 
new business to dealers in office equipment. 


The GF Super-Filer is the greatest improvement in filing equip- 
ment introduced in many years. Its structure and method of opera- 
tion speed up filing and finding by fully 25% and effect a saving in 
physical energy of at least 50%. The Swing Front and Throw-back 
Compressor cut eight filing operations to four simple, effortless mo- 
tions, and at the same time provide increased filing capacity. 


GF Super-Filer is ousting antiquated equipment wherever dem- 
onstrated. Its enthusiastic reception is reflected in orders everywhere. 
Reports from every section of the country indicate that no concern 
is too small—none too large—to sense the savings in operating and 
maintenance costs and increased efficiency to be secured by the in- 
stallation of GF Super-Filers. Here is your opportunity to make this 
fast-selling Super- Filer the backbone of summer business—and profits. 
Our folder, *‘Released! New Profits from an Unexpected Source,” a 
tells all about it. Write for a copy. We'll give you full particulars. 


THE GENERAL FIREPROOFING COMPANY 
Yo © W N + H @ 
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Whic 


T.. Shaw-Walker line-up pre- 


sented on the opposite page has been playing together for 34 years. Dur- ; s 
ing this period it has met, with sensational success, representative teams | 
from Coast to Coast, 


Fast moving, alert players have been added in impressive numbers 
during the past few seasons. ) 

The strength of the team has been built around the forward wall, 
where its roving center, “Built Like a Skyscraper,” has for years been an 
All American choice. You will note at each position, too, an abundance of 
reserve strength. 

A unique policy which has contributed materially to the record of the 
team is the selection of a Playing Coach (dealer) in each city in which it 
plays. Some 300 such Coaches (dealers) are now associated with the Head 
Coach at Muskegon, Michigan. 

Enlarging its playing schedule, Shaw-Walker is seeking additional live, 
alert Coaches (dealers) who, through no fault of their own, may be having 

4 mediocre success with their present teams, 

Such Coaches (dealers) should fill in the positions provided on the 
* mythical teams illustrated on the opposite page. If you find your material 
insufficient or inferior, why not immediately address Shaw-Walker, Muske- 
gon, Michigan, and negotiate for an appearance in your city of the Shaw- 
Walker team under your management. . 
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ould YOU Prefer Coach? 


MR. DEALER: 


F. B. 

R. H. 
Qa. B. 

R. T. R. G CENTER 
CENTER 
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Folders Bank Specialty The STATE Line Shaw-Walker 
Manila and Kraft Equipment A team by itself “BUILT LIKE A 
Double Edge Machine with a line at SKYSCRAPER” 
Single Edge Bookkeeping popular prices National Prestige 
210 Numbers Equipment 
Q. B. 
EACH 
SHAW-WALKER 
DEALER 


Skyscraper 


F. B. 
Steel 
Desks & Tables 
Aluminum Chairs 


Free-Coasting 
Steel Files 

All Sizes 

All Styles 


GHAW-WALKER 


IUSKEGON 


MICHIGAN 


L. G. 
. 6. 


Steel 


Transfer Cases 


Cupboards 


Card Cabinets 


Joggers 


Fill in positions from other teams (no ringers). 
With which team would you rather enter the field? 


R. T. 


T 
Cards Filing Systems 
Card Guides Expandex 
Vertical Guides Visible 
Fibre Transfer Ideal 
Cases Super Ideal 


Insulated Products 
Fire-Files 
Ledger Trays 
Executive Safes 

Label Safes 


PIN THIS 
COUPON TO YOUR 
LETTERHEAD AND MAIL TODAY 
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L. H. R. H. 
‘ | 
e- 
n 
e at* 
un m 
kyscraper™ THE at e me” 
nv vy naert 
ANG 
ot 


More than 70,000,000 peo- 
ple will read Fall 
and Christmas advertising 
appearing four-color 
covers the Saturday 
Evening Post and other 
magazines; also more than 
metropolitan newspapers. 
Present Sheaffer values are 
outstanding. Capitalize 
this publicity bringing 
your Sheaffer merchandise 
assortment up-to-date. 


Sh. PENS + PENCILS + DESK SETS - FERS 
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(In Other Lands 


page 32) 


heard conversation regarding increased business over last 
year’s show. It is hoped that the next International Office 
Appliance F-:hibition will break all records. 

The 
lenta, and the new German Gothic type for German type- 
109.50 


new German noiseless typewriter, Continental Si- 


writers, together with the new portable priced at 
R.M. were features of interest. 

In Hall No. 2 were shown replicas of the business offices 
These were of marked interest 
and created much comment.—ERB 

Dealers Protest Typewriter Auctions in South Africa 

Acting United States Attache 
Kk. B. Lawson reports from Johannesburg, South Africa, 
that the auction from the 
United States typewriter 
trade of that city. 


for the last thousand years. 


American Commercial 


trade in rebuilt typewriters 
affected the 
Strong opposition has been encoun- 


has considerably 


tered, resulting in a sharp decrease in such sales. The 
large dealers and prominent members of the typewriter 
trade in Johannesburg have agreed to concerted action 


in Opposing the sale of imported used and rebuilt type- 
writers by auction rooms. Counter auction sales, appli- 
cations for a specific duty on second hand machines, and 
However, the prospect 


af- 


other plans have been projected. 

of companies typewriter 
fected, if one scheme is effectively carried out, is likely 
to be of particular interest to American firms engaged in 
The larger typewriter firms in this city have 
machines imported for auction 


insuring shipments being 


this trade. 
agreed not to repair any 
sale. The following is an extract from a circular sent to 
members of the typewriter trade (July 18): 

“IT would take this opportunity of recording in this cir- 
cular the further arrangement that we have made in this 
connection, viz.: that we have all agreed not to repair any 
second hand machines which are imported by auctioneers 
and others outside of the legitimate typewriter trade for 
the of selling further 
agreed that we will not supply with parts, any freelance 
mechanic who might attempt to undertake this work.” 


purpose by public auction. It is 


The trade feels that this action has already alarmed the 
insurance adjusters, and the insuring companies will be 
reluctant to insure subsequent shipments of typewriters 
which are to be sold by auction in Johannesburg 

The latest attempt made by the auctioneers importing 
machines to sell them was disrupted by the presence of 
an organized group of the typewriter trade, which had 
asked numerous and frequent questions the 
age and condition of the machines on sale, and other ques- 
It was 


regarding 


tions designed to discourage prospective buyers. 
reported that only two out of a lot of twenty-five machines 
were The machines were advertised as practically 
new, yet some were, it was reported, seven or eight years 


old. 


sold. 


Germany’s Hundred Day War Against Waste 


Zeitschrift fiir Organisation (Berlin) published an appeal 
to the German people for support in the war against waste 
backed by the government. It urged the thrifty of 
native materials, and the sparing use of imported materials, 
and completed products which have to be imported. 


use 


This appeal pointed out that inestimable values, millions 
of Reichmarks and bills of foreign exchange, have accu- 
mulated against the German people. The predominant 
tendency of manufacturing organizations was toward sav- 
ing labor, and wasting materials thereby. This situation 
has led the German people into false paths. 

Every hour, for instance, hundreds of kilograms of cop- 


| 
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COLUMBIA 


A LETTER 
WORTH READING 


In our morning mail a few weeks ago, the follow- 
ing letter came to us from a New England dealer 
(name on request) who has been selling Columbia 
products for years: 


**The two Columbia grade walnut 
counter height files with lock reached 
us today in perfect condition, so allow 
us again to compliment you highly on 
your quick shipments, as well as on 
the quality of your products and on 
your excellent crating. 


Feel free, always, to refer your pro- 
spective dealers to us, for we are 100°, 
sold on your equipment—service, crat- 
ing, quality, and all.” 


Many other dealers, like this New England dealer, 
have learned by long experience the advantages of 
selling Columbia products. This satisfaction can be 
yours also. 


Why not write us today for further information 
about Columbia products, including our latest cata- 
log and price list? 


Columbia Steel Equipment Co. 
Office and Showroom 
Lincoln-Liberty Building 
N. E. Cor. Broad & Chestnut Sts. 

P. 0. Box 2241 Philadelphia, Pa. 
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When you buy 
USED TYPEW RITERS.. 


the most important point to con- 
sider is the reliability of the source 
of supply. For nearly a quarter of 
a century International has con- 
ducted its affairs with utmost in- 
tegrity and fair dealing. It backs 
up its promises. When it says its 
machines are of high quality, they 


are precisely that-—no less. And 


no machine is shipped without 
my personal guarantee. 


Upon such principles has our busi- 
ness been developed until we now 
ship to all points of the world and 
enjoy the distinction of being the 
largest Independent Wholesale 
house. Thousands of machines 
always in stock assure prompt de- 
livery of your order. 


INTERNATIONAL 
TYPEWRITER EXCHANGE 
W. F. (Bill) Clausing 
231 West Monroe St. Chicago, Hl. 
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per and rubber are wasted. No domestic management is 
free from such faults. Capital leaks out of every business 
in this manner. This situation is said to apply in many 
shops and manufacturing establishments. 

The appeal to the German people said that “the Ger- 
man spirit is our capital.” We must set up organizations 
against the unplanrred and wasteful use of materials. Day 
by day through this campaign thousands will seek and 
observe attentively to tind sources of loss and devise means 
of stopping them. Through one hundred days the people 
will work out this proposition and exert themselves 
through practical planning and organization to fight waste, 
and so to support millions 

Through this reservoir of the spirit, the organizational 
thought, leaders and people must work together for pros- 
perity, and the German people's management will blos- 
som.—Dr. Ing. J. W. Lodowici. 


The Typewriter and Its Evolution 

“The Typewriter” is a new edition of the history of the 
typewriter, by Ernst Martin, Pappenheim, Germany. The 
book shows painstaking care in its compilation, and gives 
a picture of the developments attending the aim of the 
many inventors concerned in the development of a prac- 
tical writing machine. In this book appear the various 
principles employed in the modern typewriter, represent 
ing the ambitions of men from various environments and 
degrees of mechanical skill. If Charon could run an ex- 
cursion on the River Styx for the many who contributed 
to the advancement of the writing machine, he would have 
to trade his skiff for a “Leviathan.” 

Despite the years which have passed since Sholes offered 
his mechanism to the world there are still typewriter men 
in active service who would recall some of the early mech- 
anisms depicted in “The Typewriter.” This book is printed 
in German, but most of the many illustrations of type- 
writers show the individual name in English. The dates 
of the various models are indicated in the articles. 

“The Typewriter” is a book of 812 pages, 4'2x6 inches, 
and is worth a place in any typewriter man’s library to in- 
dicate the many stages of experimentation and develop- 
ment which the writing machine has survived. The author 
has not informed us of the price. We expect to publish 
the price in our November issue 


Instruction for Young Stationers 

The British Stationer called the attention of its younger 
readers to the educational facilities available to them dur- 
ing the autumn and winter. Classes are held by the Lon- 
don School of Printing for juniors and seniors. The in- 
structor is Mr. B. J. Sansom. The latter has been instruc- 
tor of the junior class since its establishment six years ago. 
Mr. T. R. Wells, a member of the Stationers Association 
of Great Britain and Ireland, and a member of the associa- 
tion’s school board, is instructor of the senior class. The 
London School of Printing is well equipped with all types 
of apparatus and machinery used in the printing and allied 
trades. 

Classes will be available in the provincial cities such as 
Liverpool, Manchester, Edinburgh, Glasgow, Newcastle, 
Bristol and Dundee, under the auspices of the branch of 
the education authority. 


Leipzig Trade Fair Successful Event 
The following information comes from the Leipzig Trade 
Fair, Inc., 10 East Fortieth street, New York City, Ameri- 
can representative of the Leipzig Trade Fair of Germany: 
“The Leipzig Trade Fair just concluded comprised 4,696 
exhibits—an increase of seven per cent over the last fall 
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PAPER PUNCHE 


THE HUMMER 


@ The best general paper punch—re- 
designed and greatly improved, with no 
increase in price. Heads interchange- 
able and adjustable; felt covered base; 
removable chip pan. Special grey cast 
iron base of great strength. Moving parts, 
malleable iron. Finished in green and 
bright nickel. A wide variety of punch 
heads for all loose leaf requirements. 


Stock No. 271 (2 round $1045 


holes, !4-inch diameter). 


THE MARVEL 


@ The ‘‘time—tested”’ punch. Base and punch heads cast in one 
piece of high quality grey iron. Hand lever, malleable iron. Finish- 
ed in olive green enamel, nickel trim. Equipped with removable 
chip pan and rubber feet to prevent scratching desk. > 2 50 
Stock No. 60 (2 round holes, 2°;-inch centers)..... 


THE REX 


@ Made entirely of heavy sheet steel, die formed and attractively 
finished in black baked enamel. Has felt base to prevent 
scratching desk, and removable chip pan, full size of base. 
Adjustableside gauge, center mark and back gauge. > 145 
Stock No. 14 (2 round holes, 234-inch centers)... 


THE HERCULES 


[ ms i) @ Low priced, heavy duty hand punch, size 23 x 13 inches. 
= =| Handles any punching up to 17 inches outside centers. 

. Punch heads, interchangeable and adjustable, available for 
all standard loose leaf punching. Convenient chip pan slides 


under punch. Wood blocks for mounting punch included. 
: as —_ Stock No. 1475 (2 round holes, !34-inch $2975 


WILSON-JONES COMPANY 


ELIZABETH, N. J. CHICAGO NEW YORK, N. Y. 
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Chart reflecting the growth of LIBERTY 
; Boxes. For over 16 years, LIBERTY Boxes 
. have been leaders in their field. 8M0. 
| alll | 
bil | 1920) |1921| |1922| |1923] |1924| |1925| |1926! [1927] |1928) |1929| |1930) |1931| |1932) |1933) |19 
N This Id d That Id 
(Not Just This Idea an at Idea) 
q LSM & LIBERTY Boxes are built for their job—safe-keeping, easy-filing 
a and instant-finding of stored business records. Scores of tests 
ai — BoP _ by leading banks and firms have proved LIBERTY Box 
. ney superiority. That is why they are leaders. 
| ~ 
sat J3 | INCE 1918, when LIBERTY Boxes were first put on the market, : 
2 pe i many different ideas in boxes and files for storage and transfer ‘ 
- ae work have been tried. It is fair to say that most of them have 
| eo oe a proved unsuccessful. They were simply a flash in the pan. None have 
. Pe equalled or even approached the success won by LIBERTY Boxes. i 
Doubtless other ideas will be offered to the stationery trade. This 
¢ 
point should be considered carefully by every stationer, therefore, who 
| se wants to realize the largest possible profits from storage boxes. Do they 
£ really solve the storage filing problem) In the final analysis, storage 
ra filing is at least 95°7 safety and only about reference. Systematic 
filing is needed. Will the boxes stand up under hard usage? Are they 
rhe Right Way to Do water-proofed? Free from warpage and tearing? Transportable? How 
Storage Filing about the right sizes? Can the whole storage vault space be utilized? 
" ii These and a hundred other questions have to be answered. They have 
section of the storage vaults of The Massa- 
chusetts Protective Association here shown is been answered in LIBERTY Boxes—the product of over 16 years of 
a typical example of good storage filing. All 4 
£ vault space is used, the LIBERTY Boxes are research and study of the storage filing needs of American business. 
4 easily accessible, like records are grouped in 
5 sections, an office index is kept showing records LIBERTY Box leadership today is proof of the high quality and right 
% in storage, and so on. This systematic storage 
Eg method makes finding and filing easy and as- construction of the entire line. 
sures positive safety of records in storage. The 
i cost is minimum. ; 
2 Now is the time to plan your fall campaign on LIBERTY Boxes. : 
£ S333 Dealers not using our cooperative helps are invited to write. ' 
Be We have some interesting suggestions to make to you. : 
Wanted... 
additional sta- 
tioners to handle ‘ 
LIBERTY String INC 
5 Binders This is 
a live item. You 
can develop a 
) wide sate for it in 536-538 South Clark Street 
your trade terri- ? 
Satisfacte 
Gtecounte.  Sell- CHICAGO, ILLINOIS 
ing cooperation. > 
Write. 7 Established 1918 


ae 


OCTOBER, 1934 


fair. It was attended by over 4,000 foreign buyers—an 
increase of ten per cent compared with the attendance 
registered from abroad in 1933, while the total number of 
visitors approached 100,000. * * * The sales in all di- 
visions are reported as satisfactory, with a significant rise 
in orders from abroad. 

“This famous fair is the great clearing house for extend- 
ing German trade with foreign countries, and is now ap- 


proaching its fifteen hundredth session.” 


The First German Business Show 
Burghagens Zeitschrift fur Burobedarf presented the 
claims of Berlin for having held the first business show in 
Germany—in March, 1899. It was called the Typewriter 
Exposition. Listed as exhibitors were Bar-Lock, Blickens- 
derfer, Brooks, Caligraph, Elliott & Hatch bookkeeping 
machine, Empire, Frister & Rossman, Hammond, Jewett, 
Kneist, National, North, Oliver, Remington, Remington- 
Sholes, Smith 
Yost. 

In the early days of this show it became necessary to 


Premier, Underwood, Victoria, Williams, 


explain to the public that the show was open to all who 
were interested, whether of the typewriter trade, or busi- 
ness men interested in better methods. 

Visible writing seemed to be the most interesting sub- 
ject at this show. Included in this show were duplicating 
machines —the “Automatic Cyclostyle’” —cash registers, 
bookkeepers’ desks, and miscellaneous office accessories. 

The list of exhibitors includes many names unknown to 
the office machine salesmen of the present day. 

Fiftieth Anniversary of Schwanhauser Director 

The office requisites factory of Schwanhauser, at Vienna, 
\ustria, celebrated its fiftieth anniversary July 1. Coun- 
cilor of Commerce Gustav Schwanhauser, director of the 
Schwan Lead Pencil Factory at Nurnberg in 1884, was the 
first to operate as sales affiliate of the Schwan Austro- 
Hungarian industry, which soon enveloped the young 
undertaking through the acquisition of other first class 
articles, through combination with a book bindery, through 
preparing for the manufacture of furniture and work classi- 
fiers and other office articles. It became one of the leaders 
in the field. Under the guidance of the sons and nephews 
of the founder, the business was continued through the war 
and the years following. Our information is from Burg- 
hagens Zeitschrift fur Buro-Bedarf. 


Swiss Business Show Held in Zurich Last Month 

From September 20 to 23, a business show was held in 
the Tonhalle at Zurich, Switzerland, under the auspices of 
the Swiss Office Trade Association. 

Albert Ruegg of Zurich, president of the association, re- 
ports that forty-three firms exhibited many well known 
A more detailed account of 
the show will appear in the November issue. 


machines and office devices. 


“Boston” Pencil Sharpeners in South Africa 
The South African Printer and Stationer reports that the 
full range of “Boston” pencil sharpeners is handled by the 
South African agent, Mr. Granville Marshall, P. O. Box 
6125, Johannesburg. 


C. H. Ames Visits the Middle-west 
During September C. H. Ames, manager of the New 
York office of the Ames Supply Company, left the east 
to take up a temporary sojourn in the middle-west. He 
spent a week vacationing in Michigan and then stopped 


i few days in Chicago. On his return trip he paid visits 


to the Ames agencies in Pittsburgh and Philadelphia. 
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Who makes the new 


COLUMBUS 


-the producers of 
the world famous 


ORDER 


Cavill 


DRAWING PENCILS 


It is only human nature to 
boast about our own deeds 
... the brightness of our 
children, the size of fish we 
catch, the mileage we get 
from our cars. * Therefore, 
when we tell you that the 
new American-made 5c 
Columbus is in a quality 
class by itself, it is quite 
likely that you may attrib- 
ute this claim to a manufac- 
turer’s pardonable enthusi- 
asm. * But you have another 
check ... the reputation of 
the manufacturer. The fact 
that we produce “Castell” 
Drawing Pencils, the world’s 
standard of perfection, is 
strong recommendation for 
its 5e companion product 
..-Columbus! * Still another 
check is to send for samples. 
Use them yourself... . give 
them every test you know 
...-and convince yourself that 
Columbus is the biggest 
pencil value 5e will buy in 
America today! 


BUS 


The Ideal Commercial Pencil 


NOW FROM A. W. FABER, Ine., NEWARK, N. J. 
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In Darkest Africa 
There’s no one afraid. 


As written mistakes 
Are corrected by SUEDE! 


From “Darkest Africa’ to the “Bright 
Lights of Broadway” there is a de- 
mand for No. 900 SUEDE. 


This Weldon Roberts Eraser with its 
softer action and its rounded octag- 
onal shape is ready in the emergency. 


No need to be afraid with the No. 900 
Suede at hand. The stop to correct | 


mistakes in pen, pencil or typing is so 
short that the work seems to go on as 
usual even ‘“‘during alterations.” 


Increase your 
eraser sales by 
showing the Wel- 
don Roberts Eras- 
er No. 900 Suede. 
Include it always 
in your group dis- 
plays of related 
merchandise. You 
stand to gain 


WELDON ROBERTS RUBBER CO. 
America’s Eraser Specialists 


Newark New Jersey 
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Fred Kuch Forms New Company 


Just as this issue goes to press comes announcement 


of the formation of the Norwalk Machine & Staple Com- 


pany, Inc., 275 East avenue, Norwalk, Conn, 
C. Fred Kuch, Jr., is president and general manager of 
the new company. He was formerly and for many years 


a vice-president; director and the manager of E. H. Hotch- 


kiss Company and The Hotchkiss Sales Company. He 
was director of the New Jersey Wire Stitching Machine 
Company Known personally to practically every com- 
mercial stationer in the United States and Canada, a 
familiar figure wherever stationers gathered, Mr. Kuch 
needs no introduction to this industry. He has always 
been influential in every co-operative effort to enhance 
the standards of the industry. He was the first president 
of the Stapling Machine and Staple Association of Amer- 
ica. His energy, industry and enthusiasm in addition to 
his intimate knowledge of every phase of the staple and 
stapling machine business augurs well for the success of 
this new enterprise. 

Associated with Mr. Kuch is Towers Hamilton, M. E., 
who serves the new company as vice-president and treas- 
urer. As a mechanical engineer, Mr. Hamilton is a recog- 
nized authority. His ingenuity and prowess as a designer 
and builder of special machinery is well known. 

The new company is now in production with ample fin- 
ished stocks of their trademarked Holdstitch and Norwalk 
staples on hand to make immediate deliveries. Exclusive 
territorial rights are being made to established manufac- 
turers’ agents. Correspondence is invited. A new price 
list is ready for distribution to dealers. 


Dooley District Manager for Wilson-Jones in N. Y. 
Eddie F. Dooley has been appointed district manager of 
the Wilson-Jones Company for Metropolitan New York. 
He has been selling the Wilson-Jones line in the Metro- 
politan District for nearly twenty years, and is about as 
well known and well liked as any man in the field, 
Mr. Dooley is active in association work in the main 


E. F. Dooley 
organization as well as in the several group organizations 
throughout the district. 

The selection of Mr, Dooley for the post of Metropolitan 
Manager is most happy and will advance the interests of 
the company throughout the district. His advancement is 
a well-deserved recognition of his loyalty and ability. He 
will be assisted in the territory by Al. Cole, Frank Mayer- 
hofer, Harold McNeil and Al. Ficks. 


- 
Stationery Store Ruined by Fire 
The warehouse of the Star Stationery Company, Jersey 
City, N. J., was destroyed by fire September 22. The 
building was situated in South Kearney, and involved in a 
general conflagration which destroyed an oil distillery and 
a fireworks factory. 
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Correct mintakers in any language 


and we prophesy that merchandise- _ of the year...the Champion Key- 
wise dealers everywhere willsalute board. 1 Champion Keyboard—standard 
it with orders just as soon as the : —— 
ju: y Produced with the cooperation 2 Chromium plated. 
glimpse its unique sales possi- of world-famous champion speed 3 Much more quiet. 
bilities. typists, this new keyboard offers 4 Handsome, long line Space Lever. 
For this newest, and greatest of greater speed, greater fingertip com- . eee Table. 
all portables not only offers in- fort, greater fingering ease and a 
d d “ie lei h 7 Adjustable Lateral Paper Guide. 
creased speed, greater writing ease greater accuracy. It is as new as the © 
and a new degree of QUIET in _last clock-tick and, remember, it’s ating appeal. 
operation, but it includes in its exclusively Underwood. 9 Enlarged Cylinder Knobs. 
10 Improved and easily visible Front 
Scale. 
11 Open face Type Guide. 
, 12 New left hand Carriage Release— 
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The Newest and 
Greatest of Portables 


is here. . 


EXCLUSIVE 
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CHAMPION KEYBOARD 


heads long list of outstanding features 


HE new Underwood Cham- 
pion Portable makes its bow 


long list of new features the 
greatest typewriter development 


Close-up of one of thenew Champion 
Keys... showing bard, slightly con- 
cave top and flush metal ring. The 
letter designation, unlike that of the 
old style keys, is non-twistable. 


Fourteen New Features 
and Improvements 


right hand release also. 

13 Large vacuum rubber feet. 

14 New handsome walrus- grain 
Carrying Case — double lock — all 
Chromium plated hardware— 
strong, all leather handle. 


See the new Underwood Champion 
Portable. Stock it. Push it. Large 
space national advertising in publica- 
tions of mass circulation will help you 
sell it this Fall. Remember, it’s the 
newest and greatest portable of all time. 


Typewriter Division 
UNDERWOOD ELLIOTT FISHER COMPANY 


Typewriters, Accounting Machines, Adding Machines 
Carbon Paper, Ribbons and other Supplies 


342 Madison Avenue, New York, N. Y. 


Sales and Service Everywhere 


the World’s Business 


Every Underwood Portable is backed 
by nation-wide Underwood Service. 


I Underwood Elliott Fisher Speeds 


= 
PORTABLE 
| 
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YOU CAN SEE HE'S A 
PROSPECT FOR 


RAND 


MAK-UR-O 
INDEX TABS 


- . because, tucked neatly under his arm he carries a zipper ring binder. One of those efficient books in 
which the modern executive or salesman loves to carry his data, notes, sales tools and other references. 
Efficient? - - - yes, but they would be efficiency PLUS if they were indexed with Mak-ur-own tabs so those 
references could be located instantly. Thousands of these books have been sold - - - and every one is a 
prospect for Mak-ur-own Indexing. 


THE VICTOR SAFE & EQUIPMENT COMPANY, INC., NORTH TONAWANDA, N. Y. 
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EVERY REFERENCE RECORD IS AN OPPORTUNITY 
FOR A PROFITABLE MAK-UR-OWN INDEX TAB SALE 


Every user of a zipper ring binder requires a different index - - - 
and that is why Mak-ur-own is the perfect indexing. No ‘‘canned”’ 
system, unless your customer wants it, but efficient “individualized” 
indexing designed exactly to suit his needs. 

When you sell one of these binders, or any other reference book, 
suggest a Mak-ur-own Index “‘tailored’’ for the customer’s needs. 
You will increase your profit on a surprising number of sales. 


NATIONAL ADVERTISING—Colliers, Literary Digest, News 
Week, carry the Mak-ur-own Indexing story to thousands of read- 
ers. Over one thousand inquirers monthly are sent free samples 
and are referred to dealers selling Mak-ur-own Products. All ads 


read ‘“‘Buy Mak-ur-own from your Stationer.”’ 


GET ACQUAINTED with the complete line 
of Mak-ur-own Products for every indexing 
purpose in all transparent or linen reinforced 
celluloid. 


TRANSPARENT REINFORCED 
Siz-inch lengthe with blank labels for writing a 
any index—any size or color of tabs. )....Shield Tabs—Die 


Shield Tabs, four uniform sizes, six colors, for 
those who need a uniform index. 


Printed Insert Tabs, in 6” strips to be cut 


THE VICTOR SAFE & EQUIPMENT CO., INC. 


NORTH TONAWANDA, N. Y. 


CHECK THE MAK-UR-OWN SAMPLES YOU WANT 
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VISE SIGNALS 


America’s favorite signal for vertical 
files. Use them for checking credits, 
collections, mailing lists, goods in 
stock, and in a thousand other ways. 
They double file efficiency. Made of 
plated spring steel, enameled in 12 
distinct colors. Special printings 
available. 


CELLUGRAF SIGNALS 


Without reservation the finest signal 
ever made for visible records. Made 
of celluloid in six colors and two 
sizes. The Series 80 is made of 
transparent celluloid and gives com- 
ple te visibility of all data. Series 90 
is made of opaque celluloid, thereby 
giving an added writing surface for 
additional data. 


VIZ SIGNALS 


A complete line for those who must 
use a steel signal on visible records. 
Neat, ingenious, efficient. They 
rank second only to our famous 
Cellugraf Signals. 


1357 9 13 15 17 19 29 


Memo for Today ~ 
Check stock of Craft Vi Vise Sa nals, 
5, Vise (ips, dex 

Ct Index Tabs,and Cellugraf 


wr samples from 


GEORGE B.GRAFF CO. CAMBRIDGE, MASS. 


LOOK FOR TH 
ORANGE AN 
BLACK BOXE 
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OFFICE APPLIANCES 


Providence Firm Takes Larger Space 
The New England Stationery Company recently moved 


gt | from 241 Weybosset street, Providence, R. I., to larger 


quarters at 253 Weybosset street. The new store is 
twenty-two feet wide and one hundred twenty-tive feet 
deep. Steel shelving for stock and display has been ar- 
ranged on both sides and at the rear of the store. Open 
display counters grace the center of the floor space, aug- 
menting the fine impression made by two good sized dis- 
play windows which are kept illuminated during the 
evening. 

Although only recently established in the new quarters, 
increase in business since the removal has made it neces- 
| sary to add three employees to the regular sales force 
which now totals seven. 


— 
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Ripley's “Believe It or Not” Cartoon Featuring Parker’s 

Vacumatic Filler Fountain Pen Effectively Used as a Center- 

piece of a Window Display in the Store of Lamb Brothers, 601 
Chestnut street, Philadelphia, Penna. 


Washington Office Machinery Concern at New 
Address 

The United Typewriter and Adding Machine Company, 
Inc., has taken an attractive store at 813 Fourteenth street, 
N. W., Washington, D. C. The new store is nicely laid 
out. It is a ground floor establishment with fine show 
windows. The company occupies three floors, with a pas- 
senger and a freight elevator in service. The former 

/address was at 1227 New York avenue, N. W. 

The company, owned by Morris Wolowitz and his two 
sons, W. H. and Ben Wolowitz, advertises its machines as 
“Rebuilt in Washington,” and offers complete service on 
addressing, adding, bookkeeping, calculating, dictating and 
duplicating machines, and standard and portable type- 
writers. The company also deals in parts and supplies. 

Gerow Goes with Headley, Inc. 


E. C. Gerow, formerly with the Seattle Office Equipment 
Company, and for many years associated with the sta- 


tionery and office equipment business on the Pacific Coast, 


has joined the staff of James D. Headley, Inc., at Seattle, 
Wash 
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TWO ACME VISIBLE UNITS 


SPECIALLY DESIGNED FOR Dealer Selling 


These items are available to all dealers in each city. The Acme Visible Atlas is new; 
27,000 executives started using the Da-log during January this year. Both backed by 
publicity—imprinted folder inserts, window and counter cards furnished. 


ACME VISIBLE ACME DA-LOG 
| ATLAS © The Visible Desk Diary 


and Reminder 


The desk calendar, diary and address book combined, with the Acme 
Visible principle applied to each. Sheets preceding each month card 
provide recording space for every day in the month. 

VISIBLE—Each month card in sight with signal space for every day in 
the year. 

SPEED—A flip or two of the finger and the space for any day of the year 
is ready for instant use. 

SIGNALS—Visible numbered spaces on front and back of each card 
permit signalling special days. 

PRIVACY—None of your private notes are exposed to view. 

PERPETUAL—A new set of cards and sheets makes it a new Da-log any 
time of the year. Old ones may be filed for future reference. 

Size, 834” x 8!/2"; thickness, 34”. Bound with heavy grained Keratol 


leather-padded back. 
Retails $2.25 


at your finger tips pees) 


Acme is the first to apply the principle of Visible 
Records to maps. Fifty-four maps in sight at one time. 
Instantly available with the flip of a finger—from Maine 
to California in a second. 


SPECIFICATIONS 


closed, 10!/2"x 14/2"; open, 22!/2” x 

SPEEDY—Any map open in one second; no hunting for 
page number. 

CONVENIENT—Small enough to be kept in a desk drawer, 
handy. 

USABLE—The visible form encourages study and use. 


VISIBLE—Every map has a visible index on front and back. 
Makes easy finding. Permits signalling. 


MAPS—Size 7!/4” x 10” printed in black and blue. Every 
state in Union, Canada, Mexico, Africa, Asia, Australia, 
Europe, North and South America, U. S. and World. 


INDEX—Index of towns facing each state map with his- 
tory, topography, principal products, industries and 


points of interest. 
Retails $8.50 


Order samples of each for ten day inspection 


ACME CARD SYSTEM CO. 


8 SOUTH MICHIGAN AVE. CHICAGO, U. S. A. 


World’s largest exclusive manufacturers of Visible Record Equipment 


(See 
Page 75 
for 

full line 
of Acme 
Visible 
Records) 
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OFFICE APPLIANCES 


KOH- I-NOOR PENCIL COMPANY 


PRESENTS A GROUP OF 


Commercial and School Pencils 


@ An important addition to its line 
of well-known quality merchandise 


UTH X “GZA" 245N°3 


RIBBON” L&C HARDIM 


“BLUE 


@ Prices, samples and full descriptions 
of each of these pencils will be gladly 
sent upon request. 


“KOH PeNcIL 


@373 FOURTH AVE @ NEW YORK@ Ne @ 
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Columbia v. Mittag & Volger——a Baseball Game 

Not long ago W. F. Hoefer, factory superintendent of 
the Columbia Ribbon and Carbon Manufacturing Com- 
pany, Inc., wrote a letter to Ira Cole, vice-president and 
sales manager of Mittag & Volger, Inc., blandly suggesting 
that the baseball teams of the respective companies play 
a game in “a friendly, but none the less a competitive 


The Columbia Ball Club Lined-up for the Camera Man. 


spirit.” Mr. Cole immediately picked up the gage of bat- 
tle, and the contest thereupon became a certainty. 

On Saturday, August 25, the Mittag & Volger team with 
its numerous enthusiastic supporters journeyed from Park 
Ridge, N. J., by “M. & V.” truck and private conveyances 
to the home of the challenging company at Glen Cove, 
Long Island, where, after refreshments were served, the 
game began and soon developed into the closest contest 


Mittag & Volger Team in Repose. 


seen in these parts for many a day. Until the fourth in- 
ning there was no scoring, when M. & V. put over one run, 
scoring again in the sixth. The Columbia team made a 
home run (Left Fielder Wolton) in the seventh, and M. 
& V. made their third and last run in the eighth. The 
score was three to one at the beginning of the ninth, when 
Columbia, uncovering unexpected batting strength, made 
two runs to tie the score. The tenth and eleventh innings 
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THE 


HARTER 
FRANCHISE 


VALUABLE 


If we are not represented in your locality 
—responsible, alert dealers are invited to 
open negotiations with us. 


Let us show you how Harter Posture 
Seating will add directly to your profits, 
and also open the door for your salesmen 
to sell your other lines. 


—— Write or Wire 


THE HARTER CORPORATION 
STURGIS, MICHIGAN 
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Your Customer's Interestin 


OFFICE CHAIRS 


The chairs we aré now producing for offices, banks, libraries, 
schools and public buildings, embody new and useful ideas in 
construction and upholstering. They are actually better mer- 
chandise—more than ever “The Right Chair at the Right 
Price.” Our recent catalog No. 9 illustrates and describes 
these fine chairs in detail, BUT, to get the right slant on this 
outstanding office furniture opportunity, send us your order 
for a few of these popular designs. Putting them in your 
showroom puts you in position for most effective selling. 


JASPER CHAIR COMPANY 


JASPER 
INDIANA 


Chicago Representative: 
W. H. Brown, 
6708 Glenwood Ave., 
Tel. ROGers Park 3644 


OFFICE APPLIANCES 


had players and spectators in a condition of excited expec- 
tancy, which ended in the eleventh when Columbia put 
over the winning run with a “hit and run” play. 

[The game was exciting from start to finish. Pitcher 
Walter Holgerson of Park Ridge struck out twenty-two 
men, allowing only nine hits, and giving no bases on balls 
Milesky, pitching for the Glen Cove team, struck out nine, 
allowed nine hits, and gave two bases on balls. Umpires 
were changed several times, evidencing, it was said, the 
competitive spirit! 

The game was so unusual and the teams so well matched 
that a return game was arranged, to be played at Park 
Ridge on Saturday, September 15. But— 

On that day it rained, and rained and rained! Great 
preparations had been made, and the downpour caused 
keen disappointment to both teams. Baseball being impos- 
sible under such conditions, the competition was deferred 
until the summer of 1935, when it is hoped that some of 
the other prominent ribbon and carbon manufacturers will 
have teams ready for Saturday contests. 

The Mittag & Volger team and its supporters were con- 
fident they could win the second game, and had planned to 
entertain their competitors in business and baseball at 
Fritz Steinen’s famous Park Club, which was formerly the 
residence of the late Theodore G. Volger, junior partner of 
the original firm of Mittag & Volger, established in 1888. 


Three New Bates Mailing Pieces.—On the left 
above is an attractive new File Fastener Stuffer re- 
plete with valuable information. Center: A hand- 
some folder in mahogany and dark red features the 
Bates Featherweight numbering machine. On the 
right is a new stapler stuffer in various shades of blue 
illustrating the desirable features of Bates staplers. 

The Bates Manufacturing Company, Orange, N. J., 
offers to supply these mailing pieces to dealers on 
request. 

Albany Dealer Announces Cash Register Sale 
In an 8 by 10%-inch advertisement in the Knickerbocker 
Press of September 3, Henry Kass, Inc., of Albany, N. Y., 
dealers in reconditioned cash registers, adding and calculat- 
ing machines, announced a special sale for the following 
day of $39,750 worth of National cash registers (recondi- 
tioned) at attractive figures. The advertisement bore a 
likeness of Mr. Kass and carried a message to the mer- 
chants of the Capital District. Mr. Kass has been in the 

cash register business for more than a third of a century. 
Mr. Benson Not with Esterbrook 

The Esterbook Steel Pen Manufacturing Company of 
Camden, New Jersey, calls attention to the fact that a man 
calling himself Mr. Benson is canvassing the trade and in- 
troducing himself as a representative of that company. 
The company states that there is no such person in their 
employ. 
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30 Year Roll Call 


May we continue to merit your confidence 
and good will in the years to come 


Baughman Stay Co., Richmond, Va. 
M jachrach & Son, New York Cit) 
John P. Morton & Co., Louisville, Ky. 
Matthews Book Store, Omaha 
Jacquin & Company, Peoria, I!linois 
W. R. Miller & Co., Binghamton, N. Y. 
H. FF Miller Stationery Co., Dayton, O 
Chas. T. Metzler Co... New Castle, Pa 
Messenger Printing Co., Fort Dodge, la 
Wm. M. L. McAdams, Boston 


Maverick-Clarke C San Antonio, Tex. 


Wm. Mann Company, Philadelphia 

G. A. MeGreevey, Elmira, New York 
Lucas Bros., Baltimore 

Kelly & Company, Salt Lake City 
Illinois Printing Co., Danville, Ill 
Koch Brothers, Des Moines, lowa 
Kilham Stay. & Pte. Co., Portland, Ore 
Hall Lithographing Co., Topeka, Kan 
Hoover Pros., Kansas City 

Geo, G. Fetter, Louisville, Kentucky 
Emery-Pratt Company, Lansing, Mich 
Newell B. Newton Co., Toledo 

Robert Duncan & Co., Hamilton, Can 
H. & W. B. Drew Co., Jacksonville, Fla 
Sam. Dodsworth Stay. Co., Kansas City 
Young & Shelden Company, Baltimore 
Spalding Stationery Co., St. Louis 

©. H. Sell & Co., Columbus, Ohio 
Skinner & Kennedy Co., St. Louis 
Stuart Bros. Company, Philadelphia 


Stromberg, Allen & Company, Chicago 
John Streibich Company, Peoria, II 

Chas. G. Stott & Co... Washington, 
G. E. Stimpson & Co., Worcester, Mass 


Chik 
TeXas 


Stevens-Maloney 
Teolin Pillot Co., 


Company, 
Houston, 


Norfolk Stationery Co., Norfolk, Va 
Reynolds Bros., Scranton, Penna 
Walter S. Purvis, Utica, New York 
Pierce & Company, Springfield, Ohio 
P. F. Pettibone & Company, Chicago 
Pantagraph P. & S. Co., Bloomington 


Omaha Printing Company, Omaha 


Wilson Stationery Co., Winnipeg, Can 
Wendt & Rausch Company, Toledo 

H. H. West Company, Milwaukee 
Thorp & Martin Company, joston 

(. R. Hoskins Co., Philadelphia 

The McCloy Company, Pittsburgh 
Scrantoms, Inec., Rochester, New York 
Wards, Boston 

Huffman Supply House, Lincoln, Neb 


Woodrow-Weil-Stanage Co., Cincinnati 
Geo. H. Alexander & Co., Pittsburgh 
Adams, Cushing & Foster, Boston 
Sellers, Davis & Co., Cincinnati 


H. F. Wedelstaedt Company, St. Paul 
George Wahr. Ann Arbor, Michigan 


The B. F. Wade & Sons Co., Toledo 
Otto Ulbrich Company, Buffalo 
A. H. Denny, Ine., New York City 


Tutth Rutland, Vermont 


Company, 


Nic Tengg, San Antonio, Texas 

Frank R. Simmons, Springfield, IL. 
Shaw-Borden Co., Spokane, Wash. 

H. A. Shepard & Company, Boston 
Shipley & Company, Columbus, Ohio 
West & Stevens, Peru, Indiana 
Williamson Law Book Co., Rochester 
J. R. Weldin & Co., Pittsburgh 
Zercher Book & Stay. Co., Topeka 
Butler Bros., Chicago 

Clarke & Courts, Galveston, Texas 

W. H. H. Chamberlin, Syracuse, N. Y. 
Ss. Childs & Company, Chicago 
Carlson Bros., Moline, Illinois 
Franklin Pte. & Eng. Co., Toledo 

kk. C. Fisher Co., Battle Creek, Mich, 
Giregory, Mayer & Thom Co., Detroit 
L. W. Holley & Son, Des Moines, lowa 


Hoeckel 
Horders 
Henry 


B. B. & Litho. C Denver 
Stationery Chicago 
Johnson, Springfield, 
W. Hl. Kistler Stationery Co., 

Kansas City Stay. Co., Kansas 
A. McClurg & Company, 
Marshall-Jackson Company, 


Stores, 
Mass. 
Denver 
(ity 
Chicago 


Chicago 


Dan Mohr & Company, Ada, Ohio 

H. C. Miller Company, Milwaukee 

Hi. Niedecken & Company, Milwaukee 
A. Pomerantz & Co., Philadelphia 
Perkins Lros. Co., Sioux City, lowa 
Pounsford Stationery Co., Cincinnati 
Roberts Company, Cleveland 
Richmond & Backus Company, Detroit 
Shallcross & Stay. Co., St. Louis 
Standard Printing Co., Hannibal, Mo 
‘Southern S. & S. Co., Richmond, Va. 
Siekert & Baum Co., Richmond, Va. 
Thornton-Levey Co., Indianapolis 


Los Angeles 
, Spokane, Wash 
Burlington, lowa 


Grimes-Stassforth Co., 
John W. Graham & Co 


(Ginahn's Book Store, 


The Gibson & Perin Co., Circinnati 

J. & F. B. Garrett Co., Syracuse, N ‘ 
>» L. Freeman & Co., Providence, R. I 
itzzerald B. & A. Co., Holyoke, Mass 
lall Stationery Co., Topeka, Kansas 
fammond Printing Co., Fremont, Neb 
i Smith & Company, Boston 

lerr Book & Stay. Co., South Bend 


suxton & Skinner Co., St. Louis 
surrows Bros. Company, Cleveland 
irvant & Douglas Co., Kansas City 
“own, Eager & Hull Co., Toledo 

Geo. D. Barnard & Company, St. Louis 

Baers, Canton, Ohio 

S. Barker & Sons Company, Cleveland 
t. Bryan, Tyler, Texas 

The Brooks Company, Cleveland, Ohio 

Brandon Printing Co., Nashville 

owes Bros., Utica, New York 

Wm. B. Burford, Indianapolis 

Burnap-Mevyer, Ine., Kansas City 

Schooley Stationery Co., Kansas City 


J. N. Adams & Co., Buffalo 
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When Your 
Storage 


Here is 
to Offer from One Source 


Quick Service and a 
Saving in Freight 


Custom 


a Complete Line 


ff Se 


rave Cases 


= 


The popular Pull Out Drawer Fibre Storage Case that can be 
stacked one on another and contents referred to easily without 
litting, pulling or disturbing other cases The outside shell of 
the WIZARD is made from extra strong corrugated fibre board 
with heavy 30 point liner; has four front flaps which turn in, 
thus strengthening the shell and improving its appearance. The 


trays or drawers are also made from extra strong corrugated fibre 


board; metal stitched on sides and four ply thick at each end— they 
WIZARDS are shipped knocked down, but are easily 
lilustration shows 


cannot sag. 
and quickly set up without the use of tools. 
WIZARDS equipped with steel supports, which are extra equipment 
and recommended where WIZARDS are to be stacked high and carry 
extra heavy loads 
Wizball Metal Fasteners, for attaching 
holding the four ply ends, are a revelation in sin 


cap ana check sizes only. 
front pull and 
plicity and effectiveness, 


will hold as long a case is in use WIZARDS are made in ten sizes. 


Ask for a free WIZARD demonstrator and imprinted circulars for 


distributior 


These steel supports are made for the letter 


Properly put on, the metal fastener 


Storage Cases 


Some users prefer a storage case of the Economy type—with 
removable covers. Made of extra heavy solid fibre boar 
shipped knocked down but easily set up for use. No flaps. 
strings, clamps or bands. Covers fit snugly and keep out cust 
and dirt. Made in eleven standard sizes a size for most «ny 
office need. Twenty inches long and high enough to allow us 
of vertical guides with top tabs. Used by banks, stores, rail- 
roads, gas, electric, telephone, insurance companies and © CY, 
Just fill "em, put the covers on 


county, school governments. 
and file "em. Free sample for demonstrating purposes and 
printed circulars for distribution. 
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Want Low Priced 


Here's our latest type of fibre board case. 
give universal satisfaction. 
resisting outside surface. 

like the straw-content fibre board. 


if 


required to give a case its shape and strength. 
to attach one part of this case to another, it is copper stitched 
fore nothing to catch, nothing to wear, nothing to come loose. 
To open or close a VICTORY you don’t have 
There’s only one fastener— on 


made to stay and it stays. 
unlock or lock the front and back. 
the side, within easy reach and done in jiffy without exertion. 
this one lock does the job as well as two and holds the case dust and 
VICTORY cases are shipped knocked down, but what a 


VICTORY 


vermin proof. 


revelation when you start to set them up. 
fuss to set up a VICTORY. 


ue 


Storage Cases 


Made to stand the gaff and 

Extra heavy, solid fibre board with water- 
Will not fray out, dry out or become brittle 
The amazing feature in the construc- 
n of this VICTORY case is the absence of any gummed tapes, so often 
Wherever it is necessary 


No sponge, no water, no 
So simple and sure there's no trick in the 


there- 
It’s 


And 


in the process—30 seconds time, no tools, and the case is ready for 
use. Made in 22 sizes. Send for demonstrating sample and imprinted 
circulars for distribution. 


You'll like to sell VicTorys. 


ff 
Perfection 


Here's a dust proof transfer of the 
box file type, with flanged cover, wood 
back and front, extra heavy binder 
board ends and automatic catch on 
front lid. Outside covered with long 
wearing, hard surfaced, green fibre 
paper Made to hold correspondence 


size papers, 84 x 11 
and years of wear in this type of a 
transfer. 


dard 


Shell Line 


Pransfers 


turdy Sixteen 


id Transfers 
Telescope style, are sugwvested where 
no designated shelf space is available 
for holding the trays after being filled 
Cases can be stacked one on another; 
the pull-out style allows drawers to be 


Made from extra heavy binder board 
ered with a black and white 
paper: have removable covers, 
v enough to take contentsof rev- 
card index file drawer and high 


t h to accommodate tabbed sruides removed from shell without disturbing 
W e shelving is available for holding other transfers. Strongly constructed 
tr ers, these Sturdy Sixteens with of heavy binder board covered with 

novable covers are recommended black and white marble paper. Made 
> hold 3x5, 4x6, 5x8 and 6x9 cards for 3x5, 4x6, 5x8 and 6x9 cards 


ff 
Document 


“ansiers 
For holding folded rsupt 
ro ~wlding folded papers up to 
44" wide by 10° so ' Made of white paper 
extra heavy binder board, cover- 
ed with black and white marble 
paper ‘elescope style with 
back of tray tapered down to 
facilitate reference to filed 
papers. 12 inches long outside 
Just the thing for desk use 


without the use of any 


Letter and Cap sizes 


Nine Hundred Line T 


white marble 


tool 


There are years 


You 
\sk 


Can ‘Em, If 


About 


You 


Advertising 


km 


Tell 
Material 


Where only a few transfers are required we recom- 
‘ mend this Nine Hundred Line. 

of extra heavy binder board, covered on outside with 
inside lined 
Come knocked down, packed in 
inch high carton, but are easily and quickly 
Carefully creased and 
cut for assembling, reinforced at corners and 
with strong binding material. 


paper; 


voice size is 20 inches long 


“ansiers 


Very durably 


Two lengths 
and 24 inches long. 


MONROE Sf 


New York Boston 
A. H. Denny, Inc., 346 Broadway Adams, Cushing & Foster, 


Inc. 


MICHIGAN 


Chicago 


Associated Stationers Supply Co. 
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Steadiast Dealer 
Poliey for 30 
Years 


One Price One Discount 


All Sales are made thru dealer--- 
no branch houses---no salesmen 
selling direct---no retail mail order 
departments---every policy sales 
has the suecess and future of the 
legitimate dealer in mind. 

For thirty years the legitimate 
dealer stationery and_ office 
equipment has supported and made 
possible this dealer policy. 


And not once---anywhere has a 
a legitimate dealer suffered hard- 
ships by any policy changes. 


We stand on this record indefi- 
nately and solicit your continuous 
support. 


MONROE MACHIGAN 


' 
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SOLD OUT 


LAST FALL THE COUNTRY WAS COMPLETELY SOLD OUT OF 


REMINGTON PORTABLE TYPEWRITERS. 


This year, with improved ma- 


chines and tested advertising in more than 250 different magazines and newspapers, 
Remington offers you a greater opportunity for profit than ever before in history. 


REMINGTON 
MODEL 5 


The 25% reduction 
makes this the lowest- 
priced complete type- 
writer ever built. Every 
essential feature of 
standard machines. $45. 


REMINGTON 
PIONEER 
Lowest - priced ty pe- 
writer made. Even 
though it types only cap- 
ital letters, seems un- 
believable this machine 

sells for only $17.95. 


REMINGTON 
JUNIOR 
The portable that broke 
all reeords last fall. 
Types both small and 
capital letters——stand- 
ard four-row keyboard. 
(real bargain at $33.50. 


REMINGTON 

MODEL ONE 
The finest standard port- 
able ever built. Theu- 
sands sold to typists, 
business and profession- 
al men. The perfect 
gift. $60.00, retail. 


REMINGTON NOISE- 
LESS PORTABLE 
Imagine a portable that 
speaks in a whisper! An 
necessity for 
those who must type 
without disturbing oth- 
ers. Retail price, $64.50. 


REMINGTON NOISE- 
LESS MODEL 7 
A “desk model” for au- 
thors, professional men. 
librarians. The Model 7 
is a portable, yet gives 
the “feel” of an 
machine. $64.50, retail. 


REMINGTON 

NUMBER 9 
For storekeepers, busi- 
ness or professional men 
who want a larger ma- 
chine yet do not care to 
invest in a full-size of- 
fice model. $64.50. 


REMINGTON 
NUMBER 8 


Same as the No. 9 with 


the addition of being 
noiseless. Greatest bar- 
gain ever offered in a 
— all - purpose 
machine. $74.50. 


CLIMB ABOARD the Remington bandwagon for the greatest sales year in history! 


This complete line of improved machines, backed by greater advertising than ever 


before, makes Remington your one best bet for 1934 and 1935 


ar THESE 8 MACHINES... 


Remington Rand Ine. 


Portable Typewriter Division 


205 EAST 42nd STREET 


ONE FOR EVERY TYPE OF PROSPECT 


NEW YORK 
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OFFICE APPLIANCES 


APPROVED 


TO-DAY, MORE THAN EVER. 


ALLEN-WALES 


ADDING MACHINE S 


HEAVY DUTY 
AND DESK 
MODELS— 


FOR ALL AROUND 
PERFORMANCE 


WITH OR 
WITHOUT 
DIRECT 
SUBTRACTION 


Don't miss the announcement next month of The New Electric 
Portable Models. The same scientific care exeicised in the past has 
been utilized in creating these new machines. They will bring 
added preference to our dealers. 


POINTING THE WAY TO REAL PROFIT 


Reliable dealers everywhere should know the value of an Allen- 
Wales Dealer Franchise. It means profitable, easier sales and the 
continued expansion of the line guarantees your 


SECURITY FOR THE FUTURE 


Sold by better dealers throughout the world. Write to-day for 
particulars regarding your territory, as available agencies are being 


rapidly assigned. 


ADDING and BOOKKEEPING MACHINES 


ALLEN-WALES ADDING MACHINE CORPORATION 


W. J. PICKERING, 


President 


GENERAL OFFICES: 515 MADISON AVENUE, NEW YORK, U.S. A. 
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Desk Pad and Novelty Concern in New Quarters 
The Artistic Desk Pad & Novelty recently 
moved to larger quarters at 171 Greene York 
City, where they occupy the entire filth floor loft, approxi- 


Company 
street, New 


mating over four thousand square feet 


In addition to their regular line of desk pads of great 


variety, linoleum desk tops and pads and desk sets, this 


concern has now started a separate department for the 


manufacture of the “Artco Quality Line” of cloth covered 


index boxes, agate paper index boxes and storage and 


transfer cases of all kinds 


> 
Smythe Returns to Territory after Trip North 

C. kred Smythe, 
J. S. Staedtler, Inc., 


Manutacturing 


pene il products of 
Frank A. Weeks 


South, 


who represents thie 
and the lines of the 


throughout the spent 


Company 


€ 


C. Fred Smythe 


\ugust in New York City after a successful trip through 
Dixie. He left on September 10 to cover the entire South 
again for the two concerns named, 

Mr. Smythe believes that conditions are improving and 
looks forward to a better fall business than that done in 
the spring 

Kankakee Honors Frank Waterman 

The old home 
when the town board of Kankakee renamed Electric Park 
Frank D. Waterman, president of the L. E. 
Waterman Company, 


town honored one of its sons recently 


in honor of 
fountain pen manufacturers, a for- 
mer Kankakeean. Henceforth the 
wooded ground on the Kankake« southeastern 
outskirts of the city Park. 
The park board was presented with over 3,500 signatures 
A Chamber 
and put it 


beautiful piece of 
river at the 
will be known as Waterman 
on petitions requesting this change of name 

backed the drive 
One 


of Commerce committee 


through to a successful conclusion of the members 
of the committee, Will C 
of Mr. Waterman. 
Petitions to the 
as “a native son of 


Schneider, is a boyhood friend 


park board described Mr. Waterman 
Kankakee, an known 


man who never forgets his old home town as evidenced by 


internationally 


his ever ready and substantial assistance, financial and oth- 


erwise, in boosting Kankakee, Ill, which he claims is the 
best town on earth.” 
Commission Payments to Student Salesmen 

\ communication from a dealer in a college town was 
printed in the “Royal Dealer Keynote,” seeking the opin- 
ion of other dealers catering to student trade. This dealer 
He asks 
sales made by 
$10.00 com- 


mission was suggested by another dealer, but this seemed 


is not located in the student district of his city. 


if a commission of $10.00 on new machine 
students will bring in sufficient business. The 


entirelv too hich to the inquirer 


IMPORTAN 


OINTS 


to consider in 


STAPLES 


Neva-Clog No. A-1000 Staples 


These staples are made of strong, rust-proof steel and are held 
together mm strips of 100 staples each by a special process which 
makes a firmer strip. They are sharpened. Manufactured 


expressly for the NEVA-CLOG Stapling Phir 
List Price 35c M 
Packed 1 M toa box, 10 M toa carton 
No. L-1000 Long Staples 


1—Wire Temper 


> wire is too soft it will buckle. If the wire temper is too hard it wil 
not clinc he temper must be correct for the machines in which they 
ire intended to operate, and this temper must be held uniform, under test, 


tor every lot of staples made 


2—Dimension 


NEVA-CLOG Stapling Pliers are made with only .003 clearance. Staples 
must be he!d to .001 plus or minus, otherwise they may not feed properly 


NEVA-CLOG staples are held to this tolerance 


3—Forming 


Staples must be absolutely evenly formed 
machines. Care must be 


both tools and stock assure absolute 


4—Points Must Be Sharp and Even 


Otherwise staple will not penetrate satisfactorily, or will buckle in clinch- 
ing. This has always be 
Sharp, clean points wil and clinch 
securely, or will go through soft or delicate material without tearing it 
Uneven points or points with burrs cause excess wear on machine, and 
sooner or later impair its proper functioning 


© they will bind on the rail of 
1 im manufacture to see that 
in every strip made 


continually exerte 
evenness 


easily 


5—Cohesion 


The strip must be firm and well adhered, and still be easily cut off in opera- 
tion. The proper amount of cohesive material must be used to keep within 
001 tolerance for proper feeding; NEVA-CLOG staples are adhered by 
an exclusive patented process. They form a tough strip that is not easily 
broken, in fact it will not break at all under usual handling conditions 


Neva-Clog Staples 


Conform exactly to the above standar 
attention. They are constantly te 
million after million—you will find t 
NEVACCLOG machines perfectly, and asst 


under our guarantee. 


Is. They are made with care and 


Box after box—or 
quality. They ft 


trouble-free operation 


It is economy to use only NEVA-CLOG Staples, not only because waste 
is reduced to a minimum but they also assure longer and better function- 


ing of NEVA-CLOG machines 


Neva-Clog No. D-1000 Staples 
List Price 35c M 
Packed 1 M toa box, 10 M toa carton 


Manufactured expressly 


” the N-C Stapler, Duplex, and 


N-C Jumor machines. They are sharpene Id together 
n strip i§ Other staples thet work 
properly 


NEVACLOG PRODUCTS. Inc. 


BRIDGEPORT, CONN. 
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We went behind 
Your Counter 


We sat at the feet of many of your fellow 
stationers. 

The advice we got — we've followed! 

Result is Ruxton’s Selling and Distribution 
policies — to which we added the best 
package designer and merchandising brains 
we could hire. 

If you want a beautifully packaged line of 
Carbons, Ribbons, Writing Inks and Ad- 
hesives: one that you can control as you 
would an imprint line, we sincerely believe 
you will find more reasons for selecting 
Ruxetone than any line we know of. 


You can be proud of your local sponsor- 


ship of the brand name 


Rux-tone 


A name that means Quality .. . Beauty 
and Profit in the Stationery field. 


The Ruxetone line is fast be- 
ing placed. Hadn't you better 
write for details at once? 


Ruxton Products, Inc. 
430 New Street, Cincinnati, Ohio 


OFFICE APPLIANCES 


Baltimore Stationer Reports Progress 

The Modern Stationery & Printing Company, 4 East 
Lombard street, Baltimore, Md., recently issued a blotter 
bearing a tabulation of the percentages of increase for 


January through April, showing figures which, in twenty- 


eight leading lines of business, demonstrated from 14 to 
123 per cent gain over the corresponding period of 1933 


In view of such figures the company declares: “The com 


ing American boom is not coming—it is here!” 


An Inviting and Informative Display of Ace Fasteners in the 
Window of the Baldwin Stationery Company, 331 South Wells 
street, Chicago, Il. 


Louis Tavernier Plans Trip to Coast 

Louis Tavernier, sales manager of the Fulton Specialty 
Company, Elizabeth, N. J.. and 200 Fifth avenue, New 
York City, expects to leave New York on October 20 ona 
sales trip which will carry him through practically every 
important city of the Pacific Coast, Northwest, Southwest 
and South. He will go direct to San Francisco by boat, 
covering the Pacific Coast and working back east En 
route he will cooperate closely with Fulton sales represen 
tatives in each territory and thoroughly cover all the lead- 
ing department stores, stationers and jobbers in tovs and 
stationery, which carry the Fulton line of rubber stamp 
toys, printers, Fulton daters, stamp pads and stamp pad 
inks. He expects to return to New York early in Dx 


cember 


Seeleys Suffer Injuries in Auto Smash 


M. A. Seeley and his family of New York City started by 


automobile on a vacation trip on August 22 


about an hour’s run—when in the 


They got as 
far as Highland Falls 
rain a truck skidded against the Seeley car, injuring every 
person in it. Mr. Seeley, who is assistant to M. S. Eylar, 
vice-president of the Underwood Elliott Fisher Company, 
suffered a broken leg and other injuries, and his son was 
\ll of the injured were taken to the Cornwall 


badly cut, 
where their injuries wer 


hospital at Cornwall, N. Y 


treated. Mr. Seeley will be laid up for several weeks 
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INDUSTRY FINDS ACME 


VISIBLE RECORDS 
Speed up every Activity 


DEALERS FIND ACME 
SPEEDS UP THEIR TURNOVER 


An Acme Dealer Said 


"| was pleased to find that my 
Acme sales doubled while other 


In every line of industrial and civic activity, Acme Visible 
items remained constant." 


Records have been a factor in carrying out plans and pur- 


ment. 


poses. In business, it increases sales, speeds collections, 
ways contributes to profits. 
Acme dealers, serving all types of users, find in the Ten 


lowers production costs, lowers inventory and in many other 


Dealers everywhere are invited to send for our new 48- 
territory. 


Divisions of Acme products the opportunity to meet every 
page catalog and information about the franchise in their 


record requirement with the right kind of Visible Equip- 


ACME 


COMPAN Y 
8 So. Michigan Ave., Chicago 


iil 


ACME VISIBLE CARD CABINET 
ONE of the TEN Divisions 
World's 


largest 


erclusive 


manufacturer 


of Visthle 


(See page 63 for open dealer Items) 


Record 


Equipment 


4. 
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Almost any old lathe will make a platen round if 
you and your customers can be satisfied with an easy, 
slipshod job. But if you want the kind of quality 
that will build up profitable business,—if you want 
customers to come back,—then you need platens 
that are perfect to the thousandth of an inch. 


That is why Ames builds its own platen grinding 
machines. Precision tools that are as accurate as the 
movement of a jewelled watch. Machines of special 
design from stem to stern, built for the job and built 
to do it better than it has ever been done. Only 
a world wide platen service could specialize thus. 


Why not take advantage of Ames superior quality 
to eliminate grief in your own shop,—to gain good 
will,—to increase your profits? Ames platens, parts 
and supplies are better. For a third of a century they 
have been the standard of quality all over the world. 


Ames Supply Company 


37 Murray Street 564 W. Randolph Street 583 Market Street 
New York, N. Y. Chicago, Ill. San Francisco, Calif. 


Atlanta Cleveland Houston Los Angeles Minneapolis Seattle 
Boston Dallas London, Eng. Mexico, D. F. Philadelphia Toronto, Ont. 
Cincinnati Denver Pittsburgh Washington, D. C. 


40 
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‘SF PLATENS 
STAND FOR 
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Do More Chair Company Doings 

At the annual of the American 
Physical Therapy, which was held at the Hotel Stratford in 
Philadelphia September 10 to 13, the Do/ Mor 
of visiting mem 


mceting Convress of 


Chair Com 
pany exhibited its products for the benetit 


was in charge, 


bers. George Whitney, field agency man, 
assisted by members of the A, Pomerantz & Company o1 
vanization, Philadelphia representatives of Do/ More 
* &@ 
About the middle of September, W. S. Ferris, president 


of the Do/More Chair Company, Elkhart, Indiana, made a 
Cleveland and Columbus, calling 
outlook 


business trip to Buffalo, 


upon the company’s local representatives. Trade 


reports were good in these cities, Mr. Ferris said 


* * 
Dr. J. R. Garner, Atlanta, Georgia, medical director ot 
the Do/More Chair Company, attended the September 


meeting at Chicago of the American Physicians and Rail 
way Surgeons, of which he is a past president and present 


chairman of their committee on occupational fatigue 


* * * 

Recently H. S. Owens, general manager of the Dallas 
Othice Supply Company, Dallas, Texas, Do/More chair 
dealers in that city, toured north and east on vacation 


World’s Fair in Chicago for a few days, 
Elkhart Do/ Mors 


Chair Company officials before continuing his eastern trip 


He attended the 


then stopped at for a short visit with 


* 
Jerry Borgerding, pioneer Do/More man and manager 
of Do/More Seating Service, St. Paul-Minneapolis area, 


spent three or four days at the home office in Elkhart dur 
Later he went on to Muskegon, Michigan, 
for a week’s vacation 
Office Equipment Quotations Invited by the Port of 
New York Authority 

In a recent communication, James Clark McGuire, pur 
chasmg agent for the Port of New York Authority, 111 
Kighth avenue, New York, N. Y., states that his department 


new 


ing September. 


his old home, 


is constantly seeking sources of supply and new 
materials for use of the various properties controlled by 
the Port of New York Authority. Mr. MeGuir« 
that the needs are as broad and inclusive as the properties 


Holland 


bridge; 


points out 


controlled, which includ tunnel; George Wash 


ington bridge; Bayonne Outerbridge crossing; 


bridge; Galric Company (varicus properties in 


Washington 
Realty (various propertics in the vicinity of the new Mid- 


Goethals 


the vicinity of the George bridge); Randum 


town Hudson tunnel); Port Authority Commerce building; 
Midtown 
other than enginecring contracts) 
the 


Hudson tunnel (under construction—purchasing 


It is further indicated that requirements include all 
types of office equipment and supplies. 

Dealers and manufacturers interested in making quota 
tions can do so by obtaining and filling out a procurement 
list ecard and “Information for Prospective Members” form 
206. Applications for the cards should be made direct to 
Mr. MeGuire 

Bartlett Joins Staff of Clarence E. Page, Inc. 

G. H. Bartlett, Jr., sartlett 
Safe & Desk Company in Tulsa, Okla., has disposed of his 


formerly proprietor of the 
business in that city and became affiliated with Clarence E 
Oklahoma City, in a sales capacity. 

UEF Home Office Men Visit Chicago Branch 
the 
Curtis, Jr., sales 


Page, Inc., 


Visitors at the Chicago branch of Underwood 


Elliott W. 


manager of the supply division, and W. G 


Fisher Company included E. 


Turquand, of 


the typewriter sales department. 


DUCTAP 


MODEL 12 
10 minutes Now—10 hours Every Week 


Take us up on that head-line. If you will 
spend ten minutes now in your office looking 
into the Dictaphone system, you will stand a 
good chance of saving ten hours every business 
week. 


To determine exactly how much of your time 
the Dictaphone will save -how much more it 
will enable you to accomplish — have your secre- 
tary mail in the coupon. 


You will immediately receive a book explain- 
ing why, how, and where ihe Dictaphone saves 
time, saves steps, induces unlooked-for ac- 
complishments. A portfolio of photographic 
studies will show you what a really handsome 
dictating machine has been developed by our 
designer how harmoniously the new Model 
12 fits into the most splendidly appointed 
office. 


Give yourself a chance at time-saving, step- 
saving, unrealized convenience and accom- 
plishment. Have somebody send in that 
coupon now! Dictaphone Sales Corporation, 


Graybar Building, New York, N. Y. 


*The word DICTAPHONE is the registered Trade-Mark of Dictaphone 
Corporation, makers of Dictating Machines and Accessories to which said 
Trade-Mark is Applied. 


DICTAPHONE SALES CORPORATION 
207 Graybar Bldg., New York, N. Y. 


I'm willing to invest 10 minutes on such a good chance lotenaa 
as that. OAI10 
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Beery 
slips in 


Note the simplicity of 
the TRANSFILE two- 
} way Interlock. Not a 
" 
y 


TRANSFILE 


is way ahead! 


The history of corrugated storage 
cease development is record of 
TRANSFILE achievements. 


Figure it out for yourself. 


Steel reinforcement of all front 
and rear edges of case. 


2. Steel roller bearing drawer sus- 
pension, 


3. Simple effective Interlock. 


1. No serews, bolts 
quired to assemble. 


nor tape re- 


5. Follow Block to keep records up- 
right. 


Only in TRANSFILE are these essen- 
tial storage case features—a com- 
plete serviceable filing unit at a 
fraction of the cost of steel. 

Your customers will recognize the 
merits of TRANSFILE instantly. And 
the more they use them the more 
satisfied they will be. 

With all 
FILE is competitively priced. 
free sample today. 


these advantages TRANS- 
Get a 
GUIDE SYSTEM & SUPPLY CO. 

335 CANAL STREET 
NEW VORK 


Patent No. 1,946,516 The SUPER-TEST 


ind patents pending 
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Typewriter Dealer Exhibits at County Fair 


fair, Which was held in Princeton, 


At the Bureau County 


rv four days beginning August 28, the Johnson Type 


writer Company of Princeton had an attractive display of 
office equipment, Among the products shown were L, ¢ 


Smith and ¢ Shaw-\Walker steel equip 


orona typewriters, 


ment and Superier copvholders 


was of unusual interest and sey 


a whole 


The exhibit as 


COMPANY 


= 
= 


Booth of the Johnson Typewriter Company at the Bureau 
County Fair Held in Princeton, HL, August 28 to 31, 1934. 


eral features attracted outstanding attention, evoking many 


mquiries 


The exhibit was located in the mechanical hall where 


radios, retrigerators, automatic stokers, furniture, monu 
ments, ete., were on display : 
The booth was constantly crowded with visitors and > 
earned the title of the most popular display in the building. : 
\rt Johnson was the master of ceremonies, ably assisted 
by Miss Margaret Johnston 
Change in U. S. Department of Commerce ‘ 
Fhomas Burke, who has been appointed chief of the 
specialties division of the United States Department of 
Commerce, is a native of New York City. Ile succeeded 
Eric T. King 
Upon his return from the world war, in which he served 
as an officer in the 167th U. S. Infantry, Forty-second 
(Rainbow) division, Mr. Burke began his business career. 
In late 1918 he had been associated with the Willys-Over- 
land Company, the Burke Construction Company and The 5 
Socony-Vacuum Oil Company His wide experience in- 7 
cludes the tield of retail and wholesale sales, sales promo- 
tion and general management, including financing, adver- 
tising and foreign marketing. 
Since 1931 Mr. Burke has resided in Germany, where he 
earned a reputation as an authority on foreign exchange. 
In addition to extensive travel on this side, Mr. Burke has 
resided in Cuba, Canada, France, Belgium, Spain and Ger 
many He is conversant with the peculiarities and gen- : 
eral business policies involved in foreign trade. His edu- 
cational equipment includes post-graduate courses in law, 4 
economics, philosophy and journalism 4 
Cleveland Stamp House Opens Branch ’ 


The Perfection Rubber Stamp Company, 737 Prospect 


Cleveland, Ohio, has opened a branch establish- 
known \rcade Store at 66 The Arcade 


The opening took place 


avenue, 


ment to be as its 


on September 15 


in that city. 
The company manufactures “Perfection” rubber stamps. 


is 
% 
jo" 
CORONA 
= ali 
| 
7 e 
q 
= 
| 
4 


OCTOBER, 1934 


Nothing we could say about the salability of National 
Eye-Ease products is more convincing than this simple 
fact expressed by a National dealer: 


“National Eye-Ease items sell readily 
because they have consumers’ preference.” 


Hundreds of other dealers are enjoying this same 
profitable experience. And it is easy to see why. 
Users prefer National Eye-Ease products because the 
green-white Hammermill paper, plus restful brown 
and green ruling, gives them the eye comfort they 
have long wanted. 


IT WILL PAY YOU TO STOCK THESE 
NEW EYE-EASE ITEMS 


END-BOUND COLUMN BOOKS, 2780-82-88 Series 
END-BOUND ACCOUNT BOOKS, 2764 Series 
LOOSE LEAF LEDGER SHEETS, 7148A-D-E Series 
LOOSE LEAF COLUMNAR SHEETS, 7048-2E Series 
LOOSE LEAF RING BOOK SHEETS, 5920E Series 


NATIONAL TUMBLER ANALYSIS PADS, 5202E Series 
Sheets Turn Back Easily - Lie Flat (coil wire bound) 


NATIONAL TUMBLER NOTE BOOKS, 3734 Series 
Lie Flat - Stand Upright (coil wire bound) 


ATTRACTIVE SALES PROMOTION 
MATERIAL TO HELP YOU SELL 


Unique and convincing Eye-Ease Displays and 
Booklets are available for your use. Write for 


copy of National Eye-Ease Booklet No. E6. 


NEW VALUES 
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NATIONAL BLANK BOOK COMPANY 
Bound Books—Loose Leaf—Visible Records—Machine Bookkeeping Equipment 


NEW YORK HOLYOKE, 


100 Sixth Ave. MASS. 


WE DO OUR PART 


CHICAGO 
328 S. Jefferson St. 
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RIGHT 


BUSINESS (8 BETTER 
FOR ACCO DEALERS EVERYWHERE 


ACCO PAPER FASTENERS 


ACCOPRESS BINDERS bind papers firmly, yet allow sheets to be 
formerly known as ACCO Covers, removed or inserted in a jiffy. For all 
are made of the same durable press standard gauges of punching and any capac- 
hoard as Accobind Folders. They ity. Bound Papers are Safe Papers! 
are cheap, loose leaf binders of large 


capacity and take the place of ex 
pensive screw post binders Ideal 
for holding inactive as well as 
active papers. Made in all stand 
ard hinder sizes, punched for all 
standard gauges of round and slot 
ted holes for any capacity 


Unlimited 
Capacity 


“ll 


ACCO PUNCHES 


made for every loose leaf gauge ant 
fy 


ACCOFLEX FLEXIBLE 
BINDERS 


r break, rust nor require servicing of fitted with standard Acco Fastener 
rt and are fully ced ere for binding. Flerible leatherlike feel 


i! 


1 guaranteed in every | 

\ Punch ated ud and appearance makes it particularly M i HI} 

yo standard 234 caus suitable for catalogs, sales portfolios, 
price lists, reports and similar uses a 


= month we told you that 77°, of the country’s business men expected 
better Fall business. They were right! Business is already better and ACCO dealers 
are proving it. 

The reason is not far to seek—better conditions mean that business simply must 
have more office and filing supplies—ACCO is one of the best known and most popular 
lines—the ACCO line is complete—the ACCO line is all quality, distinctive, modern, 
labor saving, efficiency making, economical to use—ACCO dealers naturally expect 
and get a bigger proportion of the demand. 

You don’t have to take our word for ACCO’S easier selling and better profits. Try 
concentrating on ACCO for awhile and learn for yourself. 


ACCO PRODUCTS, INC. 
24th St. and 39th Ave. Long Island City, N. Y. A iB ¢ 49 


EUROPE: CANADA: 


Acco Co., Ltd. Acco Canadian Co., Ltd., 
18 Whitefriars St., 454 King St., W., PRODUCTS 


London, E. C. 4 Toronto 
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Northwest Trade Notes and Personals 


By F. C. S. 

Arthur J. Walker, president of the Farnham Stationery 
& School Supply Company, Minneapolis, Minnesota, and 
former president of the National Stationers Association, 
on September 12 underwent an emergency operation for 
appendicitis, thereby qualifying for membership in the 
Vermiform Appendix club. On the fourteenth the writer 
called up the Walker home and was informed by Mrs 
Walker that the operation was successful and that she ex- 
pected Mr. Walker home the latter part of the following 
week. That he is on the road to recovery is welcome news 
to his many friends. 

Arthur Grayston of the Thomas & Grayston Company, 
Minneapolis, and Roy Clarke, northwestern representative 
of the F. S. Webster Company of Boston, duck hunters 
par excellence, on September 6 started on an automobile 
trip through the duck hunting country of Minnesota. They 
discovered that the lake and pass where they had hunted 
successfully for several seasons has completely dried up 
However, they found a better place than they ever had 
before, and will be able to indulge in their favorite sport 
as soon as the season opens. 

* * 

Juliette’s Book Shop of Fargo, North Dakota, has taken 
larger quarters at 518 First avenue, North, where it is ex- 
pected the establishment will add stationery and gifts to 
its already extensive line of books and greeting cards, tally 
and place cards. Mrs. Hagen, owner of the store, has a 
thorough understanding of the stationery business, having 
been employed by several of the Fargo stationers 

a * * 

Oliver Korby, of the A. & E. Supply Company, Duluth, 
Minnesota, has been confined to his house since the early 
part of July. He would be delighted to hear from the 
travelers, many of whom he has known for over fifteen 
vears while he was buyer for the Fritz-Cross Company 
and the A. & E. Supply Company. He would also be glad 
to have his traveling friends call on him when they are 


in Duluth 
* 


Charies Herman of Milwaukee, who died recently, is sin 
cerely mourned by many of the members of the Northwest 
Travelers Club and others who were privileged to know 
him. He died as the result of a heart ailment with which 
he had been afflicted for several years 

Ed. Friedman, president of the Northwest Travelers 
Club, who is in charge of sales for the Russia Cement 
Company in the Northwest, left on Saturday, September 
15, to visit the company’s factory at Gloucester, Massa- 
chusetts. It is understood that he will spend some time 
in the east before returning to his territory. 

* 

Karl E. Castle of the Weis Manufacturing Company, 
Monroe, Michigan, Chicago secretary of the Northwest 
Travelers Club, visited St. Paul and Minneapolis during 
August and put on a successful selling performance. 

* 

Mr. and Mrs. Joe Roller of the Roller Office Supply 
Company, Grand Forks, North Dakota, attended the re- 
gional convention of Kiwanis Clubs in St. Paul in August 

* 

Jimmy Smith of the Wahl Company, and Mrs. Smith, 
made a combined business and vacation trip in the lake 
region of Minnesota recently. 

* * 


Mrs. Horace Whitman of Whitman’s, Fargo, North Da- 


COMPLETE 


“ JUNIOR” ROTOSPEED 
is the machine YOU'LL SELL! 


AND WHY NOT? 


@ AT A NEW LOW PRICE for any rotary, 


letter-size duplicator. 


®@ Quick re-inking from inside the perforated 
cylinder without lifting stencil. 


@ Paper fed off a stack on the feed board. 


® Morocco black finish, strong sturdy construe- 
tion. Five years guarantee with each ma- 
chine. 


@ Price includes supplies and the famous Roto- 


speed ART and IDEA BOOK. 


OTHER MODELS 


@ Same model as the above is available in the 
Model “C” with a legal size (74x14) print. 
ing surface to sell at $35. 


@ Prospects using a machine for long daily 
runs should be shown the Model “A,” legal 
size, at $58. 


@ Model “B” at $165 is for those who want all 
the latest improvements in AUTOMATIC 
DUPLICATING. Automatic paper and ink 
feeding, automatic roller release and stop 
plate feeding. 


INVESTIGATE! 


Rotospeed machine models allow you to 
offer superior values at various price 
ranges. ROTOSPEED SUPPLIES 
ARE UNCONDITIONALLY 
GUARANTEED. Write 


now! 


S. WILKINSON ST. 
DAYTON, OHIO 
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A fFealth 


Ldeas in 


Vanu/facturers f the Self-Closing 


busch it s provide stimulation tor your sales generally 
SOCKE TOP (shown abov the truly modern inkstand, 
tl gnature tin say Instead ot ising three seconds 
id your letter, a ven seconds to find your pen 
iffix your signature, you use nine s onds to read and 
sign. SOCKETOP is always ready. Retails at 
bs or with stainless steel DIPADAY, $1.5 


itr DESK SET combines the dust and evaporation proot 
Sengbusch Self-Closing Inkstand with DIPADAY, the 


f time ana 


that stands out tn servi ind ec 
xp nse With stainless Ste ] DIPADAY, Iv! retails at 
$4.5 with 14k gold Irkdium point DIPADAY, #7 
» ngbus h items are listinct!y commer ial stationery 
They she ild be in every commer ial stationer s stock and 
lisplay To any stationer who 1s not a tively pushing 
them, we shall be glad to send full details of the mer 
handise, our point of purchase advertising, showcase 
und window cards, blotters, circulars, etc. 

STAINLESS STEEL 


HARD RUBBER FEED 


Dipaday 
Pen 


SEN SBUSCH 
171 DESK SET 


SELF- “ CLOSINGINKSTANDCO. 


515 SENGBUSCH BLDG., MILWAUKEE, WIS. 


Inkstand Klerade Se 
Ideal Sanitary Moistener 
nge Cup 


Dipa Jay Desk Se 
Vo-Oovecer-} 


kota, spent a week in August with her little daughter at 
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Mrs. Whitman's former home in Beaver Dam, Wisconsin 
* 


* * 


Ed. Morgan of the Minneapolis Paper Company, with 


his family and several friends, spent the week beginning 


September 16 in Chicago doing the big fair 


* * * 


Elmer Dalldorf of the John Leshe Paper Company, Min- 


neapolis, returned some weeks ago after a business trip 


through the east 


+ * + 


Gus. Trapp of Curtis 1000, St. Paul, Minnesota, is on the 

job again after a recent illness 
Mr. Hamm of Fargo 

L. S. Hamm, president of the Pierce Company of Fargo, 
North Dakota, is the first stationer from the Dakotas to 
be elected governor of the Seventh District of the Na- 
tional Stationers Association. He sponsored the resolu- 
tion adopted at the last annual meeting of the Northwest 


Travelers Club urging travelers to patronize hotels which, 
in turn, patronize the stationers of the district. It is said 
that this resolution has shown satisfactory results. 

The governor is making plans for the current year in 
his district, and these will no doubt culminate in a big 
regional meeting before the end of his term. He is doing 
everything possible to advance the interests of the sta- 
tioners of the district. 

Mr. Hamm has spent twenty-one years in North Dakota. 
He started his selling career with Walker Brothers & 
Hardy of Fargo, for whom he traveled four and a half 
years. For the year and a half following he was with the 
George D. Barnard Stationery Company of St. Louis. In 
1919 he joined the Pierce Company and later became pres- 
ident of the concern 

California’s Minimum Resale Price Law 

At the last session of the California state legislature an 
amendment was made to the statutes permitting any man- 
ufacturer to set a minimum resale price in the state. Any- 
one disregarding notice given can be held in damages by 
the manufacturer or by any other dealer. This minimum 
resale price fixing has been established in the drug lines; 
some leading manufacturers of cigars and confectionery 
items have come under the amended statute. So far those 
who have applied the revised statute express satisfaction. 
rhe result has been increased business, because the retail- 
ers get behind the lines applying the minimum resale price. 
A better and more friendly feeling is created on all sides. 

It will be recalled that the Stationers Association of Nor- 
thern California passed a resolution commending the 
Boorum & Pease Company for having established definite 
selling prices for its merchandise.—SS 
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The ground is plowed... 


the seed is planted 


Since 1888, Art Metal has been cultivating an 
active and steady market for its dealers. Then, as 
now, the policy was to give the buyer the right 
product for his needs, correctly designed, sturdily 
built and reasonably priced. From the very first 
year, Art Metal has been improving its products, 
increasing the number of its models, and adding 
new lines. 

Today, the Art Metal dealer has behind him a 
sound, well-established manufacturer of metal 
office equipment, and before him the 
thousands of satisfied Art Metal users 
who now specify Art Metal for their 
office needs, and provide a ready and 
continuous market. This market is 


AGENCY DIVISION, ART METAL CONSTRUCTION CO., 


steadily expanding as more consumers learn of 
Art Metal advantages through the company’s 
active and consistent advertising and promo- 
tional activities. 

During these 46 years of experience, Art Metal 
has developed a franchise plan that has proved 
highly advantageous to every dealer. The Art 
Metal line now includes 107 models of desks, all 
types of filing equipment, unit type shelving, ap- 
proved safes, transfer cases, and card index files. 
Art Metal carries the complete line 
every model ready for prompt shipment. 

If you are interested in an Art Metal 
franchise, write to us. A few cities are 
still open. 


JAMESTOWN, N. Y. 
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31. Annual National 


BUSINESS SHOW 


October 15th to 20th inclusive, 1934 


Commerce Hall—Port Authority Building 


and 15th St. 


8th Ave. 


New York 


A revognized institution for the dissemination of 
up-to-the-minute information on machines, 
equipment, supplies, devices and methods for 
efficient’ business administration. 


The best opportunity of the year for business 
executives to discuss today’s vexing adminis- 
tration problems with competent specialists. 


NATIONAL BUSINESS SHOW 


America’s Efficiency Exposition 


50 Church Street FRANK E. TUPPER, Managing Director New York City 


84 
' 


OCTOBER, 1934 


PASSED AWA Y 


W. F. Babcock 
3abcock, president of Felt & Tarrant Manu- 
died on September 7 at his 


William F 
jacturing Ce 
566 Ash street, Winnetka, Illinois, after an illness of 


mpany, Chicago, 
home, 
several months. 

Born at Ohio, May 11, 1867, Mr. Babcock, at the 
age of 16, started his career as a teacher in Ohio schools 
1890 he to Seattle, Washington, where h« 
first then 


Rome, 


In went con 


tinued his educational work, as instructor, as 


William F. Babcock 


the Miner School and later was appointed 
assistant superintendent of schools. 


Turning to industry he joined the firm of H. F. Norton 


principal of 


& Company of Seattle with whom he continued as treasurer 
In 1911 he came to the Felt & Tarrant 
Manufacturing Company as secretary and treasurer, which 
filled with signal ability until 1930 
the death of brother-in-law, Dorr E. Felt, 
founder of the company, he was elected president of the 


for a term of years. 


post he and success 


when, at his 
organization. 

Mr. Babcock lover of outdoor and 
spent much of the In he 
crossed the continent from Seattle, Washington, to Boston, 
being at that time the third 


life 
1896 


was an ardent 


his spare time in open 
Massachusetts, on a bicycle, 
person to accomplish this feat. 

Mr. Babcock was a member of the 
Adventurers Clubs, 

He is survived by his wife; two sons, Charles William 
and Richard, and two daughters, Elizabeth and Jane. 

Funeral services were held at his home in Winnetka. In- 


terment was at Memorial Park, Wilmette, September 10. 


Union League and 


Harry N. Hall 


On Tuesday morning, September 4, while driving with 


his wife on State Highway Route 25 near Florence, New 


Jersey, Harry N. Hall was fatally injured in an accident 
in which a child, Anna Roselli, 9 years old, also lost her 
life The 
the child’s father skidded on the wet highway and crashed 


Both Mr. and Mrs. Hall, the latter 


surlington County 


accident occurred when a Chevrolet driven by 
into the Hall machine 


also severely injured, were taken to the 


Hospital at Mount Holly, where Mr. Hall died at five 
o'clock on the following afternoon 
Mr. Hall was 37 years of age He was well known in 


the steel equipment field, having formerly been connected 
The Philadelphia 
office. Of recent years he Esterbrook 
Steel Pen Manufacturing Company at Camden in charge 
few weeks 


Company's 
with the 


with General Fireproofing 


has been 


of advertising and sales promotion work. A 


ago he gave up this position to become advertising man- 


| 


No. 840 SO FA 


CRAFTSMANSHIP 
EXEMPLIFIED BY 
MAJESTIC 


These two smartly customed Majestic 
numbers satisfy that inborn craving of 
every individual for luxury. Built along 
modern lines, they have an eye-appeal 
which makes a lasting impression. Soft, 
restful, rich and luxurious they have that 
ruggedness which guarantees lasting serv- 
ice. 


Only the rare combination of fine leath- 
ers, select woods, good materials and Ma- 
jestic Craftsmanship can be expected to 
produce such outstanding numbers. 


Every suite of offices has a place for these 
or other of the Majestic creations. And 
their popular price will appeal to you as 
well as to your customer. 


The Majestic franchise is available to a 
limited number of reputable dealers. We 
will be glad to send our catalog showing 
the full Majestic Line to responsible 
dealers. 


MAJESTIC LOUNGE COMPANY, Inc. 


New York Office and Showroom, 6 W. 18th St. NEW YORK CITY 
Factory at Bridgeport, Conn. 


No. 840 CHAIR 
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Addressing Machine 
Nutomatic Peed 


Postal Card Printer 
Nutomatic Feed 


Nddressing Machine 
lund Peed 


Three Favorites 


Recently the Addressing Machine Serv- 
ice Co. New York took over the 
Selectograph Company of Chicago to- 


gether with the goodwill of the company 
and formed the American Addressing 
Machine Corporation. 

The entire Selectograph plant) was 


moved to New York and after months 
spentin our laboratory and engineering 
departments, three favorites of address- 
ing machine users emerge thoroughly 
modern, eflicient and reliable. To the 
inherent and exclusive advantages have 
been added the touches of mechanical 
and practical perfection only experts 


know and can produce. 


automatic, mechanical selective 


Now 


addressing stencils 


typewriter 
Absolutely guaran- 


using 
scales new heights. 
teed our machines will answer all ad- 
dressing machine problems from = the 


smallest to the largest user. 


This company also makes one of the 
finest addressing stencils on the market. 


Here is an opportunity for 
reliable dealers and agents 
to make some real money. 


American 


Addressing Machine Corp. 


510 Sixth Av. 


New York, N. Y. 


OFFICE APPLIANCES 


ot Trenton, to 


ager of the Thermoid Rubber Company 
which city he and his wife were driving to locate a new 
home. 

Mr. Hall performed distinguished service in the World 
War. He spent three years with the A. E. F., being a 
member of the Fifty-seventh Field Artillery. He was 
wounded at Chateau Thierry Released from military 


service in August, 1920, he resumed his connection with 
the office equipment industry. 

He is survived by his wife, Jean Williams Hall; a son, 
Philip, four years old; a daughter, Jeannette, thirteen 
months old, and Mr. Hall’s mother, who made her home 
with her son and daughter-in-law. The Halls resided at 
Moorestown, New Jersey. 


Che funeral was held at a funeral home in Burlington, 


and interment was at Mount Moriah cemetery, Phila- 
delphia 
ole 


Frank H. Fisk 
Frank H. Fisk, a veteran stationer of Albany, N. Y., 
passed away suddenly September 3, following a brief ill- 
ness. He was born at Albany May 25, 1854. Mr. Fisk had 
been engaged in the stationery business more than sixty- 
He started with William M. Stetson, and con- 


three vears 
That vear he and 


tinued in the latter's service until 1916. 
his employer reorganized the business as Stetson-Fisk, 


Inc. Later Mr. Fisk became president of the company. 
\ son, Anthony Fisk, survives. Mrs. Fisk passed away 
in 1927, 
Mr. Fisk had lived to see the stationery business grow 


from small beginnings to be one of the most important of 


He 


was active in 


the mercantile and service institutions. 
stationery organization work and an important figure in 
the stationery trade of Albany. 
ols 
John T. Revell 
John T. Revell, a pioneer Chicago furniture man, passed 
away after a long illness at his home, 633 Fullerton Park- 


way, Chicago, September 22. He was a former treasurer 
and vice-president of Alexander H. Revell & Company 
Mr. Revell was born at Chicago September 20, 1856. 
Until his retirement 1927 he was an ex- 
tensive traveler, and traveled the Orient several times. He 
was a life member of the Chicago Art Institute, and consid- 
ered by its authorities a competent judge of oriental and 


from business in 


other arts 


Surviving Mr. Revell is his sister, Mrs. Frank H. Judd. 
ole 
A. E. Simmons 
\. E. Simmons, age fifty-seven, for some time head of 
his own carbon paper and typewriter ribbon business at 


, died recently from a heart attack at Con- 
don, Ore., where he had gone on a business trip to call 
on the stationers the Mr. was a 
charter member of the Progressive Business Men’s Club 
of Portland, Ore., and had a wide acquaintance both in 
Washington and in Oregon. He has been identified with 
the business in the Northwest for a quarter of a century. 


CML 


Portland, Ore 


of region. Simmons 


Mrs. Mary Battey 
Friends of E. T. Battey, Chicago manager for the Boo- 
rum & Pease Manufacturing Company, will sympathize 
with him in the passing of his mother August 27. 


ole 
Harry Toub 


Harry Toub, a stationer of Philadelphia, whose place of 


business was at 532 South street, succumbed to shock when 
He had been at 


his store was burned out in September. 
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‘STEEL TRANSFER CASES 


“Tuftear" manila folders are 
built to give unusual satisfaction 
—available in all standard styles 
of tabbing—the use of gummed 


Soon many offices will transfer cor- 
respondence, orders, records, etc. 
This will mean a big demand for 
storage cases and supplies. 


Your customers will like Globe- 
Wernicke steel transfer cases and 
“Duo-Val” storage cases. They 
have large filing capacity and are 
substantially constructed to give 
long, satisfactory service, yet are 
inexpensive. “Duo-Val” storage 
cases are shipped knocked-down 
and can be set up in a few minutes. 
Available in letter, bill, check and 
cap file sizes. Send us an order 
for samples today. 


Drawers operate easily and smoothly 


STOCK UP ON FAST MOVING ITEMS 


The demand for office equipment and supplies is steadily increasing as busi- 
ness improves. Don't lose sales because of not having the merchandise your 
customers are now ready to buy. Stock up on Globe-Wernicke modern 
office accessories that keep office routing operating smoothly, efficiently, 
and save time and money. There is a good profit from staple items—and 
frequent repeat business. Send for a free copy of our new stationers’ catalog 
and price list. 


CHECK YOUR STOCK AGAINST THIS LIST 


“Duo-Val"’ Storage Cases Card Index Cabinets and Supplies 

Steel Transfer Cases Correspondence Distributors 

Fibreboard Transfer Cases Everyday Files 

Collapsible Transfer Cases Manila Envelopes 

Document File Storage Cases Nearleather Wallets, Envelopes, Folders 


Box Files Steel Wastebaskets 
Clip Boards Steel guard Files 
Arch Files Utility Index Tabs 


Filing Supplies—folders, gummed labels, etc. 


Cincinnati, Ohio 


MAKERS. OVER 4000 ITEMS NEEDED OFFICES 
and Wood Office Furniture, Filing Bookcases, Partitions —Special Steel 


and Wood Equipment for Libraries, Schoo 2 
Storage and Visible Record Equipment and Steel Shelving. 


Stationers’ Products; 


and Public Buildings—Filing Supplie 


TRANSFER CASES AND SUPPLIES 
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PREPARE For INCREASED SALES 

— 

| welded joints—can be stacked i 

easily on roller bearings—are 

| DUO.VAL STORAGE CASES 

and back, with sides and 
tom of fibreboard — combined : 
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OFFICE 


NUMBER 4100 SERIES 


Designed for Selling :: Built for Satisfaction :: Priced for Profit 


No. 4161-F 


GOOD 


MYRTLE 


FOR 35 


YEARS 


DESK 


No, 4162-F 
60x34 


A” entirely new and different design, finished Antique English 
Walnut to produce a striking yet luxuriously rich appearance. 
In this series eye appeal predominates, together with those same 
features of Quality Construction which have gained for Myrtle 
Desks their reputation for dependable high grade office furniture. 


Made in complete range of sizes. Write for prices. 


WE DO OUR PaRT 


MYRTLE DESK COMPANY 


HIGH POINT, NORTH CAROLINA 
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Atlantic City, when news of the fire reached him. His son, 
Benjamin, drove Mr. Toub to Philadelphia, and upon ar 
rival at the store the elder J lapsed 


the ruins of his establishment. 


‘oub ec when he saw 


W. E. Gaar 


W. E. Gaar, a veteran of the typewriter industry, passed 
awav some weeks ago following an automobile accident 
at Cape Girardeau, Mo. Mr. Gaar was born at Hudson, 


i, May 28, 1891, and was educated at Hud 


Miss. He 


Winn Parish, I 


son and Meridian, started in the typewriter in- 


dustry with the Oliver Typewriter Company in 1911, con- 

tinuine with that organization until 1916. He joined the 
W. E. Gaar 

L.. C. Smith & Bros. Typewriter Company at St. Joseph, 


until he enlisted 
August 18, 


Mo., and remained with that c: 


for overseas duty 
1918, 


mpany 


in the world war. He sailed 
division 


duties in 


with the Eighty-seventh 


March, 1919, Mr. 
Typewriter Company 
this post continued until 1924, when he 
joined the Victor Adding Machine Company. In 1928 he 
returned to the Woodstock service and resumed his old 
duties as district manager at Kansas City, Mo. 

Gaar are his widow and one son; his 
and Mrs. J. E. Gaar, Des Moines’ 
and Mrs. Arthur Johnson, 
Kansas City, Keith W., 
Gaar, St. 


from military 


Woodstock 


Upon release 


Gaar joined the as dis- 


trict mManacer; 


Surviving Mr 
and mother, Rev. 
Mrs. C. F. Dodtke 
four brothers—J. H., 


father 
two sisters 


Des Moines; 


Des Moines, H. B. Gaar, Louisville, and R. O. 
Louis. 
M. W. Johnson 
Mark W. Johnson, well-known and prominent as an 


official of the Scripto Manufacturing Company, Atlanta, 
Georgia, died in a private sanitarium in that city on Mon- 
day, September 17, after a short illness. 

Mr. Johnson was a graduate in mechanical engineering 
from the Georgia School of Technology. He well 
known in the South, having been connected with the 


Scripto organization for sixteen years —JHR 


Was 


Herbert M. Greist 


Herbert M. Greist, president and general manager of the 


Greist Manufacturing Company, New Haven, Conn., passed 
away at Chicago August 30, while playing golf. He was 
forty-nine years old, and a native of Chicago. 
(Other Obituary Items on Page 125) 
Grueny’s Succeeds Globe Stamp & Seal Company 


The firm Grueny’s Incorporated was organized August 
25, 1934, for the purpose of taking over the businesses of 
Globe Stamp & Seal Company Advance Press. 
The latter organization specialized in multigraphing and 
and lines of both former 


and the 


The service 


personal stationery. 
companies are being continued by the 


which is located at Little Rock, Ark. 


new organization 
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outivuk RE-NEW-POINT 


FOUNTAIN PEN 


Write for in- 
formation. Let 
us tell why 
you can enjoy 
volume sales 
by featuring 
this new pen. 


Steel pen efficiency with fountain pen con- 
venience is now possible with the Esterbrook 
Re-New-Point Fountain Pen. 


Through the use of Duracrome a new, non- 
corrosive metal developed by Esterbrook it 
has been possible to eliminate the use of pre- 
cious metals producing a superior writing in- 
strument for considerably less money _ 
is a Re-New-Point for every use — variety to 
suit every exacting requirement. 

Easy and economical to replace, the use of a 
Re-New-Point pen avoids the expense of free 
fountain pen repairs and assures a constant 
demand for Re-New-Points that means year 
‘round sales and profit. 


Write now for prices and sales plans 


STEEL PEN MFG. COMPANY 


86 Cooper Street Brown Bros., Ltd. 


Camden, J. Toronto, Canada 
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“THE LINE OF 
LOWEST ULTIMATE COST” 
OFFERS TO DEALERS 


DISTINCTIVE Carbon Papers 
and Typewriter Ribbons 


The word ‘‘Distinctive” is 
more than a brand name. It is 
descriptive of the letters and 
carbon copies which can be 


made with DISTINCTIVE Rib- 


bons and Carbons. 


NEtDtI CH 


PROCESS COMPANY 
BURLINGTON, N. J. 
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Unusual Display of Autopoint Pencils 

rhe “Big Six” easel is a new three-wing display piece 
just produced by Autopoint Company, Chicago. It con- 
tains thirty-six pencils, six each of the six most popular 
\utopoint sellers—Nos. 90B Realite with open eraser, 92B 
with bell cap, 97B Duo-Point Realite; Autopoint Nos. 12B 
Executive, 48 Oversize, S-76 Oversize with open eraser 
retailing from 25 to 75 cents. An assortment of lead and 
eraser packages retailing at ten cents each is also shown 


50° 


\utopoint’s Big Six Three-Wing 
Display Easel 


on this attractive open display, which is called “a whole 
pencil department on the dealers’ counter.” 

The E-102 “Big Six” assortment is a caretully selected 
stock of the best selling Autopoints, all on one handsome 
display device for both small and large retailers. As sales 
are made from the display merchandise may be quickly 
and easily replaced 

The Autopoint Company, 1801 Foster avenue, Chicago, 
will be happy to give further particulars on request 

Pacific Coast Houses Celebrate Important 
Anniversary 

The John W. Graham Company, Spokane, Washington, 
celebrated its forty-fifth birthday anniversary not long 
ago. There were bargains that brought customers in and 
a general atmosphere of good cheer and congratulation 
pervaded the store. 

Coincidentally, the Pacific Stationery & Printing Com- 
pany at Portland, Oregon, reached the same age, capital- 
izing on its forty-five years’ experience in filling office 
equipment, stationery and printing needs in Portland and 
vicinity —CML 

New Dictograph Offices in Seattle 

The Dictograph Company is preparing new and enlarged 
quarters in Seattle. These quarters will soon be opened 
to the public Announcement of the new offices was co- 
incident with the arrival of J. K. Armstrong, sales manager 
of the Acoustic division of the San Francisco Dictograph 
Company. The new offices will be in charge of R. D. 
Sayres, manager, and Miss E. Sonderup, personal service 
manager. The offices are in the White building on Fourth 
avenue.—CML 


Crucknell Has National Pencil for Chicago Field 
W. J. Crucknell, formerly with the American Lead 

Pencil Company in the Chicago field, has acquired the 

lines of the National Pencil Company in the Chicago ter- 

ritory. His headquarters are at 38 South Dearborn street, 

Randolph 5211. 
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FARLY PROFITS EFFORTS 


THREE IMPORTANT “Y and E” TRANSFER LEADERS FOR YOUR IMMEDIATE 
PLANNING AND ACTION » » » 


~ DI The earlier you start your Transfer Selling, the 


UTE PE more sales you make —the greater your profit. 
| Write now for full particulars on the” Y and E” 


YAWMAN«*> FRBE M 


JAY STREET, ROCHESTER, N.Y. 


| _ Su for getting 1934 Transfer Business. » » 
EN 
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SUPERLATIVES 


mm 


No superlatives in description can 
outweigh the demonstrated superiority of 


PINNACLE RIBBONS and CARBONS. in 


actual performance. 


Week after week, month alter month, users of 
PINNACLE RIBBONS and CARBONS find 


them uniform in dependability and wear, and 


in outstanding clarity and beauty of write 


the most convincing proof of superior quality 


and value. 


COLUMBIA RIBBON & CARBON MFG. CO., INC. 
Glen Cove Long Island, N. Y. = 


Export Department: 305-313 East 45th St., New York, N. Y 


COLUMBIA 


TYPEWRITER RIBBONS 
AND CARBON PAPERS 


DIFFERENCE IN TYPEWRITER RIBBONS 
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They Qualify as All-Stars 

Harry H. R. Helwig of the Washington branch of the 
Underwood Elliott Fisher Company, and J. T. Lafferty of 
the New York City branch of the same company, qualified 
recently for membership in the company’s All-Star Club, 
which has been revived this year. Both gentlemen ex- 
ceeded their entire sales quota for the year in the period 
between January 1 and the last of July. 

Both men are members of the typewriter division and 


H. H. R. Helwig 


J. T. Lafferty 


are the first typewriter salesmen to fulfill the requirements 
for membership in the All-Star Club this year. Their entry 
brings the total of membership up to nine at the time this 
item was written. It is expected that many more sales- 
men will qualify before the last of December. Certificates 
of membership will be presented at the end of the current 
year. 
— 
University Mimeo Redecorates 

A thoroughgoing program of remodeling and interior 
decorating has been launched by J. C. Martin, manager 
of the University Mimeo & Typewriter Company, Uni- 
versity Way, Seattle, close to the campus of the University 
of Washington, which now registers more than nine thou- 
sand young men and women each year. Mr. Martin is get- 
ting ready for the autumn semester opening this month and 
has a fine background for the sale of typewriters and other 
lines. He is installing new fixtures and illuminating effects 
and making other improvements.—CML 

L. S. James Has Northern States Envelope Line 

L. S. James has been appointed manager in the central 
west for the Northern States Envelope Company, St. Paul, 
Minn., with headquarters at 439 South Clark street, Chi- 
cago, telephone Harrison 3300. The Northern States En- 
velope Company features the “Justrite” brand of envelopes. 
A complete line is carried, including red rope goods. 

Mr. James will be remembered by the trade of the middle 
west for his close attention to dealers during his long con- 
nection with the Quality Park Envelope Company. The 
manufacturing facilities at his disposal will be directed to 
the interest and advantage of stationery dealers 

L. B. Clegg Honored 

L. B. Clegg, president of The Clegg Company of San 
Antonio, Texas, prominent in the stationery and business 
equipment field, was elected president of the Texas Graphic 
Arts Zone Federation at a state meeting held in Texas 
September 14. The organization is made up of master 
printers from all parts of the state and is equivalent to 
the code authority of the retail stationers. The position 
of The Clegg Company as printers, lithogravers and en- 
gravers, makes Mr. Clegg a prominent figure among the 
graphic arts trade as well as the stationery industry —BCR 
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Shipman-Ward 


Complete Services. 


1. All Makes of Typewriter parts 


2. Typewriter Tools and Ac- 
cessories 


3. Super-Grade Platens (all 
makes) 


4. Retyping (Underwoods only) 


5. Enameling (anything) 

6. Nickel Plating (anything) 
7. Welding (anything) 
8 


. 100°% Rebuilt Underwoods 
and Royals 


9. Crusader Grade Underwoods 
and Royals 


10. Blue Ribbon Rough Under- 
woods and Royals 


1l. Underwood Fanfolds | 
12. 100°% Rebuilding 


Write for our Latest 
Parts Catalog and 
Typewriter Prices 


Shipman-Ward 


Manufacturing Co. 
4401 Ravenswood Ave. 
CHICAGO, ILLINOIS 
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DUPLICATOR SUPPLIES 


Hold To The Straight Road 
Of Uniform Quality 


Stencil dealers who sell Fibroin Products are secure 
in the knowledge that every stencil is uniform in weight, 
color and fibrous toughness. They know thet it will not 
fade — that it is neither affected by heat or cold — that, 
regardless of rough handling, the loop letters will not cut 
out 

This uniformity is not achieved by haphazard chance. 
But, through painstaking care in manufacturing. Care 
that provides heat and moisture controlled drying rooms. 
A constant supervision of chemicals by competent chem- 
ists. And, an instant discard of any stencil unfit to bear 
the FIBROIN name. 

Each can of Fibroin Ink contains the same quality of 
free flowing intense color. Manufactured for both open 
and closed drum Duplicators — each has been proved 
through both laboratory tests and experience to be the 
ink capable of producing the best results. 


4 Write us Today for samples of Fibromn Stencils and Ink And test them 


thoroughly for Drawing, Writing and Typing A limited number of 


exclusive territories remain open tor Dealers who desire to sell the one 


Stencil and Ink that will meet every Duplicator demand 


Fibroin Products are backed by an 
unconditional guarantee 
of perfection. 


STENCIL CORPORATION 
306 WEST ADAMS STREET... ...JACKSONVILLE, FLORIDA 
Branches: Cincinnati, Boston, Los Angeles . 
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Old Chicago Stationery Business Closes 
the 
& Wunderle 
Was a victim 
alth of A. E. 


who was its active partner in the stationery busi- 


\iter over thirty years of fine service to users of 
commercial stationery in Chicago the Riddle 
Company has closed its doors. This business 
of the changing times, coupled with the ill he 


Riddle 


\ print shop was also operated under this firm name, 


ness 
which has become P. T. Zimmerman & Company. 
Mr. Riddle was an active member and an officer of the 


old Chicago Stationers’ Association, and did much toward 
the development of the Chicago organization 

The Riddle & Wunderle store was located many years 
at 62 West Washington street, occupying a commodious 
space just West of Dearborn street. It was a haven to 
many of the older traveling stationery salesmen, who found 
it a convenient and comfortable place to make headquar- 
ters, meet up with both the old and the new generations, 
and to receive encouragement to unfold the order book 
In May of this year the stocks were moved to the bank 
floor at 72 West Washington street, when renewed efforts 
were made to overcome the handicaps of an upstairs loca- 
tion. Even though the younger salesmen were diligent in 
their rounds, it was difficult to secure the necessary volume 
of business, and ultimately it became necessary to auction 
off the stocks and retire from business. 

This fine old institution will be missed by the business 
men of Chicago, 

Portland School Board Sued by Oregon Trade 
Executives 

Suit was filed recently in the Circuit Court at Portland, 
Oregon, by the Oregon Association of Trade Executives 
and Paul Silkworth, merchant and taxpayer, against the 
Portland School Board, asking the court to enjoin the 
board from permitting the sale of stationery and allied 
items and other supplies on school premises to the thou 
sands of school children in the city. 

The suit that the use of 
premises in reaching the fifty thousand 
customers of stationery stores, and selling them 


the public school 


school children, 


contends 


possibl« 
their supplies is unlawful and improper and imposes an 
unfair burden on tax paying merchants who would other 
The school board, school di- 
school superintendent defendants 


CML 


wise receive the business. 


rectors and are made 
in this action 
Atlanta Reports Improvement in Trade 
The opening of a considerable number of new offices 
in Atlanta, Ga., and the reopening of old ones is said to 
be one of the causes of a perceptible revival in the office 
furniture and office supply business Another cause for 
betterment of business among dealers in office equipment 
resides in the fact that during the last few months Atlanta 
has been named as the center of a considerable number 
of government, NRA and code agencies which have helped 
to fill the vacancies in several downtown office buildings. It 
is said that many business firms, recognizing the improved 
buying power of the Southeast this year, have opened 
branch offices in Atlanta—JHR 
Webster Veteran Celebrates Birthday 
J. A. White, manager for The F. S. Webster Company 
in the west, celebrated his eighty-first birthday September 
16 
Mr. White spent several weeks at the home office and 
factory, Cambridge, Mass., in September. While east he 
was entertained by George F. Malcolm, vice-president and 
sales manager of the company, at his home at Groton, 
Mass., and also at the Malcolm summer home on Long 


Lake, Maine. 
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HE Recording and Statistical Cor- 
poration printed a questionnaire in 
The Saturday Evening Post on March 
17, 1934, asking every reader the brand 
of fountain pen he owned and the brand 
he would purchase next. Thousands of 
replies were received from every state 
in the Union. 

Outstanding results—certified under 
oath by the Recording and Statistical 
Corporation: 


1 61.9% more persons own the 
Parker than any other pen. 


The Parker will be the next 
choice of 124.6% more persons 
than the pen ranking second— 
about 9 to 4. 


The Parker will be the next 
choice of more persons than 
any other four brands combined. 


Now—Parker's Big Advertising 
Push for Fall and Christmas Makes 
the Parker Easier to Sell Than 
Ever, and Harder to Sell Against 


17 National Magazines, 155 Big City 
Newspapers, and 226 College Papers now 
carry Parker advertising in a great crescendo 
of selling reaching its high points in October, 
November, and December. More than 166 
million Parker advertisements—equivalent 
to about 7 Parker sales messages for every 
family in the United States! 

Isn’t this the best guarantee anyone can 
give you that this Christmas will be merriest 
for the stationers who make Parker Pens, 
Pencils, and Desk Sets the major feature, 
not only of their pen departments, but the 
Major Gift Feature of the whole store! 


Rebates to Dealers in 
Excess of a MILLION DOLLARS 


The Parker line is so utterly complete in 
price range, styles, and points, that there is 
no need whatever to scatter your purchases 
among several brands, thus slow down your 
turn-over and lose the extra discount that 
Parker gives for definite quantities pur- 
chased within 12 months. 

In the past few years, Parker has paid in 
excess of a million dollars in rebates to re- 
tailers who have concentrated on the Parker 
line. Thousands more will again be credited 
to retailers at the end of this year. You can 
easily share in this big melon by majoring 
on Parker. 


The 4 Big Sellers 


The four big sellers at the pen counters 


DOESN'T THIS LOOK AS IF MORE CHRISTMAS 
SHOPPERS WILL CALL FOR THE PARKER PEN 
THAN FOR ANY 4 OTHER BRANDS COMBINED? 


Here is a specimen of the beautiful Parker advertisements going into 
practically all the homes in your city and neighborhood—as everywhere 


this season are the revolutionary Parker 
Vacumatic (Sacless) at $5, $7.50 and $10; 
the brand-new Parker Pen and Pencil $5 
Set; the great Parker Challenger Pen at 
$2.50; and the low-priced Parkette De Luxe 
Set at $2.95, and Parkette regular Set at $1.95. 


Get in the Money 
Write for the Parker Catalog today—or 
pin this coupon to your letterhead. Nearly 
90% of your year’s Pen Sales come in the 
last 3 months. Don’t miss this harvest— 
act promptly. The Parker Pen Company, 
Dept. 465, Janesville, Wis. 


FOR CATALOG OR SAMPLE SHOWING 


The Parker Pen Company, Dept. 465 
Janesville, Wisconsin. 

We are interested 
Send your catalog. 

Have representative call withsample line. 


Firm Name... 
Business... 


Address _...... 
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PACKAGING 
the larger 
OXFORD RED FIBER ITEMS 


are now packed 


TEN TO THE BOX 


The new boxing includes all 
5 piece envelopes, partition en- 
velopes, and file pockets. These 
handy small-unit packages will: 

1. Enable the dealer to carry 
a wider selection of red fiber 
items without being “over-in- 
ventoried.” 


2. Do away with most 
“bhroken-box” sales. 

3. Make sales of full box lots 
easy. 

4. Provide packages that fit 
handily on shelves. 


The same attractive label, the same strong, handsome box that is used for 
= Oxford folders—now standard for Red Fiber. 


Before placing your next order for Red Fiber filing pockets and envelopes, consider 
these facts: 

Red fiber items are FILING SUPPLIES, so— 

SELL them with your filing supplies, 

STOCK them with your filing supplies, and 

BUY them with your filing supplies— 

from Oxford—your filing supply specialists. 


Ask us to send you catalog pages describing the complete Oxford line of Red Fiber filing 
pockets and envelopes, and full details of the new boxing program. 


Visit the Oxford booths—Nos. 61 and 62—at the National Business Show, 


Q Commerce Hall, Port Authority Building, New York, October 15th to 20th. 
FILING SUPPLY CO. 


340A Morgan Ave. Brooklyn, N. Y. 


FILE POCKE: 
EXPAND wo . 
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(New Machines and Devices—Continued from page 29) 
patented scientifically braced folding metal legs. The com- 
pany states that under actual tests these legs have sup- 
ported a static load of 3,500 pounds each. Wobbling has 
been eliminated. In the rectangular tables, each leg has a 
two and one-half inch adjustment to allow for any irregu- 
larity in the floor. 

When folded, the thickness of the table top and legs to 
gether is only three and one-half inches. Ten standard size 
“Kompak” tables can be stacked in a space six feet by three 
feet Sets of the patented folded legs can also be supplied 
for the ordinary wooden table tops. 

The Trestle Manufacturing Company invites correspon- 
dence from dealers. 


New and Attractive Stand for Globes 
Replogle Globes, Inc., 168 North Clinton street, Chicago, 
are on the market with a substantial and attractive globe 
stand, said to be an entirely new idea in articles of this 
character. The stand is distinctly modern in style and 
finish. The ball is hand-made and is mounted on a black 
and silver finished die cast meridian and fork 


This stand is designated as “Executive” S 1013. It is 


Replogle Executive No. S 1013 Globe. 

35 inches high. The packing is standard—ball and stand 

each in a heavy corrugated shipping container. The ship- 

ping weight of the ball is 12 pounds and that of the stand 

11 pounds. 
The manufacturer invites inquiries. 
An Eraser Shield That Prevents Smudges on 

Carbon Copies 

F. H. Gibson, 157 Roosevelt avenue, Westwood, N. J., has 

obtained a patent on an eraser shield that has some unique 


features. Basically the device consists of three parts—a 
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Attention! 


Alert dealers are not content to fea- 
ture typewriter ribbons and carbon 
papers only, but are breaking down 
sales resistance and increasing sales 
and profits selling the following special 
items in the extensive “M & \ 


line—viz.: 


STENCIL DUPLICATING INK 


for all 


machines. 


METAL 


for Postage Meter and Check en- 
dorsing machines. 


OMEGA 


in attractive Bakelite top bottle 
with handy spiral brush— Display 
ecard furnished. 


ALPHA ODORLESS OIL 
in new clear white crystal Bake- 
lite top bottle with wire dropper 
—Display card supplied. 
TYPEWRITER BACKING SHEET 
protects and prolongs life of both 


typew 
paper. 


Write for 
formation. 


in detail how many salesmen have 
used these “leaders” to arouse new 
interest and return to the money 
making class. 


MITTAG & VOLGER, Inc. 


Principal 
PA 


Agencies throughout the world 


Rotary Stencil duplicating 


TYPE INK 


TYPE CLEANER 


riter ribbon and carbon 


prices and complete in- 
We will gladly explain 


Office and Factories: 
RK RIDGE, N. J. 
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DO MORI 


posture 


— posture breeds 
fatigue. hows 


Misfit executive chairs 
are uncomfortable — 
breed fatigue — breed 
disease 


Do/More’s 


Answer 


No. 506 Do/ More Execu- 
tive Chair, being ad just- 
able, gives that comfort 
and satisfaction expected 
from something strictly 


personal, 


Do/More Chair Company, Inc. 
1001 Monger Bldg. 
ELKHART, INDIANA 
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backing strip that is slipped between the carbon sheet and 
the carbon copy; the top strip of the same size as the back 
strip, being different only in that it has a panel cut out in 
which the third part slides back and forth. The sliding 
portion, as may be seen in the accompanying illustration, 
contains several small holes of different shapes and sizes 


The “Gibson” Patented Eraser Shield. 


as in erasing shields commonly used. Insertion of the 


Gibson eraser shield into operating position is easy and 
convenient 

Manufacturing rights for this new device are for sale 
Mr. Gibson invites inquiry. 

A Fractional Multiplier 

F. A. Belt, Mt. Washington R. F. D. 8, Cincinnati, Ohio, 
has devised a sliding scale calculator consisting of a card 
5'. inches wide and 11 inches long, showing the numerals 
from 1 to 12 multiplied 100 times in 12 vertical columns 
scales are used to cross section the card in fractional 


Pwo 
multiplication under 100 parts—one at the denominator and 
one at the numerator. As the set-up is in proportion any 


number on the line of the denominator is read direct mul 
tiplied by any numerator. 

The card can be used in per cent of and off, mark-up, 
feet multiplied by inches, interest, prorate, etc 

Mr. Belt has applied for copyright and desires to place 


the manufacturing rights on a royalty basis 


A New Desk Lamp 
Phe Brown-Johnston Company of Spokane, Wash., re- 
cently created a new type of desk lamp This lamp 
developed by themselves ts fashioned to give great illumi 
nating efficiency over desks. The company expects to go 


into the lamp field with their new product.—CML 


New Royal Agency in Chattanooga 
The M. F. Hicks Typewriter Company, 724 Cherry 
street, Chattanooga, Tenn., has been accorded the Royal 
[Typewriter agency for Chattanooga and approximately 
twenty-five counties in adjacent territory The company 
was organized by M. F. Hicks, formerly with the Under- 


wood Elliott Fisher Company as branch manager in Chat- 


tanooga, for the specific purpose of handling Royal 
products 

The staff consists of three salesmen and three service 
men. The commodious and attractive store is located near 
the business area of the city. During the first thirty days 
of its existence, the company sold thirty-two new stand- 


ard Royal typewriters. 


Memphis Concern Supplies Furniture for Commerce 
Chamber 
Che A, k. Taylor Company, office equipment dealers at 
Memphis, Tenn., recently supplied the Memphis Chamber 
of Commerce with a quantity of new furniture done in wal- 
nut to match the woodwork of the Chamber’s new quarters 
in the Hotel Peabody. The former headquarters were on 


the main floor of the Hotel Chisca—CG 
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THE TRADE HAS PICKED A NEW 
WINNER! 


WIRE STAPLES 
PROVE A HIT |. 


SINCE its introduction, the Oakville Kwik Wire Staple 
has become an overnight success—with the trade, and with their customers. This 
is a neat staple that stays put, everytime. Fitsstandardstapling machine. Sturdy 
construction. Packed 210 staples to a strip; 24 strips per box (flap at one end for 
easy removal) ; 10 boxes (50,000 staples) to a carton. 

The Kwik Wire Staple is the latest achievement of Oakville’s famous policy of 
filling the dealer’s needs and helping him solve his problems. Another useful 
quality item for the Yellow Box Line. (Other recent additions are illustrated on 
this page. How many can you use?) 

If you are not familiar with the Yellow Box Line, or with Oakville’s dealer- 
cooperation plan, write for the whole story. Learn the profit in handling this well- 
known complete line. It enables you to fill every order, guarantee satisfaction 
always. You'll save time and money when replacing your stock, because one order, 
one shipment, does for all your Yellow Box Line needs. 


OTHER RECENT ADDITIONS © WRITE FOR SAMPLES 


* DEFENDER STEEL ROUND AND FLATHEAD 


* OAKVILLE ONE-PIECE THUMB TACKS * OAKVILLE JUMBO GEM CLIPS FASTENERS 
* OAKVILLE HANDI-GRIP CLIPS * OAKVILLE JUMBO GRIPIT CLASPS * DEFENDER STEEL WASHERS 


Oakville Company, Division of Secovill Manufacturing Company. Waterbury. Connecticut 


PINS, CLIPS, FASTENERS, THUMB TACKS, TAK-A-PINS, ETC. 


NEW YORK CHICAGO SAN FRANCISCO 


OAKVILLE 


OAKVILLE COMPANY 
DIVISION 


| 
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Increase ‘Profits with... 


NIAGARA DUPLICATORS 


A F MODEL 


The Niagara Duplicators incorporate 
many exclusive new features. They meet the 
thanical requirements of any duplicating 
vith true registration and perfect reproduc- 
ti Niagara performance invites comparison. 
It gives the Niagara Dealer many strategic sales 
advantages. 

Niagara Duplicators are available in four 
different models, priced from $75.00 to $320.00. 
Prices are subject to liberal discounts to quali- 
fied dealers. 

Exclusive sales franchises are available to 
responsible dealers in open territories. Ask for 


complete information. For convenience use the 


coupon below, or write on your letterhead. 


1734 PERALTA STREET. OAKLAND, CALIFORNIA. U. S. A. 


AUTOMATIC ELEVATOR FEED TRAY 


Rises automatically into feeding position when machine is 
started. 

REAM FEED 

Holds over 500 sheets of paper... is filled by merely 


pushing feed tray down and inserting paper. Feeds very 
last sheet. 


NIAGARA FEEDING MECHANISM 

Feeds equally well: Small cards, legal sheets, thin or thick 
rough or smooth paper. A simple adjusting device suits the 
machine to the demands of the duplicating job you have 
at hand. 

SELECTIVE INKING DEVICE. . . CLOSED DRUM 

Inks quickly and effectively with pressure pumping system. 
SELECTIVE inking in ANY portion of drum. 

AUTOMATIC ROLLER RELEASE 

The Niagara impression roller moves into printing position 
and contacts drum ONLY when paper is fed into the 
machine. 

PERFECT REPRODUCTION 

The excellent construction of the drum and the superior 
Niagara Impression Roller insures perfect reproduction. 
Roller operates on enclosed dust and ink-proof ball bear- 
ings, which are centered at the points of greatest pressure 
within the body of the special rubber roller. 

NINE-INCH PRINTING RANGE ADJUSTER 

The desired point of contact on a stencil may be raised or 
lowered practically the full length of a letter-size sheet 
RE-SET COUNTER 

Counts only when duplicated sheets pass thru machine. Re 
sets instantly. 

NIAGARA SLIP-SHEETER 

Attach or remove in 10 seconds! Slip-sheets designed for 
accuracy and fast dropping. Bound loosely together for 
convenience in handling ... 75 to a package. 

SPECIAL RECEIVING TRAY... STACKS THE PAPER 
Stacks paper as ejected from machine in near-perfect align- 
ment. Free with the machine! 

4-SPEED ELECTRIC DRIVE 

Speed changed by simple movement of lever located in 
front, center of cabinet ... Full speed gained instantly . . . 
General Electric motor . . . long-wear Niagara transmission. 


ATTRACTIVE CABINET 

Walnut finish . . . paneled back .. . large shelf space. 
Motor and transmission easily accessible from front or rear 
of cabinet. 

NIAGARA REGISTRATION 

The NIAGARA Duplicator is built for accuracy of registra- 
tion. It does beautifully, forms, graphs, sectional drawings, 
art work, two and three color runs, and other work de 
manding accuracy of first impressions, and two and more 
runs of the same sheet. True registration! 


B 


NIAGARA DUPLICATOR CO. 
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Facit and Add-Index Join Allen Calculators, Inc. 

Facit calculators, Add-Index adding machines and Allen 
portable adding machines comprise the nucleus of a new 
group of office machines which are being introduced to the 
trade under the banner of Allen Calculators, Inc. The 
bringing together of this group of well established prod- 
ucts by Ralph C. Allen marks the culmination of his thirty 
It also 
brings to the trade a new series of related products which 


years’ experience in the adding machine business. 


offer possibilities for increased sales and profitable busi- 
ness to dealers. 

Mr. Allen started in the adding machine business with 
the Burroughs Adding Machine Company in Detroit in 
1904. Several years were spent in experimental and pro- 
duction work. He then proceeded into sales work and 


Ralph C. Allen. 


aiter a period as salesman he was assigned to the eastern 
district as sales manager. These events covered twenty 
years. In 1924 he bought the Brunsviga calculator for the 
United States, bringing the machine to this country from 
Braunschweig, Germany. <A couple of years later he ac- 
quired the Wales adding machine and the Peters adding 
machine, founding the Allen-Wales Adding Machine Com- 
pany. 

Mr. Allen has had a remarkably wide experience in en- 
gineering production and sales of adding and calculating 
machines. 

Add-Index adding machines supply a comprehensive line 
of models including direct subtractors in seven, eight and 
nine-bank capacities. 

The Allen portable machine is featured for its orthodox 
design and low price. 

It is also of interest to know that Mr. Allen has brought 
to this country for the first time the Facit ten-key adding 
calculator which is famous abroad for its features of value. 


The Allen Factory in Grand Rapids, Mich. 


The plant of the company, located in Grand Rapids, 
Mich., has been the scene of intense activity for the last 


year. The factory is well equipped with every facility and 


now 
CEN-TR-KOTED 


“The Carbon Paper that combines 
every modern idea” 


@ @ @ = made of the finest Imported tissue in the world 

@ @ e@_ inked with the finest ink we have produced in our 
entire 25 years of experience 

@ @ sizes 84%x11%, and 8'%x13%; the extra inch 
forming a natural “tab” for removing carbons 
quickly 

@ @ @ made with uncoated margins for greater cleanliness 
and to assure non-curling 

@ @ @- upper left and lower right corners are cut to facili- 
tate removing carbons from copies (both corners 
are cut to allow changing carbon around for in- 
creased wear) 

@ @ @ every box contains one of our new, perfected Back- 


ing Sheets and Alining Fold*, which has three per- 
forations near the bottom on both sides, to warn 
the typist that she is nearing the end of the letter- 
head. By using this sheet, all copies and carbons 
are easily and properly alined; “‘treeing” is elimi- 
nated; the platen of the typewriter is protected 
against pitting. 


*Also each 25 sheets is packed in one of 
these improved Backing Sheets and 
Alining Fold. 


Here is a carbon paper that will “Repeat” and 
“Repeat” and “REPEAT.” Samples will be sent 
you upon request. 


GRAND PRIZE 
| CARBONS and RIBBONS 


PACIFIC CARBON AND 
RIBBON MFG. CO. 


J. FRANCIS O'CONNOR, Pres. 


Head Office and Factory: , 
1451 Harrison St., San Francisco, Calif. 
Chicago Office: New York Office: 
608 So. Dearborn St. 42 Exchange Place 


Boston Office: Los Angeles Office: 
66 Franklin St. 406 So. Main St. 


Denver Office: Auanta Office: 
1030 15th St. 503 Volunteer Bldg. 


Send for BOOKLET 
WRITE FOR YOUR 
COPY OF “CARBON PAPER 


FACTS” Containing interesting data concerning the 
manufacture and use of carbon paper and typewriter rib- 
bon—this booklet will help to increase your sales. It’s 
free and yours for the asking. L 
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for development and for precision in manu- 


TOO MANY facture. D 
facture. Dealers visiting Grand Rapids are cordially in 


vited to call 


In the new plant production has been going on at a rapid 
rate to keep abreast of the growing demand for business 
machines. Production covers three major products 

Phe Add-Index adding machine is said to be the pioneer 
portable adding and listing machine. For twenty years it 
has enjoyed a top-notch reputation for accuracy and stay- 


ing power. Now its field has been improved and broad 
ened Phere is a straight adding machine line known as 
TO Oo MA N Y the Series 2000 hand or electric, standard or wide carriage 
and all much improved. Also there is a new direct sub- 


tractor known as 3000 series, hand and electric, supplied 


in seven, eight and nine column models. 

This tall Allen Calculators, Inc., expect to announce a 
machine of standard construction but of six bank capacity 
to retail at $55. It will be known as the Allen 66. It is 
said to be nothing less than a higher priced machine 


stripped of non-essentials. 
The Facit ten-key adding calculator offers excellent pos 
sibilities to dealers, It is a product of high quality and 


The Facit Ten-Key Adding Calculator. 


immense prestige. It is said that in sixty-six countries of 
the world Facit has been long and favorably known. It is 
a machine which multiplies and divides quickly and which 
is useful also as an adding machine It is six and one- 
eighth by eight by ten and one-quarter inches and weighs 
only twenty-two and one-half pounds, therefore, it can be 


used as a portable machine. 
It is valuable as a multiplier as well as doing the other 
operations and is supplied in both hand and electric models. 
It will be the policy of the new company to assign its 


products to exclusive representatives in each one of the 


Result? Too big an inventory, too little profit. 
This year, concentrate on one line of metal " 
full Allen lin an realize a very substantial rewarc Jis- 
waste baskets—the Canco Profit Line. Give yourself ‘ 
¢ tributors will be selected with extreme care and when ac- 


a break. ceptable will be given exclusive contracts for territories 


Canco metal. fireproof baskets are good looking. of sufficient SIZ¢ to pe rmit the upbuilding of a volume 
business. Those who may be interested are requested to 


Customers like them on sight. They come in styles / : 
. 7 : write to Allen Calculators, Inc., 40 Rector street, New 
for every type of market—beautifully styled and dec- York Cits 


more populous cities as it is felt that a dealer handling the 


orated for home use; oak, mahogany and walnut for - . 
offices: and for institutions, green and white. They're 
A New Concern in Baltimore 
inexpensive. And backed by a name that is famous in 
¢ The General Index Manufacturing Company is a new 


organization recently formed at Baltimore, Md. Their 

. headquarters are at 112-114 South Calvert street. The 
Galvanized Ware Department Br 

company produces guides in Bristol board, press-board, 

Y metal tabs, celluloid and manila, also expansion folders and 


AM ERICAN CAN COMPAN press-board covers, and does eyeletting, punching and 


City Park Avenue and Hamilton St. 
TOLEDO, OHIO 


metal work. 


tabbing 
A. G. Eilers is president of the company and L. E. Bar- 


delman is in charge of manufacturing. 
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PROFIT MAKER 


Textolite Card-file Index Boxes 


handbags, luggage, etc. 


Youcan readily personalize 
this box for the gift trade 
by applying metal initials, 
such as you use on women’s 


NONFLAMMABLE- 


WASHABLE | 


NEW SALES OPPORTUNITY. There are hundreds of pro- 
fessional men and women who will want this better-looking, 
pleasant-to-touch, and cleaner Textolite card-file index box for 
address and telephone records, lists of employees, stock rec- 
ords, cost data, current orders—wherever finger-tip information 


is necessary. 


MADE OF TEXTOLITE. Designed to hold 300 cards and 
an index, these 3- by 5-inch boxes with sturdy piano hinges 
are made from Textolite—a_ product of General Electric. 
Textolite makes them durable, nonflammable, sanitary, wash- 
able, warp-proof . . . a big improvement over wood or metal 
wherever durability and cleanliness are important. 


DESIGNED FOR SELLING. Available in rich, hand-rubbed 
walnut or mahogany or polished ebony finish, these lustrous 
new Textolite card-file index boxes have plenty of eye appeal. 
Prepare now to cash in on this new profit maker. For prices 
and complete information, see one of the following distributors 
or send us the coupon below. 

A. C. MeClurg & Co. 

333 EF. Ontario St. 


Chicago, Il. 


Oxford Filing Supply Co. 
340 Morgan Ave. 

Brooklyn, N. Y. 

The American News Co., Schwabacher-Frey Station- 
Ine. (and its branches) ery Co. 

131 Varick St., New York City San Francisco, Calif. 


SEND FOR COMPLETE INFORMATION 


Plastics Dept., General Electric Co. 
West Lynn, Mass. 


Please send me prices and complete information on your new 
Textolite card-file index boxes (GES-881). 


Name 


Company 


943-20 


Address... 
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with THE 
NO CUSTOMER NEED BE TURNED AWAY 


There’s a Style, at the Right Price, for Every Practical Demand 


YOU, MR. DEALER, are principally interested in increasing your sales, establish 
ing good customers and making more profit. With the Stebco Line you have the T R U E 
most modern creations in practical Zipper Folios, Brief Cases, Zipper Ring Books, x 
and Zipper Envelopes. Consider these selling features—-Smart Looking! Instant LE \ DE RSHIP 


No fumbling for contents and greater convenience than 


Action! High Quality’ 
KR twenty-four years 


was ever possible with Old Fashioned Brief Cases Items can be retailed from $1 snesieen of ous Geen 
By ne to $50 each. NOW is your Opportunity to get this Volume Business at a Good have designed the most 
isk the STEBCO Dealer! Profit! advanced styles and sup- 
plied original ideas in 
course he's pleased! For he practical carrying, brief 
Order Christmas Goods Now and zipper cases, and All 
can “point with pride” to his In The Trade Know This. 
stock of Stebcos to his sales We respect their intelli- 
sn : . Sere Be ready for the holiday business with the right line of zipper goods, correctly gence, and do not resort 
records and profits, too. e designed, securely made of first-quality materials, at the lowest prices. You and to misleading, sensa- 
be glad to furnish names of your customers will be delighted. To assure yourself of prompt delivery and best tional false claims. The 
Stebco dealers who have been quality, order now Shipment will be made any time you desire. Let us present trade knows. also, that 
‘ ; it can look to us at all 
able to increase their sales and our very interesting plan to increase your sales and profits with a small model times for newest de- 
profits. stock. These goods make the best and lasting kind of Gift Items. signs, finest quality and 
best value without plag- 

arism. 


STEIN BROS. MFG. CO. INC., 564 W. Adams St. CHICAGO 


THE WORLD'S BEST STAPLING MACHINES 


The new, improved ACE FASTENER with anvil instantly 
adjustable for either permanent or PIN STITCH. All steel 
construction, hardened for long wear. The world’s rec- 
ognized leader. Built to last a lifetime. Loads 210 standard 


staples. Weight—1 lb. 4 oz. 


ALL MACHINES TRIPLE PLATED 
WITH HEAVY CHROME FINISH 


GUARANTEED FULLY JAM-PROOF 


A sturdy medium sized fastener, 
offering greater value in its price 
range than any competitive ma- 
chine. Loads 210 standard staples. 
Weight——-14 oz. 


Prices apply east of Reckies 
Price $4.00 


Designed for compactness and light 


Small, sturdy and inexpensive. 
Ideal for use in home, school or 


weight. Details same as Pilot. 
office. Loads 105 standard staples. Weight—11 oz. 


Price $3.00 


ACE FASTENER CORP. 3415 North Ashland Ave. Chicago, Ill. 
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G. M. Spurlin Heads Tennessee Valley Branch 
for Royal 
When the Royal Typewriter Company decided to estab- 
lish a branch office in the Tennessee Valley development 


area, G. M. Spurlin, a well known typewriter man until 


recently connected with the Underwood Elliott Fisher or- | 


vanization, was chosen as manager. The new branch is 


located at 618 South Gay street, Knoxville, Tenn., and 


G. M. Spurlin. 


controls a newly established agency 
‘arolina, Virginia and 


~ 


tions of Alabama, Georgia, North 


Kentucky, as well as that part of Tennessee from Franklin | 


County east to Bristol with agencies at Bristol and John- 
son City 

Mr. Spurlin reports that he and his staff are enjoying a 
fine business with the Tennessee Valley authority and other 


government agencies. Including agency salesmen, the 
staff has twelve men 
Fulton Specialty Company Says Dater Sales 
Increase 


Because of the fact that the date bands on many rubber 
stamp daters expire with 1934 and a big retail selling sea- 
son is in prospect, the Fulton Specialty Company of Eliza- 
beth, N 
report that the company’s factory is 
Arrangements are being made to increase produc- 


running at full ca- 
pacity. 
tion in the near future. 

3usiness last fall is said to have been surprisingly good, 
nevertheless the plant is producing a larger volume this 
fall. 

According to Louis Tavernier, sales manager of the Ful- 
ton Specialty Company, business up to the first of the year 
in daters should be better than ever 

The sale of Fulton stamp pads and stamp pad inks has 
also shown a gratifying increase. 

Kastner Recovers from Injuries 

E. J. Kastner of the L. E. Waterman Company, New 
York City, who suffered serious injuries some months ago 
in an automobile accident, returned to his desk on Septem- 
ber 
receive the news of his recovery with satisfaction. 

Considering the seriousness of his injuries, his progress 
toward recovery has been rapid. 

H. C. Boyeson Company in Receivership 

Last month, H. C. Rogers of the Northwest Jobbers 
Credit Bureau of St. Paul was appointed receiver for the 
H. C. Boyeson Company of St. Paul by a local court. Mr. 


Rogers has already set into operation plans involving rigid 
economies which he hopes will put the business on a sub- 
a relatively short time. 


Stantial basis within 


in Chattanooga, por- | 


| 


J., manufacturers of stamp pads and rubber daters, | 


His many friends in and out of this industry will | 


ae: 


Dealer aggressiveness... 
plus home office support 


*% From Pennsylvania comes another typical example 
of Postindex sales success through the cooperation of 
the home office with the agent. 

This agent, with the aid of the Postindex home office, 
made a survey of the Assessor's Office in a Pennsylvania 
city and submitted a tentative proposal. 

After this had been done, the prospect called in 
several competitors and got their proposals. Then the 
Postindex agent, with central office help, revised and 
submitted his proposal which overcame all competitive 
arguments. He secured an order for $800.00 for equip- 
ment and cards. A later order for signals and stands 
amounted to $86.00, making a total of $886.00. 

It is just such home office help as this that enables 
Postindex agents to clinch large sales. It is the type of 
assistance that salesmen need, and the Postindex office 
is prepared and willing to supply it. 

Postindex visible record systems are easy to sell be- 
cause of their many features: compactness (4 sides to 
write on), ease of transferring cards, and the convenience 
and speed of posting. There is a chance for local represen- 
tation in many cities. Write for complete information. 


AGENCY DIVISION, THE POSTINDEX COMPANY, 
JAMESTOWN, NEW YORK 


Sostindex 
tsthle files 
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BROADEN YOUR 


MIARKET with the 
New Hi 53 


HOTCHKISS 


Stapling Plier 


HERE are two ways to increase your stapling 
machine business. One is to concentrate on 


the line whose name is known best. The other 
is to get more stapling machines in use so that 
you will do a bigger business in staples and re- 
placements. 

HOTCHKISS will help build your business both 
ways. is the oldest and best 
known name in the field. And the HOTCH- 
KISS line includes staplers for every need—a 
machine to satisfy everybody. 

The HL 53 Stapling Plier for instance—is having 
a big demand from dealers who are using it to 
broaden their market to reach users who need 
a stapling plier with bigger capacity and more 
features than the average— to sell to industrial, 
store, warehouse buyers as well as to offices. 
Model 1153 is a strong, sturdy, easy handling 
machine, highly nickel polished. It has a 
stapling range up to 184 inches but weighs only 
ounces. Hlolds 125 special 53 Hotchkiss 
Staples with '4" or %," legs, fastening up to 50 
sheets of 16 1b. paper. Write us about it! 


ind a Word About STAPLES— 


You can buy cheaper staples than genuine Hotchkiss 
Staples but you'll be taking chances if you do, 
Imitations are often of inferior, wrong size wire. 
produced carelessly and consequently unfit for use 
in stapling machines of Hotchkiss quality. It will 
pay you in every way to buy staples only from 
manufacturers of known reputation—see to it that 
your customers get Hotchkiss Staples for Hotchkiss 


Staplers 


The HOTCHKISS SALESCO. 
The Only Complete Line From One Source 


NORWALK CONNECTICUT 
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Direct Mail Advertising Conference This Month 
Phe 17th annual conference of the Direct Mail Advertis- 
ing Association, Incorporated, will be held in’ Boston, 
Massachusetts, October 9, 10, 11, 12. Thomas Dreier will 
run his House Organ Departmental in the form of a 
symposium, with ten house organ publishers each speaking 
ten minutes. Among the speakers are William Feather 
of Cleveland; A. Y. Atwell of Boston; Harry Arthur Hopf 
of New York, and Stewart Anderson, Philadelphia. 
\t the Media Session for Wednesday morning John A. 
Smith, Jr., has arranged for speakers who will demonstrate 
how direct mail coordinates with and supplements other 


forms of advertising. 
Chis 17th Annual Conference and Exposition will be 
held at the Hotel Statler where arrangements have been 


made for large attendance. 
Che subject of Keeping Dealers Sold By Direct Mail will 


be handled by Ernest G. Swanson, sales promotional man- 
ager of the Russia Cement Company, Gloucester, Mass. J. 
C. Aspley, president of the Dartnell Corporation, Chicago, 
will speak on New Trends in Business Letters. Many 
other speakers will talk on pertinent subjects. 

On Friday, October 12, the Exposition will be open all 
day from 9:30 A. M. to 10:00 P. M. for the study of exhibits. 


In addition to the main program, there will be group meet- 


ings of advanced advertising classes 


Wholesale Stationers Code Amended 
On September 10 the NRA authorities approved an 
amendment to the Supplementary Code of Fair Competi- 
tion for the wholesale stationery trade Che amendments 
are added to section 3, article 3, and relate to the financing 


of the activities of the divisional code authority. Another 
addition is provided empowering the code authority to rec- 
the administrator actions or measures deemed 


ommend to 
section 1, article 4, 


advisable. Subsection 3 of paragraph C, 
Changes are made in the reading of other para- 

graphs. Final amendment relates to uniform datings on 
seasonal goods. Copies of this amendment can be had 


is deleted 


by writing the Superintendent of Documents, Washington, 
D. C., and enclosing tive cents 


Adhesive and Ink Industry Code Approved 


\pproval of this code was announced on September 20 
by the NRA and became effective October 1. There are 
some 90 firms in this industry whose annual production ts 
in excess of $11,000,000. There are about 3,000 employees 
Phere are provisions for hours of work, overtime, etc., with 
the usual exceptions for watchmen and others. Minimum 
wages are 40c an hour except to those engaged in light 
and nonhazardous work. These will receive 32%%c an hour. 
Clerical employees receive the minimum of $14.00 a week, 
office boys up to 10% of the total number of employees 


will receive $12.00 minimum. A code authority of twelve 


members will administer. 
Belgian Woman Wins Typing Honors 


Madame Laure Boulanger recently won the typing cham 
pionship of Belgium for the sixth time. In the contest 
recently held in Brussels, she averaged seventy-eight words 
a minute without a single error. Madame Boulanger uses 

| a Royal typewriter. 

| Nashville Concern in New Location 

The Farrar Office Supply Company is now located at 
230% Fourth avenue, North, Nashville, Tenn. The com- 


| pany shows a comprehensive line of adding machines, of- 


fice supplies and typewriters.—CG 
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for Catalog of 


EXECUTIVE OFFICE FURNITURE 


The Imperial line of Executive Office Furniture combines dis- 
tinctiveness with attractive price ranges. Includes suites 
directors’ tables, chairs, costumers, bookcases, odd tables, 
wardrobes, reception room pieces, etc. Send for complete 
catalog and prices. 


IMPERIAL FURNITURE CO., Grand Rapids, Mich. 


STEEL CABINETS FOR 
ADDRESSOGRAPH TRAYS 


\ complete line of cabinets for Addressograph trays 

with capacity for 3 trays or larger cabinets 

for 6-12-18-21-30-98-133 or LoL trays — fur- 

nished with or without doors or steel curtains 
on the larger cabinets. 


These cabinets, manufactured for years, are now 
offered to the dealer for the first time —now 
there is opportunity to explore a new field 
prospects are legion. | 


Literature describing this line of steel cabinets for 
Addressograph trays and price list gladly sent 
on request. 
CORRY-JAMESTOWN MEG. CORP. | 
CORRY, PENNA. | 
Branches in all principal cities 


Export Dept., 5716 EUCLID AVE... CLEVELAND, OHIO 


« capacity for 30 trays. 


‘ 
| 
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Colors... 


Exposures... 


* Featured by the fine, cleancut: workmanship 

you would expect from PARROT... a 
durable, transparent INDEX TAB for general office 
economy. Eight distinct colors. One-line exposure, 
inch; 2-line exposure, inch; 3-line exposure, 
inch. Furnished in 6 inch strips, with durable cloth 
of finest quality and gummed to perfection for long 
and satisfactory service. The flexibility and legi- 
bility of this great new INDEX TAB will make it a 
general favorite with your customers. Index labels 
included with each unit. Write us for samples and 
information on packing and prices. 


PARROT SPEED FASTENER CORP. 


Samples... You NEED this 
New York City Profitable Number 


363 Broadway 


it's NEW... 


. and Much Better! 


DAYDEX 


Quick Reference Memo 


and Appointment 
Calendar 


ISIBLE! A full week! And 
plenty of room for every 
memo. Day of month and week 
—and even the hours—clearly in- 
dicated. Utmost convenience. 
Time saving. Economical. Smart 
looking. Permanent holder con- 
Pad size, closed, 624 inches. tains sheets for an entire year— 


Shows a Week ata Glance no refilling. Naturally your cus- 


Send a Trial Order and Let “DAYDEX” tomers will prefer it. You'll like 


Prove Its Advantages to You and Your Trade it, too, because it gives = 
. . factory service and is quick-sell- 
Defiance Sales Corp., 72-78 Spring St., New York, N. Y. a 1s ae 


Exclusive representatives and distributors for DAYDEX for United States and Canada 


fabes 
st 


Sta 4: 
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Notes from the Pacific Northwest 
“The Stationers” of Tacoma, Wash., have been awarded 
the contract to supply the Tacoma schools with their text 
The books and 


the extras included in the award will bring the sum up to 
more than $10,000 


book replacements for the school year. 


+ * * 


L. M 
ker Pen Company of Janesville, Wisconsin, in the Pacific 
Northwest. His headquarters are at the Washington Ath- 
letic club, Seattle, and at 701 N. E 
Announcement of his appointment was 


Strayer has been appointed to represent the Par- 


Twenty-eighth avenue, 
Portland, Oregon. 
recently made by Western Manager Carl Priest. 

* 

The J. K. Gill Company, Portland, Oregon, have estab- 
lished a new hall on the third floor of their building. The 
hall, dedicated late in September, will be devoted to pro- 
motional activities in connection with the company’s mer- 
The hall will supply a forum for visit- 
ing groups, and 
musical, artistic and literary gatherings. At the dedication 
Mrs. W. H. Quinn, Gill's new bridge instructor, spoke on 
“The Principle of Preparedness.’—CML 


chandising plans 


lecturers, recitals, study clubs, service 


Comprehensive New Catalogue by Globe-Wernicke 


An attractive and colorful 122-page catalogue of steel 


office equipment has just been published by the Globe 
Wernicke Company. of Cincinnati. In the announcement 
to the trade, H. H. Wittstein, vice-president, says: “This 


is the most complete catalogue of its kind we have ever 


provided for our dealers. It includes vertical filing cab- 


inets, horizontal sections, desks, tables, storage cabinets 


and wardrobes, high line units, card index cases, transfer 
cases, and Cello-Clip map and plan files. In it com 
the found in 


logues.” 


are 
bined lines formerly four separate cata- 

Copies of the new steel office equipment catalogue are 
available to dealers upon request to the company at their 
general offices in Cincinnati. 

One of the most interesting sections of the new cata 
logue is devoted to the Tri-Guard filing principle and Safe- 
guard filing plan, described as “the outstanding filing de- 
velopments in years.” A chart printed in five colors shows 
the Safeguard filing plan and is very useful in installing 
this system, as well as pointing out its many advantages 
to the user 

— 

George Button Recovers from Auto Accident 

George Button, who was seriously injured in an automo- 
bile accident on the way to the annual convention of the 
National Typewriter and Office Machine Dealers Associa- 
tion at Los Angeles last July, is now back on the job per- 
sonally directing the affairs of the Wholesale Typewriter 
Company of New York City. He has completely recov- 
ered from his injuries, looks well and appears to be in first 
class condition. Office Appliances joins other friends in 


congratulating Mr. Button on his recovery 


Montgomery on the Air 

Richard G. Montgomery, an executive of the J. K. Gill 
Company, Portland, Oregon, has resumed his book chats 
on the radio, his talk on Books of the Day being the first 
one of the series for this fall. 

Mr. Montgomery’s talks are declared to be of 
value to the Gill book department and its many customers. 


CML 


much 


Navigating the Keyboard 
The New Era] One of the students in the typewriting 
the “Columbus” 


system was. 


and then 


class wanted to know what 


He was informed that it meant to find a “key,” 
land on it. 


| 
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You want 


THE LINES THAT SELL! 


F you wish you can stock every 


line made but you dont. 
Why? Because some sell better 
than others and you want the lines 
that SELL. 
This is simple business sense. And 
it’s the reason why you ought to 
specialize on PEERLESS RUB- 
BER TYPEWRITER KEYS. For 
Peerless Keys sell—as 4/5 of the 
large city dealers have proved by 
featuring them. 
PEERLESS is a name that’s better 
known— Peerless has more exclu- 
sive features—Peerless has a more 
famous dealer policy 
more profitable. 


Peerless is 


If you are not already specializing 
on Peerless write and ask us to 
prove that you should. 


Peerless Key Co.. Ine. 


Manufacturers of the Only Complete 
Line Sold Through Dealers 


176 Fulton St. New York City 


‘| YPEWRITER KEYS 


PEERLESS KEY CO., Ine.,. 

176 Fulton St., New York City 

Please send me full details on what the Peerless 
Profit policy is, how it will benefit me, and a 
sample of the new Peerless “Security ’’ Typewriter 
hey 


Name 
Firm 


Address 


|| 
| \ | 
\ 
Perle 
es 
| 
* 
| 
| 
/ ERLESS 
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Why Not? 


You may just as easily get STANDARD QUAL- 
‘ ITY pressboard when you order file quides and 


folders. 


All you need to do is to specify "Case Brothers 


Pressboard" when you place your order. Your 


supplier will be glad to furnish it, too, because 
he knows there's nothing better in its field. 


In fact, Case Brothers Pressboard has been 


standard in the industry ever since vertical 


filing began. That's why so many manufac- 


turers use it exclusively for pressboard guides 


and folders. 


Insist on Case Quality and be sure of getting 


the value you're entitled to. 


CASE BROTHERS, INC. 


Highland Park, Conn. 


Compare CASE Quality 


wt 00 Ove meer 


CASE BROTHERS, INC. 
Highland Park, Conn. 


Please send sample guides made from Case Brothers Pressboard, 
that we may compare them with guides we usually get. 


Firm 


Attention of Mr 


Address 
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IBM Has Practical Insurance Plan 

Che International Business Machines Corporation has 
just insured about 6900 of its employees for a thousand 
dollars each under a group life insurance policy. “Each 
employee,” said President Thomas J. Watson, “who has 
been in the service of the company for a year or more 
is now insured under this group plan, the entire cost of 
which is borne by the company. The only exceptions are 
employees of twenty-five years’ service or more who are 
members of the Quarter Century Club and who have for 
some time past been covered by a special plan.” 

For many years the company has been active along edu- 
cational lines also. Its modern school building and educa 
tional staff provide some fifteen courses mostly vocational, 
open to all employees. These courses vary in duration 
from four weeks to as much as nine months. Expenses 
are defrayed by the company. Each year the organization 
brings men to its school at the Endicott, N. Y., plant from 
abroad as well as from all parts of the United States. 

Remington Rand News from Texas 

M. Hl. Lehman has been added to the sales staff of the 
systems division of the San Antonio branch of Remington 
Rand Ine., effective September 15 

r. M. Ralph of the government accounts section, Wash 
ington, D. C., visited San Antonio recently in the interest 
of government accounts. San Antonio, with a number of 
large army posts in and adjacent to the city, conducts much 
vovernment business 

E. W. Eubank, formerly with the systems division of 
the Houston branch, has been transferred to San Antonio. 
Mr. Eubank recently attended training school in Buffalo, 
where the Remington Rand conducts complete factory 
and other instruction for the benefit of sales recruits. 

The service department of the San Antonio branch re 
cently installed new equipment and made additions which 
are said to make it the largest and most complete service 
department for business equipment in San Antonio.—BCKR 

Lincoln Appointed to Represent Paper Lines 

Norman S. Lincoln, 4210 Brooklyn avenue, Seattle, 
Washington, has been appointed to cover the Pacific 
Northwest for the Eaton Paper Corporation, Kiggins & 

Tooker, and Z. & W. M. Crane Mr. Lincoln of recent 
years has been associated with other stationery lines, but 
in his present connection he returns to merchandise he 
knows well, for he was once with the Eaton Paper Cor- 
poration in Massachusetts and later sold their products 
on coming to the Pacific Northwest. Mr. Lincoln succeeds 
S. M. Kyser, recently deceased —CML 
Myers Manufacturing Company Moves 

The Myers Manufacturing Company, headed by Harry 
Meyers, recently moved from its former location on Sec- 
ond avenue to First avenue, North, at the head of Union 
street, Nashville. The company purchased a commodious 
brick structure, five stories high, having a large drive-in 
for cars and being provided with elevators, display rooms, 
etc. Several floors are devoted to warehouse and display 
purposes, some of them showing desks and other office 
furniture. The lower floor is devoted to an office and sta 
tionery department, typewriters, adding machines, etc 
CG 

- 
Lodi Typewriting Class Wins Again 

The typewriting class of the Lodi high school, Lodi, 
Ohio, won the first year mass typing championship of the 
state for the second consecutive year not long ago. Melvin 
(, Parent is the instructor in commercial subjects. The 


class used Royal typewriters. 
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Vacuum Cup 
FINGER TIPS. 


@ Here is another PARROT specialty for dealers | 
to add to their group of best-sellers... a 

cleanly made red rubber finger that is cool, com- | 
fortable . . . and remarkably accurate in grip- 
ping, due to its deep vacuum cups. Send at once 
for samples and prices. 


LATEX Featherweight Rubber 


\ 
Vacuum-cupped . . . four sizes 
Unusual stretch, comfort and durability will make 


Splendidly ventilated and very easy to wear 
: this vacuum-cupped, pure rubber finger tip a success 


Packed 12 boxes to a very attractive with you. Sizes 11, 11 '46, 12 and 13. Same packing 
as shown at the left. A lightweight that gives 
sales carton, each box holding 12 heavy yweight service! 


SAMPLES MAY BE HAD ON REQUEST 


| PARROT Speed Fastener Corp. 


363 Broadway New York City 


AL M A-xe W TURNED-LEG SERIES 


The No. 400 Series recently added to the Alma Line presents an excellent 
example of the new Style Appeal found in these “Good Desks for Little Money." 


ALMA DESK COMPANY 


HIGH POINT, NORTH CAROLINA 


WE DO OUR PART 
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Give your customer break! 


When a customer lays down cold eash for a 
rebuilt typewriter. he wants dependable 
tvpewriter performanee. 


Only a typewriter that has been completely 
remanufactured from the frame up. fully 
equipped with genuine replacement parts 
and precisely adjusted can be expected 
to give real performanee. 


To be absolutely sure. sell hima 


MASTER GRADE 


UNDERW 


the finest rebuilt typewriter and the incom- 
parable. dependable value. 
THE WHOLESALE TYPEWRITER COMPANY 
FACTORY AND GENERAL OFFICES—155 SIXTH AVENUE, NEW YORK, U. S. A. 
CABLE: SALETYPE, NEW YORK 


EYELET REMOVER 


O THE CHALLENGE 
EYELET PRESS 


Lists at $2.50. 
Guaranteed for 
5 years. Usual 
liberal Sibley 
discounts. 


Any customer calling for eyelets of any kind is a hot 
prospect for the new “K-O” Punch. 


No first perforations with this tool, no inserting the eye- 
let with fingers and nursing the work to another post to 
crimp. No fuss nor bother. Simply squeeze the handles 
twice in quick order once to drive it through the material 
In all respects it functions as 


aod again to head it over. 
simply and perfectly as does the **Challenge’’ Eyelet Press. 
Furthermore, this tool redeems (as well as removes) a set 
eyelets; more paper may be added and the original eyelet 
reset without taking it from the Punch. So sensible and 
convenient “it takes” wherever introduced. Made by the 


makers of the “Challenge” Eyelet Press. 


Kdw.L. Sibley Mfg. Co. Inc. 


BENNINGTON VERMONT 
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DuPre on Western Trip 
gen A. DuPre, head of the Fibroin Stencil Corporation, 
306 West Adams street, Jacksonville, Fla., left on the first 
of this month for a two weeks’ cooperative visit with the 
company’s midwestern distributor in Dallas, and thence 


westward to other points. The company carries complete 


stocks in Dallas, Cincinnati, Boston and Los Angeles. 
From Dallas, Mr. DuPre will go to Los Angeles and will 
be on the Pacific Coast an entire month cooperating with 
his company’s distributor there and calling on the trade 
along the Pacific Coast as far as Portland and Seattle. 
Mr. DuPre says that his company’s business is better 
than it has been at any time during the last three years and 
that their volume of sales and the number of dealers they 
are obtaining is well beyond their most sanguine expecta 
tions. With complete stocks in the cities named, they are 
able to 
almost all the dealers in their organization 


give over-night parcel post and express service to 


Maledon Visits Old Home Town 

Elick Maledon, who started the 
ness at Fort Smith, Ark., 
of fourteen with the Underwood Typewriter Company, is 


typewriter busi 
fourteen years ago, at the age 
now Operating two typewriter exchanges, one at Long 
View and one at Henderson, Texas. He recently visited 
Fort Smith, 


career. He was returning from a trip to Chicago and A 


Arkansas, where he started his typewriter 


Century of Progress, his trip including several other points 
in the north. His speedometer registered a total mileage 
of four thousand. 

Mr. Maledon is enlarging his business with the inten 
tion of handling office furniture and labor saving devices 
of all kinds —DCB 


Allen-Wales Corporation Moves General Offices 

\llen-Wales Adding Machine 
Corporation have been moved from the factory at Ithaca, 
N. Y., to 515 Madison avenue, New York City, to which 
address all correspondence and remittarces should here- 


Ihe general offices of the 


after be sent. The new offices were open d on September 
15. There is no change in the location of the factory 

W. J. Pickering, president of the company, will hence 
forth make his headquarters at the New York office. The 
factory continues under the management of Walter Brand, 
with the cooperation of James A. Fried, who will give par 
ticular attention to working out plans for the future, broad- 
ening the line, etc 
Bigglestone Accepts Presidency of American Blank 

Book Company 

William H. Bigglestone has resigned as vice-president 
of Adams, Cushing & Foster, Inc., and accepted the presi- 
dency of the American Blank Book Company of Boston, 
Massachusetts. The American Blank Book Company was 
formerly known as the American Book Binding Company. 

\ccompanying the announcement concerning Mr. Big- 
glestone is a statement to the effect that the American 
Book 


chandise will be continued by the organization under its 


sinding Company's regular line of loose-leaf mer- 


new name and merchandise it together with a new line of 
blank books and other stationery specialties soon to be 


announced. 


New Concern at Port Angeles, Wash. 

The Blackburn Printing Company was recently organ- 
ized with a capital of $8,000 to do a general stationery and 
printing business at Port Angeles, Wash. The incorpo- 
Schweitzer and C. R 


rators are E. B. Webster, John E 
Blackburn.—CML 
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ow Prices 


do not always mean cheap 
merchandise — either in the 
sense of long value for the 
money or shoddy ‘‘cheap’’ 
material and workmanship. 
We are really proud of the 
value we have been able to 
build into our new line of 


MIAM 
BRAN 


FOLDERS 
& GUIDES 


Not an item in the line that 
any merchant need hesitate 
to recommend for the more 
temporary uses. Only staple 
every-day items—letter and 
cap size folders and A-Z in- 
dexes and in three card sizes 
A-Z indexes and blank guides 


Write for Samples and Prices Now 


Che Wabash Cabinet Co. 


Wabash~iIindiana. 


The Wabash Cabinet Co., Wabash, Ind. 
Please send Complete Information about your MIAMI BRAND 
line, with price list, terms, etc. No obligation. 


Name —— — 


Address = 
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PROFITS IN 
EXCLUSIVE 
AGENCIES! 


Dealers who hold territory franchises are 
assured of a reasonable profit on their lines 
repeat busi- 


and enjoy the confidence of 
well es- 


ness. Protected territory on a 
tablished line is an invaluable asset. 

The Cesco Line of Loose Leat [-quipment 
has a background of nearly 35 years. It is 
a line that combines quality with in- 
dividuality. It embraces distinctive items 


with an unusual sales appeal 


INVESTIGATE NOW! 


If vou do not enjoy full territory protection 
on your present Loose Leaf Line or are 
handling several lines, we earnestly solicit 
an opportunity of submitting our Agency 
Plan—Loose Leaf is an important part of 
a dealers business—it can be made one of 
the most profitable. Our Agencies are 


available only to well established, progres- 


sive dealers 


THE C. E. SHEPPARD CO. 
(Gees Long Island City 
> New York 


4401-4429 
Twenty-First Street 


terest ot 


breath-taking record attributed to L. A 
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Too Many Ciphers 
a good varn, but, in the in 
irrect the 


bad to spoil 


It seems tow 


accuracyv, we feel constrained to 


llummer, L. ¢ 


Smith and Corona dealer at Fort Smith, Ark 


item stated that he recently drove to 


! 
t 


apologize and remove the 


On page 137 otf Office Appliances for September a brief 


many castern points 
it 39,000 miles. Mr. Hummer does 


39,000 miles in two or 


nd covered a total 
iot loaf any behind the wheel, but 
hree weeks ts a little more than even the speediest driver 
an expect \ll we wish to do in this connection is to 


final cipher from Mr. Hummer'’s 


alle ved speed record 


that was originally 


( 


trip to Boston last month 


at the Carter 


A Motion Picture Advertising Service for Dealers 


We might add that a newspaper clipping presents the 
given! 

Bates and Kiesel Visit Carter Factory 


Harry C. Bates of the Chicago office of the Carter's Ink 


ompany Vacation 


enjoyed a combination business and 


While in the east he spent sev 
ral days at the Carter factory in East Cambridge 

Karl Kiesel, Carter representative in the St. Paul terri 
East spending part of his time 
back to St. Paul he 


stopped off at the Chicago Carter office for a brief visit 


» vacationed in the 
factory On his wavy 


The Alexander Film Company, Colorado Springs, Colo., 
f producing and servicing to merchants 
The company makes 


is in the business « 
a motion picture advertising service 
about 1,400 new short-length playlets each year. 
ut and screened in the local theaters for the benefit of 
Each play 


The se are 


sent o 
local merchants using the advertising service. 
let is followed by a name trailer to tie up the motion pix 
ture directly with the local merchant. 


Bates Sales Talk 


The Bates Manufacturing Company of Orange, N. J., re 
cently completed the preparation of “Bates Sales Talks,” 
which is declared to be a powerful aid to dealers and their 


replete with descriptions ot 


salesmen These talks are 
Bates numbering machines, 


actual methods used in selling 
They contain real 


staplers, perforators and Mun-Kee pads. 
experiences, tested sales talks, and accurate 
wish to have a copy 


information 


about Bates products. Dealers who 


for each of their salesmen are requested to communicate 


with the company’s New York office at 20 Vesey street. 
- 
Jamaican Office Equipment Man Visits New York 


I. Delevante, 75 Barry street, Kingston, Jamaica, B. W 
[I., expects to be in New York City for a brief visit arriv- 
ing about October 8. He wishes to get in touch with man- 
ufacturers in need of representation in the Islands. His 
headquarters while here will be at 116 Broad street, New 
York City, with J. L. Robertson. Mr. Delevante gives as 
reference Barclay’s Bank, D. C. & O., Kingston, Jamaica, 
and will supply additional references if desired 


Larry Goodhand Spends a Month on the Road 


Larry Goodhand, middle western representative of the 


Oxford Filing Supply Company, with offices at 323 Polk 
street, Chicago, returned late in September from a month’s 
trip through the northwestern territory calling on Oxford 
dealers. He reports dealers as enjoying a good business 
in the territory, a condition which is reflected in a good 


company he represents, 


volume of business for the 
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EXCEPTIONAL QUALITY 


Like all Vail products, Vail Paper Clips possess, in fullest 
degree, those inherent qualities so essential to satis- 
factory performance. And Vail service and prices will 
meet your entire approval. 


PAPER CLIPS=-PINS 
BRASS FASTENERS 
STAPLES=-THUMB TACKS 


Write for Dealers Price List No. 3134B 


Vail Manufacturing Company 
1752-58 East 75th Street, Chicago, III. 


Nothing is more satisfying to a business 
man than to know that he can place 
implicit confidence in the company and 
the men with whom he deals. 


AWMCO enjoys the complete confidence 
of typewriter dealers the country over— 
and has for fifty-four years. Because 
AWMCO representatives are typewriter 
experts, trained in the hard school of 
experience. And because each is ever- 
lastingly striving to render the best 
service possible to the men in the type- 
writer business. They, like you, know 
typewriters and everything pertaining to 
typewriters. They talk your language. 


‘Typewriter Men for Typewriter Men. 


S. W. Williams, Boston Branch 
Manager, AWMCO. Every deal- They are typewriter men for typewriter Branch, AWMCO. If you are a 
erin New England knows *‘Sid.”’ * . friend of his (and who is not, 
You remember the Old Dens- men. out here on the coast) you call 

him “‘Rusty.”” But he is far 


more Co. Well, that’s where 
from “rusty”? on matters per- 


Sid started in the t it r . . 
business. iHlo's boon mahing & You will find it pleasant and profitable to taining to typewriters. A hustler 
and a go-getter whom you must 


| splendid name for himself ever . 
since. He is a typical AWMCO know the AWMCO man in your territory. have seen at the Convention. 
He is « typical AWMCO man. 


374 Broadway 


American Writing Machine Co., 


Branches in Principal Cities 
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Built-in 
CURL-RESIS TANCE 


H. M. Storms Company offer their latest invention, a car- 


bon paper with original, practical and exclusive advantages. 


CLEANGRIP distributors will be able to demonstrate 
easier loading of forms, less tendency to curl or wrinkle, and 


a method of removing carbon sheets without soil to the 
operator's hands or work. CLEANGRIP is the first practical 
carbon paper with BUILT IN CURL RESISTANCE. 

Patent application has been made for CLEANGRIP Carbon 
Paper. WRITE NOW for full information and samples of 
CLEANGRIP. 


Right prices—-Right goods and Protection for the dealer. 


wt bo ove maar 


H. 4. STORMS COMPANY 


Makers of “The Complete Line” of Carbon Papers and Inked Ribbons 
361 Grand Avenue Brooklyn, Y. 


APPROVED BY THE TEST OF TIME 


of desk manufacturing 


and JASPER DESKS continue in the esteem 
of distributors and users because of undeviat- 
ing high quality of materials, superior con- 
struction, attractive and practical designs, 
and reasonable prices. Variety of patterns 


No. 817 


Full Quartered Oak. 
Also Walnut and 
Mahogany Finish. 
Length 48 in.; width 
32 in. Length 54, j 
60, 66 and 72 in. 
Width 34 in. Height 


sufficiently large for every standard need. 30% in 

Surplus stocks permit immediate filling of . 

orders. Chicago Representative 
Send for Catalog No. 421 LouisH.Farber,7610PhillipsAv. 


Telephone: Saginaw 5027 


The Jasper Desk Co., Jasper. Ind. 
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Czechoslovak Pencil Industry Improves 

American Commercial Attache Sam E. Woods, Prague, 
has reported on the status of the Czechoslovakian lead pen- 
cil industry He states that the pencil industry for the 
territory that is now Czechoslovakia dates back from the 
beginning of the eighteenth century, and had reached a 
high state of development before the world war. While 
there are four concerns producing pencils in that country, 
the L. C. Hardmuth Company, Budweis, is the most im- 
portant. The sales organization of this company extends 
to all parts of the world, and is controlled by branch of- 
fices in some ten or twelve countries. The company’s out- 
put accounts for approximately ninety per cent of the 
pencils turned out in Czechoslovakia, and for about ninety- 
eight per cent of the country’s exports 

Exports of pencils have been hard hit by increased 
duties in many markets, and the foreign exchange restric- 
tions in the surrounding countries. These difficulties, com- 
bined with the general economic depression have resulted 
in a sharp and continuous decline in pencil exports, from 
731 metric tons valued at 53,926,000 crowns (approximately 
$1,617,780 gold) in 1929 to 275 tons valued at 19,589,000 
crowns ($587,670 gold). However, there is reason to be- 
lieve that the worst part of the depression has passed, as 
a shght improvement in the industry has been evident 
since early in 1934 

Che imports of pencils are few, and amounted to 1.4 
metric tons valued at 125,000 crowns (approximately 
$5,800 gold) during the first four months of 1934, as com- 
pared to 1.7 metric tons at 100,000 crowns ($4,000) in the 
corresponding period of the preceding year. Ordinarily 
Germany supplies ninety per cent of the imports, which 
consist principally of pencils for special purposes 

Czechoslovak imports of pencils, which totaled seventy- 
seven tons, valued at 6,137,000 crowns ($245,480) in the 
period of January to April, 1933, rose to 100 tons valued at 
7,598,000 crowns ($303,920) in the corresponding four 
months of the current year, an increase of thirty-three tons, 
or forty-three per cent in quantity and 1,461,000 crowns 
($58,440), or twenty-four per cent in value 

In 1933 the United States, which ranked first as a pur- 
chaser of Czechoslovak pencils, took more than ten per 
cent (value) of the total exports, followed by Great Britain, 
l'rance, Germany and Switzerland. 

German Usage for “Office” 

Che Buro-Bedarf Rundschau, Berlin, published a com- 
munication from a reader regarding the correct usage of 
the words “Buro” and “Kontor,” as applied to office equip- 
nent 

Phe question as to the origin of the word “Buro” has 
been discussed before, as has that of “Kontor.” It is found 
self evident that both words are written in the German. 
The old designation “Bureau” and “Comptoir” are com- 
pletely cogent. Only in concealed angles show well now 
and then an old, somewhat pallid shield in flourishing let- 
ters, that here is a “Buro” or “Comptoir.” 

One of the first to find for himself for the German com- 
prehension of the words “Buro” and “Kontor” (“Comp 
toir,’” French for counting house) was Carl Bruer, the 
founder and senior chief of the Grief-Werke A. G., fac- 
tories for office equipment at Goslar in the Hartz, and the 
leading fighter for advanced German thought. That car 
ried to him in his time—one scarcely believes it today 
much hostility 

— 
Amrein Joins General Supply 

Louis Amrein has become a salesman for the General 
Supply Company, San Francisco. He had been connected 
with the pen and pencil department of the Schwabacher 


Frey Company 


“STENCILPRESS” is the new 
stencil duplicating machine— 
built along new lines, with me- 
chanical control to provide exact 
positioning of the print on the 
page. 

Simpleand easy tooperate. Strong, 
clear, good looking copies. Twenty 
a minute, a thousand an hour. 
Post card or full page letter. 
A really good duplicator, well 
made, durable and dependable. 
Low priced and economical to 
operate. 


The Stencilpress now sells for 
$22.50 complete with carry- 
ing case and initial supplies. 
Price is FOB Cleveland, Ohio. 


STENCILPRESS COMPANY, Inc., 
Chester at 11th St., 
Cleveland, Ohio. 
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IF YOU’RE NOT 
A CARBON PAPER EXPERT 
YOU NEED THE 


“ES sir, IMPERIAL’S new Carbon Paper 

Merchandiser has done wonders for our sales. 
You know how customers always expect you to be 
an authority on everything you sell. But what I 
didn’t know about carbon paper used to make me 
worry every time a customer would ask me what 
grade or weight he ought to use. If I told him 
wrong goodbye to his business! 


But now carbon paper selling is simple. With 
IMPERIAL’S CARBON PAPER MERCHAN. 
DISER I can pass for an expert with the best of 
them. I can tell a customer which sheet to use 
for any purpose. Often I can show him how to 
improve his work or save money with a different 
grade than he’s using at present. And does that 
make good will! And sales! Boy!—We're 60% 
ahead on carbon sales already. 


The Imperial Carbon Paper Merchandiser is 
something dealers have needed for years. It 
simplifies the handling and selling of carbon 
paper so that you don't have to absorb a lot of 
technical knowledge— it’s all in the Merchandiser, 
a handy, unique, pocket size portfolio made to 
order for the dealer who's dissatisfied with his 
carbon paper business. 


You'd better write Imperial for the Merchandiser 
and their proposition right away. It’s a beaut. 


IMPERIAL MANUFACTURING CO. 
401 Mulberry St. 


Imperial Merchandiser 


Newark, N. J. 
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“Y and E” Conducts Sales Class 

The upturn in business is demanding better informed 
One of the first leaders in this field to appre- 
ciate this fact is the Yawman and Erbe Manufacturing 
Company. Following this thought through, H. P. Rock- 
well, manager of the agency-dealer division, invited “Y and 
E” distributors to send men to Rochester for a ten-day 
intensive training course in the manufacture and sale of 
systems, system service and office equipment 

The response to this invitation was indicative of the 
Due to the inten- 


salesmen 


value and importance of such a course 
siveness of the program, it was impossible to enroll more 
than thirty men from sixteen states. The program was 
directed by David W. Duffield, manager of the educational 
department. 

Sessions were opened with a welcoming address by 
President Francis J. Yawman, followed by an acquaintance 
trip through the executive offices. The sales lectures by 
Mr. Duffield were augmented by the talks from executives 
and department heads, covering construction and company 
policies An illustration showing the members of this 
training class will appear in the November issue of Office 
Appliances 

Tulsa House Is Seventeen Years Old 

The Field Stationery Company, office outfitter and com- 
mercial stationer of Tulsa, Okla., celebrated its seventeenth 
anniversary September 1. This business was founded by 
Clark Field, and established in a modern store building at 
612 South Main street in 1929. Its important lines include 
the products of The General Fireproofing Company, Acme 
Card Systems Company, McMillan Book Company, Den- 
nison Manufacturing Company, Standard Desk Company; 
the company has been the depository for state school 
books the past two years. 

Mr. Field had been a traveler for the Dorsey Company, 
Dallas, Texas, before he took root in Tulsa as a stationer 
and a progressive citizen. 

— 
Montreal Firm Expands 

The Twite Typewriter Company, 750 St. Peter street, 
Montreal, Canada, has increased the space occupied. The 
changes made in this connection give the organization 
what is said to be one of the finest typewriter display 
rooms in the Dominion of Canada. E. D. Twite, head of 
this business, arrived in Canada in 1904; he became a mem- 
ber of the typewriter fraternity in 1906. September 11 
Mr. Twite celebrated his fiftieth birthday. 

Danville Typist Wins Honor at Big Fair 

Miss Aliene Weber, a Royal operator, Danville, Indiana, 
was one of the few contestants at the International Com 
mercial Schools typing competition at the Century of 
Progress last summer to be placed in two of the contests. 
She won second place in the Amateur Contest, and re- 
turned and won second place in the big open competition. 
This is regarded as “quite some” achievement. 

Export Company Takes More Convenient Offices 

The Imperial Export Company, Inc., well-known and ex- 
perienced specialists in the export of office equipment, have 
moved to more agreeable quarters at 44 Whitehall street, 
New York City. J. Gossner, manager of the company, is a 
man of enterprise whose experience will prove of much 
value to concerns about to enter the export field. 

Wichita Typewriter Exchange Moves 

The Wichita Typewriter Exchange has moved from 140 
North Market street, Wichita, Kans., to 225 North Market 
street. The removal was made necessary by the need for 
more space to handle the company’s expanding business. 
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INDIANA 
DESK COMPANY 


JASPER, INDIANA 


Teacher’s Desk No. 640 
30x54 


For the past thirty years we have success- 
fully manufactured a very complete line 
of teacher’s and school desks, tables and 
special furniture and are today regarded as 
leaders in this field. 


We have equipped some of the largest 
schools in all sections of the country to the 
entire satisfaction of the respective School 
Boards and Architects. 


If your trade requires any item not shown 
in our catalog or if any special features are 
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desired, we will gladly give you our quota- ||| 
tion upon request. 


We are working in conjunction with the 
New Indiana Chair Company, which en- 
ables us to make up complete car ship- 
ments, giving the dealer the advantage in 
the saving of freight. 


INGENTO CUTTERS 


8 sizes 
2 models 


A Necessity and 
a Convenience 
Saves Time and Labor 


Whether it be a small card or photo, or heavier 
materials, such as corrugated board, cloth, leather, 
rubber, sheet metal, etc., one or more of the eight 
sizes (6 to 30-inch blades) will do the cutting job 
perfectly. 


Manulactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8346 Birkhoeff Avenue 
CHICAGO, ILLINOIS 


NEW INDIANA CHAIRS 


No. 501 
Bank of England 


The solid comfort 
and durability of 
this fine, old design, 
toned up and mod- 
~ernized to meet to- 
day’s demand, meets 
a real welcome 
among the trade. 
Show it in your dis- 
play continually. 
You'll find it a pop- 
ular chair, inducing 
sales. Catalog on 
request. 


New Indiana Chairs 
may be shipped in pool 
cars with Indiana Desks, 
reducing freight cost and 
insuring good delivery 
condition. 


New Indiana Chair Company 
JASPER INDIANA 
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sh-Away 


Trophy $5.00 


Empire $7.50 


SH-AWAY Smoke Stands are rapidly coming into general use. 
—in offices, clubs, hotels, homes, waiting rooms, etc. 

an ASH-AWAY for every need. 
fumes and eliminates one troublesome fire hazard. 
Order a few and see how quickly they sell. 


colors; chromium trim. 
matter and trade discounts. 


Empire with Detachable Tray $12.50 


A Style for 
Kvery Choice 


Attractive and effective. 
All metal construction. 


The Nagel-Chase Mfg. Co., 2813 N. Ashland Ave., Chicago, U. S. A. 


SMOKE STANDS 


Servatray $5.00 


They may be seen everywhere 
Your market is boundless—and there's 
Airtight container seals up stale tobacco 
Choice of several 
Let us send you descriptive 
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Also Ideal Stand (not il- 
lustrated here) $1.50 and 
$1.75. Ideal Table Model, 
and $1.00. 


Victory $2.00 


STEEL 


IMPORTANT 


IN THE USE OF Uh 


OFFICE FURNITURE 


RESULTS 


—Purposeful Motion 
—The Direct Route 
—Adequate Production 


No. 671-TS 


personnel fit the 


necessary to their installation. 


Office furniture merchants find them gaining in popularity and volume of sale as this fact 
Feature UHL equipment continually 
solution of business office problems ts a recurring recommendation that adds to your earn 


becomes more strikingly evident 


ings. Details are available in the UHL catalog 


1560 HASTINGS STREET 


“Little Dandy” Stands, in common with other UHL furniture are purposeful 
they enable the office staff to eliminate much lost motion 
work, instead of requiring the work to fit the office conditions, they 
are more and more found to be worth every dollar of cost and every effort of adaptation 


The Toledo Metal Furniture Company 


Because 
to make the equipment and the 


its frequent 


TOLEDO, OHIO, U.S. A. 
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U. E. F. Company Renovates Kansas City Branch 
Office 

The Kansas City, Missouri, offices of the Underwood 

Elliott Fisher Company at 911 Grand avenue were recently 

rearranged and redecorated and additional space was taken 

second floor, the front part of which is used for a 

divi- 


on the 
demonstration room and for the accounting machine 


sion, and the rear for an up-to-date shop 
Ihe first floor as now arranged provides ample room 
for clerical help, private offices of the 


sistant manager, demonstration space for typewriters and 


manager and as- 
adding machines, and a roomy school department. 

On the renovation a few 
weeks ago a reception and sales meeting were held. Thir- 
and were 


completion of the work of 
tv-one city and country salesmen were 
addressed by District Manager R. B 
Manager Marschel of St. Louis, and Branch Man- 
Conklin of 
It was a real, live sales meeting at which the 


present 

Buswell of Chicago; 

Branch 


ager D. Edward Kansas City 


phases of 


the present business situation were discussed Che tone 


of the meeting was optimistic 


A giant 


The Jumbo of Stapling Machines. 
stapling machine that cost the Bates Manufac- 
turing Company of Orange, N. J., over $400 to 
build is pictured in the accompanying illustra- 
tion. This is a real stapler, with all parts cor- 
rectly done, but on a much larger scale than the 


usual models. It awakens the evident interest 

of Ned Williams, eleven-year-old son of the 

president of the Bates Manufacturing Company. 

This stapler will be permanently exhibited in 

the New Franklin Institute in Philadelphia, 

visited by tens of thousands of people every 
year. 


Allen of Atlanta an Optimist 
That business has increased by fifty per cent over the 
corresponding time last year is the opinion expressed re- 
cently by Ivan Allen, president of the Ivan Allen-Marshall 
Atlanta, Ga. He declares that the nature of 
business barometer for 


Company of 
the office 
all business conditions 


equipment serves as a 


Associated P/T Equipment Company Takes 
Distribution of Handee Cutting Table 
Entire distribution of the Handee cutting and drawing 
table made by the Printers’ Equipment Manufacturing 
Company has been taken over by Associated P/T Equip- 
ment Company, 1220 Madison avenue, Toledo, Ohio. 
Dictating Machine Parts Service Announced 
The Baltimore Dictating Machine Company, 107 East 
Pleasant Baltimore, Md., 
Harrington, that it is in position to supply 


street, announces, through its 


manager G. A 


practically any part used in dictating machine equipment. 


Respirator 
CHAIR CUSHION 


The construction of Respirator Chair Cushions is such that 
the heat retaining and insulating qualities of sponge rubber 
are eliminated by a novel method of forced ventilation. 

Molded into sponge rubber are approximately 120  bell- 
shaped cups, large at bottom, small at top, and extending 
through cushion cover. Connecting air cups are a number of 
lateral tubes extending through cushion and open at rear, 

As air cups are compressed, and after being compressed 
resume their natural shape, air currents are created which are 
distributed throughout body of cushion through lateral tubes, 
expelling air when cups are compressed, drawing in fresh air 
when cups expand, 


Illustration shows how cushion flexes in accordance with 
curvature and weight of the body. 


Person seated is leaning to the right, compressing cups 

on right side, allowing cups left side to expand. 

The action outlined and illustrated is continually taking 
place while Respirator Cushion is in use, therefore, discom- 
fort and unhealthy conditions usually resulting from the use 
of seat cushions are eliminated. 

Cover materials of Respirator Cushions are 
canized to cushion, 


Test This Plan 


Show this copy to ten persons who should or now use a 
seat cushion Then decide regarding sales possibilities of 
Respirator Cushions, 


securely vul- 


Greater Comfort Produces Increased Efficiency 


L. M. BICKETT COMPANY 
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271 Ninth Sc. 


The STANDARD permanent black writing 
ink. Proof to age, air, sunshine, chemicals 
and fire. For steel pens and fountain pens. 
Costs no more than ordinary writing inks. 


CHAS. M. HIGGINS & CO. INC. 
Brooklyn, N. Y. 


Eternal 


iting 


30 20 2 22 


Write for Card 


of Samples - - 


E can picture our “bow 


leg” points that won't 


catch other sheets and a 


unique corner lip that makes 


attachment easy; we can 


talk about rustproof quali- 


ties and fine workmanship 


..« BUT, the actual article 


gets it over! The card is 


free; send for it. 


CcCOOK’S 


STAINLESS STEEL 


FILE SIGNALS 


NOTHING 
SELLS THESE 
SIGNALS 
LIKE COM- 
PARISON 


THE H. C. COOK CO., 14 Beaver St., Ansonia, Conn. 
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McAlister Joins Allen-Wales Organization 
C. S. McAlister, an experienced typewriter and adding 
machine man, has been appointed foreign sales manager for 
the Allen-Wales Adding Machine Corporation, and will 
make his headquarters at the general executive offices of 
the corporation, 515 Madison avenue, New York City. 
Mr. MeAlister was with the Remington Typewriter 


C. MeAlister 


Company for a number of years, and for the last four years 
he has been located at London as the European Director of 
the Woodstock Typewriter Company. He has a wide ac- 
quaintance abroad and enjoys a fine record of achievement 
in the industry. 
— 
Chicago Royal News Notes 

E. C. Dean has joined the Royal sales force in Chicago 
and has been assigned an important metropolitan terri 
tory. Mr. Dean is a well known typewriter and accounting 
machine man 

Another newcomer to the Chicago sales force of Royal 
is S. A. Sinclair, who was formerly connected with the 
Penn Mutual Life Insurance Company. 

Joe Cook, who recently bought the Paul Shanks business 
in Chicago Heights, now represents the Royal Typewriter 
Company in his city. 

On a fishing trip-vacation, Paul Jones, manager of the 
Chicago office of the Royal Typewriter Company, dis- 
played the same skill as he exhibits in directing the sales 
activities of the Chicago staff. Just to let the “boys” know 
that he was actually on a fishing trip, Mr. Jones sent back 
to the office 240 pounds of fish, which provided an ample 
quantity for every salesman and his family. 


Typewriter Firm Grows 

\ marked improvement in business is reported by M. 
Allen, owner of the Central Typewriter company, 409 Cen- 
tral building, San Antonio, Texas. Mr. Allen credits much 
of his increased business to a weekly radio program which 
is broadcast for a half-hour from 11:30 to 12 noon each 
Sunday. This program is a musical one, interspersed with 
announcements concerning the sale, rental and repair of 
typewriters and business equipment. It has been on the 
air weekly for the past three years, and has quite a group 
of radio fans who follow it each week. 

Mr. Allen has enjoyed a deserved success since starting 
in business nearly four years ago. At the time of his 
start, he had ten dollars in cash, borrowed fifty dollars, 
and rented three machines. At this time he has more than 
thirty machines of different makes for rental or sale. He 
has established one of the most popular and highly re- 
garded typewriter agencies in San Antonio—BCR 
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CARBONS 
and 
RIBBONS 


of 
to the Distributor: 


SUPREME BRAND CARBON PAPER 

We are now ready to market this new grade of type- 
writer carbon paper. It possesses outstanding wearing 
quality, making it supreme in performance as well as 
in name. 

SUPREME BRAND TYPEWRITER RIBBON 

This popular ribbon, unsurpassed in quality, is now 
available in a sealed air-tight round box. It maintains 
ribbon freshness and prevents deterioration in any 
climate. 


THE BUCKEYE RIBBON & CARBON CO. 
1158-1468 East 55th St., CLEVELAND, OHLO 


“Makers of the famous Raven Line of carbon paper and 
Dictator Brand Silk ribbon.” 


TRANSPARENT 


by the FOOT 


CELU-DEX CORP, 


1 Main Street 


THE GRIP 


OF THE LEAD 


THE TIP 


THAT MAKES 


THE BETTER PENCIL 


AUTOPOINT COMPANY, CHICAGO 


INDEX TABS 


BROOKLYN, N. Y. 


“DESKS IS DESKS” 


UNLESS THEY ARE 
WAGEMAKER “10 POINT DESKS” 


MAKE BUYING EASIER FOR YOUR PROS- 
PECT. He is in a quandary between comparable 
competitive prices and styles. He wants a deciding 
factor, not mere whim, to dictate his choice. 


WAGEMAKER FEATURES CLOSE THOSE 
HAIR LINE SALES, ask about them. 
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The Finest 
STAMP PAD INK 


in the most 
attractive bottles 


FULTON STAMP PAD INKS 


FULTON INKS 
—the full line 
DRI-KWIK INK 
—for self inkers 
FULTON INK—tor standard pads 

SIGN and PRICE MARKER INK 

OPAQUE INK 

All in a comprehensive line of colors 

DRI-KWIK New! DRIL-KWIK 
Brilliant Red Ink 


Put 


FULTON 


SPECIALTY CO. 


ELIZABETH, N. J. 


STAMP 
PADS 


Sales Office: 200 Fifth Ave. 
New York City 


Devoid of all 
Complicated 
Mechanism 


Just adjust for height 

. and this chair 
is ready to give 
hours, days and years 
of healthful, comfort- 
able sitting. Posture 
features are builtin 


...not manipulated. 


Send now for complete facts about 
this correct posture, comfort induc- 
ing chair. Address Dept. OA 11 


Distributing arrangements with responsible dealers for 
other than educational institutions will be considered. 


American Seating Company 


&: Makers of Dependable Seating for Offices, Schools, 
Churches, Public Auditoriums 


General Offices: GRAND RAPIDS, MICHIGAN 


OFFICE 


UTILITY: 
STANDS 


every- 
where! 


Only two months 
old, these new 
ASCO Utility 
Stands are going 
over big. They 
are made right 
rugge ~d. simple. comfortable, portable and con- 
venient. The original table leaf mechanism is a 
knock-out. A slight upward pressure of the 
finger tips on the operating rod lowers the table 
leaf. To raise it. merely lift the free end and it 
falls into place firmly and positively locked. In 
green, grained walnut and mahogany finishes. 
Here's a real sales leader. Put one on display. 
Shipped KD and easily assembled. 


ART STEEL COMPANY, INC. 
300 East 145th St. New York, N. Y. 


Codo- CARBON 
PAPERS 


Are Guaranteed! 
HAT a wonderful feel- 
ing it is to be 

the quality of the carbon pa- 

How satisfying 


“sold” on 


pers you sell! 
it is to Anow that Codo Carbon 
Papers not only give the best 
possible service, but that the 
good will gained results in new 
and repeated sales—and at sub- 


stantial profit. 


ONFIDENCE in your merchandise is inevitably reflected in 
And your confidence in Codo Carbon 
Papers is amply justified. They always give strong, clean-cut 
are unusually long-lived; never flake off; and 
That's why Codo carbons are guaranteed 


increased sales. 


IMpressions ; 
they cannot dry out! 
against deterioration for five years. 
There’s a Codo carbon sheet for every copy- 
ing purpose and in all practical colors. 


Codo Typewriter Ribbons, too, excel in 
quality. Be convinced by a trial order. 


The Codo Manufacturing Corp. 


New York Coraopolis, Penna. Chicago 
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Late Obituaries 
Arthur E. Perkins 


Arthur E. Perkins, who had been associated with Wil- 
liam M. L. McAdams, Inc., Boston, Mass., thirty years, 
passed away September 20, following a shock sustained 
September 16 He had been connected with the Boston 
stationery trade forty years. He was born in Littleton. 
Mr. Perkins was active in Ford Hall, Boston, and a mem- 
ber of the Boston Stationers Association, the Boston Bap 
tist Social Union, and the First Baptist Church of Arling- 


ton Surviving are two sisters, Mrs. James S. Shaw, 
Quincy, Fla., and Miss Clara P. Perkins of Cambridge. 


Danny L. Smith 
Danny L. Smith, a veteran salesman of the New York 
branch of the L. C. Smith & Corona Typewriters, Inc., 
succumbed to heart disease September 22. He was fifty 
two years old, a resident of Pleasantville, N. Y. Surviving 
are his widow and several children. Mr. Smith was one 
of the best liked members of the metropolitan sales staff 


of the Smith-Corona organization 


ole ole ole 
S. M. Kyser 


S. M. Kyser, representative in the Pacific Northwest of 
the Eaton Paper Corporation and Z. & W. M. Crane, 
died several weeks ago after an operation for appendicitis 
at Portland, Oregon. He was well known and highly re 
spected among the stationery and office equipment men in 
the section he covered CML 

rls ole 
L. R. Philley 

L. R. Philley, who conducted the Office Supply Company 
at El Centro, Calif., lost his life in an automobile accident 
several weeks ago. His wife and his sister, Mrs. Dorothy 
Fitzgerald, were also killed. 

Connecticut’s Only Woman Stationer 

rhe distinction of being the only woman engaged in the 
stationery business in Connecticut goes to Jane L. Kelly, 
who established Jane Kelly, Inc., in 1923 at Waterbury. 
The lines handled are office supplies, social stationery, gift 
wares, greeting cards and other allied merchandise. Miss 
Kelly is treasurer of this business, and Mrs. Mary Sullivan 
is president 

Membership of German American Chamber 
of Commerce 

Transatlantic Trade, published by the American Cham- 
ber of Commerce in Berlin, reported that at the beginning 
of this year the chamber had a membership of 951, of 
which 230 are active members and 721 are associate mem- 
bers. 

The Chromatic Writer 

The Irish Printer, quoting a British contemporary, re- 
ferred to an American writer who is adept in his choice 
and application of words: “He can create rainbows out 
of a black typewriter ribbon.” 

Stationer and Wife Rescued from “Morro Castle” 

Mr. and Mrs. C. E. 
Atlantic Avenue, Brooklyn, N. Y., were among the pas- 
sengers rescued when the SS. “Morro Castle” burned in 
September off the New Jersey coast. 

Jacobsen Made N. Y. Manager by Standard Crayon 

Charles S. Jacobsen has been appointed manager of the 

New York branch of the Standard Crayon Company, 1133 


Lampe, conducting a store at 2680 


sroadway. 


STURGIS 


POSTURE CHAIRS 


@ EASY TO DEMONSTRATE 

@ EASY TO SELL 

@ A SMALL STOCK ON HAND 
@ WILL SURE PAY YOU WELL 


Dealers every where are sell- 
ng STURGIS Posture Chairs 
because the line is com- 
plete; adjustments DO 
NOT require tools; extra 
profits become a reality. 


STENOGRAPHIC 
MODEL 


Write for copy of our New I7-page catalog 


STURGIS POSTURE CHAIR CO. 
STURGIS, MICHIGAN 
MANUFACTURERS OF STURGIS ALL-METAL STANDS 


Take Advantage of the Big Market for 
NEW INSTALLATIONS 


The 60-inch desk from the chro- 
mium trimmed No. 2500 walnut series. 


\ ONTH after month, general conditions reflect continued 
+ improvement. America has regained its courage, its 
vision, its spirit of progress. 

Armed with new confidence, business executives are discarding 
worn-out, obsolete office desks . . . and are replacing them 
with clean-cut, good-looking, modern desks. 


As this tremendous market for new installations begins to open 
up, the demand is greater than ever before for IMPERIAL 
Office Furniture . . . styled to insure ready acceptance by 
today’s customers ... built to deliver lasting service . . . 
priced to give dealers larger profits now. 


Write today for complete information. 


IMPERIAL DESK COMPANY 


Evansville, Indiana 
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THE NEW 
HOLDSTITCH NORWALK 


SEALED QUALITY 


STAPLES 


PRECISION MADE 
FOR USE IN ALL STANDARD WIRE STAPLING MACHINES 


Dealers Manufacturers’ Agents 
Our price list on this new interested in a dependable 
line of staples sent on request line of quality staples 


Write C. FRED KUCH, dr., Pres. 


NORWALK MACHINE & STAPLE COMPANY, Inc. 


NORWALK, CONN. 
FIFTEEN YEARS MANUFACTURING EXPERIENCE BEHIND OUR PRODUCTS 


UNSURPASSED PERFORMANCE— 
LONG RUNS—RE-RUNS— 
DEPENDABILITY 


duplicating 
stencil 
“Engineered 
for Super- 
Pertormance” 
on all machines 


Visibility — Proofreadability—Du- 
rability; plus clean accurate repro- 
ductions; whether ten or ten thousand 
copies, is why thousands of “Dura-Flex 
users are more than satisfied.” They save 
money, time and temper. 


“KILIAN” 


Unground Ball Bearings for the 


You should know all about Metal Office Furniture Industry 
(U. 8. Patent 1,782,622. Canadian Patent 324,059. Other patents pending.) 


Dura-Flex “CELL-O-KOTE” duplicating stencils. 
Something new that stencil users have been looking for. All parts machined from bar stock and heat-treated, 


h 
outer races are one piece and can be made in any 


Our unqualified guarantee desired shape. (No soft stampings used whatsoever.) 
Dure-Fi ann ana 4 "uM 4 For cradle slides our ball bearings and rivets are in one 
ura-Fiex products mus make goo or we will. ay we sen 

samples and quote prices om your requirements. A real profit and unit for quick assembly. 95 C of filing cabinet drawer 

business building opportunity for Dealers and Distributors. slides in United States and Canada operate on — 

unground bearings. Samples made to your specifi- 

Also Addressing Stencil Inserts and Duplicating Ink P 

DUBA-FLEX COMPANY, INC. Kilian Manufacturing Corporation 
255-259 E. 95th St. Chicago, Hlinois 107 North Franklin Street Syracuse, New York 
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onsider first 


a line that includes every type of com- 
mercial and home safe: every type of 
cash holdup protection for both finan- 
cial and commercial — institutions. 
THEN consider that every phase of 
prospect finding and customer closing 
has been carefully organized for you. 
THIRD, consider the greater margin on 
one piece of this equipment com- 

ey pared to office supply sales. Write 
for complete details of our plan. 


DIEBOLD 


SAFE & LOCK CO...) Canton, Obio 


Over 75 Years of Protection Service 


OFFICE 
DESKS 


No. 3569 


Good furniture, carefully chosen and stocked, 
properly recommended and installed, is an ever 
present reminder of the office equipment mer- 
chant's good service, and a suggestion of effi- 
cient handling of the next order to come. 
EDCO DESKS compare to advantage in every 
e:sential detail of general exterior and con- 
venience of design, materials, finish and cost. 
In your campaign for office furniture sales and 
prestige, depend on EDCO. 

Our catalog will be sent you if desired, or we 
shall be glad to advise with you in reference 
to selection of stock and display numbers. 


Evansville Desk Company 


Evansville, Indiana 


Si are you 
Progressive Dealer? 


= DEALERS throughout the 


country are getting repeat orders and 
satisfied accounts on Klean-Write Non- 
Cellulose Stencils because : 

They are the sharpest writing and tough- 
est stencils on the market. 

They are equally fine for Typing or 
Stylus work. They are non-deteriorating. 
They can be filed away and used for re-runs 
an indefinite number of times. 

For five years they have given 100% sat- 
isfaction to thousands of users. 


WRITE US TODAY 
for Exclusive Sales Rights 
in Your City 


Frankel Carbon & Ribbon Mfg. 
DENVER, COLORADO 


YORK ‘BRANCHES - 
DETROIT LOS ANGBLES 


Write for Your Copy of Our Latest Price List 


IMPERIAL METHODS CO. 


FOREST PARK, ILLINOIS 
Gerard D. White Western Wholesale Stationers 
100 Worth St., New York City 307 E. Third St., Los Angeles 


—— Klean-Write Non-Cellulose Stencils 
ASSURES 
PROFIT PER 
FOR 
| rial | 
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‘TRAY No. 593 
| Bie 
~ 
| 


128 


PRONTO Storage File 


26 


‘(SIZES 
A Box FOR 
EVERY 
PURPOSE 


STEEL FRONT otive crten 
STEEL-REINFORCED 
DRAWER and CASE 
THE only corrugated collapsible storage file having 


these desirable features. 


Which accounts for their unprecedented popularity, 
where front-office file appearance, strength, accessibil- 
ity and stacking qualities are appreciated at no more 
than storage-box prices. 


26 stock sizes for every filing purpose, 
retailing at 85c to $2.10. 


Write for Sample and Trade Discount 
PRONTO FILE CORP... 636 Broadway, NewYork 
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AM I 
TICKLED 


LOOK AT THOSE ORDERS 


Pouring in for 


That New, Sensational 

Improvement in 
\iulti-Ring, Wire-Bound 
Stenographers Note Books 
Is Illustrated and Described 
in Our New Folder Fresh 
olf the Press. Your Copy, 
With Prices, Is Waiting. 
Address 


“Poughkeepsie Pup” 


c/o 
TRUSSELL MANUFACTURING COMPANY 
Poughkeepsie, N. Y. 


IT’S NEW! 
DIFFERENT! 
IT’S EASY TO SELL! 


EATON'S CORRASABLE BOND, created under a new 

discovery in paper making, was introduced about a year 

ago under the title of ERASABLE BOND. 

| The ERASING QUALITIES are AMAZING! Typewritten 
errors can be erased EASILY and CLEARLY with an or- 

dinary PENCIL ERASER. 

It is being very ENTHUSIASTICALLY RECEIVED by 

dealers and consumers. A sale means a SURE REPEAT 

ORDER. 

Made in three weights—light, medium, and heavy—at- 

tractively boxed 500 sheets to the ream. 


Write us for samples and prices. 


EATON PAPER CORPORATION 
PITTSFIELD, MASS. 


Wrapped in Cellophane 


WARSHAW INDEX CARDS 


are always as fresh as 
the day you buy them. 


No worry about condition of your card index stock if 
ou buy from Warshaw. Heat, light, climate and dust 
Mold no terrors for this package. 

And what beautiful cards. Full rotary cut (4 sides) no 
fuzzy edges nor imperfect margins. t prices that give 
you a distinct selling advantage. Order now! 


WARSHAW MFG. CO. INC. 


Filing Folders — Protex Stickons — Mending Tape 
— Gummed Index Tabs — Card Index Ticklers 
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Atlantic, lowa.—Alexander’s stationery and office supply store, 322 
Chestnut street, has been discontinued by Mrs. Ellen Dahlberg. The stocks 
have been moved to her home, 700 Walnut street, where she will continue 
to sell school supplies and stationery 

Baltimore, Md..-The General Index Manufacturing Company, 112-14 
South Calvert street, was organized recently to manufacture filing supplies 

Brooklyn, N. Y¥Y.—-The Hamilton Stationery Shop, 565 Eighty-fifth street, 
has been chartered by Leopold Joachimsthal 

Chicago, tll..-W. F. Durshlag, of the store staff of Stevens, Maloney & 
Company, had some good luck on his vacation while fishing in the Minoqua 
country of Wisconsin 

Chicago, IH.—-L. S. James, formerly with the Quality Park Envelope 
Company, has joined the Northern States Envelope Company, making 
headquarters at 439 South Clark street 

Chicago, I.-C. L. Barkley & Company, 517 South Jefferson street, has 
purchased the mechanical plant of the Fred H. Jones Company, and in- 
stalled it in the Barkley plant 

Chicago, U11.— The Crown Office Supply Company has leased the entire 
sixth floor at 322 West Washington street It had occupied part of the 
tifth floor and the third floor The floor space occupied is increased 
from 3,200 square feet to 7.800 square feet. The removal will facilitate 
handling stocks and shipments, having direct passenger and freight service 
to the sixth floor. There will be two private offices for executives, and a 
salesmen’s room for the outside men, 

Dover, Del.—Weiner & Sacks, Inc., East Blackwell street, has been 
chartered to conduct a general stationery business; capital stock, $50,000; 
Isadore Sachs, charter representative 

East Palestine, Ohio.- Office supplies are carried by the Hartford Elec- 
tric shop, which is conducted by C. E. Nightingale. The owner is con- 
nected with the Western Union Company 

Eagle Grove, lowa.--L. T. Parker has resumed the operation of his drug 
and stationery store. The past three years he has resided at Los Angeles, 
Calif., during which time this business was conducted by J. E. McDonald, 
Mrs. A. B. Klein is assisting Mr. Parker in operating the store 

Gilroy, Calif.--Arthur E. Scott, of San Diego is opening a new sta- 
tionery store at 82 North Monterey street. He and his wife will operate 
a circulating library in connection with the store 

Hoquiam. Wash The stationery store of George Stirling has been 
moved to the Grayport building 

Los Angeles, Calif.._The Southern California Code Authority for Com- 
mercial Stationers and Office Outfitters held a well-attended meeting at 
the headquarters of the Southern California Stationers Association Au- 
gust 30. Officers elected were Wm. F. Johnston, chairman pro-tem; Carl 
(. Grimes, treasurer; and Blake Lockard, executive-secretary A later 
meeting will be called to select permanent chairman 

Maplewood, N. J. Spritzer’s, Inc., has been chartered to conduct a 
stationery business ; capital stock, 500 shares no par value ; Mollie Spritzer, 
charter representative 

Middletown, N. J.--The Book Shop, 1012 Central avenue, which was 
closed recently, has been re-opened by Charles T. Kelly and Leona M 
Gibson, both former employees. Office equipment and supplies are included 
in the lines carried 

Providence, R. 1.--The New England Stationery Company, formerly at 
241 Weybossett street, has moved to 253 Weybossett street, where increased 
space has been secured 

San Francisco, Calif... M. Kimmel opened an all-around stationery 
store at 2144 Chestnut street September 20 

San Francisco, Calif.—James K. Moffitt, president, announces that the 
board of directors has named Arthur W. Towne as manager of the San 
Francisco division of Blake, Moffitt & Towne. Arthur represents the third 
generation in active management His father was head of the company 
prior to his retirement. His grandfather with James Moffitt and Francis 
Blake were some of the original founders of the company 

San Francisco, Calif.—A Carlisle & Co., Upham & Rutlege, 135 Post 
street, has been for the past six months, advertising special numbers over 
the radio, and has concluded it was good business. Long known as print- 
ers, the company not so thoroughly known as stationers carrying a com 
plete line, including the best in commercial stationery Responses indi 
cate that people listen in; and it is especially noticed in the orders that 
come in by mail, and in the fact that outsiders coming to the city hunt 
them up 

Tucson, Ariz.—The F. H. Keddington Printing & Stationery Company 
plant was destroyed by fire August 26. The entire stock is a total loss 
Wallace Button, purchasing agent for the firm, has sent to manufacturers 
immediately for new catalogues, as they will replace stock and go ahead 

Willows, Calif.—Robert Poland, a business man of Willows, has pur- 
chased the Ace Long stationery store. Improvements in the store are 
being made and the stock is to be enlarged 


PENS AND PENCILS 


Chicago, I1.—Hamilton Kendrick, territorial manager for the American 
Lead Pencil Company, made his customary trips to Detroit and St. Louis 
in September 

Chicago, I!.-.N. L. Pearce, district manager for the Eberhard Faber 
rencil Company, returned a short time ago from a two-weeks’ vacation 
spent at Los Angeles with his family. 

Chicago, 11.—-W. J. Crucknell has taken the Chicago territory for the 
National Pencil Company of Shelby, Tenn His headquarters are at 38 
South Dearborn street, Randolph 5211. He had been connected with the 
local sales organization of the American Lead Pencil Company 

Chicago, I11.—The district salesmen of the Eberhard Faber Pencil Com- 
pany have all returned to their territories, after the annual vacation The 
Chicago district salesmen include W. R. Kane, C. M. Smith, W. J. Carroll 
and C. M. Fleet, A. C. Van Horne and N. L. Pearce 

Janesville, Wis.—The Terry Penfiller Company has been chartered to 
manufacture fountain pen fillers; capital stock, 200 shares no par value ; 
incorporators—J. K. Jensen, G. F. Ehrlinger and P. N. Grubb 

Los Angeles, Calif.__W. E. Edwards, who has the lines of the Mono- 
chrome Pen Company, has established an office and sample room at 4403 
Fountain avenue 

New York, N. Y¥.—The American Lead Pencil Company has leased dis- 
play space in the RCA building in Rockefeller center. 

(Continued on Page 133) 


ORIGINAL 
| FAST-SELLING 
PROFITABLE 


STANDARD 


GLOBES 


Retail from$1.00to$10.00 
This &8-inch Globe will in- 
crease vour globe sales New Exclusive 
Sales Features 


7” and 12” globes show all 


Its clean, live, non-fading 
colors and high, glazed 
finish are two of its many 
it the season's outstanding wave radio stations and call 


value letters. 


Complete line of 7”, 8", 12” 


Full. graduated, unbreak 
sizes on all types of attractive, 


able die cast meridian and 
base finished rich original mountings. 

bronze edged with gold, 

16-page Globe-Game Book Write Dept. S for brand new 


given with each globe. catalogue and prices. 


REPLOGLE GLOBES INC. 


168 N. CLINTON ST., CHICAGO 


Popular 
CLIP-ONS 


They are neater .. . simpler 
. More convenient . . . fas- 
ten securely, and are truly 4 


PEOPLE WANT THEM @ 


economical ...... of course 


PEOPLE WANT THEM o/ 


Samples and prices to Sta- 
tioners on request. ¥ 
o 


Clip-On Corporati 


OSWEGO, N.Y. 
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One Girl--- with One 
Typewriter TYPES 
MORE FORMS than 
3 Girls on 3 Machines 
SAVE 
$7.00 


per 


LETUS 
PROVE IT¢ 


n, withe 


Cut this cost two thirds. You « 
typewriter— without investing a dollar ix 
FastForms fit any me i sous typing becs 
they are printed in continuous sheets ready to type. 
girl does the work of three and de “rc work. Dealers, 
represent us. Write for attractive discounts, nplete circular. 
Real volume. Unlimited prospects. Write now. 


THE MIAMI SYSTEMS CORP., Cincinnati, 0. 


La” 


THE TYPEWRITER 
KEY THAT MEANS 
BETTER WORK FOR 
THE USER MEANS 
BETTER BUSINESS | 


For YOU 


Clip coupon for details. 
Munson Supery Co 10 

348 Hudson St., N. Y. City 
Please send information about the 
New hey New Package and 


Counter Display to 

Vame 

Address 

.. Stale 
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Atlantic Highlands, N. J..-The Superior Typewriter Service has taken 
over the typewriter and adding machine business of the late William C 
Phelan of Morganville Less than a year ago Joseph R. Serpico, ownet 
of the Superior Typewriter Service, took over the business of W. L. Bab- 
cock, of Belmar 

Buffalo, N. Y.—-Products of Remington Rand, Inc., were included in 
the first flight in September of the International Air Express, which 
serves South American countries 

Buffalo, N. Y.--Miss Hortense Stollnitz has joined the school depart 
ment of the Remington Typewriter division of Remington Rand, assisting 
J. L. Salet, manager of the school division When in typewriter contest 
work Miss Stollnitz topped the record, writing 159.1 words a minute for 
one hour 

Chattanooga, Tenn.—-The M. F. Hicks Typewriter Company, 724 Cherry 
street, has been appointed agent for the Royal Typewriter Company, Inc., 
in this city and about twenty-five counties in adjacent territory M ) 
Hicks, who organized the new Chattanooga business, had been branch 
nanager at Cincinnati for the Underwood Elliott Fisher Company 

Fort Smith, Ark._-L. Y. Hagan, southern district manager, and F. A 
Lyon, branch manager at Memphis for the Underwood Elliott Fisher Com 
pany, recently visited Fort Smith.—-D. C. B 

Hamilton, Ohio.--The Royal Typewriter Company, Inc has opened a 
sub-branch of the Cincinnati branch here, in charge of R. B. Harvey 

High Point, N. C.--L. R. Sikes, 600 North Main street, has opened an 
office machine business, handling typewriters and adding machines, and 
doing repair service 

Indianapolis, Ind.—G. A. Foxcroft, branch manager here for the L. C 
Smith & Corona Typewriters Inc attended a regional sales meeting at 
Chicago September 11 

indianapolis, Ind..-E. A. Warnicke has returned to his work with the 
local branch of the L. C. Smith & Corona Typewriter Inc., after an ex 
tended furlough He has been assigned to the west side territory Rey 
Fleitz, Smith-Corona service manager, has been away from his duties 
because of illness 

Knoxville, Tenn... The Royal Typewriter Company, Inc., has established 
i new branch office at 618 Gay street, in charge of George M. Spurlin 

Newark, N. J.—Co-incident to the elevation of the Newark office of the 
Royal Typewriter Company. Inc to a district branch, R. C. Cuver, the 
manager, moved his organization to 850 Broad street Improved facilities 
ind more room were secured by the change 

New York, N. Y Denton MeKane has been appointed chief account 
ing engineer of the Underwood Elliott Fisher Company 

New York, N. Y¥.—William von Hacht has joined Alfred Jensen, sales 
nanager of the accounting division of the Underwood Elliott Fisher Com 
pany He had been connected with the San Francisco branch before tak 
ing up his new duties 

New York, N. Y.—-Harold G. Cogley has been appointed fleld man for 
the portable division of the Royai Typewriter Company Inc., covering 
Indianapolis, Cincinnati and Louisville. He has been associated with the 
Royal organization a long time at New York and at Fort Wayne, Ind 

New Westminster, British Columbia... The General Office Equipment 
Company has been established at 46 Sixth street by Messrs. Pennington 
ind Anderson. The company carries a complete stock of new and rebuilt 
typewriters, typewriter supplies, new and used check writers, and office 
furniture 

Philadelphia, Penna.—The local sales staff of the Royal Typewriter 
Company, Ince has been increased by the addition of Messrs. Simpson 
Dixon, and Scott 

Pomona, Calif.—. L. Whitlock, proprietor of the Typewriter Exchange. 
125 South Garey avenue, has heen appointed dealer for Pomona and 
vicinity by the Royal Typewriter Company. Ine. In addition to the type- 
writer business, the Exchange handles adding machines and supplies, and 
‘onducts a repair service 

Rome, Ga.—-Robert C. Rogers, formerly an Underwood typewriter sales 
man at Birmingham, has been transferred here to assist in caring for 
the increased business in this city 

St. Louis, Mo.—The .ocal branch of the Royal Typewriter Company 
Inc., has added three salesmen—Lester G. Davidson, R. 0. Gaar and 
Martin H. Schwab. The two first named are veterans of the typewriter 
business. Mr. Schwab had been with a manufacturer of office equipment 
He has taken the southeast Missouri territory, with headquarters at Cape 
Girardeau, Mo 

Santa Ana, Calif._.W. H. Woodward. local dealer for the Royal Type 
writer Company, Inc., has opened a sightly new store here 

San Francisco, Calif..-The Wholesale Typewriter Company has moved 
its retail store to 533 Market, where it occunies a long space in the 
large quarters of the Rucker-Fuller Company, dealers in office furniture 

San Francisco, Calif._-William Rhinelander, in charge of the local 
branch of the American Writing Machine Company. is making an exten 
sive business trip threugh Oregon, Washington, British Columbia, Ideho 
Montana, Wyoming, Utah, and Nevada. As far as he has gone, he hes 
been sending in some nice business, and the office reports a decided 
general improvement 

San Francisco. Calif.__Fred Gallup is now with the San Francisco 
branch of the Woodstock Company, with three other salesmen doing a 
first-class job. Mr. Gallup was formerly manager of the Chicago branch 
and has also been in Boston, Philadelphia. and New York, so his ac 
quaintance with the personnel and the conditions of the trade is extensive 

San Francisco, Calif.Harold Jacobs, president of the Tynewriter 
Dealers Association of Northern California has heen chosen for the local 
Code Authority for the Typewriter and Office Machine Dealers’ Code of 
Fair Competition Associated with him is H. J. Hastings. F. R. Dunn 
is secretary-treasurer of the Association 

San Francisco, Calif.—Guy H. Goheen, manager of the Woodstock 
Typewriter Company branch at 21 Second street, is pleased to report the 
best run of business they have had for the past five vears. The month 
of August in fact broke all their previous records in the commercial 
sales. There has been also an increase in the call for machines for home 
use. This trade ealls largely for reconditioned machines. This demand 
they supply through the dealers The San Francisco office canvasses 
direct only the city and the San Mateo peninsula territory, but as they 
send merchandise to other parts of the coast, they know that the busi 
ness has greatly increased along the entire coast 

Savannah, Ga.—-The local office of the Underwood Elliott Fisher Com 
pany has moved from 140 Whitaker street to 16 West Bryan street. H. A 
Tippens, the local manager, has been with the company since 1918 


130 
ie | 
i 
& 
ete 
: The cost of form writing is one of the major overhead expenses. 
| | 
| — | 
= 
| 
| 
| 
| \\ 
\ 
is 
| 
\ 
| WS 1s tt | 
| isi 4 | 
| 
| 


OCTOBER, 1934 


= 


WANTED 
B 
Your 


Addressographs & Supplies 
Multigraphs ” 
Folders 
Sealers 
Dictating Machines 
Check Writers 
Mimeographs 
Ditto Machines ” 
Mailometers 


Kardex Systems 


Wire or Write for Low Prices 
to Your Customers — Big Profit to You 
on Fine Rebuilt Equipment 


172 N. LaSalle St. Chicago, Ill. 


STEEL FILES 


WwOOD DESKS 


IF IT’S NOT IN YOUR STOCK 
DRAW ON OURS 


WHEN YOU CAN'T WAIT FOR 
SHIPMENT FRO? THE MIDWEST 


OUR 


NEW YORK STOCK 


MAY SAVE AN ORDER 


- FILING SUPPLIES 
By BROWNE MORSE 


+ WOOD CHAIRS 
By JASPER 


— 


CAL CAMERON 
140 MAIDEN LANE 
NEW YORK, N.Y. 


For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringing 
out new metals embodying latest developments and 
improvements, this service is exceptionally valuable 
in its field. 

If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co., Inc. 


6816-6824 Arsenal St. ST. LOUIS, MO. 


Pacific Coast Representative: S.& D. Loose Leaf Co., 427 N. San 
Pedro St., Los Angeles, Calif. 


e SPOTSEALD ¢ 


ADDING MACHINE ROLLS 


Easy Opening—No Waste: 


Firmly wound—free from breaks and lint. 
Grades for every need—all standard sizes. 


All rolls now wound with red stop-signal 
about three feet from end of roll. 


WRITE FOR SAMPLE ROLL AND QUANTITY PRICES. 


Rockwell-Barnes Company 
1511 West 38th Street 


A Distinctive Feature 
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Recommend 


the protitable 


service of 
SCHWAB 
SAFES 


Preventing destruction by fire is a most useful 
service whether in the national forests or in the 
business office. The office furniture dealer who 
features his Schwab Safe agency protects the 


progress and vigor and sometimes the very tife 


of his customer's business. Schwab Safes are 
made for a wide variety of business record pro- 
tection and for storage of furs, jewelry and other 
valuables. They have been proved in many ex- 
acting tests and under service conditions. Write 
' us for full details of this equipment and the 
opportunity it offers. 


Schwab Safe € i 333 SOUTH DESPLAINES STREET 
The Schwab Safe Company CHICAGO, ILLINOIS 


Lafayette, Indiana 


SHER-MAN 


QUALITY STANDS 


No. 7-29-6 


No. G36-6 


GLOBES FOR YOUR 
HOLIDAY SALES 


The most complete as- 
sortment of world 
globes—all price ranges 
—large variation in 
designs and many diff- 
erent sizes. 


Send for new catalog of 
W. C. Globes —just off 
the press. Order for your 
holiday sales NOW!!! 


WEBER COSTELLO CO. 
DEPT. OA10 No 15-23-12 
CHICAGO HEIGHTS, ILL. 


lubular steel for strength. patented foot locking 
device unites effortless portability with perfect stability 
in use. Always “four square with the world”’—no tilting, 
no instability. Design that graces the modern office. 
Leading dealers include Sher-Man Stands as part of a 
first-class service. Details of the complete line on request. 


Sherman-Manson Mig. Co. 
621-631 Seuth Kolmar Avenue, Chicago 


No 24-21-12 No 33-23-12 


No 49-23-12 
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Seattle, Wash.--T. N. Hibben has joined the local sales staff of the 
Royal Typewriter Company, Inc working the rural districts 

Springfield, W1.—-Fred H. Wilson, formerly of the Kansas City branch 
of the Royal Typewriter Company, Inc., has taken charge of the local 
office His predecessor, Fred W. Fogg, has been promoted to the Min 
neapolis branch 


ADDING MACHINES 


Chicago, tll.-Walter C. Lothrop, of the Adding and Calculating Ma- 
chine Exchange, 32 South Wells street, was confined to a local hospital 
in September 

Newark, N. J..-The General Adding Machine Company, 492 Broad 
street, has leased the second floor at 54 Park place 

New York, N. Y.-C. S. McAlister has been appointed foreign sales 
manager of the Allen-Wales Adding Machine Corporation, 515 Madison 
avenue 

New York, N. Y¥.--The general offices of the Allen-Wales Adding Ma- 
chine Corporation have been moved from Ithaca, N. Y., to 515 Madison 
avenue W. J. Pickering, president of the company, makes his head 
quarters at the Madison avenue address 

Syracuse, N. Y.—-I. W. Cane, formerly of New York City, has been 
appointed manager of the Syracuse district by the Monroe Calculating 
Machine Company 

Washington, D. C..-The United Typewriter & Adding Machine Com- 
pany, formerly at 1227 New York avenue, NW, has moved to 813 Four- 
teenth street, N. W 


OTHER MACHINE S 


Chicago, I1.—-The Globe Duplicating Supply Company, 2849 West Lake 
street, has been chartered to manufacture, buy, sell or trade in duplicat 
ing inks, printing inks and duplicating office supplies; capital stock, 200 
shares no par value; incorporators Edward Comoll, Charles Rennert and 
Theodore H Willey 

indianapolis, Iind._B. A. McDonald, formerly in charge of Vivid opera- 
tions for the L. C. Smith & Corona Typewriters Inc., at Pittsburgh, has 
taken on similar duties for the local branch 

Philadelphia, Penna..-The American Bank Machinery Company, 4626 
Lancaster avenue, has been registered as a commercial title in the common 
pleas court by Frances M. Brown, 900 North Sixty-third street 

San Francisco, Calif..-A. L. Jones, representing the Hotchkiss Sales 
Company and several other lines, has been covering the trade through- 
vut Southern California and the Southwest 


BUSINESS OPPORTUNITIES 


Important to Manufacturers 


The following detailed inquiries, received direct from readers of Orrice 
APPLIANCES, are tangible business opportunities. 


Wanted Here at Home 


Catalogues for Missouri Dealer.—-The Price-Jones Office Supply Com 
pany, West Plains, Mo., wishes to receive catalogues from manufacturers 
in the office supply and furniture fields. Please mark mailings for the 
ittention of J. G. Price, manager. 

Catalogues for Pennsylvania Dealer...The E. W. Roberts Office Equip- 
ment Company, 16 South Second street, Pottsville, Penna., wishes to re- 
ceive catalogues on office equipment and stationery supplies; please mark 
mailings for E. W. Roberts 

Little Rock Concern Plans Adding Stationery.—Grueny’s, Inc., 116 
Louisiana street, Litthe Rock, Ark., contemplates adding lines of small 
stationery items and asks for catalogues and prices, marked for the atten- 
tion of W. P. Gruenberg 

Manufacturers Agency Service at Atlanta._.A. C. Lampkin, 1078 West 
Peachtree street, Atlanta, Ga., has established a manufacturers agency 
to handle desks, chairs and filing devices, with allied specialties. He now 
has the Browne-Morse line, and seeks in addition a suitable desk and 
chair line 

Office Appliance Lines for Roanoke..-The Roanoke Typewriter Sales 
Company, 542 West Campbell avenue, Roanoke, Va., is open to proposi 
tions from manufacturers of office appliances. The company handles type- 
writers, adding machines and other office equipment. The company can 
handle also used and rebuilt time clocks, and wishes to locate a source 
of supply for Burroughs adding machine parts on the Atlantic seaboard 

Pacific Coast Distribution. Harry L. Hill, 1408 Cumming Avenue, Su 
perior, Wis., wishes to undertake a manufacturers agent business, pref 
erably on the Pacific coast. He has had twenty-two years’ experience in 
the commercial stationery field, and has operated in the Dakotas, Mon 
tana, Minnesota and parts of Wisconsin. He is interested particularly in 
the Pacifie coast 

Catalogues for Stationer Burned Out.—The F. H. Keddington Printing 
*& Stationery Company, Tucson, Ariz.. was burned out several weeks ago 
Manufacturers are requested to send catalogues, marked for the atten 
tion of Wallace Button, buyer 


New Enterprise 


Following is a concern reported in further detail elsewhere in this issue. 
It offers possibilities of additional outlets for 
manufacturers in this field 


Office Supply Business at Shawano..-The Shawano Office Supply & 
Paper Company, Shawano, Wis., has been organized, and requests cata- 
logues and prices from manutacturers 


(Pens and Pencils—-Continued from Page 129) 

San Francisco, Calif.—Oliver Pierce, Pacific coast manager for The 
Conklin Pen Company, 101 Post street, reports that the new Conklin 
Word Gauge,’’ backed by its advertising campaign, has aroused greater 
interest in this territory than had been anticipated 

San Francisco, Calif.—Carl Priest, western division manager for the 
Parker Pen Company, announces the appointment of I. M. Strayer as 
representative in the Pacific northwest He makes his headquarters at 
701 Northeast Twenty-eighth avenue, Portland, and at the Washington 
Athletic Club in Seattle. He succeeds Jack Caruthers 


TRI-POINT 


The New Pencil that writes 
BLACK, RED or BLUE 


changing from one color to another 
at a flick of the thumb. 

For the gift season, there is especial ap 
peal in the beauty of DuPont Pyralin, in 
gray, green and brown pearl, and jet 
black, with rhodium or gold plate metal eT 
trim. The especial convenience of three- 
color writing for checking, correcting or \ 


emphasizing certain portions of a manu- ; 
script, or identifying them for typist’s or y 

com positor’s instructions, creates interest 

that helps you sell TRI-POINT is indi- 

vidually packed with two extra erasers 


and a three-section container with extra 
leads of each color. Full details to sta- 
tioners on request 


Nichols Products Co., Ine. 
19 Colonial Ave.. Moorestown, N. J. 


NEW MODEL “O” TEMPOGRAPH 


FULL LEGAL SIZE 
Just as good as it looks —Noiseless and Smooth Running 
Beautifully Finished. | 
OPEN DRUM— -with brush inside. Aluminum Feed | 
Table with large PAPER GUIDES—easily adjusted. 
Hand Feed with speed. Paper is fed up to the drum 
same as on automatic feed machines. Precision Regis- 
tration. PAPER STRIPPERS -start from the front 
of the machine and curve under the drum. Good paper 
strippers are important. | 
Model O Tempograph weighs 25 pounds. Substan- 
tially built. It is modern, efficient, inexpensive. 
Retail Price—$45.00. There is a big demand for 
Model O Tempographs. Display them and you will 
make many sales. Good profit assured. Order today 
they are guaranteed. 
435 N. Wells St. 710 Third Ave 
Chicago Seattle | 


MILO HARDING CO., LTD. 


1362 S. Hill St. Los Angeles, Calif. 


DISPLAY 


Beach’s 
“Common Sense” 
Expense Books 


on your counter or in your 


window, in the 
attractive new 
boxes. They 
will sel] 
themselves! 


Beach Publishing Co., Detroit, Mich. 
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Why Worry 
Use 
Expense 


WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 


TYPEWRITER 
RIBBONS 
EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 


STATIONERS / 175 


LINE.. EXCLUS/VELY/ 


“STEEL-STRONG”* PRODUCTS ARE SOLD 
THROUGH DEALERS ONLY...... 


Accounts in your territory are your accounts. 
You control them—earn and get full com- 
missions. We have no salesmen to pirate your 
customers and cash in on your missionary work. 
No competitor gives you that protection and that 
is why Steel-Strong franchises are valuable .. . 
secure ... with the guaranty of Members of The 
Nat’lAss’n of Stationers. 

Steel-Strong Products include Coin Wrappers, 
Bill Straps, Coin Trays, Tray Pans, Coin Bags, 
Currency Cabinets, ete. ... and each product 
has been developed to the highest efficiency. 
Write for liberal discounts and sales helps. 


THE C. L. DOWNEY CO., Cincinnati, Ohio 


STEEL -STRONG "PRODUCTS 


MANUAL 
COIN 
COUNTER 


Bill STRAPS 


THE C.L.DOWNEY CO. 


OFFICE APPLIANCES 


RIBBONS AND CARBONS 


Chicago, Ill._-F. S. Cooper, sales manager of the Codo Manufacturing 
Corporation, covered his Iowa territory in September 

Chicago, tll.-.J. A. White, manager for The F. S. Webster Company, 
Inc., made a trip to the factory at Cambridge, Mass., in September 

Chicago, t.—-W. H. Prickett, of The Ault & Wiborg division of the 
International Printing Ink Company, motored with his family to visit 
friends at White Lake, Mich., and also to Lake Delavan, Wis 

Denver, Colo...The Leder-Strell Carbon & Ribbon Company is a new 
firm that recently opened at 1843 Wazee street 

Nashville, Tenn.—The Southern Ribbon & Carbon Company has moved 
from 808 Broadway to 142 Eighth avenue, North Mrs. J. L. Farringer is 
owner of this business, which includes the dealership of the Markwell 
stapling machines and staples 

San Francisco, Calif._-W. G. Huston, Pacific coast manager for Mittag 
& Volger, Inc., has been calling on the trade in the Pacific Northwest 

San Francisco, Calif.—Al Hammergren, president of the Carbon and 
Ribbon Dealers Association of Northern California, is taking a month's 
vacation in Central America and Panama 

San Francisco, Calif.—J. Francis O'Connor, president of the Pacific 
Carbon & Ribbon Company of this city, is an optimist with the courage 
of his convictions. In the face of a threatened dock workers’ strike which 
later materialized and became a part of a general strike, Mr. O'Connor 
bought property adjoining his company's factory, where he built a two 
story office and tissue warehouse addition at Harrison and Eleventh streets 
He furnished the new offices with new files, new desks and new typewriters 
At present he is having a part of the area just acquired landscaped, and 
the result will be a typical California patio, with a rock fountain and a 
swimming pool, The equipment of the Pacific Carbon & Ribbon Company's 
factory is said to be comparable to any elsewhere It has three carbon 
coaters of unique and exclusive type, all built complete in the plant by 
Mr. O'Connor and his associates.—A. M 


FURNITURE 


Boston, Mass.—-R. W. Lyle. of Springfield, and W. M. McDowell of the 
system service of Rem Rand have arranged the largest ‘“‘Soundex’’ filing 
system ever undertaken, for the use of a large insurance company 

Chicago, !N.—The Kendrick Furniture Company, 208 West Randolph 
street, will move October 1 to 218-20 West Jackson boulevard 

Chicago, !11.—-Ross Wilson has joined the Western sales office of The 
Browne-Morse Company, 35 North Wacker drive. He had been connected 
with the Yawman and Erbe Manufacturing Company formerly He will 
be pleased to hear from his old friends 

Chicago, t1..-The Commercial Fixture House, Inc., 1646 West Madison 
street, has been chartered to buy and sell new or used office furniture, 
equipment, goods, wares and merchandise of all kinds; capital stock, 100 
shares common stock, no par value; incorporators—Martin Flatow, Eliza- 
beth Flatow and Joseph Jacobs 

Dallas, Texas.-H. S. Owens, general manager of the Dallas Office 
Supply Company, Do/More representative here, visited ‘‘A Century of 
Progress’’ at Chicago while on a business trip to the Do/ More factory at 
Elkhart, Ind 

indianapolis, Ind.—The Peoples Outfitting Corporation, 143-49 West 
Washington street, has been chartered to deal in household and office 
fixtures, wearing apparel, automobiles and accessories; capital stock, 
2,000 shares @ $100; incorporators—Edward R. Green, Edward A. Kahn, 
Allan W. Kahn and Regina W. Green 

Madison, Wis.—The Grand Rapids Store Equipment Company, a Mich- 
igan corporation, has been chartered; capital stock, 200,000 shares no 
par value; Vroman Mason, charter representative, Madison 

Milwaukee, Wis.—The Milwaukee Chair Company has been bought by 
L. E. Sharpe and Louis J. Block, both of Chicago 

New York, N. Y.—Westin Bros. Equipment Corporation has been char- 
tered to deal in office equipment; capital stock, $20,000; charter repre- 
sentative, Louis I. Fabricant, 570 Seventh avenue 

Oklahoma City, Okla.—G. H. Bartlett, Jr., has joined Clarence E. Page, 
Inc., in a sales capacity He had been formerly the proprietor of the 
Bartlett Safe & Desk Company, Tulsa, Okla 

San Francisco, Calif.—The Heineman Equipment Company, at 55 Second 
street, is making a real sale of its office furniture and supplies preparatory 
to vacating its present location at an early date 

Seattle, Wash..-E. C. Gerow has joined the staff of James E. Headley, 
Inc. Mr. Gerow has been engaged many years in the office equipment and 
stationery business on the coast 

Springfield, Mass.—The Springfield Office Supply Company celebrated 
the formal opening of its new store at 1615 Main street September 5 

Tulsa, Okla.—The Field Stationery Company, conducted by Clark Field, 
celebrated its seventeenth anniversary September 1. 


MARKING DEVICES 


Chicago, Ul.-—W. Farr, manager of the western territory for Wm. A, 
Force & Company, Inc., made a tour of Estes Park during his vacation. 

Chicago, I11..-The Eagle Stamp Works is distributing its new catalogue 
of made to order rubber marking devices, seals, badges, tags, checks, 
stencils, ete., and stock daters 

Cleveland, Ohio.— The Perfection Rubber Stamp Company, 737 Prospect 
avenue, has opened a branch store at 66 The Arcade 

Elizabeth, N. J.—Louis Tavernier, sales manager of the Fulton Specialty 
Company, plans an extended business trip to San Francisco and important 
cities of the coast, northwest, southwest and south. He expects to return 
to headquarters early in December 


APF 


Boston, Mass.—-William H. Bigglestone has been made president of the 
American Blank Book Company, formerly known as the American Book 
Binding Company. He had been vice president of Adams, Cushing & 
Foster, resigning to take up his new work 

Loose Leaf Album for Insurance Men 

The Philadelphia Life Insurance Company is furnishing agents with a 
loose leaf binder for use as a scrap book by its representatives 
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Feature these 


Zipper 


durable 


Send for 


16x11 inches, $5.50 
inches, $5.00 


Envelopes and Ring 
school opening and general autumn sales 
No. 9930 at left is made of walrus seal, 


black or mahogany, with side 
gusseted 4 sides, zipper in top and side, 
leatherette lined, handy pockets 


No. 9923 at right, top grain cowhide in 
shark or baby walrus; 19 inch gusset 3 
sides, sliding handles; 3 gusseted pockets 
circular just off the 
showing over a dozen other new numbers 


NATIONAL 


Brief Case Mfg. Co. 
512-532 S. Peoria St., 
CHICAGO 


New Zipper Type Envelopes 


and other new National 


for 


bands; 


exira 


press, 


No, 9923 
16x12 
inches, $7.00 


u-bda- 
Brands 


DUPLICATOR INKS 


Guaranteed quality ... 
duplicating machines. Intense color. . . gives 
more copies to the pound and requires but 
minimum flow through the pad, obviating the 
possibility of offset or smudging. Makes sharp, 
clean prints . . . no oily outline. Used with 
satisfaction by the Army, Navy and other gov- 
ernment offices, educational institutions, etc. 
Offer a pound to a few of your best customers. 


We guarantee the quality. 


unham-(xSatson 
Chicago 


for use on all stencil 


Also Manufacturers 
of Muiltigraph Inks 


Ink Specialties 


644 So. Clark St. 


Have You 


a Friend—< business acquaint- 
ance who might like to keep in touch 
with office equipment by reading 
Office Appliances? If so, send us 
the name, address and business and 
we will send a sample copy with 

our compliments. 


THE OFFICE APPLIANCE COMPANY 
417 S$. DEARBORN STREET, CHICAGO, U. S. A. 


This hand 


with 
bottle 


eac 


y 
dauber comes 


h 


A big league 


repeater 


Many dealers selling a gross or more of Claro 
type each year ordered their first dozen 
through one of these small advertisements 
Today more than 3500 dealers stock Clarotype 
and are making increasing profits each year 


cLAROTYPe 


the modern type cleaner 


This modern type cleaner does its work so quickly 
and efficiently that once a stenographer uses Claro 


type she will never be without it 

You will find few specialties that can beat Clarotype 
for repeat sales Write us for further information 
or order your first dozen either direct or through 


your jobber 
THE CLAROTYPE CO., 
16-L. Hudson St. 


INC. 
New York City 


You SHOULD sell this 


new type stencil for... 


Contains no cellulose 
l. Non-infringing 
2. Will not crack in handling 
3. Not affected by weather conditions 
Hard finish insuring 
1. Uniformity 
Clean cutting 
Perfect visibility 
Elimination of fuzzy stylus work 
Thousands of well printed copies 
territorial 
samples and particulars now. 


CONTINENTAL PRODUCTS 


505 Sth Ave. 


Exclusive 


no wax, therefore ... 


rights open. Write for 


New York City 


down, weight 13 lbs. 
approval. 


etails at $5.00 for olive 
Walnut, mahogany and oak finishes slightly 
details, discount quotations and sales helps on request. 


igher. 


Suggest METALSTAND 


for an additional profitable sale 


A stock of these convenient small stands enables you to 
recommend them to typewriter users as they call. 
sell typewriters or adding machines, the natural thing to 
do is to adda stand to the sale. METALSTAND is useful 
also for calculators, directories, large account books, etc. 
It is of ample dimensions, side leaves optional—fitted 
with rubber mounted casters. It is shipped knocked 
All orders filled subject to dealer’s 


f you 


METALSTAND 
COMPANY 


909 Walnut St., 
Philadelphia, Penna. 
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APPLIANCES 


OFFICE 


RIBBONS 


Dealers 


Sansom at Tenth Street 


US. TYPEWRITER RIBBON MFG. Co. 


ESTABLISHED 1895 
Inquiries Solicited 


wt ove maT 


Philadelphia, Penna. 


CHECK WRITERS 


100°% Rebuilt Machines 
Lowest Prices 


We supply all makes of check protectors. Send for 
our catalogue and price list. We specialize in re- 
pairs and parts for all machines. 

Our stock of Rebuilt Check Writers is the largest 
available. 


CHECK PROTECTOR CORPORATION 


53 PARK PLACE 


NEW YORK CITY 


MARTENS 


TYPE CLEANER 


Cleaning type is not the mussy, 
dirty job it used to be—not with 
Martens Type Cleaner. The pat- 
ented applicator does the trick. 
Typists like its quick, thorough 
cleaning action. You'll like its 
quick turnover and repeat profits. 
Retail price 50 cents. 


MARTENS 
TYPE CLEANER CoO. 
120 E. 28th St., New York, N.Y. 


iS 
|CLEANER! 


In Every 
y Bottle 

F REE INTRO. 
DUCTORY OFFER! 

Write for it and our lib- 
eral discount schedule. 


Standard 


Brass! 


N22 Nickel 
Finish! 


TOP 


N&O No 


“11D”? PAPER 
To FASTENERS 


The guide to quality in paper 
clips. Low cost and first quality 
built up a demand. Specify “Tip 
Tops.” Your Jobber can supply 


you. 
TIP TOP MFG. CO., Ine. 
SYRACUSE, N. Y. 


Canadian Agents, Brown Bros., Ltd., Toronto 


—the simplest, 
most practical 


FASTENER 


NuWay 


TYPEWRITER 


( Patents Pending } 


rYPEWRITER MEN. Take a few along on your service calls; 
your trade will welcome the suggestion, which will add to your 
earnings NuWay holds the typewriter securely, yet releases it 


cleaning, adjusting, ete Iwo small wood 
the type writer bed; two studs in the 
in the fastener ends. NuWay also is 
for shipment. A line on your letter- 


easily r removal, 
id the fastener to 
typewriter frame engage slots 
ised for ¢ writer 
head brings price and terms 


NuWay Typewriter Fastener Co. (not ine.) 
6822 Cottage Grove Ave., Chicago 


Boost Your SALES! 


Your Trade- Mark and ‘“*H.A.”’ 


Ink Eradicator —a combina- 


tion hard to heat. 


Everyone using INK needs 


thisguaranteed ERADICATOR. 


A. INK ERADICATOR CO. 


“ERADICATOR"” 1707 Ave., New York | 


in Manafact ur ring hep Eradicators for thirty years; 
spectal rints and rtal t) e Eradicators 


Cable Address: 
We spectalt-e 
ortgtnating the 


ALBRIGHT'’S 


FINISHED TYPEWRITER PLATEN COVERS 


Non-Hardening; made of Best Grade Rubber and 
ground on Dead True Steel Mandrils by expert 
Mechanics. | 
Absolute satisfaction guaranteed. Sample mailed 
to any address in the United States postage pre-paid. 
Write for new low price. 


ST. LOUIS TYPEWRITER EXCHANGE 


| 49 Years Under Same Management 
Telephone MAin 1162 718 Pine St., St. Louis, Mo. 
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LITHOGRAPHED WANTED! 
 LETTERHEADS | EXPERIENCED LOOSE LEAF 
and other office forms S A L E S M A N 


| j 
LA B 2 L AN Capable man with a thorough background 


in the industry to establish dealer agencies 

Must know all angles of the Loose Leaf | 

DISPLAYS— BROADSIDES— FOLDERS — etc. | business and have had actual contacts with | 
the trade 


LUTZ & SHEINKMAN, INC. — THE C. E. SHEPPARD CO. 


Lithographers Since 1896 


4401 wee Long Island City, 
2 Duane Street » we | 
| A.O.10 Now Verk, | Twenty-First St. New York 


x 


= at co The “Aluminum” Pocket Seal 

or Duplicating Machines 


| on open or closed 
alwayethe same dense black: 
ormily distributed. nvarying kigh 
4 noe. quality makes Rooco a satisfactory ! POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS ' 
randle. 
Send for Samples and Prices MEYER & WENTHE CHICAGO 
H. D. ROOSEN COMPANY OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
Brooklyn, N. Y. Chicago " LOOP STORE - 31 North Clark Street tn 
Factory, foot 20th St. 609 S. Clark St. ! WEST SIDE STORE - 30S. Jefferson St. » 
M A N | F O LD BOO KS Markile Celluloid Products 
ORDER RECEIPT are made of the acetate (non-inflammable) cellulose, and 
PURCHASE REQUISITION . a” features of our own 
> 
Statements, Invoices and tabs, celluloid fasteners. 


Manifold Sets 

Accounting System Cards 
Office and Factory Forms 
Time and System Cards 
Difficult Press Numbered Work Advertising Coupons 


Checks, Bonds 
Stock Certificates 
Insurance Policies 


Book markers, book covers, 
etc. The Dozen System vs. 
Decimals, Booklet 25c. 
MARKILO CO., Mfrs. 
936c W.63rd St.,Chicago, U.S.A 


A complete stationery manufacturing service for the dealer 


STATIONERS MANUFACTURING CO. 
800 East Monument Avenue DAYTON, OHIO 


This business is YOURS! | 
Pittsburgh 

MOORE 

Aluminum Push-Pins 


AMost every customer 
uses cards; and if you make a bid for 7). eyaitelt Paper Co. 


the business, it’s a ten-to-one chance Detroit 
you Wl get at. For business cards epee Paper Co. Ideal to hang up things on Office walls. Won't mar 
to mind in the same thought with Washington, D. C. plaster or wood work. When hammered in, they hold 
office supplies. The B ng a & tightly. Our new Revolving Cabinet will sell them. 
Koch Paper Co, 
Ask any paper merchant here how 
to build a repeating business with Carpenter Paper Co. Moore Metal Mapiacks 
‘iggi i Houston 
hema Compact Binders and Book L. S. Bosworth Co., Inc. 20 Plain Colors—100 Combinations. Widely used by 
orm Cards. Toledo, Dayton, Executives and Managers on maps and charts. 
The JOHN B. WIGGINS COMPANY - Central Ohio Small Counter Displays for transient sales. Large 
(Originators of Scored Cards) Paper Company y eanpraeeyy® or special orders will be delivered quickly 
rom our factory. 
1162 Fullerton Avenue Chicago : 
MOORE PUSH-PIN CO. 


Wiscsins 


BOOK FORM CARDS COMPACT BINDERS 


113-125 Berkley St.. Philadelphia, Pa. 
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Loose Leaf Rings 


No Large ’ Brass 
Joint to Tear Nickel Plated 
Paper FIVE SIZES 
Inside Diameters 
Per 100 
Open Easily, 
Close 
Securely 


For loose leaf books, binding reports, blueprints, etc. 


Write for information Loose Leaf Metals 


on our line of... ... 


The E. W. Carpenter Mfg. Co. 


Bridgeport, Conn. 


OFFICE APPLIANCES 


RITE-RITE 

Popular Priced Gift Sets 

Appropriate for All Occasions. 
Can be retailed at 50c, 75¢ and $1.00. 
Particularly desirable for Christmas Gifts. 
Get the full benefit of this opportunity; stock these items 
now! 


RITE-RITE MANUFACTURING CO. 
1501 West Polk St.. Chicago 


ZIPIT 


THE NEW 
TIME SAVING 
CARBON 
Territory now being 
allotted. 

Send for samples and 
agency proposition — 


IT SELLS 


PHILLIPS PROCESS CO.., Inc. 
82 ST. PAUL ST., ROCHESTER, N. Y. 


AMCODATER 


NOW witn J size TYPES 


TINY TYPE REGULAR TYPE 


NOV 18% NOV 18 °42 


Sharp, engraved type— 


Self -inking — $999 


Retails for....... 


American Numbering Machine Co. 
224 Shepherd Ave., Brooklyn, N. Y. 


PF. B. HOLDER 


So simple, convenient and 
low in cost} 


For filing and storage of punche 
sheets, F B. provides the ide: 
means Fitted in a moment, put 
away safe on the shelf in a moment 
more, labelled 


d 
al 


and arranged for in 
sts ence Adjustable to 
width of sheets or distance bet ween 


t Various 


of 
$3.50 per dozen 
sets, f.o.b Write us on your 
letterhead for details and sample. 


F. B. Mfg. Co. 


1228 Intervale Ave. 
New York 


thru choice of 
rth Lists at 


\ Graynie | 
rw WEKTOGRARA 
SHEETS 


GRAPHIC 
GELATINE SHEET DUPLICATOR 


Outfit consists of three gelatine sheets, 9 by 12 inches, 
fastened to a very neat board (which is held in place by 
means of a metal clamp), bottle of ink and sponge. Price 
$4.50 complete. 


Hektographs — Refills — Gelatine Rolls 
Graphic Duplicator Co., 270 Lafayette St., New York 


For27yearsthe Browne- 

Morse Company of 

Muskegon, Michigan 
has been satisfactorily 
serving worthwhile deal- 


ers and their customers 


AUTOMATIC 


ELECTRIC 
DEMONSTRATION 


WILL BOOST YOUR 
FOUNTAIN PEN SALES 


UR NEW DEMONSTRATOR will bring customers to your 
window and into your store. MONOCHROME PENS sat- 
isfy in performance and design. Priced to sell for $1.00 and up. 


Write for Special Proposition 


Monochrome Pen Co. - - St. Charles, Ill. 


et GREATEST 
TH RLD 
wo) 


Fountain PE 
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Cleanest Adhesive 


pread Grippit with your fingers 
and see how it rubs off, leaving 
them cleaner than before. See how 
it brings actual pleasure to the 
pasting of charts, 
albums 
Look for this display on stationery 


reports, stamp 


erstwhile pesky jobs . . . 


counters ... Write us for newly 


designed, larger tube Free 


Boston 


Harriman-Welts Products Co., 200 Summer St., 


MASTER 
SPEED KEYS 


Permanent PURE 
WHITE Characters— 
No Rubber to wear 
out—Guaranteed to 
wear 3 years. 


Excellent Seller—Deal- 
erships being allotted— 
(1 in a territory) 


Write for proposition. 


Speed Key Mfg. Co., 


296 Columbus Place 
Brooklyn N. Y. 


descriptive literature. 


Sell More Scales! 


Five 
There’« ide > ounds 
lhere’s a wide market 
ounces 


for shipping scales, as 
well as those designed 
for regular postal and air 
mail use—if you know 


how to reach it! 


Let HANSON Ideas 
Help You 


Hanson Service does not stop at me- 
chanical perfection. There's a success- 
HANSON SCALE CO. 


525 N. Ada St., Chicago 


ful merchandising plan available to all 
Hanson dealers—write for it today. 


AICO DESK PADS 
UNIQUE ATTRACTIVE DESIGNS 
EXCEPTIONAL CRAFTSMANSHIP 


ASK FOR LISTINGS 


G. J. AIGNER CO., MFRS. 


DESK PADS—INDEXES—LOOSE LEAF 
503 S. Jefferson St., Chicago 
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| 
ACME MIDGET 


The stapler for your personal use 
TheOu tstanding Quality and all office stapling. The lever 
Fastener 


presser action is quiet and velvet- 
like. Note the superior MID- 
GET staple — small, flat. 
Papers fastened with it are 
filed in less than half the 
cease. DEALERS: Get the 


The New Midget 


ACME 
STAPLE CO. R 


1643 Haddon Ave. 
Camden, N. J. 


convinces. 
Rush our 


Efficient and economical. 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 


Stanley R.Bristow 
24 Central Ave.West Orange,N.J. 


\ ‘something 


to 


of America, Inc. 


Long Island City, N, Y. 
Chicago, Illinois 


Bank Pins 


BARGAIN BULLETIN 


No. 801 Summer 1934 


CHUCKFULL OF BARGAINS in 
Adding Machines 
Billing-Bookkeeping Machines 
Calculating Machines 


Typewriters 


WRITE OR WIRE FOR YOUR COPY TODAY! 


TYPEWRITERZ ADDING 
MACHINE Corporation. 
303 W. MONROE ST. CHICAGO 


é 


ae, rtm. 
Old style staple : 
e* 
Inc. 
‘his ( 
hw 
DISTINCTIVE INDIVIDUALITY | [es 
at 
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OFFICE 


CROWN 


RIBBONS 
AND 
CARBONS 


—Also win the 
second order! 


Carbon paper and typewriter ribbons are service sup- 
plies. If the service is good, sales grow. CROWN Rib- 
bons and Carbons are growing in use. Salesmen are 
successfully introducing them farther afield. The qual- 
ity of the line and the accurate application to needs 
of the business office combines to make an excellent 
opportunity for qualified salesmen, with whom we are 
always pleased to go into the proposition in detail, on 
request. 


CROWN RIBBON 
& CARBON MFG. CO. 


782-790 St. Paul Street 
Rochester, 


y Making Good Impressions for 
More than a Quarter Century 


cOMPo 


PREFERRED VALUE 


The NEW COMPO No. C-53 Plier Stapling Machine 
List Price $4.00 
A new addition to our line of dependable 
Stapling Machines! 
The new Plier is entirely nickel-plated, weighs 14 oz., 
has a loading capacity of 125 No. C-53 Wire Staples, 
with either !4 in. or 4% in. legs, and a stapling-range of 
13, inches. Indispensable for all office or industrial 
purposes. Write us for prices and further information! 


COMPO MANUFACTURING & SALES CO. 
WESTPORT, CONN., U. S. A. 


IN EVERY COUNTRY 


You will find ONE leading office equip- 


ment trade journal of national importance. 


IN 
FRANCE 


First and foremost office equipment maga- 
zine dealing with office and factory manage- 
ment and efficiency is the ideal advertising 
medium for U. S. Manufacturers desiring to 
increase their export trade, particularly with 


FRANCE 
BELGIUM 
SWITZERLAND 


ETC. 


Include “METHODES” in your ad- 
vertising appropriation: It pays. 
Send for free copy today. 


METHODES 


27 rue des Petites Ecuries 
Paris X¢ France 


APPLIANCES 


‘ 
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THE STATIONER’S 


SCRAP 
BOOK 


IDEAS 


PRICE si POST FREE 


The most valuable 
moneymaking volume 
ever placed before the 
Stationer Trade—Con- 
tains nearly 200 hints in 
connection with every 
department of your 
business. 


Press Comments: 


The book contains some 178 pages of common sense sugges- 
tions for commercial stalioners and dealers in office equipment. 
It is conveniently divided into four sections, as follows: 
Organization; Advertising and Publicity; Selling Ideas; Win- 
dow Display and Selling Ideas for Specific Lines. An index 
in the front of the book classifies the subjects treated and gives 
the numbers of the pages where the stationer may find sugges- 
tions on the particular phase of his business thal he may be 
interested in at the time. The subjects run all the way from 
account books to window dressing and are written in such a 
way that the volume is an excellent reference book. 

—Office Appliances. 


The Scrap Book can be dipped into almost anywhere, and 
useful hints on a wide range of subjects, presented in a very 
readable form, will be found on every ge. 

—The Newsagent, Bookseller's Review and 
Stationer's Gazette. 


It was a distinctly good idea to bring together such a series 
of approved ideas, and the volume should meet with a warm 
—The British Printer. 


welcome. 


A good idea in itself and admirably carried out. 
—The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F.W. BRIDGES, LTD. | 


GRAND BUILDINGS, TRAFALGAR SQUARE | 
LONDON, W. C., ENGLAND 


WITHIN 10 GRAINS! 


That is now the postoffice scale sensibility 
and tolerance for checking postage. 


Forty-eight cents to $2.00 per pound prevailing postage 
cost must be checked by every mailer to prevent 


costly postage waste. 
Over-Under Weight 


indicator at end of beam 
indicates an unmistakable 
hair-line balance 


Airmail No. 1—Capacity 1 lb. x 4% oz. with computing chart. 
Airmail No. 4—Capacity 4 lb. x % oz. with computing chart. 
Airmail No. 9—Capacity 9 oz. x '% oz. without computing chart. 


Com puting chart shows all mail and parcels post rates up to full capacity 


Over 20,000 Triner New-Type Scales 


recently installed by the U. S. Postoffice Department 
because a variation of only a FEW GRAINS is now 
permitted between each ounce division—such a fine 
variation is not apparent on any ordinary scale. 


TRINER SCALE & MFG. CO. 


2714 W. Street Chicage, Illinois 


calculating time in 
Electric and many other users, 
Meilicke Systems without training. 
to punch, no levers to pull. 
the answer. 


The Meilicke line consists of 


N.R.A. Payroll Calculators 
The Dictaform for letters, 


Savings Bank Calculators a 
Commercial Calculators Co 
Yard Goods Calculators 
Dozen Basis Calculators 
Unit Basis Calculators 
Electric Bill Extenders 
Water Bill Extenders 
Butter-fat Calculators 
Discount Calculators 
Interest Calculators 
Vertical Cataloging 
Payroll Calculators 
Express Calculators 
Freight Calculators 
Lumber Calculators 
Coal Calculators 
Bonus Calculators 
Time Calculators 
Price Checkers 
Phone Indexes 


Quick, Accurate 
FIGURES 


END MISTAKES —DOUBLE SPEED WITH 
PRECALCULATED, VERIFIED ANSWERS 


Meilicke ready-made answers to routine problems cut 
half for Western Union, Western 
Any employee can use 
There are no keys 
Just turn the card and copy 


the following devices: 


Paragraphs and all data - 


Meilicke Systems meet every need, and spe- 
cial Calculators can be supplied to meet any 
special requirements. Let us show you with- 
out obligation how Meilicke systems can save 
money for your business. Dealers, send for 
our new catalog. 


Meilicke. Systems, Inc. 
3466 No.Clark St. Chicago, Illinois 
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APPLIANCES 


OFFICE 


ROYAL ALONE OFFERS THE DEALER 


AND PROTECTION! 


FULL PROMOTION 


A typewriter dealer’s business progresses of Good-will, which forestalls complaints This unchanging principle has proved 
a boon, a source of certain profit, to all 


and promotes customer-satisfaction. 


in exact proportion to the quality of the 


Royal retailers. And it will continue, 


machine he carries. Regardless of the a aid 
e Moreover, Royal originated and rigidly 


throughout the months and years to come. 


roduct’s eventual success or failure, it is ic i 7 
P maintains a policy of Full Dealer Promo- 


the retailer’s welfare that first suffers if 
tion and Protection. Since its inception, For your full share of profits... 


the value is not outstanding. 
Royal Portable sales have been pushed ex- Stock and handle the Royal Portable. 


clusively through dealers. All inquiries 


received from advertising are referred to 


This reasoning has prompted Royal al- 
Link to Leadership! 


ways to “put more into” its writing ma- 


chines than it promises. The dealer’s them. Royal never enters into retail ROYAL TYPEWRITER COMPANY, INC. 
reputation and profit-interest are therefore competition through direct selling or 2 PARK AVENUE, NEW YORK CITY 
protected by a factor of safety, a Margin _ branch office solicitations. Canadian: 362 Notre Dame St. West, Montreal 


Our present advertisements appearing in 40 great national magazines, 
attracting more than 60,000,000 readers, are specially designed to bring 
coupon inquiries from live sales prospects. Each and every one of these 
immediately to the nearest Royal Portable dealer. 


coupons is referred 
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WILL PROVE TO YOU 
WHICH STENCIL YOU SHOULD SELL 


WHAT A BEAUTIFUL @ 
PACKAGE! 
CERTAINLY LOVE 
TO TRY THEM 


1. Take your samples of Heyer's Stencils (sent to you free on request) to 
some stencil user, preferably one to whom you are not now able to sell. 
The stencil you should sell must naturally have a presentable appearance 
for first appearances mean as much to a box of stencils as they do to a 
salesman on his first call. Notice the enthusiastic reception accorded these 
up-to-the-minute Royal Blue and Royal Purple stencil packages. They convey 
an immediate impression of quality and instil confidence in the prospect 
that they aren't products of a fly-by-night concern. Score | for Heyer's 
Stencils! 


TYPING THIS ISTHE FINEST 
STENCIL IVE EVER 
2. Hand these stencils to the typist in charge of stencil cutting. Stress the eaters aod 7s ‘io 
point that she need not pamper these samples. Try to have them run ‘ 
through on a routine job for it's the results obtained in everyday work 
that count most with stencil users. And while the typing is being done 


notice that Royal Blue and Royal Purple Stencils have what it takes—they 
don't chop out, wrinkle in the typewriter or fill the type and they afford 
the best of legibility while being typed. These are the features that 
sell to the typist, and don't forget that she is mighty important to the sale. 
Score 2 for Heyer's Stencils! 


WHY THESE COPIES ARE PERFECT — 
THE BEST WEVE EVER RUN 


NING COPIES 


3. And now for the most important proof of quality! The real test of any 
stencil lies in the type of copies it will produce. Royal Blue and Royal 
Purple Stencils will not falter at this point of the game—they'll not let you 
down. Notice that the second or third copy comes out strong and clear— 
definite proof that these stencils cut easily and don't require any tricks to 
produce acceptable prints from the start. Notice too that they stand up 
on long runs. Each print, from the first few to the last, will have the same 
high quality. Score 3 for Heyer's Stencils! 


( DRIER MR.JONES. YOUR 
4. We won't guarantee that you'll get the order—maybe the buyer's 4 | ‘; RIGHT alata 
brother-in-law also sells stencils. But if these stencils are given an impartial \ 
test and you are selling to an impartial buyer who considers quality first and 3 ‘ 
price second, you'll be pretty sure of getting the business. Royal Blue i 4 
and Royal Purple Stencils have sufficient quality for tests and comparisons Pom BLL = % 
with any other stencils. And as for price, well, you'll be able to make your a. _———_ \ 
prices right and still have a handsome profit left over due to the liberal “= y 
Dealer's Discount these stencils carry. Score 4 for Heyer's Stencils! ee. 


ao 


Write today for Free Samples —Mlake your cwn tet 
“HE HEYER CORPORATION Chicago 
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OFFICE APPLIANCES 


CROWN IN EVERY COUNTRY 
RIBBONS 
=p aS You will find ONE leading office equip- 


—Also win the 
second order ! 


Carbon paper and typewriter ribbons are service su 
_ If the service is good, sales grow. CROWN Rib. 
ns and Carbons are growing in use. Salesmen are 
successfully introducing them farther afield. The qual- 
ity of the line and the accurate application to needs 
of the business office combines to make an excellent 
° nity for qualified salesmen, with whom we are 
a pleased to go into the proposition in detail, on 
request. 
CROWN RIBBON 


& CARBON MFG. CO. 


782-790 St. Paul Street 
Rochester, N., 


cOMPo 


PREFERRED VALUE 


The NEW COMPO No. C-53 Plier Stapling Machine 
List Price $4.00 


A new addition to our line of dependable 
Stapling Machines! 
The new Plier is entirely nickel-plated, weighs 14 oz., 
has a loading capacity of 125 No. C-53 Wire Staples, 
with either \4 in. or % in. legs, and a stapling-range of 
134 inches. Indispensable for all office or industrial 
purposes. Write us for prices and further information! 


COMPO MANUFACTURING & SALES CO. 
WESTPORT, CONN., U. 5S. A. 


ment trade journal of national importance. 


IN 
FRANCE 


First and foremost office equipment maga- 
zine dealing with office and factory manage- 
ment and efficiency is the ideal advertising 
medium for U. S. Manufacturers desiring to 
increase their export trade, particularly with 


FRANCE 
BELGIUM 
SWITZERLAND 
ETC. 


Include “METHODES” in your ad- 
vertising appropriation: It pays. 
Send for free copy today. 


METHODES 


27 rue des Petites Ecuries 
Paris X¢ France 
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THE STATIONER’S 


SCRAP 
BOOK 


IDEAS 


PRICE $700 POST FREE 


The most valuable 
moneymaking volume 
ever placed before the 
Stationer Trade—Con- 
tains nearly 200 hints in 
connection with every 
department of your 
business. 


Press Comments: 


The book contains some 178 pages of common sense sugges- 
tions for commercial stationers and dealers in office equipment. 
It is conveniently divided into four sections, as follows: 
Organization; Advertising and Publicity; Selling Ideas; Win- 
dow Display and Selling Ideas for Specific Lines. An index 
in the front of the book classifies the subjects treated and gives 
the numbers of the pages where the stalioner may find sugges- 
tions on the particular phase of his business that he may be 
interested in al the time. The subjects run all the way from 
account books to window dressing and are written in such a 
way that the volume is an excellent reference book. 

—Office Appliances. 


The Scrap Book can be dipped into almost anywhere, and 
useful hints on 2. uit — of subjects, presented in a very 
‘orm, wi found on every page. 
f —The Newsagent, Bookseller's Review and 
Stationer's Gazette. 


It was a distinctly good idea to bring together such a series 
of approved ideas, and the volume should meet with a warm 


A good idea in itself and admirably carried out. 
—The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, LTD. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C., ENGLAND 
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WITHIN 10 GRAINS! 


That is now the postoffice scale sensibility 
and tolerance for checking postage. 
Forty-eight cents to $2.00 per pound prevailing postage 
cost must be checked by every mailer to prevent 
costly postage waste. 


Over-Under Weight 


indicator at end of beam 
indicates an unmistakable 
hair-line balance 


Airmail No. 1—Capacity 1 Ib. x 5 
Airmail No. 4—Capacity 4 Ib. 2 oz. with computing chart. 


oz. with computes chart. 


Airmail No. 9—Capacity 9 oz. x oz. without computing chart. 
Com puting chart shows all mail and parcels post rates up to full capacity 


Over 20,000 Triner New-Type Scales 


recently installed by the U. S. Postoffice peprrinent 
because a variation of only a FEW GRAINS is now 
permitted between each ounce division—euch a fine 
variation is not apparent on any ordinary scale. 


TRINER SCALE & MFG. CO. 


2714 W. 2ist Street Chicage, Illinois 


Quick, Accurate 
FIGURES 


END MISTAKES —DOUBLE SPEED WITH 
PRECALCULATED, VERIFIED ANSWERS 


Meilicke ready-made answers to routine problems cut 
calculating time in half for Western Union, Western 
Electric and many other users, Any employee can use 
Meilicke Systems without training. There are no keys 
to punch, no levers to pull. Just turn the card and copy 
the answer. 


The Meilicke line consists of 
the following devices: 
N.R.A. Payroll Calculators 
The Dictaform for letters, 
Paragraphs and all data 
Savings Bank Calculators 
Calculators 


Goods Calculators 
Dozen Basis Calculators 
Unit Basis Calculators 
Electric Bill Extenders 
Water Bill Extenders 
Butter-fat Calculators 
Discount Calculators 
Interest Calculators 
Vertical Cataloging 
Payroll Calculators 
Express Calculators 
Freight Calculators 
Lumber Calculators 
Coal Caiculators 
Bonus Calculators 
Time Calculators 
Price Checkers 
Phone Indexes 


Meilicke Systems meet every need, and spe- 
cial Calculators can be supplied to meet any 
special requirements. Let us show you with- 
out obligation how Meilicke systems can save 
money for your business. Dealers, send for 
our new catalog. 


Meilicke. Systems, Inc. 
3466 No.Clark St. Chicago, Illinois 


i} 
| 
¥ 
| 
| 
| 
i 
| 
| 
| 3 
| 
i 
| 
Hy 
| 
( 
| 


142 


DOE... > 


OFFICE APPLIANCES 


ROYAL ALONE OFFERS THE DEALER 


FULL PROMOTION AND PROTECTION! 


A typewriter dealer’s business progresses 
in exact proportion to the quality of the 
machine he carries. Regardless of the 
product’s eventual success or failure, it is 
the retailer’s welfare that first suffers if 
the value is not outstanding. 


This reasoning has prompted Royal al- 
ways to “put more into” its writing ma- 
chines than it promises. The dealer’s 
reputation and profit-interest are therefore 
protected by a factor of safety, a Margin 


* Our present advertisements appearing in 40 great 


of Good-will, which forestalls complaints 
and promotes customer-satisfaction. 


Moreover, Royal originated and rigidly 
maintains a policy of Full Dealer Promo- 
tion and Protection. Since its inception, 
Royal Portable sales have been pushed ex- 
clusively through dealers. All inquiries 
received from advertising are referred to 
them.* Royal never enters into retail 
competition through direct selling or 
branch office solicitations. 


This unchanging principle has proved 
a boon, a source of certain profit, to all 
Royal retailers. And it will continue, 
throughout the months and years to come. 


For your full share of profits .. . 
Stock and handle the Royal Portable. 


Link to Leadership! 


ROYAL TYPEWRITER COMPANY, INC. 
2 PARK AVENUE, NEW YORK CITY 


Canadian: 362 Notre Dame St. West, Montreal 


attracting more than 60,000,000 readers, are specially designed to bring 
coupon inquiries from live sales prospects. Each and every one of these 
coupons is referred immediately to the nearest Royal Portable dealer. 
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THIS TEST 


WILL PROVE TO YOU 
WHICH STENCIL YOU SHOULD SELL 


| | WHAT A BEAUTIFUL * 
ACKAGE ! 
CERTAINLY LOVE RECEPTION 
TO TRY THEM : 


1. Take your samples of Heyer's Stencils (sent to you free on request) to 
some stencil user, preferably one to whom you are not now able te sell. 
The stencil you should sell must naturally have a presentable appearance 
for firsf appearances mean as much to a box of stencils as they do to a 
salesman on his first call. Notice the enthusiastic reception accorded these 
up-to-the-minute Royal Blue and Royal Purple stencil packages. They convey 
an immediate impression of quality and instil confidence in the prospect 
that they aren't products of a fly-by-night concern. Score | for Heyer's 
Stencils! 


a 


“TYPING THIS IS THE FINEST o 


STENCIL I'VE EVER 

) 2. Hand these stencils to the typist in charge of stencil cutting. Stress the Salata BUT ITS ee 

point that she need not pamper these samples. Try to have them run — . 
through on a routine job for it's the results obtained’ if everyday work 
that count most with stencil users. And while the typing is being done 
notice that Royal Blue and Royal Purple Stencils have what it tekes—they 
don't chop out, wrinkle in the typewriter or fill the type and they afford 
the best of legibility while being typed. These are the features that 
sell to the typist, and don't forget that she is mighty important to the sale. 
Score 2 for Heyer's Stencils! 


| WHY THESE COPIES ARE PERFECT — 
THE BEST WEVE EVER RUN 


\ 


/ 


RUNNING COPIES 


3. And now for the most important proof of quality! The real test of any — 
stencil lies in the type of copies it will produce. Royal Blue and Royal 
Purple Stencils will not falter at this point of the game—they'll not let you 
down. Notice that the second or third copy comes out strong and clear— 
definite proof that these stencils cut easily and don't require any tricks to 
produce acceptable prints from the stert. Notice too that they stand up 
on long runs. Each print, from the first few to the last, will have the same 
high quality. Score 3 for Heyer's Stencils! 


= 

YOU GET THE ORDER 
MR.JONES. YOUR 
2°. STENCILS ARE EXCELL- 


- ENT AND THE PRICE 
1S RIGHT 


THE ORDER 


4. We won't guarantee that you'll get the order—maybe the buyer's 
brother-in-law also sells stencils. But if these stencils are given an impartial 
test and you are selling-to an impartial buyer who considers quality first and 
price second, you'll be pretty sure of getting the business. Royal Blue 
and Royal Purple Stencils have sufficient quality for tests and comparisons 
with any other stencils. And as for price, well, you'll be able to make your 
prices right and still have a handsome profit left over due to the liberal 
Dealer's Discount these stencils carry. Score 4 for Heyer's Stencils! 


THE HEYER Chicago 
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PORTABLE 


iS HERE 


See page 59 


y Underwood Elliott Fisher Speeds the World’s Business 


UNDERWOOD 
| 
CHAMPION 


